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COLUMBUS BOLT WORKS, 
COLUMBUS, OHIO. 


~— Rivets ane E Nuts, — 


CATALOG nee PRICES ON APPLICATION, 
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The Sun Always Shines ES 


Upon the house where 


“American Seal” Elastic 


Oil Cement 
has been used The 
Strengthens Weak Spots 
wali oe sce oe 


Paint Mfg. 
THE \ slate and tile Company 
PRICE 1S Roofs — The 
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RIGHT! \ best to be had\IIy, N.Y, 


THE WIZARD 


Adjustable Flexible Hanger. 
Prevents ' 








Doors 
from 
Dragging 
or Binding 


Any 
Other 
Flexible 
Hanger, 
Easily 
Adjusted 
and 

Runs 
Smoothly. 
Ask your 


jobber or 
write us. 


Safety Door tae . 


Ashland, Ohio. Hamilton, Ont. 























COLD PUNCHED 


NUTS 


HIGH GRADE 
GOOD LOOKING 
ACCURATE 


SEMI-FINISHED 


NUTS 


Garland Nut & Rivet Co. 


PITTSBURGH, PA. 
































TRYING to do business without advertising is like 
winking at a girl in the dark; you know what 
you are doing but nobody else does. 











BLACK DIAMOND 
FILES and RASPS 





ee 





PERFECT—ALWAYS 


Twelve Medals Awarded at International Expositions 


Copy of Catalogue will be sent free to any interested file user upon application. 


Cc. & H. 


BARNETT COMPANY 


Black Diamond File Works 


PHILADELPHIA 











“BROWN” 


Fitted with Stake Ring, a Swivel every tes 
feet, and a Swivel Snap. 


A FREE SAMPLE WILL 
TELL THE STORY. 


The BRIDGEPORT CHAIN CO. 


BRIDGEPORT, CONN. 



















- ‘ 
- ee - 
5 eis BM aes Fe — - = Atak 







a ns 
; a 








































THE AMERICAN ARTISAN AND HARDWARE RECORD 


“This Stove Attends to Its Own Business.” 


The Tremont 
Soft Coal Self Feeder 


(PATENTED) 
Successful for more than 10 years. 


This wonderful stove Has, Does and Will successfully feed 
and burn the dirtiest and meanest soft coal ever mined. 


This stove is a perfect success with the kinds of soft coal 
that are full of gas—that get spongy and that «swell up 
and bust.’’ 


The Tremont Soft Coal Self-Feeder is as simple as any 
stove that you have ever seen. Anybody that can cut 
kindling, lift a coal hod and strike a match can run it. 
If you are a little suspicious of Soft Coal Self-Feeding 
Stoves—we don’t blame you—for you may have been 
“fooled” by some of the ‘complicated affairs” that can 
only be operated by their inventors. 


























Now made with wide polished nickel 


screen foot rails hiding Fire Pot. All that we ask is an opportunity to prove our claims— 
a and nothing else will clinch our arguments like having 
PRICES FOR JUNE: you test the stove yourself. Will you do it? 


No, 160—Cast Body $18.00 
No.180— « * 20.40 


si Ss is Pittsburgh Stove & Range Co. 


5% Cash. 
Ordore becked now fortes angel Pittsburgh, Pa. 








A Better Class 
of Heating 


There's no good reason why you should continue, 
year after year, selling ordinary hot air furnaces, and 
cutting all the profit off your figures. 

The KELSEY Generator offers you a Profit 
Proposition. 

With thee KELSEY Warm Air Generator, you 
can do a better class of heating work. 


















You can get more money for your work,—with a 
larger profit for yourself. 

The KELSEY system is adapted for all classes 
of heating work—from cottages to large country resi- 
dences—from district schools to large high schools and 





































; public buildings. te 
If you live in unoccupied territory, we'll gladly 
mail you the KELSEY Proposition, and outline how y 
you can do more business and make More money with n 
the Exclusive Agency for the KELSEY Generator. 
Ask for the Proposition | 
* 
Kelsey Heating Co., SYSACUBS, N. Y. al 
New York City, 156 FIFTH AVENUB estern Sales Agents: ni 
Philadelphia, Builders’ Exchange, COOK & VAN EVERA COMPANY 
24 South 7th Street 38 Bast Lake Street, CHICAGO 





JAMES SMART MANUFACTURING CO., Brockville, Ont., Sole Makers for Canada 
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Take Advantage s;,Real Opportunity 








to not only make a handsome profit on your furnace work, but to also increase the number of 
your furnace sales until you secure the bulk of the heating business in your territory, and 
maintain a reputation of being THE furnace man of your vicinity. 


THIS IS EASILY ACCOMPLISHED by securing the agency of the 


MUELLER 


all cast, double radiator furnace—a furnace that is so far superior to all others that you have 
no competition. We assist our customers in making sales Ask Us How? 


L. J. MUELLER FURNACE CO., 191 Reed St,, Milwaukee, Wis. 


ESTABLISHED 1857 


Branch Offices and Warehouses at CHICAGO, SEATTLE, MINNEAPOLIS, KANSAS CITY 
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14, 15 and 16%4-in. Fire Pot 


Full Inside Measure. 


Highest Grade Double Heating 
Base Burner for Hard. Coal 


REGAL PEORIA 


A strictly high grade modern: stove having all the 


latest improvements of practical value. Very econ- 
omical and a powerful base heater by reason of our 
perfect flue construction which throws heat over en- 
-tire surface of base, utilizing all heat. The Hot Air 
Circulating Flue draws cold air from floor and in its 
passage through the heated base up and through 
back flue to Hot Air Exit, the air becomes thorough- 
ly heated. By attaching pipe to collar over Hot 
Air Exit this heat can be carried to upper room, or 
by reversing the damper this heat can be thrown 
into room occupied by the stove. 


The Regal Peoria has Improved Duplex Grate with 
Ball Bearing Shaking Ring. Very easy to operate 
and removes the necessity of using a poker as this 
Shaking Ring cleans out thoroughly all ashes from 
outer edge of fire pot. Fire pot easily removed. 


WRITE FOR PRICES AND TERRITORY 


PEORIA, ILLINOIS 


CULTER & PROCTOR STOVE COMPANY 





















No use talking | 
BLACK KID 


is certainly it 
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The Most Wonderful 
Stove Polish 
in the World is the 


BLACK KID 



















Chicago, II. 








Pa A ll 





W 





VW 
4 
WV 
v 


a pn 



















THE AMERICAN ARTISAN AND HARDWARE RECORD 


FOSTER’S RELIABLE 


A Beauty to Look At 
A Comfort to Have 
A Pleasure to Work At 











Will satisfy the taste of the fastidious housewife 
and meet the demands of the critical cook 








Every Part Carefully Worked Out 


STUDY UP OUR CATALOG 


THE FOSTER STOVE CO. 


IRON TON, OHIO 














STEAM OR 














SERIES 


Magee 


@, Provides large Fire-Contact 
Surface, ample Flue Space, 
Slow Combustion, and long 
Water-Way travel, without re- 
tarding or obstructing the upward 
passage from return to flow pipe. 


@ The exceptionally high 
efficiency of this series 
is due to a scientific 
combination of both 


MAGEE 


019-190 


eaters 


the Water-Tube and Fire-Tube 
principles of boiler construction 
with what is practically a double 
Crown Sheet. 
















































@ By the addition of an inter- 
mediate Section, the several 
numbers of this Series provide 
variations of capacity to meet 
all requirements. 

Send for descriptive Booklet 
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LOTT-BURTON COMPANY 


86 LAKE STREET, CHICAGO, ILLINOIS 






ioe 
Ses 


ne 





a 








THE AMERICAN ARTISAN AND HARDWARE RECORD 


FRONT RANK STEEL FURNACES 


are the peer of all 
Steel Heaters 


NO DEALER SHOULD BE WITHOUT THEM 


Front Rank Furnaces have been 
on the market for nearly twenty years, 
and at present, are being sold in every 
State in the Union where furnaces are 
used. We guarantee them to burn 
hard or soft coal, wood or coke, besides 
which Any Hot-Water combination 


can be used inthe F’ pont Rank 


Write for Our 1906 Catalogue. 


Handsomely illustrated — containing 
pertinent and pihy furnace facts. 


HAYNES-LANGENBERG MFG. CO. 


ST. LOUIS, MO. 


RICHARDSON @ BOYNTON CO. 


Manufacturers 






































Warm Air Furnaces 
Hot Water and Steam Boilers 
Tank and Laundry Heaters 








SEND FOR LATEST CATALOGUE 








BOSTON 





CHICAGO 











NEW YORK 
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FURNACE 


BE MODERN—SELL STEEL FURNACES 





They are easier to sell because the people want them. 
The people want them because Lennox Torrid Zone 
steel furnaces have demonstrated that the steel furnace 
is the only scientific and perfect furnace made. In the 
first place the fire, smoke and gases are confined within 
a gas tight and smoke tight steel dome riveted like a 
steam boiler. You no longer have a bon-fire under your 
house smoking thru packed joints which loosen or 
cracked fire pots which always come sooner or later to 
cast iron furnaces. 

The Lennox Company now has the largest factory in 
the world for making steel furnaces. Its Torrid Zone 
furnace is the leading furnace sold in the Canadian North- 
west where powerful heaters are needed. The Torrid 
Zone has been the pioneer among steel furnaces and has 
created the demand now felt everywhere for steel furnaces. 

There is not a packed joint of any kind about a Torrid 
Zone. Its indirect radiator connected by a special dove- 
tailed collar nearly doubles the heating capacity of the 
furnace—Torrid Zones are simple to operate and as easy 
to set as a stove. They do not get out of order and cost 
less for repairs than any other furnace made. 


Write for 40-page Catalog 


The Lennox Furnace Co. 


Marshalltown, Iowa. 














A GOOD THING 


in Furnaces is the ** WEIR.”’ 


Good, because it is a gas and 
soot consuming furnace. 

If you want an illustrated book 
describin Real Furnaces, send 
for the Me 


‘“@@ THIS IS ONE—We Have Five Styles, in Twenty-three Sizes. 


MEYER FURNACE CO., “r* 


yer catalogue. 








The handy pipe is made in setentific patterns and 


of the best material. 


make Square and Round 


Furnace Pipe, Elbows, Asbes- 


tos Pipes and Registers. 





F.MEYER @ BROS. CO., Peoria. III. 


We call it the Handy Furnace Pipe because it is so easily fitted. 
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The Gilt Edge 
Badger Furnace 


is designed to give 


Greatest Efficiency and Economy 


Possible 


This is accomplished largely in giving it a high 
dome and a large radiating surface. Other furnaces 
of somewhat similar form have radiators not more 
than 16” in height; this furnace embodies one from 
20” to 24”. 
large, as the body, containing the coal spout, is 
comparatively small. The products of combustion 
liberated’ are, therefore, compelled to ignite and 
burn before passing into the radiator, thus utiliz- 
ing a great amount of heat that is otherwise wasted. 


For Hard Coal Exclusively 


Many other unique features will be discovered by a 


The combustion chamber is exceedingly 


perusal of 


our catalague, which is sent free. 


R. J. SCHWAB @ SONS CO. 


THE FURNACE MEN 


MILWAUKEE : :: :: : WISCONSIN 








SPECIALTIES 








are easy to sell and we manu- 
facture a complete line. Six 
styles in all. Individual 
opinions differ as to the best 
construction for fire resist- 
ance, but no matter which 
style you sell, it is a Green 
Furnace and up to the Green 
Standard of material and 
workmanship. Our prices may 
surprise you. 





Write us for Catalogue and Discount 


GREEN FOUNDRY & 
FURNACE WORKS 
DES MOINES, IOWA 
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Tt 399 is a Slang Term but it means a lot. If 
Buck U e 


you should touch a red-hot iron to an 


fe W'S 





English Butler’s Bald Head, he would “Buck Up”. 
should employ legitimate but ingenious methods in dealing with 
would “Buck Up.” 
should advertise in a well known trade-journal, he would be 
“Casting His Bread Upon The Waters’ 
—It Would Come Back—He Would 


catalog-house competition, he 


“Buck Up” 


If a dealer 


If he 
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MEET 
EVERY 
DEMAND 


“THATCHER” 
Furnaces are made in 
seven different grades 
—and all sizes. 


There is also a wide 
range of prices to select 
from—that will interest 
you. 


“THATCHER” 
Furnaces are backed by 
a high grade heating 
reputation of over 56 
years and _ possesses 
many novel fuel saving 
features. 


This should mean 
something to the enter- 
prising dealer—because 
“THATCHER” Furn- 
aces are sure to please 
the most particular. 











Write for our latest price 
list and circulars. It will 
pay you to do so. 


THATCHER 
FURNACE 
CO., 


110-112-114-116 BEEKMAN STREET 
NEW YORK 


**Made in Newark.” 














THE NEW 


LION FURNACE 


Now Ready for the Trade 


Can Use Hard or 
Soft Coal 


Simple in Construction 


and a Successful Heater. 


Our Catalogue 
gives you full information. 


Write for it TO-DAY 


YOUNGSTOWN FURNACE 
& SUPPLY COMPANY 


YOUNGSTOWN, OHIO 


Address all western inquiries to our Western 
Distributors, COOK & VAN EVERA, 38-40 Lake 
St., Chicago, or to ROOD & McINTYRE, Kansas 
City, Mo., our Distributors in Southwest. 








NATURAL GAS FURNACE 
Ghe “MANEST” 


will heat any house, better and cheaper 
and with less labor than any other 








system. 


Write for the agency in your locality. 


a _ Ghe MANNEN @ ESTERLY CO. 
—— Sole Manufacturers. CLEVELAND, 0. 


The “Manest” can also be attached to any Coal Furnace. 
































Should You Burn a Gustomer’s House or 
Even His Floors? Now Should You? 


@ But you do, whenever you sell 
him or her a steel range of ordinary 
construction, with nothing between 
the flue bottom and the floor. 


@A sheet of asbestos mill board 
pasted on does not mend matters. 
It is ‘‘too thin'’ in a double sense. 





@ May be they tell you of a ‘‘dead 
air space’’ or sand filled space under 
the flue. 


@ If true it is well named ‘‘dead,"’ 
for it means dead loss as compared 
with the Champion Ranges, which 
keep this heat off the floor and de- 
liver it to the fire in the draft, saving 
about one-third in fuel. 


THE CHAMPION STEEL 
RANGE CO. 


CLEVELAND, OHIO. 
Send for Catalogue A. 
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Floral City Furnaces 


were designed to meet 
the demand for a heater 
that would burn hard 
coal, soft coal and wood 
equally well. Some im- 
portant changes have 
recently been made and 
it will be to your advan- 
tage to secure our latest 
catalog. 























Tireless care, skilled 
workmanship and per- 
fect castings unite in 
making these furnaces 
reliable. 


Monroe Foundry & Furnace Co. 
MONROE, - MICHIGAN. 


THE “*X.L.0.” WARM AIR FURNACES 


are heavy, plain 
and effective. No 
‘“*‘clean outs.” 
Grate and Radiat- 
ing surface large. 








Been under severe 
test 5 years. Cat- 
alog expiains all 
about it. Write 
us. Special prices 
for 1905. 


The Wellsburg 
Heating & 
Foundry Co., 
Wellsburg, W. Va. 








Perfect Blast Device 


Clinker Punch 
Big Tubular Radiator 
Secondary Radiator 
Burns Soft Coal or Gas and can 
be changed quickly 


THE BONNOT COMPANY, Canton, Ohio 


Makers of GOOD Furnaces 



























The Robinson Hot Blast. 


Twenty-seven years 
in the warm air furn- 
ace business is the 
record of the 


“ROBINSON” 


You will find our 
Furnaces at both ends 
of the furnace world. 
Our “BIG TWO” 
hold the palm against 
all others, regardless 
of climate or fuel. 


Robinson Furnace Co. 


Established 1879. 
107-109 Lake St., CHICAGO 


Have you seen our New 
Catalogue and price list? 





The Robinson Tubular. 
































Thompson Bros., Muscatine, Ia. 


Write: “Please stop our ad, for Tinner, 
The first issue brought results.” 
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High Merit based upon proper construction 
makes the WISE a favorite in the hearts of 
those who are well informed and know real 


excellence. 





GET A CATALOGUE AND 
LEARN MORE ABOUT IT 


Ghe Wise Furnace Co. 


AKRON. OHIO 
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HERMOSTATS 


SPRAGUE DAMPER & VALVE REGULATORS Non-Electric. 


yearsinuse. Thousands giving satisfaction; they are nteed; also 8 e 
0s, and automaticchecks for Steam, Hot Water and Hot Air Heaters of all kinds. 


HOWARD THERMO. CO., West, Oswego, N. Y. 



























SS AND 
THE WATER WAY 


DETROIT 48° BUFFALO 


The D. & B. Line Steamers leave Detroit weekdays at 5:00 p.m., Sundays 





On FIRST and 

rao VIRGINIA 

in each month to 

Via NORFOLK & WESTERN RAILWAY 
For allinformation as to Rates and Tickets and for 


LAND PAMPHLETS and descriptive matter, ad 
ALLEN HULL, D, P. Agt., Columbus,QOhio 


at 4:00 p.m. (central time) and from Buffalo daily at 5:30 p. m. (east- 
ern time) reaching their destination the next morning. Direct connections 
with early morning trains. Lowest rates and superior service to all points 
east. Popular week end excursions to Buffalo and Niagara Falls leave 
Detroit every Saturday and return Monday morning. 
RAIL TICKETS AVAILABLE ON STEAMERS 

All classes of tickets sold reading via Michigan Central, Wabash and 
Grand Trunk railways between Detroit and Buffalo in either direction will 
be accepted for transportation on D. & B. Line Steamers. Send 2c. stamp 
for illustrated pamphlet. Address: A.A.SCHANTZ, Gen.Supt. & P.T.M. 


DETROIT & BUFFALO STEAMBOATCO., DETROIT, MICH. 











Writes: 


AMERICAN 
ware field. 
it is the most 
necessary paper 


I have remained one ever since. 


hardware business without it. 
can hope to be a success.” 


A. C. BECKER, Osceola, Iowa, 


“I became a regular subscriber to THE 


ARTISAN when I entered the hard- 
For me, 
interesting, the most instructive and 
published No novice should start a 
Without it, no veteran 
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“Tammond” 
Dust Proof Furnace 


With winged firepot, 
—the kind that lasts. 
Immense radiating 
surface; no dust nor 
smoke. 







Healthful and Economical 
What You Want and Need 
Built on Modern Principles 


The PECK-HAMMOND CO. 


124 E. Pearl Street, CINCINNATI, OHIO 

















FURNACES 


All Kinds 


Made of Cast 
or Wrought Iron 
or both. 


Portable or Brick Set 


147-149 Lake St., CHICAGO 





BOYNTON 


Oldest firm in the business with goods 
up-to-date—Best on the market 





Send for Catalogue on Heaters and Furnaces. 


The Boynton Furnace Company 


‘Known 
Made 
Assortment 
Terms 


Seller 














207-209 Water St.. NEW YORK || 
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REGISTERS : FACES . BORDERS 


in every conceivable style, shape, design and material, 
made by 


THE FERROSTEEL C€0., Cleveland, Ohio 


FERROSTEEL CAST—Mechanism and Finish Perfect, Designs Artistic 
and Attractive. 

FERROSTEEL MODIFIED STEEL—Face Cast, Bottom Wrought Steel, Air 
Capacity Large, Designs all Styles. 


FERROSTEEL WROUGHT STEEL—The most rigid made. Air Capacity great- 
er than all Other Plain Lattice Wrought Steel Goods. 


New Catalogue Just Out—FREE. Prices Rock Bottom. Our Record is Our 3@ 





Persistent Superiority 





Persistent Superiority 





Persistent Superiority 





Persistent Superiority 





Persistent Superiority 











Persistent Superiority 











Corner Brooklyn and Abbott Sts. 
DETROIT, MICHIGAN 








Ghe Michigan Safety 
| Furnace Pipe Company 


: Manufacturers of Safety Wall Pipe, and Single Pipe and 
Fittings, in both tin and galvanized iron. 





Send for our 1906 Catalogue. Our new factory insures you prompt delivery. 


We belong to no combination. Don’t get our name confused with other manufacturers. 





THE SCHWAB SIDE WALL REGISTER 








HE SCHWAB SIDE WALL REGISTER AND 
REGISTER BOX, NEATEST IN DESIGN. 
NOISELESS IN OPERATION, SUBSTAN- 

TIAL IN CONSTRUCTION, 
MODERN METHODS OF HEATING RESIDENCES 
FULLY ILLUSTRATED 
CATALOGUE. SENT FREE ON APPLICATION. 


A FACTOR IN 


IN OUR’ REGISTER 











R. J. SCHWAB & SONS CO., Furnace nen Milwaukee, Wis. 





MONCRIEF 


Warm Air Furnaces 
Combine SIMPLICITY, DURABILITY, 


ECONOMY and CLEANLINESS IN USE 


All Cast Iron 
Moncrief Duplex Grate 


Double Fire Pot 
Large Grate Surface 


I 
SPECIALTIES 1 S33 ane 





» HENRY @ SCHEIBLE CO. 
~~ — 6-8-10 Long Street, CLEVELAND, O. 
Sales ye ae Cc. KIMMEL, 3314 East 15th Street, Kansas City, Missouri 








business men have advertised | 


Wher € Successfu is pretty safe to advertise. 








Independent 
Deflecting 


Wall Registers 


Low in Price 
Standard in size 
Right! 


Independent Register Co. 
Cleveland, ¢. 
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The most successful 
Furnace merchants of today 
are those who are doing 
“Something different,” 





Something better. 

To get into the rut of the 
“lowest bidder” does not 
satisfy, *‘does not pay.” 
There is a way out, a 
successful, profitable way. 
We have the indisputable 
evidence, and will cheerfully 
and promptly furnish it 

to any furnace dealer who will 
write us for it. 

Start in by requesting 

us to send our 

Furnace Book, 

“Warmth and Comfort.” 


Estate of 


P. Ds 


BECKWITH 


Fred E. Lee, Manager 


Dowagiac, 
Mich. 


Makers of Good Goods Only. 
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“Yes, that’s where we are, Fritz. 
these letters, I.can leave my office and show you about the factory.” 


Now, as soon as I look over 











Representative of the Stove, Tin, Hardware, Heating 
and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. 


Tzrms or SupscripTion 1n THE UNITED STATES, THEIR POSSESSIONS AND 
Canapa, (Invariably in advance): Owz Year, Postrace Patp, $2.00 “ 
Forzicn Countries Excerpt Camapa, Owe Year, Postace Parp, $4.00 


Address all Letters, communications, and remittances to 
DANIEL STERN, PuBLISHER AND PROPRIETOR, 


69 DEARBORN STREET, CHICAGO, ILL. 
—_—_—_—_——— 


Entered at the Chicago Post Office as Second Class Matter. 
Tus Parer 1s a MEMBER OF THE CHICAGO TrapE Press 
ASSOCIATION. 


CHICAGO, JUNE 16, 1906. 











Notice is hereby given that Walter F. Wollensak, 
alias W. F. WALLACE, is no longer in the employ 
of The American Artisan, and is not authorized to 
receive or receipt for any money for this journal. 








THE recent address given by Frank Vanderlip, vice- 
president of the National City Bank, New York City, 
at the commencement exercises of the 
gee ag Indianapolis Technical Institute on “The 
ve Urgent Need of Trade Schools” is one 
that will commend itself to all thought- 

ful persons. . 

Mr. Vanderlip is well fitted to discuss such a sub- 
ject, having had a varied experience. He was brought 
up on a farm, at one time worked in a machine shop, 
was later a newspaper man, and then a financier and 
banker, so that his experience covers a wide ground. 
He is of the opinion that we need a generation of 
skilled mechanics who have been trained on the intel- 
lectual side of their vocation as well as the purely 
mechanical side. The institute where he delivered his 
address was a particularly fitting place for the remarks, 
as its object is the teaching of trades and handicrafts 
rather than literature alone. 

It was pointed out that employers of boys in fac- 
tories did not have time to teach them the business, 
and another obstacle was the labor unions who threw 
the great weight of their influence in the direction of 
limiting the opportunities to learn, To obviate these 
difficulties the first step must be in the direction of 
building up a great system of trade schools. They, 
of course, could not be expected to teach trades alone 
and turn out finished workmen, but they could give 
broad technical knowledge and a thorough training 
to fit the young men for the real work that would 
follow in the factory and workshop. 

The speaker also clearly showed that in the contest 
for commercial supremacy Germany had a great ad- 
vantage owing to the fact of the close attention that 
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country is giving to education of the kind advocated. 
It is an undisputed fact that we need higher educa- 
tion of all kinds, but the great need just now is for 
that of the technical and industrial variety. 

By all means let us assist every movement that has 
for its object the technical and practical education of 
our young men to fit them for the stern realities they 
will face in actual business life. 








IT IS GRATIFYING to learn of the action of the Inter- 
national Postal Congress in increasing the unit of 
weight of foreign letter postage from 


; td one-half ounce to an ounce. This will be 
Postage. Ppreciated by manufacturers and mer- 


chants in hardware, as just now in- 
creased attention is being given by them to export 
trade. 

Mail which is overweight, even by the slightest frac- 
tion, is charged double postage, and many foreign cor- 
respondents have refused to accept letters addressed to 
them which did not contain sufficient stamps. After a 
considerable delay, the writers in this country are often 
chagrined to receive their letters back via the medium 
of the dead letter office. 

Where the correspondent has been willing to pay the 
excess postage it nevertheless leaves him in a ruffled 
state that such a course had to be followed in order to 
secure his mail. It has been shown, too, that the source 
of postal revenue of the foreign countries has for years 
been considerably increased by this very means.” 

In order to keep a business letter within the half- 
ounce allowed would mean a special paper and en- 
velope, but with the concession now granted there will 
be no difficulty, and the American business man need 
not give his foreign mail any more attention as regards 
weight than he does that sent to domestic cor- 
respondents. 

Our foreign trade is advancing by leaps and bounds ; 
our exports in hardware, iron and steel are increasing 
every month. This new rule will be of the greatest 
assistance, for with cheaper postage our manufacturers 
and merchants will avail themselves of the opportunity 
of soliciting further trade. 








EXPoORTATIONS OF iron and steel from the United 
States have increased tenfold since 1870, fivefold since 
1890, and practically one-third since 

He ol 1900, while for the first eight months of 

Exports, the current fiscal year they are practical- 

ly six times as much as importations of 
like commodities during the same period. 

This is a healthy sign, and ‘a very encouraging 
feature of our progress. It is only within the last ten 
or twelve years that exports of iron and steel manu- 
facturers have exceeded imports of like commodities, 
this change being coincident with the expansion of pig- 
iron production since 1890. Owing to the great in- 
crease in the home production of pig-iron in recent 
years the importations of this class of merchandise has 
considerably diminished. 

Instead of helping to enrich foreign countries by 
paying exorbitant prices for their products, we are 
reversing the tables and sending them our goods and 
in consequence receiving the benefit ourselves. In 1905 
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the domestic pig-iron production was six times as great 
as it was a quarter of a century ago, the exports of iron 
and steel manufactures were nine times as great, and 
the imports were less than one-half as great as those of 
1880. Surely a great change! 

We are now exporting iron and steel practically all 
over the world. South America and Mexico are the 
largest consumers of our steel rails; to Canada, the 
United Kingdom and Australia we send large quanti- 
ties of builders’ hardware; Japan buys our locomo- 
tives, and electrical machinery is shipped to Mexico, 
Great Britain, Canada and Japan. 

Great strides have been made in the last decade, and 
in the band wagon of progress our iron and steel manu- 
factures take a leading place. 








One way to combat the catalogue house evil is to 
keep continually fighting it and to bring before the 
public in a forcible way the evil that is 
being done by these pirates. Some may 
answer that this is only advertising them, 
but this kind of publicity is not the sort 
they desire, for it shows these firms up in their true 
light and opens the minds of the purchasing public to 
the real state of affairs. 

To a very large extent it rests with the retailer to 
let the people in his home town know that they can 
secure goods quite as cheaply right at home as they 
can by sending to the catalogue houses for them, and 
in a great many cases the figures will be found lower. 
The local merchant must be up and doing, for his 
enemy is ever on the alert and is not at all scrupulous 
as to the means to be used to secure trade. 

Let the retailer, wherever he is located, find out 
just what his people want, and then have those goods 
at right prices, and there will not be so many local 
orders going to swell the treasuries of the catalogue 
houses. There must be educational work done, too. 
The farmer and those living in small towns must have 
it brought home to them what they are doing when 
sending money away for things that can be purchased 
at home just as economically and just as good. 

The mechanic who sends to another state for his 
tools must be shown that he is doing all in his power 
to make business at home so dull that there will be less 
building and less work; the teacher must be taught 
that by this line of action he is helping to reduce the 
value of assessable property and lowering the school 
fund in his district. The farmer must understand that 
by sending to the catalogue house he is only voting to 
increase his own tax levy and helping to pay the taxes 
of a metropolitan city. 

It is an encouraging fact that the practice of cata- 
logue house buying is growing more unpopular. A 
few years ago in order to get the catalogues they had 
to be bought, but to-day men are hired to give them 
away. The retail merchant must enter into the fight 
with a determination to win, and eternally keep pound- 
ing away knowing that he has right on his side. . The 
dealer must also be progressive and keep abreast of the 
times. Let him advertise more the lines of goods he 
carries, and see to it that the customer knows that he 
is prepared to meet any and all competition. 
Combined with this courteous attention, meeting the 


Fighting the 
Catalogue 
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customer in a spirit of friendliness and ever being 
ready to serve to the best of his ability, will.in the end 
win the battle for the retailer. 


RANDOM SKETCHES. 











BY SIDNEY ARNOLD. 

What is the trend of your temperament? 
“knock” or “boost”? 

Maybe you haven’t thought much about it and 
can’t answer. ofthand. 

It is worth while to study yourself a little, every 
now and then, and discover what kind of a fellow you 
really are. 

Sometimes you will find that you have unconsciously 
acquired a habit of mind that you at once-realize is 
highly reprehensible and unworthy of yourself. 

Very often you will quickly realize that this uncon- 
scious habit is really what has been turning trade 
away from your door. 

Do you love the sunshine? 

Or do you just despise the gloom? 

There’s a whole lot of difference between the two 
attitudes. 

When the sun shines gloriously and the earth is a 
pleasant place to live in, do you walk down the street 
in the morning with joy in your heart and a song on 
your lips? 

Or do you pass the fair day unnoticed and wait until 
the gloomy day comes and then just swear? 

Elbert Hubbard, Fra Elbertus, the philosopher of 
East Aurora and editor of the Philistine, expresses 
this idea in his own capable way. He says: 

Nine people out of ten who write to authors do so for 
the purpose of expressing their dissatisfaction concerning 
something the alleged great man has written. And yet these 
same people must have found much that pleased them in the 
writer's work, for we do not continue to read that which re- 
pels. The thing they disliked was exceptional, and yet was 
the item that impressed them most, and caused them to ex- 
pend their energy, stationery and stamps, just to tell their 
unseen friend they did not like him. This seems to prove that 
the things people do not like are hugged to their hearts 
much closer than the things they like. Emerson loved the 
good—Carlyle hated the evil. The Carlylean temperament 
most abounds, 

And, I suppose, if people write to a man to tell him 
they do not like this or that which he has said or done, those 
same people carry out the policy in their treatment toward 
those nearest them. If their friends have faults, as they 
surely have, they are thrown on the screen ‘leven times a day 
for the family amusement. Ah! reverse there, and try the 
other clutch! 

That’s right—reverse the clutch, whatever that 
Don’t wait until a man is dead to send him 


Do you 


means. 
flowers. 

I suppose editors are mostly alike—they hunger 
for the kind word. Very often Carlylean tempera- 
ment seems to predominate among their readers. But 
whether it does or not no editor ever kicks on getting 
a letter from the “Emersons” among his constituents. 
And there is good in everybody—even editors. 

x * * 

“What is success?” asks the world, and then every- 
body—too busy acquiring success—runs away and, 
like Pilate of old, will not “wait for an answer.” 
Despite the apparently increasing worship of the Al- 
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mighty Dollar there are plenty of eminent men to-day 
who, by their lives, have proven that they have been 
guided in greater or less degree by other gods than 
money. 

Many men who have given proof of hard-headed 
business ability have deliberately repudiated money. 
To others it has come as the accident, not the end, of 
the business career. 

To be rich is not one of Senator Beveridge’s am- 
bitions. He believes it is not worth while to amass 
money. He owns one piece of real estate, and that is 
worth but $2,500. However, he makes a good in- 
come from his writings, and as a lawyer he made easily 
$10,000 a year. But although he was a widower for 
years, and was not in public life, he spent all he earned. 

When his struggles and self-denials are considered, 
one knows his lack of wealth is not caused by shift- 
lessness. He began to work when he was 14 and 
helped support his mother, doing the hardest of farm 
drudgery. Afterward he put himself through college 
by the kind of economy that eats only two meals a day 
because it can’t afford three. 

Clifton Robinson, who was one of the first to see the 
future of electric roads, had ‘the financial gift, and 
during the first years of his success making money was 
the end of all his activities. He had the business in- 
stinct, and was a shrewd financier and organizer as 
well as a great engineer. It was common for him 
to earn a great fee for taking hold of concerns that 
were in bad shape financially and putting them on their 
feet. When he came under the spell of electricity, how- 
ever, a mental change seemed to come over him, and 
he grew away from the money-making idea. Electric- 
ity appeared in his mind as a magician’s wand, a power 
to be taken into the hands and used to an end which 
even the imagination could hardly conceive. His hori- 
zon widened, the world became a vaster stage to his 
activities, and his own mind became conscious of a 
new force. 

He went from one city to another electrifying car 
lines and pouring electricity into the streets, and sent 
the hum of his great cars from one end of the con- 
tinent to the other. This was the first chapter in his 
new dream of power, and in it the wealth that he was 
gathering together was the least part. Then he turned 
his attention to the streets of London. In this work, 
in which he made the greatest part of his fortune, what 
he saw was the solution of many social questions in 
which he was intensely interested, 

He looked on the map and saw a black stain, a 
tangle of narrow streets and crowded alleys under a 
pall of everlasting smoke—London. And he saw out- 
side, just away from this suffering swarm of human 
beings, green fields and woods, windy hills and clear 
skies, 

To conduct electricity into the midst of that swarm 
of Londoners, and to set it driving them out into these 
green fields and on top of those hills, became the grow- 
ing idea of his life. He saw the public houses empty- 


ing and a procession of radiant people moving from 
the slums into the sweet air of the country. He was a 
shrewd and hard-headed man, and no sentimentalist, 
but the joy of his work was in the wonderful power 
which was to make a different race. 


The power house 
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of Chiswick is the work of his own hands, every brick 
and nut and bolt, and it is there you get to know the 
mind of the man. His eyes kindles as he points out to 
you the wonders of this tremendous machine for mak- 
ing electricity, and you see how much more he is an 
engineer than a financier. He is a man of simple taste, 
with no desire for wealth and luxury. 

When Captain Goddard graduated from Harvard he 
went directly into his father’s affairs and became one 
of the hardest working men in the place. He was 
here for eight years when his father died, and he and 
his brother succeeded to the millions. He was just 
thirty-five, and although he stayed at the head of the 
immense business, he could not be satisfied with the 
mere making of money. 

He rented an apartment in a tenement house at 
327 East Thirty-third street, New York. He occupied 
one room and gave the other to his old family servant. 
The partition between the two rooms was torn down 
to make a comfortable sitting room. It was here he 
lived at night, and on days he attended to his business. 
In that neighborhood the captain discovered a little 
club consisting of 10 or 12 workingmen—a plasterer, a 
ferryboat hand, a bricklayer and others. He joined it 
as his first move in his new neighborhood. It was a 
social club, and pretty soon it increased its numbers to 
35 or 40, and began to study neighborhood problems 
and politics. This was the beginning of the civic club 
which brought renown to the conservative house which 
has made millions out of American linings. 


“T consider,” said John Burroughs, the great natur- 
alist, “the desire which men have for money only an 
error of mind. The wish for such things does not 
mean anything except lack of a higher taste. The 
man who gets peace of mind and gratifies finer tastes 
and feelings is much more successful than the man 
who neglects these and only gets money.” 


There could hardly have been a plainer case of a 


' man knowing how to make his way in the world than 


his. When he was fourteen years old he made up his 
mind to work until he got a competence, so that he 
could do what he liked afterward—what he liked being 
his nature studies. He began by teaching to pay his 
way through a seminary. He worked on a farm and 
taught untii he got a place in the treasury department. 
He stayed there nine years, saving his money until he 
finally got into a bank. From here he was appointed 
bank examiner, and considered it only an opportunity 
to save a little money on which he could retire. When 
he had saved enough he bought a fruit farm, which 
he worked into a paying condition. Since then he 
has devoted himself to his studies, and, although the 
owner of real estate and having a good income from 
copyrights, his success is great only when measured 
by his influence. 

And as for me—well, whatever dreams of golden 
fortune I may once have had all have vanished long 
ago. I am content to do my work with a heart that 
sings and a head that has no worries. My niche in 
the world’s work is not very large, but in comparison 
I find that few have the better of me in that respect, 
and doing my work as well as I can is as much as 
anyone can do. 
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News. Siftings 


The Taunton Stove Lining Company of Taunton, 
Massachusetts, has been incorporated, the capital stock 
being $24,000. Clarence S. Parker is president, J. 
Walter Parker, treasurer, and these two gentlemen, 
with O. C. Stanley, also form the board of directors. 

On May 29 the stockholders of the Craig-Reynolds 
Foundry Company, Dayton, Ohio, voted to sell the 
entire plant which covers about six acres. The follow- 
ing Board of Directors was elected: H. N. Reynolds, 
George B. Smith, Dayton; William C. Proctor, T. B. 
Shipley and E. B. Emerson, Cincinnati. 

The Independent Stove Company, of Detroit, Michi- 
gan, a new company to manufacture steel ranges, has 
been incorporated at Detroit with a capital stock of 
$30,000. The officers are: William G. Robinson, 
president ; Robert J. Waddell, vice-president and gen- 
eral manager; J. E. Ellis, secretary and treasurer. A 
plant is now in course of construction and it is the 
intention to begin business about July 1. 


Fritz is at it again. Nothing daunted at being 
awakened from his Round Oak reverie, he has reached 
the home of Doe-Wah-Jack in reality and sets out to 
find on the map where he is. The swift transition 
from his own “Vaterland” with its tulips and dormer 
tiles to the wigwam of Doe-Wak-Jack in Michigan is 
a sharp contrast and he is on the qui vive to learn all 
about the home of the big chief and the process of 
Round Oaks. We have followed Fritz through a 
wide variety of experiences, real and imaginary, and 
can only speculate on what Doe-Wah-Jack now has 
in store for him in the Round Oak Wigwam. 








A GOOD STOVE POLISH. 





Every merchant who sells stoves finds it absolutely 
necessary to have a good stove polish. It would be 
folly for a dealer to let a stove stand on the floor in a 
dirty and rusty condition when he knows that a few 
minutes’ work with a good stove polish would increase 
its selling qualities over 50 per cent. 

Not every polish that is put on the market gives 
general satisfaction, but there is never a complaint 
heard from the users of the Black Kid, manufactured 
by the Nickel Plate Stove Polish Company, Chicago. 
When once used it becomes a general favorite, and the 
manufacturers guarantee perfect satisfaction. 


-.--o- 


A GOOD RANGE. 








A good range is what everyone who uses them and 
every firm that handles them desires to secure. “The 
Duchess,” manufactured by the Pittsburg Stove & 
Range Company, Pittsburg, Pennsylvania, comes under 
this head, and is only one of their many good lines. 

The company announces to the trade the fact that 
they solicit patronage on the real merit of their pro- 
ductions, and next to quality they find price the most 
successful salesman. One great advantage they have 
is being located in Pittsburg, where the raw materials 
necessary for the manufacture of stoves, etc., can be 
obtained at a minimum figure, thus enabling them to 
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produce high-grade goods at the lowest possible cost. 
Write the Pittsburg Stove & Range Company, Pitts- 
burg, Pennsylvania, for their new 1906 catalogue, and 
when doing so kindly mention THe AMERICAN 
ARTISAN, 





PETROLEUM STOVE MARKET IN SYRIA. 





Consul Jesse B. Jackson writes from Alexandretta 
that throughout Syria the principal fuel for cooking 
and heating is charcoal, made mostly from small tim- 
ber and roots, which, aside from being very incon- 
venient, is becoming more expensive, owing to the 
scarcity of suitable material from which to manufac- 
ture it. Petroleum is therefore beginning to be used 
quite extensively for heating purposes during the 
winter season, the small circular stove with wick 
burner being the most common variety in use, generally 
of Swiss and German manufacture. He says that he is 
firmly of the belief that a large trade can be built up 
in this kind of petroleum stoves throughout the entire 
country, which will also furnish a market for cooking 
stoves burning the same fuel. 

If possible, descriptive catalogues should be printed 
in French and should be accompanied by prices and full 
information, as it takes from six to ten weeks to re- 
ceive replies to letters addressed to American firms, and 
a great waste of time is occasioned by sending incom- 
plete information. 


A GOOD RANGE. 








The “Pacific” range, manufactured by the John 
Van Range Company, of Cincinnati, Ohio, is one that 
is proving very popular, and being largely called for. 
It is constructed of the best materials and is also 
placed on the market at a reasonable price. 

This company manufactures ranges for hotels, 
restaurants, public institutions, boarding houses and 
private families and also has all kinds of hotel imple- 
ments for culinary purposes. Write them for cata- 
logue and further particulars, and in doing so please 
mention THE AMERICAN ARTISAN. 


>> 
-oo 


FOREIGN FIELD FOR STOVE PIPE RADIATORS 








There is a field in Italy for the use of American 
contrivances for the utilization of the waste heat of 
stovepipes. At least this is the opinion of Consul Paul 
Nash, of Venice, for in his report he writes as fol- 
lows: 

“As the arrangements for heating in Venice and 
throughout Italy are principally stoves, it seems to me 
that if these American radiators can do what is pre- 
tended for them in the economy of fuel they would be 
a great success here. I suggest that manufacturers of 
such contrivances should write to the firms mentioned 
below and try to introduce their goods. The letters 
and descriptions should be in Italian, and I particularly 
refer intending exporters to the report from this con- 
sulate, published in ‘Daily Consular Reports’ for April 
12. If it is expected to do any business for the com- 
ing winter, no time should be lost in opening negotia- 
tions. List of firms: Ing. Colombo Coen, Ponte della 

















Guerra, 5363; Michele Pangrazio, Riva del Carbon, 
4789; I. P. Isabella, Via Mazzini, 5114. 

“It will interest exporters to know that the Austro- 
American Line, of which Messrs. Phelps Brothers are 
the New York agents, has tripled its service from New 
York to Venice since last year and that it now has an 
average of five departures from the former port per 
month, some of them direct for Venice and others via 
Genoa, Naples, and Palermo. I hope that these added 
transportation facilities will result in more American 
goods coming direct to this consular district.” 


~~ 


COOKING STOVES FOR SOUTH AFRICA, 








There is a good field in South Africa for a satis- 
factory portable cooking stove, says the South African 
Gazette. 

A stove which a farmer can carry in a wagon, with 
a few feet of piping, for quick setting up, would find 
a ready sale, as would another pattern which could be 
fixed some few feet from the wall in the middle of the 
room. This should have a large oven for roasting 
meat and a large boiler for keeping water hot all day, 
the fire being capable of being quickly kindled at little 
cost of wood, owing to its scarcity. American, Scotch, 
Swedish and French firms have all essayed to produce 
the requisite article, but failed, the nearest approach 
to the requirements being the Scotch Dover make, but 
without feet. The stove should not be liable to break- 
age, and should be sold at a low price and produced 
in three sizes. 


+ 
oo 


THE PLEASURE OF KNOWLEDGE. 








The one idea that possesses most men when “educa- 
tion” is mentioned is the acquirement of just sufficient 
ordinary information to get along in the world with- 
out appearing to be densely ignorant; others believe 
when they know something of the “three R’s,” and 
whatever may appertain to their particular vocation, 
that they have learned enough. After that their days 
are consumed in the ordinary duties of life, in money- 
making, and their reading is confined to the hourly sen- 
sations of the daily papers, and an occasional current 
novel that were as well left unread. 

Now, the real truth is that the acquisition of knowl- 
edge is one of the keenest delights of life. When the 
gratification of the physical senses fail, when life is all 
as stale and forbidding as “the morning after,” your 
uneducated man knows not what else todo. Not so for 
him who has cultivated the divine art of reading. He 
can turn back again and again to quaff from the ever- 
living Pierian spring, and its cool waters never gorge 
or satiate the appetite. 

An old molder of St. Louis, in whose face the weath- 
er of many seasons had cut line and counterlines, was 
for years a familiar figure in one of the great public 
libraries of the city. One day a gentleman engaged 
him in conversation, and found that the mechanic had 
a richly stored mind. 

“How much do you earn a day?” asked the interested 
stranger. 

“One dollar and seventy-five cents,” replied the 
mechanic. 
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“Could you not make more?” 

“Perhaps I could, but if I did I would have no time 
for reading.” 

There was a man who was perfectly happy. If he 
lived to be two hundred years old, there were still 
stores of literary treasures for him to master. Per- 
haps when his appetite is somewhat appeased, he will 
take up a specialty and develop himself into a specialist, 
by which means his laborious and meagerly paid— 
though not disliked—occupation will be changed for 
something more remunerative and more fitted to the 
mind the philosophical man is cultivating. 

“TI would rather have a taste for books than for 
money,” said a grand old teacher, “for they are meat 
and drink to the sane, while money is only a jingle to 
the ears.”—-The Obermayer Bulletin. 


a 


A GOOD DAMPER CLIP. 








The Yankee all steel damper clip, manufactured by 
the S. M. Howes Company, 40-46 Union street, Bos- 
ton, Massachusetts, has long been popular and very 
generally sought after. 

They are manufactured of the best sheet steel, are 
very easy to get in or out, and the price being very 
reasonable has resulted in a large call on the manu- 
facturers for them. The rod for the dampers is also 
a winner. The company is now tinning the handles, 
an improvement which prevents rust, and results in 
them looking bright all the time. Write the S. M. 
Howes Company for further particulars, and when 
doing so kindly mention THE AMERICAN ARTISAN. 
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STOVE SALESMEN’S OUTING. 








The Stove Salesmen’s Association of Pennsylvania 
have made arrangements to hold their fourth annual 
outing on June 30 at the Summit hotel, Reading, 
Pennsylvania. 

Very complete plans have been made for the enter- 
tainment and a large gathering is expected. Trains 
will leave the Reading terminal, Philadelphia, at 8:36 
and 10:30 a.m. The entire expense of the trip, cover- 
ing dinner, refreshments and cigars, will be $2, and 
members are invited to bring their male friends along. 
Elmer E. Lever, the secretary, would like those that 
desire to enjoy this outing to notify him early so that 
the committee may anticipate the attendance and pro- 
vide intelligently. 


~~ 
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FIFTY-TWO YEARS A HARDWARE MERCHANT. 








O. J. Taylor, of Sidney, Ohio, has the distinction of 
being the oldest business man in that city, he having 
gone into the hardware business there fifty-two years 
ago. 

During that time he has had many partners, but for 
the past twenty-five years he has had no one asso- 
ciated with him. He has a well stocked store, is the 
owner of the Taylor block and also owns a beautiful 
home on South Main avenue. At the age of 76 years 
now he is still active, and a splendid illustration of 
the self-made merchant. 
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Southern Hardware Jobbers Meet 





Amid the smiling landscape of the Blue Ridge mountains 
and in the immediate environment of one of the fairest of 
earth’s beauty spots, the Southern Hardware Jobbers’ As- 
sociation gathered together last Tuesday, June 12, for their 
sixteenth annual convention, at the New Homestead Hotel, 
Hot Springs, Va. 

TUESDAY MORNING. 

The convention was called to order at 10:30 a. m., 

President F. B. Dunlop in the chair. 


PRESIDENT DUNLOP’S ADDRESS OF WELCOME 


Ladies and Gentlemen: 

It is with genuine pleasure that I welcome you to this 
the sixteenth annual convention of the Southern Hardware 
Jobbers’ Association, and, like»the Spaniard of olden times, 
who upon stepping within the portals of the house of a 
Spanish gentleman found within a host, who with salutation 
profound bade him welcome and with his hand upon his heart 
exclaimed, “My house and all that is within is yours,” so do 
I as heartily welcome you to-day and sincerly trust that your 
short stay here may be both pleasant and profitable, and 
when you shall have returned to your homes may you re- 
tain many pleasant memories of this occasion, 

What more delightful place could have been chosen for 
our meeting than this beautiful spot nestling among the 
mountains of Virginia? How many fond memories cluster 
around the name of this grand old state! The chivalry and 
patriotism of her men, the beauty, culture and grace of her 
women are known and admired in every city, town and ham- 
let in this country. 

LADIES WELCOME, 

I am truly glad to see that so many of the ladies have 
honored us with their presence. They are an inspiration and 
are ever indispensable. Ladies, when we think of you we 
think of the sunlight; around you cluster all the tenderest 
ties that bind us to this beautiful earth, and in our dreams 
of heaven you are there. With a deep admiration for all 
that is good, beautiful and true, I hope that you will con- 
tinue to grace each succeeding convention of this association 
with your charming presence. 

Hot Springs is yours during the convention, and Mr. 
Irby Bennett, the modest but exceedingly worthy chairman 
of the reception committee, and his associates will take pleas- 
ure in doing everything possible for your enjoyment. 

I thank you, ladies and gentlemen, for your patient, 
courteous attention. 


The proceedings were opened with prayer by Rev. Dr. 
C. C. Williams, Augusta, Ga. The reading of the minutes 
of the 1905 convention was dispensed with, as they were 
already published. 

President Dunlop read his annual report, as follows: 


PRESIDENT DUNLOP’S REPORT. 





Gentlemen of the Southern Hardware Jobbers’ Association: 

One year ago we met in this beautiful place and through- 
out the intervening months we have retained many pleasant 
memories of the occasion. 

When I entered upon the duties of the office to which 
you so generously honored me one year ago, I was thrilled 
with an earnest ambition of doing more for the advancement 
of our interests than has since proven possible. The report 
of the secretary-treasurer will acquaint you with what has 
been accomplished. 

I desire to express in behalf of the membership of our 
association our sincere regrets over the misfortune of the 
Crane-Hinman Hardware Company, of Yazoo City, Miss., 
who sustained the loss of their business by a cyclone which 


visited them during the early part of the present year. We 
also extend our sympathy to the Moore & Handley Hardware 
Company, of Birmingham, Ala., in the loss of a portion of 
their stock by fire. 

I called a meeting of the Executive Committee, to con- 
vene in Pittsburg, Pa., on March 28th and 29th to meet with 
a like committee from the American Hardware Manufactur- 
ers’ Association, at which time a program for this meeting 
was formulated. The meeting was both interesting and prof- 
itable. 

CORDIAL RELATIONS. 

Our intercourse with manufacturers is most cordial and 
harmonious. Conditions regarding some lines are not satis- 
factory, but a review of the situation generally as compared 
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with that existing a few years ago reveals a vast improve- 
ment. Never before in the history of our association have 
manufacturers so respected us and appreciated the work 
we are doing in endeavoring to have the output of their 
factories go throtigh legitimate channels. 

The Wholesale & Retail Joint Committee is doing most 
excellent work: Owing to pressure of business affairs Mr. 
R. M. Dudley, the representative of our association on this 
committee, found it necessary to resign a few months ago, 
and I appointed Mr. W. L. Sanford of the Roberts-Sanford 
& Taylor Company, of Sherman, Texas, to fill the unexpired 
term. Mr. Sanford is thoroughly capable of discharging the 
duties of the positoin and we were fortunate in being able 
to secure his services. 

Since our last meeting portions of our fair southland 
have been stricken with a terrible scourge. Business was 
paralyzed for a term of months and sorrow and suffering 
reigned supreme; but the South is accustomed to adversities 
and while the clouds that hovered over her for a period of 
months were dark and ominous, yet when they had cleared 
away she recuperated quickly. 

Coincident with the completion of the inter-oceanic canal, 


























































now in process of construction across the Isthmus of Pana- 
ma, the United States will have witnessed the dawn of a 
commercial era, pregnant with the richest possibilities for an 
enormous increase in the value of her export trade. Upon 
the profitable distribution of the surplus products of our 
fields and factories depends .the future prosperity of our 
country. New markets must be found, trade relations with 
foreign countries must be cultivated. The revenue derived 
from the disposal of that portion of our products remaining 
after the wants and necessities are supplied, contributes to the 
surplus wealth of the country, which is needed in meeting the 
demands and requirements of civilization, 

In many respects the most significant feature of our 
export trade is the business in manufactured products. All 
statistics on this subject are followed with the greatest in- 
terest, and the international supremacy of the United States 
in the coming decade will be vary largely based upon its 
grasp of the world’s markets for finished products of the 
great manufacturing industries. 

1905 ACTIVE YEAR. 

Coming almost simultaneously with the report of the 
United States Steel Corporation, the annual statistics of the 
American Iron & Steel Association emphasize the fact that 
the year 1905 was one of unprecedented activity, and what 
is particularly impressive as regards the outlook for results 
in the current year is the fact that the closing days of last 
year were much the most active and the new year opened 
with a volume of business which continues to the present 
time, and promises to provide a new high record for the 
year 1906, notwithstanding the rapid pace set by the preceding 
year, unless some serious disaster should occur such as a 
protracted industrial war, or a serious failure of the crops. 
Credit and confidence are essential to progress under 





W. W. Webber, Fort Smith, Ark., Secretary-Treasurer. 


civilization, and it cannot be expected that either can ever be 
spared. The greater progress a nation makes in civilization 
the more general becomes the extension of credit, the greater 
the confidence and the more stable the relations existing 
between communities and between individuals. Care in 
granting of credits, moderation in using them, and the aver- 
age trading ability of our business men have clearly in- 
creased during the past few years. The lesson is one of 
care, courage and confidence, not one of vainglory and over- 
boldness, 
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The railroads are becoming more powerful as time goes 
on and if they are allowed to continue unhampered will 
prove to be one of the greatest menaces to the country in 
the future; and I recommend that we keep up the fight now 
being waged until a satisfactory law governing common car- 
riers is enacted. 

The relation of the consular service to our foreign 
commerce is a very close one, and we cannot overestimate 
the importance of making it adequately and effectively re- 
sponsive to the growing demand of the great agricultural ané 





J. L. Mandelbaum, Little Rock, Ark , Former President. 
industrial interests of the United States for an expansion 
of our export trade. The selection of consuls should be 
made solely with regard to their worth and their fitness for 
the office which they are to occupy. If we are to strengthen 
and improve the service so as to secure the best results, 
we must above all things divorce it from the spoils system. 

You have been kept fully posted regarding the efforts 
of a powerful element to have enacted a measure known 
as Parcels Post bill. While this pernicious piece of legisla- 
tion is dead at the present time, yet no doubt it will appear 
later in some other form, and you are admonished to be on 
the alert at all times. This same element is also insisting 
upon the numbering of rural free delivery boxes, which 
would be a great blow to the legitimate retail trade of the 
country. You can readily see the powerful influence that is 
fostering these movements and I trust you will continue to 
do everything in your power to prevent the enactment of 
legislation so harmful to the legitimate retail interests of 
the country. 

THE SAN FRANCISCO DISASTER, 

The world stood aghast when the horrifying news of 
one of the greatest disasters of the age came across the 
continent by telegraph recently. One of the fairest cities 
of the nation, San Francisco, was stricken and devastated 
by the forces of earthquake and fire, great portions of the 
city were utterly destroyed, hundreds of people killed, and 
pestilence, want, woe and misery reigned supreme in what 
but the day before had been one of the happiest communities 
in this country; but with characteristic western pluck her 
citizens have rallied and will build even a greater city than 
the one recently destroyed. 

We are admonished by the history of the past year 
that the wheels of the juggernaut of time are grinding re- 
lentlessly onward. We cannot speak of our dead comrades 
without strengthening the affection we have for the living. 
We cannot praise them without increasing our devotion to 
those virtues which were so luminous in their lives. We 
cannot pay tribute to their good deeds without comforting 
their kindred and begetting in the hearts of their children 
a desire to reproduce in their own lives the excellent quali- 
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ties that were conspicuous in the lives of their fathers. Mem- 
bers will please rise while I read the names of those of our 
members who have crossed the dark river of death since 
our last meeting. 

Col. B. F, Atkinson of the Atkinson-William Hardware 
Company of Fort Smith, Ark., died September 21st, 1905, 
in the 68th year of his age. He was a man whose moral 
integrity was never questioned and whose happy, lovable 
disposition endeared him to all with whom he came in con- 
tact. Let his example be cherished and his name be held 
in everlasting remembrance. 

Mr. Edmund Orgill of Orgill Bros. & Company, of 
Memphis, Tenn., departed this life in September, 1905, in 
the 81st year of his age. He had been identified with the 
hardware interests in the South for more than fifty years, 
and was known to be unselfish, uncorruptible and the very 
soul of honor. May his upright, honorable career through 
life be an inspiration to us all. 

I believe that our association has now approached that 
point of strength, usefulness and permanency which we have 
all looked forward to with so much interest. I feel that you 
can safely be relied upon to handle all questions of recom- 
mendations for future work or policy. Let us, however, 
hold fast to what we have gained—be careful and prudent 
in taking on new duties, remembering that the main thing 
which keeps the association in existence is to prove to the 
manufacturer our usefulness and need in distributing his 
products for him, and in return to secure for him proper 
recognition and his cordial and sympathetic co-operation. 

In conclusion I desire to extend my heartfelt thanks to 
the whole membership for the universal courtesy extended to 
me during my term of office, and I especially desire to thank 
the Secretary-Treasurer and members of the Executive com- 
mittee, as well as the chairmen of the various special and 





H. H. Beers, Bichmond, Va., Sergeant-at-Arms 8S. H. J. A. 
standing committees, for their loyalty to me during the 


past year. 





Secretary Treasurer C. B. Carter made his report, which 
we give in part: 
REPORT OF SECRETARY-TREASURER C. B. 
CARTER. 


Again, and for the eleventh time, it gives me pleasure to 
present for your consideration a report of my stewardship 
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for the last year, and perchance to offer suggestions or 
through the efforts of the association to enable you not only 
to conduct your business upon a more satisfactory and 
profitable basis, but to facilitate and simplify matters in 
which you are all severely interested. 

We have communicated with our membership through 
sixty-eight general letters and trust that the information and 
suggestions submitted from time to time have proven in- 
teresting and helpful to our membership. -We do not issue 





J. D. Moore, Birmingham, Ala., Ex-President, Member Advisory 
Board 8. H. J. A, 

general letters simply because we haven't anything else to 
do. We of course like to keep in almost constant touch 
with our members, yet we always desire to have something 
of importance to present before imposing upon your time in 
reading the general letters that go out. To give you an idea 
of the extent of our correspondence we would state that we 
have mailed from our office something over 11,600 letters since 
our last convention. The writer has also done considerable 
traveling in the interest of association work, his mileage 
amounting to 11,519 miles. 


COMPLAINTS. 


I am very much gratified indeed to advise that our 
records show a total absence of complaints of one member 
against another, and in fact that there has been only a 
very limited number of occasions where a member has 
filed complaint against a competitor, a southern jobber not 
connected with our organization, and these isolated complaints 
of one jobber against another have been occasioned almost 
entirely by the larger jobbers cultivating too aggressively 
the territory which might be termed foreign to their opera- 
tions. While the statement has been made by our own mem- 
ber that he feels privileged to cultivate any territory on the 
face of the earth, at the same time we feel that there is a 
limit to a jobber’s operations. In fact, we know. it is when 
considering the securing of profitable business. Soliciting 
business far remote from a jobber’s place of business brings 
him in contact with retailers who are not positively familiar 
with his standing and reputation near home, and it is but 
reasonable to infer that there must be some special con- 
cessions or advantages offered to secure business from a 
local jobber with whom the retailer is acquainted and has 
had dealings. Please understand that we are not advocat- 
ing the curtailment of a jobber’s business and have no ob- 
jections whatsoever for a jobber securing all the business 
possible in whatever territory he may wish, but we do wish 
to impress upon the trade who are reaching out in this 

















manner the fact that there is an equity of interest that 
should discourage their making some other jobber’s terri- 
tory a dumping ground for goods on which they are over- 
stocked or have secured some inside concessions, The time 
may come when the jobber in that distant territory may 
take it upon himself to return the treatment with interest 
There is certainly enough trade, it seems to us, at a satis- 
factory profit and on satisfactory terms and conditions rather 
than for a jobber to jeopardize his profits and his credits in 





F. A. Heitman, Houston, Tex., Former President. 


seeking unfamiliar patronage. All that we can ask or re- 
quest is that our members be consistent. 
GOVERNMENTAL RAILWAY RATE REGULATION. 

The positive stand assumed by our organization early 
in the movement for the governmental regulation of rail- 
way rates has been constantly maintained and our office in 
connection with Mr. Newill, chairman of our transportation 
committee, has spent considerable time and much corre- 
spondence in bringing about favorable action on the part 
of those in charge of this matter in Washington, and we 
feel very much gratified indeed at the favorable manner in 
which this proposition has been received, and we feel that 
the measure which has been approved by the Senate will 
become a law and will be found both constitutional and 
just. The shipping public have been heavily burdened in 
past years on account of irregular rates and classification 
and. conditions are now most favorable for any just claim 
to be properly and satisfactorily handled. We have had 
very active co-operation from many of our members in our 
work in this direction, and for which they have our sin- 
cere thanks. They will in the end become the beneficiaries. 

In closing report for our past year’s work we would 
invite your attention especially to ways and means for se- 
curing as members a number of large concerns who have 
not as yet affiliated with our organization or who were pre- 
viously members but who have resigned for good reasons 
or otherwise. The fact that every southern jobber is be- 
ing benefitted by the work performed by our association, 
which is carried out at the expense of our members, who 
constitute 80 per cent of the eligible concerns, is not right, 
is not just, and in one respect burdensome. The fact that 
we have and are accomplishing benefits of actual monetary 
value is self evident, and we feel that something could be 
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and should be done to awaken the interests of those on the 
outside. Just how this can be done we are unable to state, 
but we would suggest that it lies to some extent with the 
manufacturers to show a preference or at least a distinc- 
tion between those who co-operate with them and assist in 
working out trade issues and those who do not. This is 
a pertinent question and one which I think should be con- 
sidered at this convention. 

We have had some few resignations since our last 
meeting, but the new members received are in excess of 
those who have dropped out. We are not only holding our 
own in members, but growing, and the power, influence and 
good which can be realized from our organization are in- 
numerable. 

Thanking you for your patience in listening to this re- 
port, trusting that there will be found food for thought in 
suggestions offered, assuring the members and officers, par- 
ticularly our worthy president, Mr. Dunlop, of my hearty 
appreciation of the assistance received in our work and 
for the many courtesies extended me during the past year, 
I respectfully present this report. 





The Transportation Committee made the folllowing re- 
port: 
REPORT OF COMMITTEE ON TRANSPORTATION 


Your Transportation Committee begs to report as fol- 
lows: At the time our last report was submitted we had 
up the question of extending the special classification so that 
the cheap family dial scales might be shipped under the 
classification allowed on “scales made wholly of iron.” This 
was declined. 

We have made several efforts to have files putin third 





W, M, Crumley, Atianta, Ga., Ex-President and Member Advisory 
Board, 8. H. J. A. 
class instead of second, all of which were declined. In Oc- 
tober the Classification Committee reduced sweat pads to 
fifth class, carload minimum 16,000 pounds. This is an 
illustration of the advantage of manufacturers working with 
us. We have every reason to believe this adjustment could 
have been made five years ago had not the largest manu- 
facturer in the country insisted that we could not get fifth 
class, and he entered his plea for third class, which was 
granted, while our fifth class suggestion was turned down 
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at that time. We are glad to acknowledge the wisdom of 
the present arrangement where the manufacturers and 
jobbers are working together on this line. 

Our request in December for a fifth class carload rat- 
ing on locks and knobs was also declined. 

In October we were threatened with an effort to place 
such restrictions on the moving of loaded shells and cart- 
ridges and caps as would have been very burdensome to 
the jobbers. Thanks to the strong effort made and the co- 
operation of many of our members in taking the matter up 
with the several traffic managers, our southern lines de- 
clined to enforce here the ruling of the Pennsylvania rail- 
roads in Pennsylvania. The Transportation Committee wishes 
to thank each of the members who wrote personal letters to 
the chairman and to the traffic managers for their assistance 
in this matter. 

Mr. R. F, Bell of Fort Worth, Texas, has been par- 
ticularly active in that state, and we trust his efforts will 
merit the success they deserve to secure more favorable 
classification and rates to our Texas members. In this con- 
nection will also refer to the successful effort of Jas. R. 
Adams of Tyler, Texas, to secure a more favorable rate 
on stoves in carloads in Texas. He is now at work to 
secure a readjustment of the classification and rates on 
children’s vehicles in carloads into Texas. 

By reason of the detailed reports already rendered our 
members are in touch with the work done to further more 
satisfactory laws with reference to the power of the Inter- 
state Commerce Commission. Unfortunately quite a number 
of shippers misconstrued the efforts of the interstate com- 
merce law convention which resulted in a lack of harmony 
at the October meeting at Chicago. At this writing, how- 
ever, indications are that the Senate will concur with the 
House bill in such a manner as to bring a considerable 
measure of relief along the line asked for. This question 
will have to be decided right before it will stay settled, and 








O. B. Barker, Lynchburg, Va., Former President, Member Execu- 
tive Committee. 


for the good of all concerned we- hope that a wise and 
reasonable law will be enacted before April 1. 

We co-operated with the effort to have the Senate com- 
mittee investigate also the express service, charges and dis- 
criminations. We trust that in due time better adjustments 
can be made in that direction. and would suggest that our 
committee for next year keep this in view. We might also 
suggest that next year’s committee might be able to do 
something with reference to aggravating delays in the 
movement of freight, both through and local; also the un- 
reasonable delays in the settling of just-claims for over- 
charges, loss and damage. 





AND HARDWARE RECORD 


In urging improved service we must try to be patient, 
because the transportation lines have their difficulties, due 
to the enormous volume of business such as hardware job- 
bers experienced in supplying their customers during the 
past year or two. We would caution our members against 
mistakes in attempting to group too many lines of goods 
in one car to secure the benefit of carload rates of freight. - 
This can wisely be done with some goods, but to insist on 
it in other directions would only lead to the possibility of 





Irby Bennett, Memphis, Tenn.. Chairman Reception Committee. 
large local retailers making up carloads and thus cutting 
out the local jobber’s advantage as a jobber. We would 
suggest that the Transportation Committee for next year con- 
sist of four members instead of three as at present. This is 
important because of the various interests in our large mem- 
bership. We would suggest that Mr. H. C. Fox of Arkansas 
or a Texas man be selected, and we believe Mr. R. F. Bell 
is more active than any one else in the matter and Mr. 
Miller of Memphis, Tenn.. could also probably serve his 
section and the middle south east of the Mississippi, in- 
cluding Tennessee and Mississippi. We would suggest that 
some Georgia or Carolina man be appointed and that a 
Virginia man be appointed. Each of these parties could 
then give personal attention to the matters in his territory. 


The Press Committee reported that they would be pre- 
pared to perform their duties when called upon at the pres- 
ent session of the convention, 

The Committee on Grievances reported that there had 
been -no complaints referred to them for adjustment. 

The chairman of the Manufacturers’ Committee, Mr. R. 
M. Dudley, in a written communication reported to the 
association that nothing had been brought to his atten- 
tion during the year as chairman of that committee. He 
expressed his regret at being unable to be present at the 
session, 

The chairman of the Metal Committee, Mr. Bruce 
Keener, reported that he had no report to make as chairman 
of that committee; that the members were evidently highly 
pleased with this commodity, as there had been no com- 
plaint of any kind filed with the committee. 
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The Executive Committee, Mr. O. B. Barker, chairman, 
made the following report: 


REPORT OF THE EXECUTIVE COMMITTEE. 





GENTLEMEN OF THE SOUTHERN HARDWARE JoBBERS’ AssociA- 
TION : , 

In presenting a report of the past year’s work, and in 
suggesting plans of the coming year, your executive commit- 
tee realizes the responsibility imposed upon it, yet they are, 
as they have been in the past, willing and anxious to the best 
of their ability to perform alk the duties coming within their 





R. M. Dudley, Nashville, Tenn., Member Manufacturers’ Com- 
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province. As the years go by and each succeeding convention 
shows not only an increased membership, but additional inter- 
est manifested not only by our members, but by the manufac- 
turers from whom we should expect—and not without disap- 
pointment—protection and generous treatment, it is no simple 
matter for your executive committee to satisfactorily and suc- 
cessfully forecast events and at all times meet the issues as 
they develop. So please bear in mind the limitations of the 
human mind and the peculiar conditions which confront us— 
for your executive committee are human just like the rest of 
you and equally prone to err. Please understand, however, 
that it is not our purpose to acknowledge our mistakes and 
shortcomings, but we are merely prefacing this report with 
the statement that we have not been enabled to successfully 
consummate all the plans which have been presented for the 
correction of trade abuses and the improvement of other mat- 
ters of vital interest to the southern hardware jobbing trade. 
At the executive committee meeting this year, for the first 
time within the history of our organization, the innovation 
was introduced of holding joint executive committee meetings 
of our own and the American Hardware Manufacturers’ As- 
sociation. The meeting was held in Pittsburg on March 26th, 
27th and 28th and was well attended. All the members of our 
committee were present except Mr. Keener, who was unavoid- 
ably detained at home. Our conferences were characterized 
by the most generous good feeling between the Manufactur- 
ers’ Association and our own, and we feel that in future years 
this policy should be carried out. Especially is this desirable 
for the reason that we hold a joint convention and it is, of 
course, desirable that all the details in connection with the 
same should be fully decided upon and worked out with the 
least possible friction and complication. The plan of combin- 


ing the program of each association in a common book speaks 
for itself. 


This also is a move in the right direction and will 
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unquestionably have a tendency to bring about a more cordial! 
feeling between the jobbing and manufacturing interests of 
the entire country. The old opinion that formerly prevailed 
that the manufacturers were seeking every opportunity to beat 
the jobbers, and that the jobbers lay awake at night scheming 
whereby they could get the best of the manufacturers ha 
long since disappeared, and justly so. The interests of these 
two classes are and should be so closely interwoven that the 
most perfect understanding should exist, each working for the 
other’s welfare both socially and in a business way. The 
question may be asked as to why so much stress is laid on 
social obligations. To our mind there is much in business 
besides strict business ethics. Life, at best, is of short dura- 
tion, and there should be pleasure and enjoyment, and how 
can more perfect happiness be realized than from a personal 
acquaintance and friendship between those engaged in the sam< 
line of business, and who come in almost daily contact through 
correspondence or in personal conferences? And is there any 
better way to bring about this feeling than through meetings 
such as we are now celebrating, occurring once or twice each 
year? 

The greater part of the committee’s time at the Pitts 
burg meeting was devoted to the discussion of matters per 
taining to the welfare of the jobbers individually and as a 
whole in their relationship with.each other and with the manu- 
These discussions resulted in the program which 
More detailed particu- 


facturers. 
we will carry out at this convention. 
lars of these various subjects will follow 

UNIFORM SIZE LOOSE LEAF CATALOG. 

At our convention here last year the suggestion embodied 
in your executive committee’s report that the time was oppor 
tune for the adoption of a uniform size leaf for loose leaf 
catalogs and a uniform size catalog for the jobbers’ publica- 
tion. A committee was appointed, conferences held, and their 
report was presented to you the latter part of last year, de 
tails of which will again be presented to vou at this conven 
tion in a report from this committee, and we take this oppor 





Bruce Keener, Knoxville, Tenu , Member Executive Committee, 
Ss. H. J. A. 


tunity to urge upon our members the wisdom of adopting as 
their standard the size sheets recommended. There are sev- 
eral reasons why this course should be followed 

1st. It will enable the manufacturers to supply descrip 
tions and illustrations of new goods in such a manner as 
will enable the jobbers to keep careful track of the same, as 
the majority of the jobbers are using loose leaf binders for 
the use of the office and of their traveling salesmen. The 


same is true when the manufacturers issue new lists and dis- 
counts, and, in fact, many manufacturers have already adopted 
the plan of supplying the jobbers with their requirements in 
loose leaf sheats of their general line 
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2nd. By securing the manufacturers’ co-operation in the 
adoption of these uniform size loose leaf catalogs, the jobbers 
will be enabled to classify and file the catalogs in a very sim- 
ple manner, compared to the great variety of sizes of catalogs 
which have previously reached the jobbers from manufacturers 
throughout the country. 

3rd. It will lead up to some uniform plan whereby a 
number of jobbers may prepare catalogs together at a mini- 
mum expense. 

Our Secretary advises us that a great many manufactur- 
ers have expressed deep interest in this movement and have 
or will conform to our views in this direction. 

The report then referred to the subject of “Special 
Brands,” and reported a satisfactory condition in the ttade 
with reference to that subject. 

Referring to the subject of Mutual Fire Insurance, the 
report was as follows: 

The Mutual Fire Insurance question which was discussed 
through a very desirable paper at our last convention by Mr. 
C. H. Miller, was referred to a special committee whose re- 
port will be presented later on. This report was also sub- 





Col. B. F. Eshleman, New Orleans, La., Member Manufacturers 
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mitted to our membership on June 12th of last year, but we 
have not learned whether or not our members have adopted 
these suggestions of that committee. We feel that there is a 
possibility of our members saving considerable money in the 
way of premiums by adopting the suggestion of the Mutual 
Fire Insurance Committee, and we present the same again for 
your further consideration, 
PARCEL POST AND OTHER POSTAL MATTERS. 

The past year has been a very busy one in connection 
with our efforts to defeat the Parcel Post measure, which has 
been pending in Washington for some time, also in our efforts 
to defeat the proposed recommendation through the Post- 
office House Committee for the consolidation of third and 
fourth-class mail matter. The adherents of a Parcel Post 


bill were soon convinced that there was going to be so much 
opposition to the passage of any such laws that they agitated 
the proposed consolidation of third and fourth-class mail mat- 
ter, thinking that the mercantile interests of the entire coun- 
try would possibly not pay much attention to this latter move- 
ment on account of their efforts in opposition to the parcel 
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post measure. However, we are happy to state that so much 
pressure was brought to bear in opposition to both measures 
that both have been, for the present, abandoned, although 
there is a possibility that one or the other or beth of these 
propositions may be resurrected at some later date. Our as- 
sociation, through the secretary, has been indefatigable in its 
efforts to defeat these measures, and we, therefore, feel very 
well satisfied with our efforts in this direction. It is clearly 
patent that should either of these measures have been recom- 
mended to Congress and afterwards adopted that it would 
have entailed untold loss to the retail interests of the country, 
which would, of course, have very seriously adversely affected 
the jobbing: interests. The value of trade organization was 
never better illustrated than in this work. Without organi- 
zation, at least one of these measures would have been passed, 
and it would have resulted in the actual loss to the jobbers 
and retailers of the country of many millions of dollars. This 
but illustrates the adage, “In times of peace, prepare for war.” 

Another feature in connection with the postoffice depart- 
ment which was brought forward by the catalog houses was 
the proposition as to numbering the rural delivery letter boxes 
and permit the delivery of mail direct to these boxes by num- 
ber only. This would have proven a most effective weapon 
in the interests of the catalog houses, but organized trade ef- 
forts brought such a flood of protests to Washington that the 
order granting such privileges was annulled. 

In connection with the above subjects your committee fee] 
very much gratified, indeed, at the work accomplished by the 
catalog house committee, a detailed report of which will be 
presented at a later session. 

The report referred to the poultry netting trade. 

The report then referred to the subject of maintainance of 
prices. 

SPECIAL AND STANDING COMMITTEES. 

We desire to express in behalf of the association our 
thanks for the good work accomplished by our standing and 
special committees. While some of the committees have not 
presented elaborate reports, yet they have been persistent in 
their efforts to do all that was expected, or at least all they 
could do. Conditions in a general way are very satisfactory, 
indeed, and accordingly there “has been no opportunity for 
some of the committees to do effective work, at the same time 
they are ready, willing and anxious to serve the association 
to the best of their ability. 

We feel especially proud of our efficient Transportation 
committee. Ags chairman, Mr. W. E. Newill has accomplished 
wonderful results when we consider the obstacles he has 
overcome in attaining his purpose. 

The Steel Plow Shape committee and the Cast Plow com- 
mittee have also done excellent service, which will result in 
actual dollars and cents benefit to our members. 


DELAYS IN DELIVERY OF FREIGHT SHIPMENTS. 


Our attention has been called to the inconvenience ex- 
perienced by our membership in regard to the slow movements 
of freight over the respective railroads of the country, and as 
this is a matter of so much importance to the trade, both from 
the jobbers’ and manufacturers’ standpoint, we have thought 
it wise to present the same for your consideration. We shall, 
therefore, have the pleasure of hearing from Mr. John Don- 
nan on this subject, who has posted himself on this question 
preparatory to presenting the same for your consideration 
and action. We recommend the adoption by this association 
of a strong resolution looking towards proper relief from the 
conditions that now exist, and further, that we have this 
matter presented before one of our joint meetings and secure 
similar action upon the part of the American Hardware Man- 
ufacturers’ Association. 

INDEFINITE REBATES. 

We think it well to put ourselves on record as opposed 
to any and all forms of plans offered by the manufacturers in 
the way of indefinite rebates for the sale of their goods. 

(Signed) 

O. B. Barker, Cuas, H. Ineranp, Bruce Keener, W. W. 
Wesser, Committee. 





It was moved, seconded and carried, that the report of the 
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Executive committee be taken up for discussion in detail at a 
later session, 

The President announced that the present committees 
would continue to hold office during the convention. 

; The Cast Plow committee and the Steel Plow Shape com- 

mittee presented their reports. 

The Standard Size Loose Leaf Catalog committee, J. 
D. Moore, chairman, made the following report: 


REPORT OF COMMITTEE ON STANDARD SIZE 
LOOSE LEAF CATALOG. 





After a careful canvass of our membership, both as to the 
size of catalogs and loose leaf binders they are now using, 
and their ideas and wishes as to something more desirable, if 
any, we recommend the adoption of the following size sheet 
for the regular printed bound catalogs: 8%4x11 inches. For 
use in loose leaf binders, we recommend the adoption of sheet 
g¥%x1r. Ordinarily the printing space on either sheet will 
be the same, the loose leaf ledger being wider to permit of its 
being inserted in the loose leaf binders, the necessary margin 
for binding being greater than in the regular bound books. 
Printing space or type form should not be over 634x9% inches 
on either bound or catalog or on sheets for loose leaf binders. 

Your-committee does not recommend the adoption of any 
particulaf style or make of loose leaf binder; however, for 
your inférmation would suggest the “Tengwall” Binder as 
one possessing excellent merits. Price, $3.90 each in one doz- 
en lots. Address The Tengwall Co., Chicago, III. 

Very respectfully, 

J. D. Moore, Cuas. H. Irevanp, C. B. Carter, Committee. 

It was moved by Mr. Barker that the committee be con- 
tinued and requested to present the matter in some way before 
the Manufacturers’ Association at its present session. The 
motion was carried. 

The Committee on Mutual Fire Insurance reported as 
follows: 


REPORT OF THE COMMITTEE ON MUTUAL FIRE 
INSURANCE. 





We, your committee to look into the subject of mutual 
firé insurance and report back to the association, submit the 
following: 

1. We believe that mutual fire insurance is based on 
sound and correct principles and eliminates a large part of 
the expense necessary in old line companies and will furnish 


pure insurance at the lowest rates; and, hence, is desirable - 


cn our part. 

2. We do not believe it advisable for the present, owing 
to the limited business our membership would give to a com- 
pany, which could be written on a sound basis where the 
risks were limited to $5,000,000 each, would authorize us in 
organizing a company of our own; and for this reason, we 
recommend that those of our membership who have insurance 
to place at present to give it to some mutual company or or- 
ganization, which would be more economical than to have a 
small company which would require all the premiums to main- 
tain an office and other fixed and necessary charges. 

Respectfully submitted, 

J. D. Moors, Ben. J. Scnuster, Geo, E. Kinc, Committee. 

On motion the association took a recess until 2 p. m., at 
which time a joint meeting would be had with the American 
Hardware Manufacturers’ Association. 





WEDNESDAY MORNING. 

The convention was called to order by President Dunlop 
at 10:30. 

The roll was called showing thirty-two firms represented. 
‘The Secretary stated that more were expected on trains to 
arrive. 

Mr. Fred. Fox, of Pine Bluff, Ark., read the following 
paper: 

INCREASED EXPENSES DEMAND INCREASED 
PROFITS. 


Mr. Chairman and Gentlemen: The subject, “Increased 
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.in the handling of this question. 
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Expenses Demand Increased Profits,” is a proposition so pat- 
ent on its face that were it not that the subject admitted the 
question of ways and means, it would hardly admit of argu- 
ment, 

The high wage idea seems to permeate all branches of 
business. Never in the history of the country has the wage 
earners been more completely master of the situation than 
now. A good bookkeeper can command from $100 per month 
up, and no business can afford a cheap bookkeeper. Good 
salesmen command from $75 and up, and I find then the men 
to whom I pay the best salaries are the cheapest. These ideas 
extend to porters and drivers. In these positions we run col- 
ored help, and they can get work any time at what we would 
have considered excessive wages not long ago, and when we 
have these fixed expenses worked out to the best of your 
ability, we must see the assessor and then the tax collector 
and the fire insurance agency, and now here comes the dis- 
trict for paving, sewers and other public improvements that 
must be met. So when we foot up the totals we wonder where 
the tide will turn and where the money is to come from to 
pay the expense account. Now just so sure as we go into 
business just so sure will we fall heir to these contingencies, 
to such an extent that when we make our footing at the close 
of the year we think ourselves fortunate if it does not take 
more than Io per cent of our gross sales to meet them. These 
are fixed facts and the burning issue with us all is what is the 
best way to provide for this feature and leave a reasonable 
profit on our investments. Negatively you cannot meet them 
selling nails and wire at a profit that barely pays the expenses 
of handling. You cannot meet them selling rope, galvanized 
ware and wool and willow ware and other items that the 
wholesale grocer puts on the market at prices that do not pay 
the hardware merchant the expense of doing business, and I 
wish to say here that I do not endorse the idea that these lines 
should be cut out of the hardware merchant’s stock.“ They 
legitimately belong to us. Let’s hold them. But right here is 
where we need to be thoughtful and bring our brains to bear 
This is the place that we 
want to draw the line on items I have touched on (I have 
not mentioned them all), and those that do help us out and pay 
their way. Let our salesmen understand that it is quality 
and not quantity that you are more particular about—that you 
think more of the sale of a dozen razors than 20 kegs of nails 
—in other words, to fix their minds and energies on profit- 
paying items and not think so much of trying to sell large bills 
—carloads, if you please—that pay an exceedingly small per- 
centage—in some cases less than the fixed expense of doing 
business. 

As to the best methods of putting these ideas into effect, 
I have no doubt could be responded to intelligently by every 
member on the floor, our ideas varying largely on account of 
local environments, and I hope we may hear from quite a 
number. 

As to my own ideas, I say, sell as good an article in any 
line as your customer will buy. It will in nearly all cases 
enable you to realize a better profit and is less apt to get 
you into trouble. Impress on your salesmen seasonable lines 
—not too many at a time—that you want pushed specially. 
Have him*take a sample of some novelty occasionally. Put 
good goods at the disposal of your salesmen, and do not be 
afraid to ask a price for them. There is one other idea I 
wish to mention, and that is, let the jobbers doing business in 
a given territory arrange a meeting once a year and have a 
heart to heart talk over trade conditions and prices, and our 
mistake is being over-zealous to get orders. Let’s ask and an- 
swer questions and I think it will go a long ways in blotting 
out a number of our troubles that perplex us no little and fre- 
quently cause unnecessary cutting of prices. 

The increased expense has come to stay. Let’s inject the 
profit-getting idea into our business, not that we may impose 
on any one, but that we may obtain our honest dues, which is 
a reasonable profit on capital invested. 





Remarks were called for on the subject. 

Mr. Barker said that his firm had endeavored to over- 
come the increased expenses by increasing the volume of their 
business, but that there was a limit to this and the question 



























298 THE AMERICAN ARTISAN 
was how to increase the profits after the volume of business 
could not be increased. 

Mr. Moore: I don’t know as I have any solution to offer. 
It seems hard to get any concert of action. About the best 
way would be to resolve individually that we would market 
our goods at a profit. I think a very good thing is if we 
know we are selling staples without a profit is to quit, and if 
each man will quit we will all quit. 

Mr. Ewing spoke on the subject and referred to the 
small profit made on a number of staple articles. He sug- 
gested as a partial remedy the co-operation of jobbers to- 
gether in maintaining prices and not resorting to ruinous com- 
petition, 

John Donnan spoke on the subject and expressed the 
opinion, which was loudly applauded, that the only thing lack- 
ing to make better prices was backbone and common sense 
on the part of the jobbers. 

Mr. Ireland: suggested the remedy of allowing salesmen 
only credit on sales which showed a profit. 

Mr. Eshleman: There are two or three little points I 
would like to bring out before you pass from this subject. I 
suggest that as I think all of you employ your salesmen more 
or less on the percentage basis, I suggest a plan upon which 
to meet these contingencies is that of allowing a man credit 
only for such goods as he actually makes a profit on. I was 
formerly troubled a great deal with the matter of competition 
until I reached a point when I absolutely refused to give the 
privilege of meeting anybody’s prices, and I have cut down my 
sales, but whatever I sell I get a profit on. 

Following the flag, the goods into which metal enters as a 
basis of them belongs to the hardware trade. I believe that 
we have got into that rut where we concede to the furniture 
dealers the sale of stoves, to department stores certain other 
lines of goods, the crockery houses certain others and the 
jewelry houses certain other lines. We are making the mis- 
take of our lives at that point. I believe that Mr. Simmons 
is the best hardware merchant in the United States, and he 
has acted on identically opposite of that plan, and anything 
that makes him a profit, and he makes a rich profit, because 
he has never cut out anything that ever was sold in a hard- 
ware store. 

Now there is another thing I wish to suggest to you, 
and that is this antique furniture. This is the day of antique 
furniture, and people are hunting all over the country for it. 
Now we are hunting around like the old forerunners of the 
Spanish invasion in this country for the perrenial spring of 
youth hunting for those things to bring us fabulous wealth 
when we have them lying around in our own stores. We 
are imagining that Mr. Simmons has a sort of way of creat- 
ing profits out of things, and if we could get on to his mode 
of doing it we would make a fortune, too. I don’t believe we 
will make it in that way. I suggest this, that the T scale that 
costs you 75 cents you sell for $2.50 by calling it the Rose of 
Sharon or some other sort of name. 

Another thing, your expenses are too large, and you are 
allowing the small things to get away in that way, by not 
taking care of the incidental expenses of the house, and the 
money we take in across the counter is slipping through the 
cracks in the floor and we absolutely don’t know where it is 
going. If I had a criticism to make of the jobbers it would 
be that there is slipping through the cracks in the floor, 
through the back doors and through careless clerks a great 
deal of our profits, and it is the little things that are eating 
away the profits. 

The President: We have with us Mr. J. C. Miller, and 
we would like to hear from him. 

Mr. Miller: Gentlemen, it is my experience in the sup- 
ply, as well as yours in the hardware business, that the ex- 
pense of doing business is increasing and gradually the profits 
are decreasing. As Mr. Donnan says, we cannot blame any- 
body but ourselves for not getting profits. The manufacturers 
want to see us make profits. If we simply get together we 
can maintain prices and make some money, and I am working 
along that line with the supply men. My instructions to my 
traveling men are not to sell anything they do not make a 
profit on, and it becomes necessary to give our men the in- 
side information regarded as private, so they know com- 
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petition when they see it, and some of them would give the 
customers the benefit. of it, and the only thing I had to do 
was to get rid of the man that did it. There are a great 
many goods that there is no profit in, and I have quit han- 
dling them. The thing we need is backbone, the nerve to ask 
a price and get it. 

Mr: Sanford: Mr. President, I had an experience in 
business this year which has been worth a great deal to me 
and it may be worth something to you. It is surprising what 
men can do if they make up their minds to do it. Then 
there is another thing, we give the retail buyer credit for 
knowing more than they do. 

This last year, owing to the failure of crops, there has 
been a loss of about $30,000,000 and conditions were there- 
fore hard in our territory. For the first eight months of our 
fiscal year our sales fell off and the profits were cut down 
considerably, so that we suffered a loss, and so I made up my 
mind that profits could be realized, and we made enough 
money to declare one of the best dividends in the history of 





Charles Ireland, Greensboro, N. C., Member Advisory Board, 8. 
H. J. A. 

our business. I made not only increased sales, but increased 
the prices and increased the profits. I called in the traveling 
men Christmas week and showed them our losses, the expense 
of the business, and then gave them prices and impressed on 
them that they must carry out our policy, and so we increased 
prices all along the line. We have made a profit, and if you 
will follow the same policy you can make profits too. 

Mr. Moore: Don’t you find, Mr. Sanford, that the cutting 
of the prices, rather the increase in your prices, results in 
the other fellow getting the sales? 

Mr. Sanford: Of course we lose some, but we have to 
do it to maintain the price. 

Mr. Dunlop: Mr. Stuart, I would like to hear from you 
on the expense account proposition. 

Mr. Stuart: There is a question I would like to ask Mr. 
Sanford. Do you classify your customers at all? 

Mr. Sanford: From St. Louis, we usually ascertain St. 
Louis prices and add the freight. 

Mr. Stuart: I find in my experience it is profitable to 
check the price of every item sold by the salesmen, and when 
there are any irregularities at all I call his attention to it. 
When they cut the price 10 per cent and they don’t hear any- 
thing about it, they consider it satisfactory, and it is not long 
before that price is quoted generally. I find it very profitable 




















to call attention to all these things. I think we make too 
much over our competitors’ prices, when possibly it is only 
an isolated case, but the salesman pick it up and he reports it 
and the house takes it up and almost from the start that price 
becomes general. I think the jobbers ought to get closer to- 
gether and work with each other for increase and correct the 
difference in prices, 

President Dunlop: We will now proceed with the Execu- 
tive Committee’s report. 

Mr. Barker: There is some reference made to the Loose 
Leaf Catalog and that will be reported on later. I move that 
the resolution as to the size of the sheets and character of 
the sheets be passed so that our resolution goes before the 
manufacturers requesting them, as far as possible, to adopt it. 

Motion seconded and carried. 

Mr. Barker: There is another matter that should be at- 
tended to, and that is the question of indefinite rebates. We 
should put ourselves on record as being opposed to the plan 
adopted by many manufacturers as to the indefinite rebates. 

Mr. Eshleman: I move, Mr. Chairman, that that resolu- 
tion be formulated and forwarded to the manufacturers with 
request that it be read before the manufacturers. 

Motion duly seconded and carried. 

Mr. Barker: About the only other recommendation we 
make is to put another rail in our fence. We have a great 
many applications from people to join our association, who 
in their statements show that they have got the capital and 
men hanging around to do business, that they do so many 
dollars and cents in business, and sometimes they are located 
on a narrow gauge road or on a new road, and sometimes we 
have trouble in finding them on the maps, and the recommen- 
dation is that we amend Section 2, Article 3, by adding, “lo- 
cated in recognized jobbing centers.” 

It was moved, seconded and carried that the change be 
made in the constitution and by-laws be made as recom- 
mended. 

It was moved, seconded and carried that the report of 
the Executive Committee be adopted as a whole. 

The President: I would suggest that we have Mr. Don- 
nan’s paper, because it is the intention to have a committee 
take that also to the Manufacturers’ Association while they 
are in session. 

Mr. Donnan: Mr. Chairman, I want to bring up a mat- 
ter before this association that I have given a great deal of 
thought to, and it not only affects this association, but it af- 
fects the manufacturers and the whole of the United States 
as a whole, and I think I can best say what I want by read- 
ing a letter which I wrote to our president with regard to 
the same. 

Mr. F. B. Dunlop, President, Fort Smith, Ark.— 

Dear Mr. Dunlop: Knowing you to be broad-gauged in 
every respect and feeling that you, through our Executive 
Committee, will be willing to co-operate in any movement 
looking to the interests not only of our association, but to our 
country at large, I wish to lay the following matter before 
you: 

For several years the railroad systems have given to the 
shippers of this country, both jobbers and manufacturers, the 
most miserable service. In our city we have complaint after 
complaint, our customers of slow delivery, and we are com- 
pelled in a large proportion of the shipments we make to 
have our goods traced to delivery. While they claim to give 
us a schedule of 250 miles per day in their through freights, 
almost daily instances can be produced in which they make a 
schedule of from two miles to one-quarter of a mile an hour. 
If the business of the jobbing and manufacturing trade of 
this country was confined to the limits of their own states, 
our corporation commissions could rectify same, but, as you 
well know, ninety-five per cent of our business is inter-state, 
and, therefore, our corporation commissions are as worthless 
to us on the larger proportion of our business as a lot of jay- 
birds sitting in convention in Alaska. When we approach 
the railroads, asking that they help us in some way, we are 
told.month in and month out, year in and year out, that their 
roads are congested with freight, traffic blocked, and that 
they are double tracking their lines, and give us in every in- 
stance some such frivolous excuse; consequently, each of us, 
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as jobbers and manufacturers, and the individual chambers 
of commerce of our respective cities have no more effect upon 
them than water upon a duck’s back. 

To my mind the time has now arrived when the mer- 
chants and manufacturers of this country should rise in their 
might and indignation and endeavor to do something that will 
result in remedial measures. The most effective manner in 
which to meet an immovable body is with an irresistible one 
—the railroads are the immovable and Congress the irresist- 
ible—and I submit to you the following: 

Do you not think that it would be a wise measure for our 
association to adopt, asking that each member of our asso- 
ciation which covers every state in the South, will write to 
their senators and representatives, stating the conditions that 
exist, and that we ask to co-operate with us the chambers 
of commerce in every city represented by our association? 
Not only this, but that we ask the secretary of the National 
Hardware Association to make a similar request of that body, 
and that we also ask the co-operation of the American Hard- 
ware Manufacturers’ Association, who will be in session with 
us. 

The hardware jobbing trade of America and the hard- 
ware manufacturers of America are shippers of the largest 
tonnage of this country, and we should be able to have great 
weight in influencing our senators and representatives in Con- 
gress to co-operate with us in remedying the above mentioned 
evils, and especially so if we can secure the co-operation of 
the other associations of this country, and I would suggest a 
measure of this kind passed through Congress and appended 
to the rate bill when it is perfected as follows: 

It is well known that the railroads of this country ad- 
vertise an average schedule of 250 miles per day on their 
through rates. As jobbers and manufacturers we would be 
willing for them to make 150 miles per day and be perfectly 
satisfied if they gave us such service, but in the event of their 
not making a schedule of 150 miles per day, my idea is that 
we try to get Congress to penalize every railroad of this coun- 
try 5 per cent per day wherever the 150 mile schedule is not 
maintained. In the event that a shipment is made to or for 
us of say 600 miles at the end of the fourth day their time 
limit would be up, and on the fifth day they are penalized 5 
per cent on the amount of freight charged, the sixth day Io 
per cent, the seventh day 15 per cent, the eighth day 20 per 
cent, and so on until our goods are delivered to us. If such 
a law could be added to the present rate bill, the merchants 
and manufacturers would have some recourse by which to 
have their evils redressed, whereas, as it now stands, they 
have none. In the writer’s humble opinion unless some such 
measure is appended to the rate bill and that soon, and the 
railroads of this country are, in the future, allowed to con- 
tinue to treat its shippers in the manner in which they have 
been doing, for fully three years past, the time is not far dis- 
tant when, if a vote of the shippers of this country was taken, 
rather than stand the injustice to which they have been sub- 
jected, fully 75 per cent of the most conservative merchants 
and manufacturers of America would cheerfully vote for gov- 
ernmental control of railroads. 

Richmond, Va. Joun Donnan. 

Mr. Donnan thereupon offered the following resolution 
and suggested that the same be brought before the manufac- 
turers’ association: 

Whereas, It is well within the knowledge of this associa- 
tion that the railroads as a rule throughout the country do 
not give deliveries or shipments commensurate in time with 
the remuneration they collect for handling such shipments, 
and 

Whereas, This state of affairs has continued for a great 
number of years to the injury of the business interests of both 
shipper and consignees, and 

Whereas, The present conditions in this matter are worse 
than ever before and we see no prospect of immediate or fu- 
ture improvement of this intolerable situation. 

Therefore, be it Resolved, That this association pledges 
itself, at a time to be decided on, to advocate and forward by 
all lawful means within its power the enactment by the Con- 
gress of the United States of an act to empower the Inter- 
state Commerce Commission to issue a rule to all railroads 
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requiring a time limit on all interstate shipments conforming to 
length of haul and with a percentage of discount on freight 
bill payable to consignee for each 24 hours’ delay beyond the 
daily movement prescribed by the commission. 

It was moved and seconded that the resolution be adopted 
and that a committee of three be appointed to appear before 
the manufacturers’ association with the request that they give 
it their endorsement and that this commitee appear before 
that association while they are here in session, so it will get 
the benefit of both organizations. 

The motion was carried unanimously. 

The president appointed the following committee to meet 
with the manufacturers and prepare such resolution as was 
suggested by Mr. Donnan: 

Messrs. John Donnan, Geo. E. King and J. B. Yerkes. 

President Dunlop: I would like to announce committees: 

Finance Committee—J. D. Moore, Chas. H. Ireland and 
Bruce Keener. 

Resolutions Committee—Fred. Fox, J. E. Keyser, C. B. 
Hancock. 

Nominating Committee—Messrs. 
King. 

Whereupon a recess was taken until 2 p. m., at which time 
a joint session was to be held with the American Hardware 
Mfrs. Association. 


Ewing, Sanford and 


THURSDAY MORNING. 
The Southern Hardware Jobbers’ Association was called 
to order in executive session at 10 o’clock, 
The reports of the Cast Plow committee and the Steel 
Plow Shape committee were received and approved. 
The committee on resolutions presented the following 
report, which was unanimously adopted: 


REPORT OF THE COMMITTEE ON RESOLUTIONS 





We, your committee on resolutions, beg leave to submit 
the following report: 

Resolved, That we extend to F. B. Dunlop, president, 
and to C. B. Carter, secretary-treasurer, and the officers of 
this association, including the executive committee, our hearty 
thanks for their faithful services during the year. 

Resolved, That we extend to the entertainment commit- 
tee, through its chairman, Mr. Irby Bennett, our sincere 
thanks for the many pleasurable features provided for the 
members of this association and its guests that have con- 
tributed so much toward making our leisure moments enjoy- 
able, especially the very delightful banquet from which we 
emerged a few hours ago. 

Resolved, That we cordially thank Mr. Henry H. Beers 
for the fearless and genial manner in which he has met the 
problems involved in the discharge of the duties of sergeant- 
at-arms of this organization, and to commend his zeal in 
assembling our business sessions. 

Resolved, That a hearty voté of thanks be extended to 
the management of the Homestead hotel, through their gen- 
tlemanly hosts, Mr. Fred Sterry, O. J. McLaughlin and W. H. 
McClintock, for the efficient manner in which they have pro- 
vided for our every comfort, and to assure them that we carry 
only pleasant memories of this session of this convention. 

Resolved, That we extend to the ladies in attendance 
upon our convention a hearty vote of thanks, and take this 
occasion to again express our appreciation of the inspiration 
and sunshine and good influence so gently but so efficiently 
exercised during the leisure part of our convention. 

Resolved, That we most heartily enjoy the very close 
intercourse and evidence of friendship and good will ex- 
tended the Southern Hardware Jobbers’ Association by the 
American Hardware Manufacturers’ Association, and to as- 
sure them of our appreciation, and to venture the hope that 
as these annual conventions come and go that these relations 
may become stronger, and the mutual interest of one or the 
other may become more apparent to both, and to express the 
desire that our relations may be cordial and beneficial. 

Resolved, That we express with very great pleasure our 
thanks for the very excellent address delivered by Ex-Gov- 
ernor W. D. Hoard and Ex-Governor Benton McMillan, and 
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last, but not least, to Rev. Willard Scott, at the banquet 
last evening, and to express the hope that the high ideals 
held up before us by these able gentlemen may be an in- 
spiration to us and make us seek more diligently to attain 
better things. 

Resolved, That we express our thanks to the trade papers 
which are represented at this convention. Recognizing their 
importance to us, we cordially invite them to be present at 
all of our conventions and solicit their aid and counsel. 

(Signed) Frep Fox, 

J. E. Ketser, 
C. B. HANcocK, 
Committee. 


OBITUARY RESOLUTIONS. 





The following resolution was introduced and adopted 
unanimously : 

Resolved, That in the death during the past year of Mr. 
Edmond Orgill and Col. B. F. Atkinson, this association 
has sustained the loss of two of its most esteemed members, 
who have now passed to their eternal reward in the fullness 
of their ripened powers, leaving behind them a rich harvest 
of labors faithfully done for a long period and sweet mem- 
ories of their personal virtues and charm for the consola- 
tion of those who knew them best, to whom this association 
hereby expresses its sincere sympathy, 





Mr. C. B. Carter tendered his resignation as secretary- 
treasurer, for the reason that he was about to engage in 
another occupation. This resignation was received with great 
regret, as Mr. Carter has been a most efficient officer, and 
his untiring efforts and zeal have been known and appreciated 
by all. 

Mr. J. D. Moore, of Birmingham, Alabama, presented 
a resolution for adoption on the subject of classifications of 
jobbing houses, which was as follows: 


To THe AMERICAN HARDWARE MANUFACTURERS’ ASSO- 
CIATION : 
Gentlemen: Whereas there appears to be a growing ten- 


dency in the territory occupied by our Association to estab- 
lish semi-jobbing houses at new and unimportant points which 
are not recognized as jobbing centers, and inasmuch as these 
concerns are not in position to conduct a jobbing business, 
because of limited facilities, therefore be it 

Resolved, That we request the manufacturers that, before 
making prices to or in any way quoting said concerns, they 
first be advised by this Association concerning the same. We 
proceed with the view that the interests of the jobbers and 
manufacturers are mutual and they should therefore co- 
operate along these and all lines, in order to secure the proper 
returns for the capital and labor invested, and that each 
refrain from doing anything that will militate against the 
interests of the other; therefore, be it 

Resolved, That the Southern Hardware Jobbers’ Asso- 
ciation respectfully request the American Hardware Manu- 
facturers’ Association, when formulating their trade prices 
for the territory occupied by our association, they invite and 
respect the decision of this Association. 

(Signed) J. D. Moore, 

Bruce KEENER, 
C. H. Irevanp, 
Committee. 





Mr. W. L. Sanford read the following paver on “The 
Best Method of Posting Traveling Men”: 


PAPER BY MR. W. L. SANFORD. 


There are two classes of jobbers, and their business 
methods are largely dissimilar. Those situated in the large 
cities whose traveling men are handled exclusively by mail, 
and those located in smaller trade centers whose traveling 
men report in person to the house every week or two. We 
belong to the latter class, which, indeed, constitutes the 
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majority of the membership of the Southern Association, 
and it is to them alone that my remarks are directed. 
ARE BRIGHT MEN. 

Traveling men are a tremendous factor in the success 
of all jobbing houses, and to underestimate their worth is 
a grave mistake. In character and ability they are equal 
to the men of any profession, and in resource and energy 
they outstrip them all. The unsuccessful soon drop out, 
while those who fully measure to the standard requirements 
are men of force, sound judgment and broad business views, 
who in many instances are superior to the men under whom 
they work. They receive the best pay of all employes, be- 
cause they earn it—and when there is an important vacancy 
in the house, it is generally filled by a man who has served 
a term on the road. The office man, treading daily the same 
worn path, performing the same routine of work, surrounded 
by the same people, and hedged in by the narrow limitations 
of his little workshop, frequently becomes dwarfed in his 
views and narrow in judgment—while the traveling man out 
in the busy world, in constant contact with the repre- 
sentatives of other houses, both in his line and others, 
meeting people of all kinds and from many sections with 
their various and novel ideas, mingling with the consumer, 
the retailer and the railroader, viewing men and measures 
from a higher point, becomes himself broader every day of 
his life. And these facts’ should be ever borne in mind in 
dealing with him. Many of his mistakes are from lack of 
information for which his house, and not himself, is respon- 
sible. He is susceptible of business education and is anx- 
ious for it, and if he is not well informed, it shows that there 
is something wrong with’the system in the house. He occu- 
pies a position different from that of any other employe. 
While the house shapes a general policy and establishes cer- 
tain rules for his guidance, still the details must be left to 
him, and away from the house he must exercise his own 
judgment and meet the ever changing conditions as he finds 
them. The war office plans the campaign, but after all it is 
the men in the field who win or lose the battle. No matter 
what stock we may carry, how great the size and assortment, 
nor to what advantage it has been bought, it will stay on the 
shelves and prove a bad investment if the salesmen cannot 
bring these advantages in a convincing manner to the atten- 
tion of the trade. So, I repeat, traveling men are a tremen- 
dous factor in the success of all jobbing houses. 


KEEP POSTED. 


In the sale of goods the posted man is always the master 
of the situation. I found this true in my ten years’ experi- 
ence on the road, as well as in a subsequent and equal ex- 
perience as buyer and manager of a business. If the buyer 
knows more of the details of manufacture, of freight rates, 
and market conditions, than the salesman, then the latter 
is at a decided disadvantage; and the opposite is true when 
the situation is reversed. It is also a fact that the best posted 
salesman, all else being equal, invariably controls a larger 
business than his competitors. We are all prone to yield 
our judgment and patronage to those who know more on 
a subject than we do, and are slow to give a hearing to 
those whom we think know less. What is true in all other 
matters is especially true in the purchase and sale of goods. 
Now, if these statements are correct, and I am sure that no 
one will challenge them, it follows that the thorough posting 
of salesmen is a matter of vast importance to a house, and so 
fully am I intrenched in this belief that I devote more time 
and thought to this work than to zny other part of our busi- 
ness, 

Where freight rates play an important part in the pur- 
chase and sale of goods, as is the case in the Southwest 
especially, the salesmen should be made familiar with both the 
distributing and interstate rates and the shipping weight of 
goods. The price of an article in Chicago may be 25 per 
cent less than the local price, but when the transportation 
charges are added it may be shown that the local price is 
10 per cent less. The shrewd and unscrupulous competitor 
may sell goods for direct shipment from factory, stating that 
they weigh about’so much and take fourth class rate, when 
in fact they weigh more than stated and take possibly first 
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Again, the large jobber, possessing greater influ- 
ence, may underbill the weight of shipments, securing a less 


class rate. 


than tariff freight for the customer. This is often done, and 
works a severe injustice on the local jobber. In some cases 
the shipments are billed so low that the retail merchants get 
local shipments at a less rate per hundred pounds than the 
jobber pays on carload shipments. The salesman should be 
in a position to show up such false statements, and such un- 
fair competition, and by so doing secure the business to which 
he is entitled by reason of having a lower delivered price. 
The profit of a local jobber is practically the differential 
between carload and less than carload rates, and as this dif- 
ference is diminished, so is his profit. Therefore, the sales- 
man must be a freight man also, and watch that interstate 
rates be not lowered by the sharp and illegal practices of 
the larger jobbers. 

The salesmen should be given all information possible 
relative to the manufacture of goods, and the methods em- 
ployed by manufacturers, and used by competitors to cheapen 
the cost of goods. If this competitor is selling a 45-pound 
vise stamped 50 pounds, or 7-ounce wagon covers stenciled 
10-ounce, or tinware made of 85-pound instead of 100-pound 
plate, or patent grass snaths labeled patent bush, or stamped 
instead of drawn steel rakes, or lighter than standard gauge 
corrugated iron, he should be able to detect and expose the 
fraud. A large number of local salesmen actually believe 
that large jobbers manufacture the goods bearing their trade 
mark; while, as a matter of fact, they are the same goods 
which their own houses are offering for sale, the only differ- 
ence being in the paper labels which they bear. Furthermore, 
many old patents have expired and many imitation goods are 
being placed upon the markets constantly, and it is very nec- 
essary that the salesmen be kept informed on the subject, 
otherwise we find him trying to meet with the genuine article 
the price on the imitation. This can be accomplished by put- 
ting before him whatever information the buyer may gain by 
his visits to factories, or by conversation with their repre- 
sentatives. And here it might be stated that a buyer can 
make no better investment of his time and means than by 
visiting as often as possible the factories from which he 
buys. He gains information that cannot be obtained in any 
other way, and this becomes doubly valuable when imparted 
to his traveling men, and this should be done at every op- 
portunity. 

GIVE HIM FULL INFORMATION. 


The salesmen of local jobbing houses should be given the 
actual delivered cost of the goods. I know that this policy 
will meet with much opposition, but I would rather rely upon 
a man’s intelligence than upon his ignorance. It is true that 
a salesman having the correct cost will more often cut the 
selling price, but it is also true that in many cases he will 
fail to secure the business by not having the actual cost. 
It is just as easy to educate a salesman to get 20 per cent 
as 12% per cent profit, or 30 per cent as 20 per cent profit, 
and when you have educated him to get the profit your busi- 
ness demands, you have accomplished something worth 
while. You have attained an object that will be of service 
to the man, and through him a vast benefit to you. Pardon 
this illustration: It is a whole lot better and safer to drive 
a horse with open bridle, having him become accustomed to 
the cars, than to anchor your safety on the fact that he has 
on blinds and cannot see the things that might frighten him. 
It is all in getting a man started right, in getting his sights 
elevated to the proper height. The salesman gets a big profit 
on razors, not because he doesn’t know the cost, but because 
he is educated to get it. I believe in appealing to a man’s 
pride, intelligence and ambition, in having him feel that he 
is a part of the business, and that the success of the business 
depends upon his effort and judgment; and this is quite true 
so far as his own territory is concerned. I believe in win- 
ning his confidence by freely imposing confidence in him. 
But, if you find a man that is insensible to such an influence, 
then it is best to let him go. I believe in sitting down with 
a salesman and having a frank, informal talk, swapping ex- 
periences, exchanging ideas, discussing policies and reviewing 
conditions, getting his views on plans and prices, and then 
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adopting them if they are better than mine, and they fre- 
quently are. After such a conference, he will have learned, 
a great deal, and so will the manager if his mind is not 
clouded with self-importance and self-assertion. A salesman 
that cannot be entrusted with the actual cost of the goods 
is not worthy of the place he fills, and the quicker you get rid 
of him, the better. 

In this paper, I have endeavored to emphasize the mat- 
ters upon which a salesman should be posted, viz.: Freight 
rates and classification; shipping weight of goods; manufac- 
ture of goods; light weight and imitation goods; cost of 
goods. 

Just what means shall be employed in conveying this 
information is a matter of individual preference. In our 
own business, we supply our salesmen with condensed tariff 
sheets, giving the competitive rates into their territory; we 
issue weekly change sheets giving the actual delivered cost 
and selling price, and if the goods on hand have advanced 
we give both the actual cost and in parallel columns what the 
goods would cost to-day. This encourages them to make a 
profit based onethe-advance, and at the same time puts them 
in position to meet competitors who continue selling at the 
old cost, as many frequently_do, We also file in a regular 
and convenient place for their inspection, all letters that we 
think will be of interest and benefit to them; and these they 
usually. look over whenever they come to the house. This 
puts them in a position to talk intelligently to the trade on 
all subjects relating to the hardware business. In fact, it 
educates them, and that is the object toward which we strive. 

O. B. Barker, of Lynchburg, Virginia, in discussing the 
paper, said: 

There is one reference in the gentleman’s paper that I 
wish to attack, and that is that after an advance he seems 
to be willing to sell at the same old cost. This is a matter 
we thrashed out a good many years ago, and we differ on 
that policy very widely. I believe, when goods advance, 
the minute we get the information we should advance the 
prices in effect. 

Mr. Sanford: I know that would meet with opposition. 
I have traveled on the road for ten years myself and we 
sell goods on the advance almost invariably. 

Mr. Moore: My experience has been that it is not well 
to have the cost too prominently in men when trying to sell. 





G. H. Lyons, of Little Rock, Ark., read a paper on the 
subject, “Backbone an Essential Element,” which referred to 
certain prices on commodities in the hardware line and the 
importance of holding up the price. 

This subject was discussed at some length. 

Matters of an executive character connected with the 
affairs of the association were then taken up and discussed. 


ELECTION OF OFFICERS. 





Colonel Eshleman, of the nominating committee, reported 
that the committee had been unable to find any better ma- 
terial than was in the present list of officers, and therefore 
recommended for re-election the old officers, as follows: 

For president, F. B. Dunlop, Fort Smith, Ark.; vice- 
president, R. D. Warren, Memphis, Tenn.; second vice-presi- 
dent, Frank S. Gray, Jacksonville, Fla. 

Executive committee : 

O. B. Barker, Lynchburg, Va.; Charles H. Ireland, 
Greensboro, N. C.; Bruce Keener, Knoxville, Tenn.; W. L. 
Sanford, Sherman, Texas. 

On motion, the nominees were unanimously elected by a 
rising vote. 

Mr. Barker reported that it had been impossible for the 
committee on locations for next meeting to reach a decision. 
He stated that the Manufacturers’ Association had not yet 
reached a decision as to the next place of meeting, and he 
suggested that the matter be left in the hands of committee, 
to be taken up at a later day and the members notified. 

On motion, the convention adjourned sine die. 





The executive committee held a session after the con- 
vention adjourned and elected W. W. Webber, of Fort 
Smith, Arkansas, secretary-treasurer, to succeed C. B. Carter. 
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THE BADGE. 





A unique and pleasing feature of the convention 
was the identification badges which were supplied to 
all the delegates of both associations and to all the 
guests in attendance. 

On each badge appeared in large letters the name of 
the wearer, the firm he represented and his address. 
These could be read easily at some distance and the 
ease with which the various individuals identified each 
other contributed greatly to the good fellowship of the 





occasion. Those who decided to come at the last 
moment were given badges with their name inserted in 
typewriter. 

The ribbons of the jobbers’ badges were red, for 
the manufacturers blue, and for the guests and re- 


ception committee white. 
faa WE ee ee 


NVENTIONALITIES. 





The pleasant weather made it possible for the dele- 
gates and visitors to do a great deal of entertaining. 
The golf links were well patronized, several interest- 
ing matches being played. There were quite a number 
of drives and several riding parties were organized, as 
the saddle horses provided here are among the best in 
the land. 

At each gentleman’s seat at the banquet table was 
placed a neat little souvenir. box containing three 
“America” cigars of different*sizes. 

The entertainment committee brought a quartette 
from Cincinnati, which furnished music for the ban- 
quet and also for a pleasant entertainment Thursday 
evening in the ball room. 

The United States Cartridge Company kept open 
house in Cottage Five. They furnished a number of 
souvenirs and their hospitality was lavish and un- 
stinted. 

Arthur Liveright of Liveright Brothers distributed 
a manicure file mounted on a frame with a rubber 
band, which, when tightly rolled, furnished consid- 
erable amusement in its unwinding. 

There were more ladies present at this convention 
than at any hardware convention ever known here- 
tofore. 
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Manufacturers Association 





TUESDAY AFTERNOON. 

The American Hardware Manufacturers’ Association and 
the Southern Hardware Jobbers’ Association met in joint ses- 
sion at 3 p. m. 

President Dunlop of the Jobbers’ Association called the 
convention to order. He introduced Rev. Dr. C. C. Williams, 
of Augusta, Ga., who invoked the divine blessing in the fol- 
lowing words: ? 

Almighty God, who hast knitted together the people of 
this land in one bond of common interest and brotherhood, we 
invoke thy blessing upon these, thy servants, who are met here 
to confer one with-another touching one of the great ma- 
terial interests of our country. Direct and prosper all their 
consultations to the advancement of thy glory, to the good of 
thy people, to the honor and welfare of our land, in this day 
of unrest when sometimes it seems as if the very sources of 
our commercial life were in peril of contamination. We 
thank thee that these, thy servants, and they whom they rep- 
resent, have always stood for integrity of character, for clean 
business methods, for fair dealing between man and man. 





F. 8. Kretsinger, Cleveland, O., President A. H. M, A. 
Strengthen, we pray thee, this influence and make it potent 
throughout all the land, as the thermal waters of these heal- 
ing springs are brought from their far-off sources in the bosom 
of the mountains, and ‘thou hast put them here for the health 
of thy people, to strengthen and refresh the strong and heal 
the sick; so we pray thee that these thy servants, going out 
to the utmost bounds and limits of our commercial life, may 
make the strong stronger and make all men everywhere to 
walk uprightly in the paths of rectitude and righteousness. 
Let thy fatherly hand, we pray thee, ever be over them. Let 
thy holy spirit ever be with them. Bless and keep them in 
the home and in the store, both now and always, through 
Jesus Christ, our Lord, Amen. 


President Dunlop: Ladies and Gentlemen: It is, in- 





deed, with pleasure that we welcome you to this, the 
sixteenth annual convention of the Southern’ Hard- 
ware Jobbers’ Association. The ancient Spaniard, who. 
upon stepping within the portals of the house of a 


Spanish gentleman, was told, as he was saluted by the host 





Julius C, Birge, St. Louis, Former President. 


with his hand upon his heart with these words: “My house 
is thine, and all within is yours.” 
come you to-day and trust that your stay here may be both 
pleasant and profitable. No more beautiful place could be 
chosen for our meeting than among the mountains of old 
Virginia. I am, indeed, happy to see so many of our ladies 
present. They are, indeed, an inspiration and are ever indis- 
pensable. Mr. Irby Bennett, the modest and worthy chair- 
man of the Entertainment committee, has done everything 
possible for the entertainment of the ladies. I thank you for 
your attention. 


So do I as heartily wel- 


C. W. Asbury, Vice-President of the American Hardware 
Manufacturers’ Association, responded to the 
President Dunlop in the following words: 

Mr. President, Ladies and Gentlemen: I feel provided 
with very poor tools. Words are indeed poor to adequately 
and properly express the pleasure the manufacturers feel in 
meeting you on this occasion; but, gentlemen, don’t be mis- 
guided into the belief that you are the sole cause of this emo- 
tion, a goodly share is due to the inseparable delight we have 
in meeting the ladies—those whom you delight in recogniz- 
ing as the bosses at home. (Applause.) 


welcome of 


In addition to the pleasure we have in meeting old friends 
and in greeting new ones. I am sure we all experience a 
thrill in visiting this spot, surrounded as you are by nature’s 
beauty in the very heart of Old Virginia. You are respon- 
sible in drawing us from the whirling, hum-drum of flying 
machinery, the foundry and glowing furnace, to this atmos- 
phere. Could it be possible for the human brain to conceive 
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at first thought other than gratitude? We are here to con- 
sider the complications, perplexities and irregularities in our 
respective businesses, but not with the all-absorbing and fixed 
idea that the evils are the only elements who engage our 
thoughts. There are good business transactions which will, no 
doubt, mitigate some of the evil practices. There are, un- 
doubtedly, evils in the hardware trade we should fight vigor- 
ously and earnestly for their correction, but not with a deter- 
mination to rectify the evils out of all proportion to their im- 
port so that they completely overshadow all that is good. 





C. W. Asbury, Philadelphia, Vice-President. 


With this thought I desire to express again simply, but with 
earnestness, the pleasure and gratitude we feel at being privi- 


leged to be with you. (Applause.) 

President Dunlop: Mr. J. T. McAllister, whom you all re- 
member, who had agreed to respond to the address of welcome, 
is sick, and Mr. George E. Nelson will speak in his’ stead. 

Mr. Nelson said: 


ADDRESS OF GEO. E. NELSON. 


Mr. Chairman, ladies and gentlemen: As most of you 
are advised, I was not selected to deliver this address on 
this occasion. As some of you may not have known this, I 
think it is due you for me to say that at this late hour I 
stand here to do what I can to fill the place of my good 
friend, Joseph T. McAllister, to whom, and not to myself, 
this signal honor was accorded; and who, if he were here 
with us to-day, would, I know, with clear head, bright in- 
tellect and warm heart, meet the requirement of this occa- 
sion as he has ever met the requirements of every occasion 
with fearlessness, honestness and ability. And when at this 
late hour I think of the place I have assumed to fill it makes 
me feel my inability all the more and causes my embarrass- 
ment to rise to a point where it threatens the veritable de- 
struction of any sentiments which, under normal conditions, 
I might be able to express. 

It was a beautiful custom which originated long years ago 
for the representative men of every age to gather themselves 
together at certain periods of the year and discuss matters 
of common interest and concern. 

Neither history nor tradition goes back far enough to 
mark the period when this custom was brought into life. 
But we do not know that way back in the early ages, in 
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Athens, the mother city of the arts and sciences, that the 
leaders of that age, the representative men of the times, 
men who formed, shaped and molded public opinion, would 
convene there at regular intervals, exchange ideas and do 
what they thought was best and most promotive of the 
public weal; and we know likewise that they met in like 
manner in the Forum, in historic Rome, before the Christian 
era, in close fellowship, to discuss similar questions. 

These were noble, patriotic men, who gave freely of 
what they possessed and whose one purpose was the bet- 
terment and upliftment of their fellow men. These social 
gatherings gave to them strength and renewed power to meet 
again the solemn duties of life and a deeper and richer love 
for human nature and closer communion between man and 
man. 

And so it is with you here to-day, and I know your 
purposes are largely the same. With hands free and feet 
loosed from your business, it gives you intense pleasure to 
mingle at these gatherings to renew friendships, to ex- 
change ideas and to quicken your attachment not only to 
those institutions to which you have given and are now 
giving the best years of your life in devoted s@rviee,but 
also quickens your attachment for your fellow man, strength™ 
ens your love for and faith in him and enables you busy men 
for a little while at least to indulge in the better side, the 
social aspect of life. 

Freed for a day from the cares and perplexities of our 
every-day life, we delight to turn back a few leaves in 
Time’s great volume, to get down close to nature, to be 
boys again for a day and commune for a little while with 
the spirit of the past. 

In the almost superhuman endeavor, rush and hurry 
incident to the immense business enterprises which we wit- 
ness in this decade, which require men to think so quickly 
and to move so fast, it is well for us to pause like this 
from time to time to free our minds from business cares 





Geo. W, Corbin, New Britain, Conn., Vice-President. 


and mingle together in social intercourse, for being here with 
these manly men—men of accomplishments, men of deeds, 
men who have forged ahead through discouragements and 
difficulties, pushing aside one stone after another, as they 
moved along the path to a successful life, ever putting 
the mile posts behind them as they have gone; men who 
have a deep and abiding faith in, a little better at least 
for the time they have tarried here—mingling here in so- 
cial intercourse, I say, with such men and these fair women, 
whose presence always lends so much beauty and so many 
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graces to every occasion, will, I know, soften, strengthen 
and refine us and maké—ts better able to stand up and fight 
like men again when the day of duty comes, 

Twelve months upon the tide of events, and we find 
ourselves drifting back to this old familiar shore, where 
you had such a good time last year, when some of you got 
a little too much and fell by the wayside as boys will do, 
and others of you who did not get too much, simply be- 
cause with them it was like pouring water into a hollow 
tree, and there was not enough on the market to be “too 
much” for them. 

I know these associations are formed for noble, manly 
purposes. Others conceived in the same spirit have lived 
in favor for a thousand years. My earnest hope is that 
this one may live and grow and strengthen and prosper; 
that each of you and yours may yet have many years of 
successful endeavor, which will bring to you peace and plenty; 
that men from the north and east and west and south, God 
bless her, may ever mingle therein united, hand in hand, 
and whenever you or=yours may wend your way towards 
Virginia, she will meet you on the border with the olive 
branch of peace and welcome; and if in after years your 
thoughts may revert to old Bath county, know ye that her 
healthful, life giving waters, her fertile valleys and rolling 
hills, will stand here with outstretched arms in the name 
of her people, to welcome your return, and that upon them 
you may read everywhere written in Nature’s matchless 
hand, “Welcome to each and every ‘one of you, a hearty 
welcome.” 

President Dunlop: The next on the program is an ad- 
dress by Mr. S. G. Gilfillan, of Ironton, Ohio, on “Good Fel- 
lowship.” 

Mr. Gilfillan: Ladies and Gentlemen—It seems almost 
preposterous for me to step upon this platform after having 
tistened to the elegant, beautiful and delightful words that 





Wm. M. Pratt, Greenfield, Mass., Vice-President. 


jhave been uttered by the gentlemen who have preceded me, yet 
I am here by invitation and not because I had the nerve to 
accept, but because I did not have the nerve to reject the 
invitation. 

Continuing, Mr. Gilfillan said: 


ADDRESS OF S. G. GILFILLAN. 





What a grand subject and -yet how appropriate, for where 
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will you find as much good fellowship to the square foot 
as at a joint convention of the Southern Hardware Jobbers 
and the American Hardware Manufacturers? 

I deeply feel my utter inability to properly handle the 
subject, and still I am willing to do my best towards en- 
tertaining and interesting you, for who could refuse a re- 
quest coming from such good fellows as Messrs. Barker, 
Ireland, Keener, Webber and Carter? 

I concluded that I would look up the meaning of “good 





8. G. Gilfillan, Ironton, O. 


fellowship,” but the more I looked the less I knew, and was 
convinced that it was too deep for me; I therefore con- 
cluded that the best definition I could give was the “Golden 
Rule”—i. e., “Do unto others as you would have others do 
unto you”—and that would be the acme of good fellowship. 
If one would follow this rule what a genuine good fellow 
he would be, and how happy we would all be if we always 
treated others as we would have them treat us. 

In my efforts to get a satisfactory definition for good 
fellowship I was reminded of a dialogue that took place 
between two darkeys at a negro minstrel show not very 
long ago. One darkey mentioned the fact of his great re- 
sponsibilties, when the other immediately said: “There you 
go again, using big words that you do not know the meaning 
of,” when he replied, “What did you say, don’t know the 
meaning of responsibilities?” The other darkey answered, 
“That is what I said,” when he replied, “What? I don’t know 
the meaning of responsibilities? Well, I should say I do, for 
I have got them. Responsibility means—why, responsibility 
means—well, it just means responsibility, and that is all.” 
And that is the. way I feel about good fellowship; and yet 
there are a great many ways—that is, supposedly ways—of 
béing good fellows; and that brings to my mind a conver- 
sation that took place between a very sick man and some of 
his friends who were visiting him. The aforesaid sick man 
in a very delicate way said, “Well, boys, if I die I suppose 
that you will send flowers to my funeral,” and his friends 
replied, “Yes, indeed we will.” The sick man then said, “To 
cost as much as five dollars?” His friends replied, “Yes, 
perhaps more,” when the sick man replied, “Well, cut the 
flowers out and give me three dollars in cash, for I need the 
money.” 

DO GOOD NOW. 

The moral to this story is to say or do the good things 

while our friends are alive rather than after they have passed 
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into the great beyond. But pardon me, please, while I quote 
a short article that fits in here very nicely—“The Value of 
Praise.” Has it ever struck you what a sweetener of life 
lies in a few words of appreciation and encouragement? How 
few of us take the trouble to stop a few moments and praise 
a servant for work well done, or even pause to tell our 
nearest and dearest how we appreciate all the daily services 
which we have apparently never noticed. When our friends 
die we hasten to send beautiful flowers as a last appreciation 





F. D. Mitchell, New York, Secretary-Treasurer. 


of our love for them, but would it not be better if we had 
helped them by a little praise when they were working, or 
if we had cheered them in the dark days when they were 
troubled and suffering? Only a few kind words of appre- 
ciation; the cost is nothing, but the recompense is beyond 
price. Let the husband tell his wife how much he prizes 
her love for him, and the wife tell him how truly she recog- 
nizes all his care for her; and the mother should reveal in 
words how much she values her children’s affection, while 
the child who says to its mother, “Thank you for all your 
love to me,” has rewarded her far beyond knowledge or 
understanding. 

And yet I do not propose to preach a sermon, but 
simply to say that as we lead but one life here on earth we 
must make that life beautiful, and to do this, good fellow- 
ship is absolutely necessary. How easy it is to drop from 
the sublime to the ridiculous if you desire to refrain from 
becoming tiresome, and therefore, I am going to tell a 
story which may possibly be familiar to most of the men, 
but I am quite sure will be new to the ladies, and I know 
they will laugh if only from sympathy with me. A lawyer 
of my acquaintance tells this story of a personal experi- 
ence while trying a case in an Iowa court. A boy about 
fourteen years old had been put on the witness stand and the 
opposing counsel was examining him. After the usual pre- 
liminary questions as to the age of the witness, residence and 
the like, he then proceeded: 

“Have you any occupation?” 

“No.” 

“Don’t you do any work of any kind?” 

“No.” 

“Just loaf around home?” 


“That’s about all.” 
“What does your father do?” 
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“Nothing much.” 

“Doesn’t he do anything to support the family?” 

“He does odd jobs once in a while if he can get them.” 

“As a matter of fact, isn’t your father a pretty worthless 
fellow, a dead beat and a loafer?” 

“T don’t know sir; you had better ask him. 
over there on the jury.” 

We are often told that a little fun now and then is 
relished by the best of men, and yet sometimes even good 
fellowship is overdone, as in the case of Senator Bailey of 
Texas, 


He’s sitting 


TALE ON SENATOR BAILEY. 


The Senator tells of an experience he had not long ago 
while staying in a country place down south. He received a 
telegram urging him to come to Washington at once and 
made arrangements for immediate departure. The place was 
two miles from the railroad station, and as the schedule had 
been recently changed, his host did not know the time for 
departure of the train, and there was but one train each day. 
A negro was sent hastily to inquire from the station master 
the time for the departure of the train. Three hours later 
the negro returned and the farmer angrily asked him where he 
had been and if it took three hours to ask when a train was 
due. The negro tried to explain by saying that it did not 
take three-hours to ask when a train went by, but he added 
that “the station man was such a liar that no one could take 
his word, and therefore I just stayed to see for myself, and 
for once in his life he told the truth, for she sure did pass 
dar just when he said she would,” and thus Senator Bailey 
was one day late in getting back to Washington, 


We all want to be good fellows and show our good 





Chalmers M. King, Allegheny, Pa., Sergeant-at-Arms. 


fellowship for the ladies, and along that line I have something 
that I think fits the case exactly. It is entitled: 
“AN APPEAL TO SAINT PETER.” 

Won't you tell us, good St. Peter, 

Are there any women angels? 

Any angels in your kingdom 

Of the feminine persuasion? 
For we have always pictured heaven 
As a place most satisfying, 
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Filled with love and light and music, 
Feminin‘ty and beauty. 
Filled with angels fair and graceful, 
FSoating through the ambient zone, 
With a soft and rhythmic motion, 
With theif white robes clinging to them, 
Yellow tresses falling around them. 
Now the wise men rise and tell us 
That these things have no foundation, 
That the hopes we fondly cherished 
Are but idle dreams and empty. 

So please tell us, good St. Peter, 
Won’t you give a sign from heaven, 
Ere we quit this earthly temple, 

Ere we climb the golden stairway? 
For unless you can assure us 

That the wise men and the learned, 
One and all, are quite mistaken, 

Or are trying just to bluff us, 

We will change our way of living, 
Have a good time while we stay here, 
For we care not for heaven, 

Where there are no lady angels. 

And now for fear that I may destroy the good fellow- 
ship that now exists and to prevent tiring you beyond reason 
I will close with a story that might be my fate if I continue 
any longer: 

One morning a Sabbath school was about to be dis- 
missed and the youngsters were already in anticipation of 
relaxing their cramped little limbs after the hour of con- 
finement on straight backed chairs and benches, when the 
superintendent arose and instead of the usual dismissal an- 
nounced, “And now, children, let me introduce Mr. Smith, 
who will give us a short talk.” Mr. Smith smilingly arose 





Samuel Disston, Philadelphia, Member Executive Committee. 


and after gazing impressively around the class room, began 
with, “I hardly know what to say,’ when the whole school 
was convulsed to hear a small thin voice in the rear lisp, 
“Thay amen and thit down.” 

President Dunlop: We will now hear from Irby Bennett, 
chairman of the Reception committee. 

Mr. Bennett: Ladies and Gentlemen—I had an elaborate 
report prepared for this occasion, but unfortunately my bag- 
gage has been delayed. My only pleasure is the applause 
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that I receive when I appear as | have this morning. You no 
doubt expect a speech from me, and I am more than equal 
to the occasion. I would deliver that speech, as I say, but 
for the fact that my notes have gone astray and in that event 
you expect that I will tell you a story, but Gilfillan anticipated 
me. He told all the new ones that I know—that is, the par- 
lor stories. I thank you very much for your applause and 
I adm awful glad to greet you men and women. I am awful 
glad to greet the manufacturers and the jobbers. It is a real 





Henry B. Lupton, Pittsburg, Vice-President. 


pleasure to the chairman once more of the Entertainment 
committee. The committee is long enough; we do not want 
to add any more to that committee. I have not done a thing 
I came three days before this convention was called to order 
and I have only seen three of that committee, and they are 
now waiting in the room to the left of the office for the con- 
tributions from the jobbers and manufacturers. Mr. Hottel 
is the chairman of that committee, and if any of you jobbers 
or manufacturers have not done your duty you want to do 
it now. Now the best part of my speech comes—a photograph 
will be taken on the right of the hotel immediately after ad- 
journment this afternoon. Now you ladies all want to get in 
that, and of course the majority of you gentlemen. 

I have not much of a report to make for my committee. 

For the banquet to-morrow night (Wednesday) my com- 
mittee have not prepared as elaborate a programme as we 
have formerly done at these conventions, but we have done 
all that the jobbers felt that we should do. They did not want 
us to do anything which might detract or call from their 
meetings any member of their association. The manufactur- 
ers were quite as solicitous to have their members all in their 
meetings, and for that and other reasons we have not pre- 
pared an elaborate programme, and what we do, aside from 
the entertainment this evening, which will be an impromptu 
affair in this room, we will have some songs, some recitations 
and some dancing, probably, but we will try to amuse you 
from half past eight until ten o’clock. I will not mention the 
names. of the distinguished artists that will perform or do 
stunts. Some of them are going to do stunts, you know, and 
I might say, in parenthesis, that President Dunlop of the 
Southern Hardware Jobbers’ Association is going to sing us 
a song and that is quite sufficient, and I know you will all be 
there. I would say something about Mr. Ashbury, but Mrs. 
Ashbury is here. 

Now I think it is up to me to say what the boy said to 
Gilfillan: “Say your prayers and quit.” 
President Dunlop called on Mr. T. James Fernley, Secre- 
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tary-Treasurer of the National Hardware Association, for 
some remarks. 

Mr. Fernley said: Mr. President, at a time when it seems 
to be desired on the part of so many to once more look into 
the camera and see what is produced by it, I would not detain 
this audience, but I simply want to say it gives me a great 
deal of pleasure to come here as a representative of the 
National Hardware Association, I think, for the twelfth con- 
secutive time, and note the continued interest in this meeting. 
Our association has learned a great deal from. the Southern 
Hardware Jobbers’ Association. I think this feature of having 





’ 
Robert Garland, Pittsburg, Pa., Member Executive Committee 
A. BH, M. A. 
the ladies attend our meetings was first introduced by this 
organization, and surely it gives us a great deal of pleasure 
on all association occasions now to~have our wives, and for 
some of us, the mother of our children present on occasions 

of this kind. 

I am very much delighted to-day to see that the young 
amen of the trade are recognized to the extent they are. 
Twelve years ago men who were at the head of these organi- 
zations were old and gray haired, but to-day you will find 
young fellows just budding into manhood as presidents of 
these associations. I think this bodes well for the future. 

I have come here, Mr. President, to enjoy myself and not 
‘to discuss trade subjects, and I beg of you if you have on your 
anind anything of the trade nature you will wait until after 
my departing train before you mention it. I do not want to 
discuss the heavy subjects which we hear so much of. I will 
not even mention them, as it might recall them to your mind. 
I only want to say to you that the National Hardware Asso- 
‘ciation looks with a great deal of pleasure on the growth of 
this association movement throughout the country. We feel it 
particularly appropriate to come here because this is practically 
the parent association among the jobbing trade, and it affords 
us much pleasure to meet with you. 

A gentleman asked me this afternoon, while sitting on the 
fawn, where I came from. I told him I came from heaven, 
and he was unkind enough to reply that evidently I did not 
have a return ticket. I want to assure you that when I come 
anto such an assemblage as this I do not feel that I would 
want a return ticket, bat feel as if I would like to banish 
all business cares and ‘stay here indefinitely. I thank you. 

The convention ‘at 4 p. m. ‘took a recess’ until:the next 
enorning at 10 o'clock. 

TUESDAY EVENING: 
‘The members of the two associations and their ladies 
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and the other guests of the convention were entertained in 
the ball room. 
The following program was rendered: 


SUE soa. Sias aene a Pe ae Mrs. Frank Blauvelt 
SOME i. 52 gk eee Sen pa haweaies Mr. A. H. Chamberlain 
WaT So is min 8's chee eae Miss Corrinne Parrent 
SOG. Nano cakunee ce measur ewan be eae Mr. Irby Bennett 


Following the program the assembled guests tripped the 
light fantastic toe until the wee sma’ hours. 


WEDNESDAY MORNING. 

The executive session of the Manufacturers was called 
to order by Charles W. Asbury of the Enterprise Manu- 
facturing Company of Philadelphia, Vice-President of the 
Association, in the absence of the president, F. S. Kret- 
singer, who is in Europe. Mr. Asbury addressed the con- 
vention with a few appropriate words which were received 
with applause. The Executive Committee, through its chair- 
man, Robert Garland, of the Garland Nut & Rivet Com- 
pany of Pittsburgh, Pennsylvania, made its report. 

The Secretary-Treasurer, F. D. Mitchell, made a com- 
plete report of the work of the past six months. 

A letter of. greeting from President Kretsinger was 
read and this was followed by the reading of an address 
by Mr. Kretsinger on postal affairs. This address is as 
follows: 


CHEAP LETTER POSTAGE VS. RATE OF SECOND 
CLASS MATTER. 





Every business man, whether manufacturer or mer- 
chant—in fact, every individual correspondent—is interested 





N. A. Gladding, Indianapolis, Chairman Entertainment Com- 
mittee. 

in obtaining a lower rate of postage for letters. We may 
each day give no heed to the use of the little red stamps, 
costing only 2 cents each, but ‘when at the end of the year 
we scrutinize the postage dccount on -the bookkeeper’s an- 
nual statement we notice its: size and. it gives tis some con- 
cern. . 

When we -are informed by the goverriment, that at -2 
cents per ounce for first class postage there is.dn eriormous 














ment, 
GOVERNMENT PAYING A SUBSIDY. 


As a mater of fact, the government is practically pay- 
ing a subsidy to a certain class of business; or, in other 
words, is and for some years has been doing in a measure 
a parcels post business by carrying certain merchandise at 
I cent per pound, and at a loss of 3 cents per pound, and 
is in part making up for this loss by a 2 cent letter postage 
rate. 

It is far from my purpose in introducing this subject 
of letter postage rate to make any attack on any business in- 
dustry that may be favored by the gévernment in carrying 
that industry’s product to the market; but in making com- 
parisons I am compelled to make use of the convincing evi- 
dence offered mainly by the Post Office Department, and if 
such comparisons are odious it is only because of the ex- 
istence of certain practices and for which the beneficiaries 
and not we are responsible. 

As my main object and purpose is to consider the sub- 
ject of letter postage, without reference to third or fourth 
class or free postage matter, I will only allude in connec- 
tion with it to that of second class matter, because of the 
peculiar conditions there existing. 

The fiscal year of the Post Office Department ends with 
June 30, and on that date in 1902 the total expenditures for 
the department were $124,786,000, the total receipts of the 





Cc. ¥. Carrier, Elmira, N. ¥., Member Executive Committee. 
department were $121,848,000, the total loss being in round 
numbers $2,938,000. 

WEIGHT. 

The weight of first class matter, letters and postal cards, 
was 101,104,000 pounds, or 13% per cent of the total weight 
of all classes carried. The weight of second class matter at 
I cent per pound was 490,963,000 pounds, and was nearly 66 
per cent of the total weight of all classes carried. 

REVENUE, 
The revenue from these two classes was: First class, 
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profit we may well ask ourselves why are we charged so 
high a price for carrying our letters? The answer is found 
in the annual reports of the Post Office Department; and it 
is clearly evident that letter postage is bearing the brunt 
of the expenses of the Post Office Department of the gov- 
ernment and that second class matter (the most of which is 
really merchandise) is being carried at a loss to the govern- 
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$90,951,000, or 78 per cent of the total revenue; second class, 
$4,821,000, or only 413-100 per cent of the total revenue. 
During the fiscal year ending June 30, 1903, the total 
gross receipts of the post office in all its departments were 
$134,000,000 and the total expenditures were about $138,500,- 
000, showing a deficit of $4,500,000. Of this amount, letter 
postage (first class matter, paid for largely by the business 
world) furnished only 14 per cent of the weight, but paid 
about 78 per cent of the revenue; of this, nearly nine-tenths 
was profit to the government. 
But of second class matter—periodicals—there were 





Edwaid Kemp, Chicago, llt., Member Executive Committee. 


545,000,000 pounds carried, covering 65 per cent of the total 
postage tonnage, but contributing less than 4 per cent of 
the total revenue, or about $5,095,000. Had second class 


‘ matter shared in the expense account, instead of contribut- 


ing a little over $5,000,000, it would have contributed only 
$95,000,000. 
THE LOSS INCREASING. 

During the year ending June 30, 1904, the loss to the 
government was $8,500,000 and the weight of second class 
matter carried at 1 cent per pound was about 611,000,000 
pounds, or nearly 70 per cent of the total weight carried, 
while in the matter of revenue that of first class matter 
amounted to $106,860,000, or 78 per cent of the total, while 
the total receipts from second class matter were only $5,697,- 
000, or only 4 per cent of the total. 

Taking these three years together, it shows an in- 
creased loss to the government each year, and that whereas 
the tonnage of first class matter was only 13% per cent of 
the whole, that of second class matter was from 65 to 70 per 
cent of the whole; and these conditions are reversed in the 
matter of revenue, for the revenue of first class matter was 
practically 70 per cent of the whole, while that of second 
class matter was practically 5 per cent. 

And it may interest you and all other tax payers to 
know that the enormous growth of the merchandise periodi- 
cal industry is quite largely responsible for the alarming 
deficit in the Post Office Department, which during the year 
ending June 30, 1905, exceeded the great sum of fourteen 
million dollars ($14,000,000). 

On June 23, 1874, Congress established a pound rate of 
postage on second class matter—that is, printed mailable 
matter, regularly issued at stated intervals—the postage rate 
being 2 cents per pound for newspapers and 3 cents per 
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pound for magazines. Later both magazines and newspapers 
were given a uniform rate of 2 cents per pound; and again, 
on March 3, 1885 (to be effective July 1, 1885), the rates 
on both were reduced to 1 cent per pound, To obtain the 
benefit of this low rate, it is only required that they be 
regularly issued at definite intervals, of printed paper sheets, 
numbered and dated, and issued from a regularly consti- 
tuted office of publication. Excluded from these liberal pro- 
visions were publications issued strictly for advertising pur- 
poses and those circulated at merely nominal rates, and a 
requirement is that they must have a legitimate list of sub- 


Edward Ingalls, Newark, N. J.. Member Executive Committee. 


scribers—all very small obstacles, which are easily over- 
come by any wide awake publisher. 

According to the post office official estimate, the actual 
bare expense of hauling, receiving and distributing such 
matter is over 4 cents per pound, and yet for this was 
charged only 1 cent per pound. 

ENORMOUS GROWTH OF PERIODICALS. 

About 1876 the total sales in the entire country of 
monthly publications, in the aggregate, did not much ex- 
ceed 5,000,000 copies per annum, while the monthly publica- 
tions of all kinds now exceed 350,000,000 copies per annum. 
The popular ones average about one pound each in weight, 
and are therefore carried for 1 cent each from one end of 
the country to the other. 

In Germany (small geographically as compared with this 
country) periodicals pay 5 cents per pound for a single 
pound, a higher rate for fractions of a pound and 7% cents 
each for two pound packages, In England (another coun- 
try comparatively small in area) the rate is 4 pence, about 
8 cents per pound, Alluding in each instance to the year 
1903. 

The reasons advanced for obtaining a low postal rate 
on publications was that the masses might be furnished 
with cheap reading. To what extent is this true? Take, 
for instance, the May, 1905, numbers of the following 
prominent periodicals, and note their total number of pages, 
in which the pages of literature and reading matter and the 
pages of advertising matter are about as follows: 
PUBLICATIONS, LITERATURE. ADVERTISING. TOTAL PAGES. 


RN 8 sas ieee QRS, 126 149 275 
SOMME... 5 hncacicks cee eb pres 160 172 332 
ee , PETE CTT ee 125 130 256 


oe Bee ot ee 113 146 250 
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Country Life in America..... 44 86 130 
Review of Reviews.......... 126 165 291 


Totals (including title 
DOOD: 5 cn wie deepen 694 848 1,543 
Per cent of whole........... 45% 55% 

Or 22 per cent more pages of advertising than of read- 
ing matter. And upon examination of the same or kindred 
periodicals, published since this date given, similar condi- 
tions will be found to prevail. 

Such periodicals are, to the extent of 55 per cent at 
least, as much merchandise as any of the goods made by 
any one of the members of our associations, or that are 
sold by any merchant. 

I have not singled out these valuable and popular jour- 
nals for the purpose of criticising or of passing judgment 
on them, but rather because they are all well known, and 
they happened to be at hand when this article was having 
my attention. ‘ 

While there are others whose advertising pages are 
almost of equal value, interest and merit with their literary 
parts, there are doubtless a very large number of periodi- 
cals distributed under cover of the present law and which 
are not educating, and which are of little or no value in our 
homes or offices. For instance, there is a certain journal 
published once a month (the subscription price of which 
is 10 cents per annum) for which they claim a guaranteed 
circulation of 1,250,000 copies per month, or 15,000,000 copies 
annually. It is poorly printed on common paper, and the 
so called literary part of it is of a very ordinary charac- 
ter, while the advertisements, which cover more than 40 
per cent of its pages, may be called of extraordinary char- 





Jos. M. Hottel, Philadelphia, Member Entertainment Committee, 
A. H. M. A. 

acter, such as “hypnotism,” “marriage directories,” “lost 

treasure rods,” “fortune telling,” “remedy for fits,” etc. 


GOVERNMENT LOSS ON ADVERTISING. 

But taking a general average of periodical literature 

of all kinds and assuming that only one-half of it is adver- 
tising matter, and as the total quantity of second class mail 
matter carried by the government last year was approxi- 
mately 611,000,000 pounds, it is evident that 305,500,000 
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pounds of advertising matter was carried by the government 
at I cent per pound, or for $3,055,000, and at a dead loss 
to the government of 3 cents per pound, or $9,165,000, a 
sum exceeding the total loss to the Post Office Department 
in carrying all mail matter for that year. 

If you wish to advertise in one of the popular maga- 
zines, even the high priced ones, they will give you a 
page for $500 each issue, and guarantee a monthly issue 
of 500,000 copies, they will carry your advertisement to the 
500,000 purchasers for $500; but if you wish to send a cir- 
cular ky mail to these 500,000 people, the government will 
charge you $5,000 postage, and besides this you must pay for 
the printing, the envelopes and the addressing—and all 
because the government will carry these same circulars in 
magazine form for the magazine publishers for one-tenth 
what the government charges you. 

One thousand business letters are estimated to weigh 
(on the average) eighteen pounds, the postage on same be- 
ing $20, while the postage on eighteen magazines, weighing 
approximately eighteen pounds, is only 18 cents—a marked 
difference between $20 and 18 cents. 

Taking all of these facts into consideration, is not a 
readjustment of postage rates in order? Why should every 
man, woman and child, every mercantile institution and the 
public generally, be required to pay 2 cents for every letter 
of one ounce or less, or on an average more than $1 per 
pound postage for letters, while merchandise in the form of 
advertisements is carried under certain forms for 1 cent 
per pound? 

It is time for business men by and through various 
associations and organizations to give this subject some 
thought and some forcceful attention. As matters now 
stand, there is unjust discrimination, which should not con- 
tinue. 

As the subject is a new one for this association to 
take up and consider, I purposely submit this very brief 
report without argument, any further than to say that from 
the evidence presented and which is a simple statement of 
facts, no other conclusion can be drawn than that a re- 
arrangement should be made in the classification of mail- 
able matter and the rates of postage on same. Were there 
an equitable adjustment made, even treating generously such 
classes as may be entitled to special favors, it is clearly 
evident that a material reduction could be made in the 
letter postage rate and without loss to the government. 


This address was referred to the Committee on Reso- 
lutions with instructions to prepare the same for publication. 


WEDNESDAY AFTERNOON. 

The conventions of both associations met in joint ses- 
sion at 3:45 p. m., with Vice-President Asbury of the 
Manufacturers’ Association in the chair. He opened the pro- 
ceedings by calling the attention of the delegates to the late- 
ness of the hour and expressing his regret that the souvenir 
attractions had probably delayed the opening of the meeting. 

Mr. Ireland offered the following resolution: 

Resolved, that it is the request of both the jobbers and 
the manufacturers. that in future no souvenirs be distrib- 
uted by any one until the last day of the convention, and 
that on that day one hour be given, say at 3 o'clock, at 
which time this was to be set aside for this most desirable 
and serious purpose. Most respectfully submitted. 

The resolution was seconded and unanimously adopted. 

The Chairman: We will now hear from W. W. Webber 
of Fort Smith, Ark., who will read a paper on the subject, 
“The Effects of Quantity Differentials.” 


ADDRESS OF W. W. WEBBER. 


I confess I approach this subject with long teeth and ere 
I am done, may dig up more snakes than I can conveniently 
kill in the time allotted, but I am conscious of the correct- 
ness of my position and am not afraid that even my most 
radical opponent here to-day will accuse me of chasing an 
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“Aurora Borealis.” The term “quantity differentials” and 
the effect of same for the purpose of this argument means 
the making by a manufacturer of low price to a large buyer, 
and a price that is higher on the identical goods to a smaller 
buyer when each one buying must compete in the same terri- 
tory for the same trade. That this is true and has been true 
from time immemorial cannot be successfully denied, but the 
fact that it has maintained is no argument in defense of it 
and does not prove that the practice is right or that it is 
good business. 

At the time each manufacturer was operating his plant 
independently of all others in the same line of business as it 
was possible for the small or medium buyer to get conces- 
sions that would put him in line, but in this day of consolida- 
tions or “gentlemen’s agreements,” or pooling, where there 
is a fixed and fast price, and the trade is parceled out and 
assigned to A, B and C, lists with a 5 or 10 per cent differ- 
ential prevailing between each—the man whose business does 
not warrant the purchase of the first or second quantity is 
handicapped to the extent of the differential, and just so long 
as this practice prevails, just that long will the manufacturer’s 
product be distributed in an unnatural and unequal way. I 
do not believe that there is a manufacturer here to-day who 
will controvert this statement. 

This is an age of quick transportation and a time when 
a buyer is not confined to any particular market. If “B” 
makes a price on an article that is not satisfactory to the 
buyer, he interviews “A” and if the latter has the former 
bested in buying he has him on the hip in selling, and the 
result is “A” gets the business at a margin, whereas if “B” 
takes it at the competitive price he has lost money—and he 
must take it or keep his goods because “A” has set the pace. 
This is not confined to one or two items in a man’s busi- 
ness, but on the contrary, has grown limitless in its ramifica- 
tions until it affects our entire line. : 

TREAT CUSTOMERS FAIRLY. 

I have always been led to believe that it was my duty to 
foster and encourage a customer—to build him up and help 
him to expand to the end that he may be useful to me, that 
I may use him to make money for myself while he makes 
money for himself—that it is a foolish and mistaken policy 
to load him to the gunwales with an item that I know he 
cannot sell profitably in competition with his neighbor, and 
of course I do know because I am master of the situation, 
and when I thus make fish of one and fowl of the other 
and expect both to be useful to me, disappointment awaits 
me around the corner. We only ask that we be put on an 
equitable basis—that if differentials must be made they should 
not be so glaring and unequal as to amount practically to a 
prohibition. You can never hope to have an even distribu- 
tion of your business and numberless loyal and satisfied cus- 
tomers when this knowledge aforethought you deliberately 
equip one man to annihilate another. It is one of the im- 
possible things in business. 

Those to whom you give the hot end of the poker will 
never remember you very kindly, and to those to whom you 
give an inside, put on the ground, so to speak, always have a 
sneaking idea that some other fellow is in the cellar. That is 
human nature to a hair. Whenever you place a customer 
at a disadvantage you must know that in so far as your line 


-is concerned he cannot make a success of it—that if he sells 


your goods at all it must be done at a niggardly margin or 
no margin at all and that eventually he must cease to be use- 
ful to you. Were he to give you an order for enough goods 
to command the inside, you would remark that he needed a 
guardian and then and there advise your credit man to keep 
a weather eye on him—and yet you place temptation before 
us every day, knowing that if we take the small amount at 
the long price we are destined to unload at no margin, and 
if we take the greater quantity to get the short price we 
have water on the brain. 

We are not croakers, but we do insist that we should 
not be expected to accomplish the impossible; you must not 
expect us to get $1 for an item that can be bought for 90 
cents, especially when the item is one of your own make and 
this difference in price made possible by you. If all your 
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customers had the same buying and distributing capacity this 
question would never rise or if it did would solve itself. 
There is no necessity for specializing or the calling of 
names, but there are seated here to-day manufacturers who 
know that my allegations are true though their deductions 
may not be the same as mine, and I would not have them 
infer that we are making’a demand, but only an effort to de- 
monstrate to you that under the present conditions your 
policy is wrong—and as proof of this we cite that on any 
item where there is free and open competition with no strings 
tied to it in the way of classified lists the business is done 
by those who are favorably located in the matter of freight 
rates; but on all items the sale of which is manipulated by a 
joint agreement of those producing them and where the 
quantity goverris the price you find a different state of 
affairs. I concede that there may be conditions under which 
a quantity price must be made by a manufacturer. One would 
be where he has produced too much, or the consumption 
has not reached the proportions he figured on and he must 
unload to lighten his burden, but where a manufacturer has 
a steady and even demand for his product and his output is 
controlled by yéars of experience in his line, such a condition 
is rarely seen, and in naming the selling price it occurs to me 
that wisdom would dictate that he make it possible for all 
who handle his product to make a reasonable margin. 

There are jobbers before me to-day to whom some hard- 
ware items are absolutely distasteful and they are striving 
with might and main to eliminate them from stock, and 
while the manufacturer whose goods come under this ban 
may be strongly entrenched and hard to oust, the time will 
surely come when he will feel the effects. The constant drip- 
ping of water will wear away the hardest stone. 

The Chairman: I feel perfectly justified in saying that 
the manufacturers, I believe, will recognize this as a very 
important subject and I would be very glad indeed to hear 
from any of you on the floor. 

Mr. Garland was called on for remarks. He said in 
part: I am happy to say in our line of goods at the 
present time we have the same price to all jobbers; that 
is on account of the peculiar conditions governing. At the 
same time it seems to me that this is a very important 
subject and it is very hard to get manufacturers to make 
the same price on any quantity whether it be to the jobber or 
to the consumer. It seems to me that the laws of trade are 
not in favor of such a move. When a manufacturer buys 
raw material he usually gets the lower price on a thousand 
ton quantity than a man who purchases but fifty tons. 

The speaker referred to the natural tendency of manu- 
facturers to sell in bulk where it was possible to avoid 
numerous credits and added expense occasioned by sales 
in small quantities. 

At the close of Mr. Garland’s remarks the chairman 
called up the subject, “Uniform Freight Classification,” for 
general discussion. He said an attempt had been made to 
get some large railroad men—a man with large railroad 
interests—to attend the afternoon meeting for the purpose 
of giving the delegates of both associations at first hands 
the position of the railroads, but they had not been suc- 
cessful in securing the attendance of the proper party. 


Mr. J. C. Schmidt of the Manufacturers’ Association 


suggested that if anything was done in regard to uniform - 


freight classification that the Manufacturers’ Association and 
the Southern Hardware Jobbers’ Association should get 
together in proper committees and consider the subject. Mr. 
Schmidt said he would like to hear from the southern job- 
bers on the subject of differentials, so the committee of 
their association could have an idea what the wishes of 
the southern jobbers were on the subject. 

Mr. Moore: I have been discussing the subject with 
the other jobbers. My idea is that we would like to have 
a good differential between carload and less than carload 
and in that way it would help the jobbers to get a little 
better profit. 

Mr. Sanford of Texas: Mr. President, the freight 
question is not a pleasant one for us in Texas. We have 
spent more time working on freight matters than we have 
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in buying goods. As I had occasion to say this morning, 
and I repeat, that the life of the Texas jobber depends 
upon the differential between carload and less than carload 
shipments and as that differential is decreased or increased, 
so is our prosperity increased or decreased. We never go 
to the railroad people and ask that they increase the dif- 
ferential by advancing the less than carload rates, because 
by so doing we would antagonize the retail dealers, but we 
are eternally hammering for lower rates on carload ship- 
ments and in so doing we enlist the interest and co-opera- 
tion of the retail trade as well. So, from our standpoint, 
we would ask the gentlemen to use their influence for the 
widening rather than the narrowing of the differntial be- 
tween the carload and less than carload shipments. 

Mr. Moore: The southern jobbers would be very 
glad to see a uniform classification throughout the country. 
It would simplify matters very much. 

Mr. Pond of the Nicholson File Company: It would 
seem to me wise for your committee or a joint committee 
or somebody to consider the matter relating to the rates. 











=> 


a 














I would suggest that the two com- 


The Chairman: 
mittees confer together before leaving Hot Springs with 
the hope of drawing a resolution which can be introduced 
into the executive sessions of the respective associations of 
the manufacturers and jobbers. 

Governor Goodell said he was in favor of rate legisla- 


tion by Congress. He said it seemed to him a sort of patch- 
work for us to attempt to secure better rates upon this 
railroad and upon that and attempt to get the whole thing 
accomplished. He said he believed if a proper rate bilf 
was framed upon the principle of a square deal that the 
classifications would be made all right. 

John Donnan of Richmond addressed the meeting and 
read a letter which he had sent to Mr. Dunlop, president 
of the Jobbers’ Association, on the subject of freight rates 
and delays of goods in transit, This was the same letter 
which had been fead by him at the jobbers’ meeting in the 
morning. He also read a copy of the resolution which had 
been adopted by the jobbers at their last session on the 
subject. 

The Chairman: We have a related subject to be pre- 
sented by Mr. J. D. Moore, “Indefinite Rebate and Classi- 
fication of Jobbers.” It, I take it, is somewhat related. 

Mr. Moore: I have a subject I would like to bring 
before the convention on the subject of the loose leaf cata- 
logue. The jobbers have been issuing catalogues to people 















who are not issuing catalogues to local customers and we 
have adopted a regular standard size. We want to ask the 
manufacturers if they cannot print their cuts of a size 
that will conform to this binder. The size is 9% for the 
full size page with a 634x9% for the printed page. A good 
many of the manufacturers are now printing in this size and 
we wish it could be impressed upon you so that you would 
all do the same. It makes it much easier for us to keep 
our files and we hope we can enlist your support to this 
end, that we may have uniform size catalogue sheets. 

Mr. Miller of the Supply Dealers’ Association was called 
upon to express his ideas on the subject and informed the 
chairman that their catalogues were smaller, the size be- 
ing 6x9. Mr. King finally suggested that the supply dealers 
and the jobbers get together as to the size and then the 
manufacturers would conform to their request. This was 
looked upon with favor. 

The convention then adjourned until 9:30 a. m. 





THE BANQUET. 

A_ banquet which made the great dining room of the 
Homestead a scene of festivity on Wednesday evening was 
« delightful and successful affair from start to finish, or 
from “Alpha to Omaha,” as one of the delgates remarked. 

BaNQuET 
or THE 
AMERICAN 
HaRDWARE MANUFACTURERS’ 
ASSOCIATION 
AND 
, SouTHERN 
HARDWARE JOBBERS’ 
ASSOCIATION 
WEDNESDAY EVENING, JUNE THE THIRTEENTH 
NINETEEN HUNDRED AND SIX 
THE HOMESTEAD 
VIRGINIA HOT SPRINGS 

We reproduce herewith the five pages of the program 

and menu including the beautiful steel engraved and em- 


MENV 


MOCK TURTLE, OLD VINTAGE SHERAY 


FILET OF POTOMAC BASS, sORMANDE 


SAUTERNE 
POTATOES PARISIENNE SLICED CUCUMBERS 





LARDED FILET OF BEEF, sorpetarse 
POTATOES MAITRE D'HOTEL NEW STRING BEANS 


Rowman Punch 


MOET 4 CHANDON 
WHITE SEAL 


ROAST SQUABS, On TOasT 


ESCAROLE SALAD 


BISCUIT TORTONI 


PORT DU SALUT CHEESE CRACKERS 


COFFEE CIGARS, “The American” 





THURSDAY MORNING. 


In executive session matters of routine business were 
dispatched. 

The following resolutions were adopted: 

Whereas, the reports of the postoffice department show 
that the weight of first class matter handled is thirteen and 
one-half per cent of the total, and yields seventy-eight per 
cent of the total revenue, and that the weight of second class 
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matter is sixty-six per cent of the total, and yields but a 
fraction over four per cent of the revenue; and, 

Whereas, the present administration has taken a decided 
standard against similar unjust discrimination on the part of 
public service corporations controlled by private ownership; 
now, therefore, 

Be it Resolved, That the American Hardware Manufac- 
turers’ Association recommends and urges that each member 
individually use his influence with the representatives at 
Washington from his state towards the correction of this 
injustice to the business interests of this country; and, 

Resolved, That printed information on this subject be 
disseminated as widely as possible by each member. And, 

Whereas, we are firmly convinced that the serious con- 
sideration of the so-called eight-hour bill by the Congress 
of the United States will do much to unsettle the existing 
prosperous business conditions; and, 

Whereas, the said bill has been ordered reported to the 
House of Representatives favorably and is now in the hands 
of the Committee on Rules; now, therefore, 

Be it Resolved, That we are unalterably opposed to the 
consideration of said bill, and therefore direct that the sec- 


SPEAKERS 


Me. N. A. GrapDinG 
indianapolis, ind 


INTRODUCTION OF TOAST MASTER 


Me. Juws C. Bince 
St. Louis, Mo 


WELCOME BY THE TOAST MASTER 


RESPONSE BY PRESIDENT S.H.J. A. . Me F. B. Domor 
Fort Smith, Ark. 


RESPONSE BY VICE-PRESIDENT A.H. M.A. ‘ Me. C. W. Assury 


Philadelphia, Pa. 
“DEFINITIONS” . . ° ; Ex-Governos W. D. Hoarp 
Wisconsin 


“RECOLLECTIONS OF TWENTY YEARS IN CONGRESS” Ex-Governor Berton MCMuLan 
Tennessee 


“PARCELS POST” : CONGRESS Man JESSE OVERSTREET 
indiana 


Rev. Waar ScoTT 
Worcester, Mass 


“ENTERPRISE AND COMRADESHIP” 


retary be instructed to telegraph promptly our protest to the 
Honorable Joseph G. Cannon, Speaker of the House of Rep- 
resentatives, respectfully requesting him to prevent, through 
said Committee on Rules, action upon the said bill. And, 

Whereas, our attention has been called to the fact that 
it is sometimes difficult to locate one or more boxes or 
packages which may have been lost in transit, from a general 
shipment, where said boxes or packages have been marked 
by the consignees’ initials; therefore, 

Resolved, That we recommend that the members of the 
American Hardware Manufacturers’ Association place on each 
box or package a serial number, in addition to the name or 
initials of the consignee; and, 

Resolved, That we reaffirm our past action bearing upon 
requests by jobbers and retailers for donations from manu- 
facturers to catalogues and other publications; that this As- 
sociation looks with disfavor upon such solicitations, which 
have the appearance of forcing donations through fear of 
losing the trade of the applicants, and also deplores the prac- 
tice and recommends to its members that they decline to 
entertain such applications for financial assistance. And, 

Whereas, we have previously acted upon resolutions set- 
ting forth the evils resulting from the extended use of job- 
bers’ special brands, and the result of such action proving 
beneficial to the trade at large, now, therefore, 

Be it Resolved, That we reaffirm the resolutions previous- 
ly adopted and again ask for a careful consideration of the 
subject by both jobbers and retailers. And, 

Resolved, That we favor transportation rate legislation 
by the United States Congress; that this legislation shall 
require transportation companies to make reasonable rates 
for reasonable service, and that unreasonably slow service 
shall be paid for at proportionately low rates. 
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THURSDAY AFTERNOON. 

The final joint session was called to order by Vice- 
President C. W. Asbury, of the American Hardware Manu- 
facturers’ Association, at 2:30 p. m. 

James H. Kennedy, editor of the Hardware Dealers’ 
Magazine, New York City, gave an address on “The Best 
Business in the World.” He said: 


ADDRESS OF JAMES H. KENNEDY. 





Mr. President, Ladies, and Gentlemen of the Hardware 
Trade of America: 

The theme which has been selected by your committee 
for a very brief discussion at this hour, recalls to mind an 
aged clergyman who chose for his text the one word 
“Woman”—a subject about which, experimentally, the aver- 
age minister knows very little. 

Looking over his congregation he said, impressively, 
“There is but one perfect woman in the world,” and then, 
after a long pause, he added, “and every man in this con- 
gregation believes that he has her.” 

Thus should it be in the labor of one’s life. No man 
can be said to be perfectly fitted into his business or profes- 
sional environment unless he believes with all his soul, and 
mind, and prejudices, that this business, or profession, is for 
him the very best in the world. 

There are men who succeed when they do not love the 
occupation in which they are engaged. There are men, pos- 
sibly, who can be happy even though they do not love their 
wives, but in both cases they are compelled to replace enthu- 


siasm with a very large amount of hard work, and in the — 


case of the husband, to use a great deal of diplomacy. 
GET THE RIGHT START. 


There is everything in this choice of a life’s occupation ; 
in getting a start that is good because it is the right start. 
Few men there are who, when once upon a specified plane 
of endeavor, are permitted to leave off and begin again; to 
have a second start, no matter how so much it may be de- 
sirable. 

They tell of an Irishman who was shown an old house 
by the roadside, and told that it was haunted. That the 
owner would be glad to give it to the man who would remain 
in it for one night. 

“Sure and that’s my chance,” said Pat, as he started to 
find the owner and the key. 

He locked himself in and went directly to bed, and being 
of an even temperament, in ten minutes was fast asleep. At 
midnight he was awakened by groans, and the rattling of 
chains and on looking up, he saw a ghost sitting on the rail 
at the foot of his bed. 

Pat captured his clothes as he went, took the stairs at one 
leap and flew down the highway like a Mercury with triple 
wings. After a run of a mile, he dropped on a log and 
gasped for breath. He heard a hollow cough near him and 
there on the other end of the log sat the ghost. 

“That was a great run we had,” he said. 

“You're right,” gasped Pat, “and as soon as I get me 
breath, we will have another one.” 

There are some men who begin life in a field of labor 
that does not provide in every sense of the word the fullest 
opportunity for the best use of their puwers and for their 
personal happiness in that occupation, who are able ofttimes, 
by a severe exercise of courage and self-will, to lay aside 
an opportunity that may seem profitable, and devote them- 
selves to that line of work for which they have discovered 
their fitness. Like Pat, they wait for the coming of that 
which the athletes call their second wind, and in the long 
run are quite certain to outdistance the ghost in their race 
upon the highway of life. 

While the college graduate, whose course of study has 
been long enough in a formative period of his life for his 
ideas to mature and for the discovery of the bent of his tal- 
ents, is in the main able to select a future environment of 
business or profession suited to his tastes and talents, no 
such happy condition is offered to the average boy who leaves 
the high school, or more often the grammar school, and 
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begins immediately upon the serious business of life; the 
youth who answers your advertisement “A Boy Wanted,” 
and begins at the bottom of your ladder at from five to six 
dollars per week. 

He has reached an age where but one idea is impressed 
upon him—that he must find something to do; in too many 
cases prematurely impelled forward by the knowledge that 
the little he can earn will be a welcome addition to the 
family purse. 

What means has he for discovering that one ideal situa- 
tion for which nature intended him, and how could he be 
expected to recognize it, in his immature boyhood? Once in 
a thousand times he may fall into it; once in a hundred, 
may he come near to it; many a time he misses it alto- 
gether. 

SHOULD FIND RIGHT VOCATION. 

His choice of an occupation is in most cases one of blind 
chance only. He sets forth to secure a position. The first 
place upon which he stumbles may be the means of deter- 
mining his future. A law office is in need of a boy, and he 
becomes a lawyer when he should be herding steers in Texas. 
A drug store engages him. He becomes a druggist, when 
he should be drawing plans for cathedrals, or building bridges 
across the gorges of the Rockies. He is set to selling shoes, 
and will sell them until he handles his last last, when he 
should have been in the pulpit, saving souls and discoursing 
against the sins of a godless generation. He goes into the 


‘ hardware business, when he by right should have gone into 


politics, and won his way to the more than imperial honor 
of the presidency of the United States. Or he edits a trade 
journal, when he ought to have been on the highways pound- 
ing sand. 

There may be no practictal method by which this state 
of affairs can be remedied. In an ideal state of society— 
in that time when there are no catalogue houses, and but 
one jobber to a state—a plan will be formed by which each 
young man will be set at first in the one groove intended 
for him, and be able to pursue that which. for him has be- 
come the best business in the world. The manual training 
schools are a step in the right direction. The parents could 
aid greatly were they willing to study their children as they 
do the market reports, or the fashion plates. The teacher 
who knows his children can give much good advice. The 
employer can render valuable aid if he looks upon each 
young boy committed to his care, as a trust imposed upon 
him, and seeks to learn for what he is best fitted, and aids 
him in his best natural development. 

There is an old saying that the child is father to the man, 
and students of social economics have gone so far as to 
declare that the pictures made by a school-boy will indicate 
the bent of his mind in his years of future development. 

Thus the boy who makes skeletons upon his slate will 
undoubtedly be a doctor. If he draws crooked lines and 
indicates diagrams that begin somewhere and eventually go 
nowhere, he will in all likelihood become a lawyer. 

If he is happy drawing pictures of Hades and the worm 
that dieth not, he will undoubtedly become a minister. If he 
is continually making dollar marks, he will in all probability 
develop into a hardwareman, although there are many mem- 
bers of the profession who declare that they have not made 
a dollar in the last five years. 

Still the making of money is not all there is, even in 
business life. They tell a story of a prominent banker in a 
small New England town who became rich by methods of 
close economy and the appropriation of as much of the local 
wealth lying around loose as he could get his hands on. 

This successful financier eventually went the way of all 
earth, and his loving widow erected above his grave a hand- 
some monument upon which weré chiseled these simple and 
expressive words, “He did his Best.” 

But this tribute of love to departed worth was not 
regarded by the community as complete, until some other per- 
son appeared with a pencil and wrote underneath those 
touching words, “He did his Best,” the one word, “Friend.” 


THE HARDWARE BUSINESS EXTOLLED. 
I do not believe there is a line of business, or any avoca- 





tion pursued by man, where there is greater love for the 
work by those who are engaged in it, or a higher respect for 
its possibilities, its high honor, its solid qualifications, than 
can be found in the hardware trade. 

There are reasons why those who make and sell hard- 
ware are justified in this loyal and affectionate regard. It is 
a clean and respectable occupation. It does not lend itself 
readily to trusts, as was discovered some years ago by a 
number of estimable gentlemen who sought to gather the 
jobbing trade under one great canopy of allied and prosperous 
usefulness, It has never yet been investigated by congres- 
sional committees, nor do foreign nations set up bars and 
special restrictions against its products, as they have in the 
case of the Great American Hog and other American com- 
modities. 

It has never been charged, like a certain trust connected 
with the oil trade, with having employed methods of com- 
petition that lie loosely between the petty larceny of the sneak 
thief and the brass knuckles of a highwayman. Nor has it 
been charged with killing animals already dead and long 
since prepared for Oblivion, and in sending forth rotten prod- 
ucts in tin cans, for the depletion of mankind, and for an 
extension of the emoluments of the doctor’s trade. 

It is not only clean and respectable, but it requires for 
its best development a class of men who are above the 
average of education and intelligence. The training it re- 
quires before one can master the intricacies of its many 
ramifications is one of severity and continuous application. 
Any boy can learn the art of drawing molasses from a bar- 
rel, or of measuring sugar into the scales without ietting the 
same fall on the floor; but it takes a long course of applica- 
tion to know all about tools in their endless variety; about 
the thousand and one things that make up a hardware stock. 
About the manner in which goods are made, so that they can 
be described intelligently; and the way in which they are 
used, so that the purchaser can secure the best possible 
benefits from his purchase. 

The hardware business is one of the best in the world 
because of the small proportion of failures recorded against 
it. It requires not only brains and experience, but capital. 
It is a business to which men become attached, and over 
which they grow enthusiastic after they have so far mas- 
tered it, as to appreciate the high and honorable position that 
it occupies in the world of trade. 


IS THOROUGHLY AMERICAN. 


It is thoroughly American in its personnel and tendencies. 
In the grocery trade, in the fruit trade, and especially in the 
ready-made clothing trade, certain of our friends who are of 
foreign descent, predominate to a large degree. But in nine 
cases out of ten, the American hardwareman is of native 
birth, as was his father, and his grandfather. 

It is no reflection on our adopted friends from across 
the waters that they should not have seized upon the hard- 
ware trade and made it their own. The fact that they have 
not is an indication that this business beyond all others is 
one of heredity and descent, and that the hardware million- 
aire who rides about the streets of our cities in his automo- 
bile can look back with pride to a grandfather who made his 
goods in a dingy little shop in the backyard, and sold them 
from door to door, in a new and most successful competi- 
tion against the foreign-made hardware of that earlier day. 

I do not know of any special reason why these things 
should be said to you, gentlemen, here to-day; in fact, I have 
heard most of you tell the same story much more eloquently, 
with greater fervor and with an inborn conviction that no- 
body would dare dispute the superiority of the hardware 
trade; reminding me of that congressman in Ohio of whom 
an admiring constituent said: “Brown is the greatest states- 
man in the United States.” 

“What makes you say that?” inquired a bystander. 

“What makes me say it! Why, man, even Brown admits 
it himself.” 

Not too often can the admonition be urged upon the 
successful man of business, not only to discover the bent of 
mind and the latent capabilities of the boys and young men 
who are in his employ, but also to use the force of his in- 
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struction and example in educating them into the belief that 
the way to make a success of the business is to love it with 
all their hearts, and souls, and to devote themselves to it 
with all the strength of mind and body. 

In conclusion, gentlemen of the hardware trade, let me 
cite to you, as an example of what this love of one’s business 
leads to in the way of labor and success, the words of Theo- 
dore Roosevelt as summing the whole matter up in one 
phrase. 

Said a friend to him, “How is it, Mr. President, that 
you are able to perform so many gigantic labors af such 
immense responsibility without breaking down under the 
strain?” 

Instantly, and with an emphasis that gave double mean- 
ing to his words, this stalwart first American responded: 

“Because I like my job.” 

James A. Emery, of New York, addressed the convention 
on labor conditions. Mr, Emery spoke at some length and 
was listened to attentively. 





Alfred Sang, of the Garland Nut & Rivet Co., Pittsburgh, 
opened the discussion on Thursday afternoon for the A. H. 
M. A., on the “Integrity of Contracts.” He said: 


INTEGRITY OF CONTRACTS. 


The subject of contracts is very difficult to approach, 
and by no means easy of discussion. As it develops it is 
found to influence every relation between buyer and seller, 
for contracts regulate and systematize the essential factors 
of trade—Buying and Selling. 

But to discuss the integrity of contracts, in other words, 
their moral soundness, is harder yet. It is a trying matter 
for any man to stand up and tell how things ought to be 
done, and why, when he may not always himself act in 
accordance with his words. Still, if men only preached what 
they practiced, a state of equilibrium would exist and no prog- 
ress would be possible. 

You must accept my opinions as entirely personal, and 
not corporate, and while I may voice the opinion of the 
majority of manufacturers here present, it is in a personal 
way; the concerns which they represent are compelled to 
adhere to present-day practice, whatever the personal opinions 
of their officers may be. We are here to improve and in- 
fluence corporations by personal discussion, personal opinion 
and personal influence. 

CONTRACTS MUST BE FAIR. 

We all know what a contract is. I shall not describe it. 
We must first discover by what standard we are to gauge 
the value, or, rather, the validity, of a contract. To have 
any validity whatever, a contract must be valid in the eyes 
of the law; to be valid legally, it is essential that it be bi- 
lateral; in other words, it must create mutual obligations. 

We always start our contracts with the names of the 
contracting parties. This is the place, the important place, 
in which to remember that both parties are entering upon 
this contract on an even footing, with the avowed intention 
of exchanging considerations of presumably equal value and 
of dealing fairly with each other. This is where the integrity 
of a contract begins. 

It has been said that one man’s rights end only where 
another man’s begins. This is the only possible interpretation 
of equality of rights, of mutuality. This is the spirit in 
which we should enter upon our contracts. Is this the 
spirit of the age? The spirit of the age is to obtain some 
personal advantage, all because of the old idea, which is 
universally rejected and yet persistently applied in action, 
that one man cannot obtain an advantage without injury 
to some other man. This may be true in war and love, 
the one a remnant of barbaric days, the other a law unto 
itself; but it is not true in commerce, and we all know it, 
and all disregard this knowledge. Where commerce is carried 
on as a warfare and all rules of honesty and morality are 
ignored, it may cause the overprosperity of one man through 
the enslavement of others, but I refer to that class of honest, 
progressive commerce in which alone all of us here are in- 
terested. 
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A country cannot be prosperous unless every class is 
prosperous. The merchant’s prosperity depends in a measure 
on the prosperity of the manufacturer, and vice versa; 
hence, the principle of mutuality which must preside at the 
execution of a contract is more beneficial to both parties 
than a one-sided contract is to the man who secures a tem- 
porary advantage over the other. 


IMPORTANCE OF MUTUALITY., 


You must exctise my insisting at such length on the 
importance of mutuality and the necessity of a spirit of 
mutuality presiding at the very outset of a contract where 
the names of the parties are entered. I wish to create an 
atmosphere for the arguments which are to follow. 

Every man attaches a great deal of importance to his 
signature when*he endorses it to a check payable to his 
order, especially if the amount be large. This feeling of 
importance is intensified when he attaches it to a promissory 
note or to a sworn statement. The factor which intensifies 
this feeling of importance we usually call “the. sense of 
honor,” and we can take it for granted that in this assembly 
at any rate the validity and necessity ‘of the sense of honor 
in such cases is beyond discussion. 

A contract to sell or to buy goods is an express execu- 
tory document, and the principles involved are of the highest 
order; an easy way for you to realize this is to read care- 
fully the wording of any one of your own contracts when 
it is being broken’ at your expense. 

A man’s honor is as fully at stake when he attaches 
his signature to a contract as when he attaches it to a 
promissory note. If he repudiates, or openly or secretly 
breaks the contract, he dishonors his signature. The financial 
méasure of his action, if he be the buyer, is the manufac- 
turer’s profit; if he be the seller, it is the difference between 
the contract and the market prices. A definite sum of money 
is at stake, and the breach of contract is, therefore, no more 
nor less than an appropriation of another man’s money. 

Some men may smile at the legal form which some 
manufacturers adopt for their contracts. This is not a 
wholesome attitude. Let your contracts be as simple and 
as short as possible, but give them a legal appearance, and 
do not omit the legal phraseology, for that is just what 
will help you and the person with whom you make the 
contract to remember that the signature is not a mere dash 
of the pen, but a serious undertaking in which the integrity 
of a name and of a reputation is at stake. 


HAVE LEGAL FORM. 


Allow me to insist on the importance of giving our con- 
tracts a serious and legal form, if only as a help to remove 
present-day laxity; to impress the mind with its importance 
and dignity. Furthermore, that it be clearly understood 
that the honor of the firm is as fully at stake as when 
the signature is attached to a statement duly sworn to; that 
the absence of the notary’s seal does not make honorable 
that which is legally dishonorable. 

And, therefore, do not leave the signing of a contract 
to anyone. Even a buyer should not sign a contract unless 
it be countersigned by a director of his company. Do not 
entrust the safeguarding of the honor of your firm to those 
who are not appointed for this purpose. Buyers, whether 
for manufacturing or jobbing concerns, are hard workers, 
and hard workers are very inclined to be overzealous: when 
zeal acquires such a momentum that it overshoots the nar- 
row boundaries of right and lapses into wrong. 

Let me add,as a corollary that the man who signs the 
contracts is the one who should cancel them, if cancellation 
becomes necessary. 

A breach of contract is bound to be a most potent de- 
moralizer and a shield for all kinds of malpractices; mal- 
practices which in many quarters are accepted as. regular 
routine business; fixed habits which drug our sense of right 
during six days of the week and create a distinct com- 
mercial personality; a lazy personality, though outwardly 
active, which selects the easy but devious method in prefer- 
ence to that which requires concentration, patience and Sun- 
day morals on week days. As Franklin once said, “Tricks 
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and treachery are the practice of fools that have not wit 
enough to be honest.” 

Happily, abuses sooner or later create reaction which 
awakens social self-consciousness. It is often said that there 
is honor even among thieves; is the day to come when this 
will be said of business men? 

MUST NOT BE ONE-SIDED. 

A contract which is binding on the seller alone, and 
allows the buyer to withdraw if the market weakens, or gives 
him the equivalent privilege of getting the benefit of the 
market, is not a contract in any sense whatever; it is a 
jug-handled arrangement which encourages disloyalty and 
destroys confidence, confidence which is the very soul of 
profit. 

Let me dwell.on that word “confidence,” which I have 
just described as the soul of profit and therefore the soul 
of material prosperity. When a man has confidence in you, 
he trusts your word; he has faith in your written state- 
ment; he relies on the integrity of your character; nay,. 
more than this, he believes that you have,confidence in him. 
Here we have mutuality again. A man has confidence in you 
because he believes that you have confidence in him. 

We are therefore mightily interested in finding out how 
this mutual confidence is to be brought about. It is right 
in the contracts which we make. .If from his experience 
a man knows that you steadfastly adhere to your agreements, 
he will. give you his confidence. We talk of our confidential 
clerks; we have confidence in their integrity, but. do not attach 
much importance to their integrity in their relations with 
others; hence it is that we so often find that the most con- 
fidential employes are the ones who abscond with the funds 
or crook their books. We expect our men to be -straight, 
but crooked; truthful to us and lying to others, and in 
every respect different from what we would have our own 
children be—until, of course, we take them into the firm. 

AS TO PRICES. 

I must now say a few words about prices, which, after 
all, are responsible for the existence of our contracts. 

It is said that competition is the cause of the close 
prices ruling nowadays on standard articles of hardware. 
This is only one cause. There is another no less active 
cause, which is, moreover, far less legitimate—in fact, not 
legitimate at all—and must be eradicated, if the task is, as. 
I believe, within the limits of our power. I refer to the 
persistent pounding of prices by buyers for jobbing houses, 
usually by means which I might qualify in one word, but 
won't. 

The pounding of prices means the pounding of quality; 
the one is the concomitant of the other, and while the first 
injures the manufacturer most, the second does no less of 
an injury to the dealer and to the consumer. 

The action of telling a plain, barefaced falsehood in 
order to obtain a more favorable price is nowadays regarded 
with almost complete indifference. That a gentleman should 
sell his honor, that any man should sell a particle of 
that stuff of which his character is made, is one of the 
very worst features of modern commercialism. Yes, gentle- 
men—manufacturers and merchants alike—whenever you se- 
cure a special price by illegitimate means, whenever you steal 
a discount to which you are not entitled, you belittle your- 
selves, by taking away from your character. 

Many contracts are made solely with the view of taking 
an illegitimate advantage in regard to price. 

It is, of course, perfectly legitimate to say, “We can get 
these goods elsewhere at your price, and we, therefore, prefer 
to buy on an open market,” but it serves to show the spirit 
which animates a majority of buyers. Even on a low market 
the buyer is so confident of being able to use his “big stick” 
with efficacy when prices go up that he does not consider 
it of the slightest advantage to make a contract. “We want 
you to protect us,” says the merchant to the manufacturer, 
after his buyers have beared the market to a point where 
the manufacturer has no margin left wherewith to protect 
him. 

The jobbers’ view of a contract is in glaring contrast 
with the view taken by manufacturers in their relations among 











themselves. I must really beg you to excuse me for making 
so venerable and time-worn a statement. We manufacturers 
of hardware buy steel and other raw material on contracts, 
and while I must hesitate to say that all of us are beyond 
reproach in our methods of obtaining prices, I shall not 
‘hesitate to say that, once our contracts are signed, we stand 
loyally by our signatures and seek no favors outside of 
those which may be necessitated by circumstances beyond our 
control, such as strikes and fires. If the market declines, to 
use a common expression, “we take our medicine.” 

Another contrast is to be found in the general respect of 
contracts shown by consumers of our finished goods whenever 
they buy direct. If they are covered for the season and 
you come to them with a proposition which is lower on 
account of a decline in the market, they will almost invariably 
write back that they are not interested, because they have 
contracted until a certain date. I can hardly describe to 
you the feeling of respect which such a reply has always 
given me, a respect which in time must necessarily redound 
to the advantage of the consumer. 

When he thinks he can thereby get additional protec- 
tion, how ready the jobber is to make a new contract, and 
in most cases without so much as advising the manufac- 
turer with whom he breaks faith. I do not speak here of 
individual jobbers. This seems to be a failing of the fra- 
ternity, and is no doubt due to conditions which the jobber 
alone can explain. Let him explain, and we can perhaps 
help him to meet our wishes and reap the benefits of our 
increased confidence, 

Are we to wonder that it is the loyal buyer, the con- 
sumer, who is increasing his allowance of favors, whereas 
the differentials to the jobber dwindle and contracting periods 
are cut down. 

DESIRE BETTER CONDITIONS, 

I am speaking frankly, because it is our desire to better 
these conditions, to give you greater margins, to protect 
your profits, if you will only protect ours. This can be done, 
and loyalty alone will do it; but we must not only be loyal 
here, but also when we get back to our desks, far from 
the fraternal julep. 

We ask for more loyalty, and in return we will give you 
better margins; and we will back you in any warrantable 
stand against new forms of competition, for your interests 
will be our interests, your profits part of our profits. But, 
now, alas! your profit is our loss; and while we would like 
to help you, common sense—not to speak of our stockhold- 
ers—warns us that wé must apply the full force of the 
Golden Rule, and disregard your interests as you disregard 
ours. It is the old story of the Kilkenny cats, and it is 
not right, and it is not hopeful. 

Let me say most emphatically that it is the earnest wish 
of the manufacturers of hardware, and especially of those 
represented at this convention, to market their goods through 
the jobbers; that is why they are here to-day. But it is 
for the jobbers to guide the evolution of our trade rela- 
tions. Without their guidance we are helpless in our en- 
deavor to bring about the very condition for which these 
joint meetings have been instituted. 

Contracts foster the maintenance of prices, than which 
there is no more interesting question to the manufacturers. 

The manufacturers expect to make the prices; it seems 
to me that they are entitled to this; one reason alone is 
sufficient. They are the only ones to know the cost of their 
goods. Goods are periodically sold below cost, and when 
the manufacturers attempt to improve prices, buyers are often 
led to believe that they are faking an undue advantage— 
trying to make too much money; then the pounding of prices 
and of good feelings begins, without any possible advantage 
to either side. I am ‘betraying an open secret when I state 
that manufacturers of staple articles of hardware cannot 
make much money under present conditions. What will this 
lead to? Conceritration, of course. And what will concen- 
tration mean in regard to contracts ? Your experience in 
dealing with the very large corporations, with their | Sb-to-date 

organizations, “will! "supply the aftswer.. 
., One of the forms of protection has been ‘to limit the 
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contracting period. Sixty days is becoming quite common. 
The reason for limiting the period really belongs to another 
subject at present under discussion between manufacturers 
and jobbers. I will merely say that were it not for jobbers’ 
stocks, manufacturers would be able to get the increased 
prices to which they are entitled by reason of increases in 
the prices of raw materials. Jobbers’ stocks would not in- 
terfere if prices were maintained. 

The question of differentials is entirely bound up in the 
question of contracts. Differentials will not increase as long 
as the status of contracts is not improved. The present 
outlook is that differentials are going to shrink, they are 
going to disappear, and the display of ingenuity to obtain 
cut prices is going to increase and will create a gulf of bad 
feeling between us. We stand little chance of escaping the 
danger if we close our eyes; so let us face the issue, un- 
attractive as it may appear. 

On the other hand, if contracts are respected and their 
integrity guarded, differentials will be allowed which will 
bring joy to your heart and profit to your pocket. As dis- 
tributors of manufactured goods you should be a part of 
the manufacturing system, and we should—and we shall— 
put our heads together to cultivate our joint profit. 

REMEMBER MUTUALITY. 

We manufacture the goods, and therefore we manufac- 
ture the profit; if you take all the profit, it does not pay 
us to keep on manufacturing it; it compels us to look for 
a different channel for the marketing of our product. As I 
have stated before, we want to do business with you, we are 
here for it, and we ask you to meet us half way. 

Again I say, let us remember mutuality; let us protect 
each other, and realize the necessity for the integrity of our 
contracts, and the rest will take care of itself. Merchants 
will not only be able to make contracts for longer periods, 
but, on a rise, they will make money by reason of the rise. 
At present their dwindling profits are the barometer of the 
dwindling profits of the manufacturers. 

I can add but little to what I have already said. The 
integrity of contracts commences with the spirit presiding at 
the execution of the document itself, hence the utility of its 
being both an expressive and impressive document. There is 
no sentiment in mutuality; it is a commercial law, paramount 
to a law of nature that the greater the manufacturer’s profit, 
the greater the jobber’s. Do not allow buying to degenerate 
into bargain-hunting. I will reiterate the necessity of con- 
tracts being signed by responsible officers of the companies, 

.to guarantee their integrity. I will also say that the matter 
of contracts is bound up with the question of restricting 
prices and conditional selling—questions which would not 
exist, which would never have arisen, were there more loyalty. 
We are here, gentlemen, to cultivate this loyalty. But our 
loyalty must not cease when we leave Hot Springs. We 
must take it with us to our offices and constitute ourselves 
fearless leaders of commercial integrity, and not merely 
follow the crowd, which is proverbially blind. 

One thing at a time is a safe rule. Let me, therefore, 
express the opinion, in conclusion, that the signing of all 
contracts by responsible officers and directors will do more 
to promote the integrity of contracts than the concentrated 
moral efforts of all the preachers in Christendom. 

The convention then adjourned. 





THURSDAY EVENING. 

An entertainment was given in the ball room for the 
benefit of the delegates and their ladies and the other guests 
in attendance onthe conventions. The following program 
was given: 

Tie lll IE Se pn a Mr. Geo. Kirkham 
EE San Pee te ots oo Ce 5 5 hu 'c-0do 4 ws 04% Mr. Wm. Taylor 


Messrs. Chas. P. King, W. H. Glatt, Henry H. Beers 


ONES OS i iy oe ee eee Mrs. Frank Blauvelt 
a a oe en ci castes Mrs. H. C. McKinney 
7 TR a eae NR Pe Fy: Mr. Oscar Ergott 
ME nn bacing apie oor? vag Senge rere epee Cincinnati Quartett 


The’ program was followed by dancing and the inter- 
























































































































48. THE 


change of the final social amenities incident to the closing of 


three days of delightful fellowship. 


THE ROSTER. 











SOUTHERN HARDWARE JOBBERS’ ASSOCIATION. 

O. B. Barker, Lynchburg, Va., Barker, Jennings Hdw. Co. 

H. S. Perkins, Louisville, Ky., Belknap Hdw. & Mfg. Co. 

H. H. Beers, Richmond, Va., Sergeant-at-Arms. 

John Donnan, Richmond, Va., W. S. Donnan Hdw. Co. 

Chas. H. Ireland, Greenboro, N. C., Odee Hdw. Co. 

Bruce Keener, Knoxville, Tenn., C. M. McClund Co. 

W. L. Sanford, Sherman, Tex., Roberts, Sanford & Tay- 
lor Co. 

F. B. Dunlop, Fort Smith, Speer Hdw. Co. 

Mrs. F. B. Dunlop. 

Miss Rhoda Carney, Fort Smith. ° 

C. B. Carter, Knoxville, Tenn., Secy.-Treas. Southern 
Jobbers. 

C. R. Wright, Vicksburg, Wright Bros. Hdw. Co. 

C. G. Wright; Vicksburg, Wright Bros. Hdw. Co. 

Jno. M. Graham, Rome, Ga., Griffin Hdw. Co. 

B. F. Eshleman, New Orleans, Stauffer, Eshleman & Co. 

J. B. Yerkes, Jacksonville, Fla., Tampa Hdw. Co. 

W. M. Teague, Jr., Montgomery, Ala., Teague & Sons. 

W. C. Hollyman, Atlanta, Ga., Beck & Gregg Hdw. Co. 

K. Dinkins, Atlanta, Ga., Dinkins & Davidson. 

T. G. Ewing, Gadsden, Ala., Ewing Hdw. Co. 

Mrs, T. G. Ewing. 

E. H. Vordenbaumen, Shrevesport, La., Vordenbaumen & 
Eastman Co. 

B. M. Gladding, Memphis, Tenn., E. C. Atkins & Co. 

Mrs. B. M. Gladding. 

Perry G. Wall, Tampa, Fla., Knight, Wall & Co. 

W. W. Webber, Ft. Smith, Ark., Webber, Ayers & Co. 

C. B. Hancock, Bluefield, W. Va., Bluefield Hdw. Co. 

E. R. Burks, Bluefield, W. Va., Bluefield Hdw. Co. 

J. D. Moore, Birmingham, Ala. 

W. J. Fickle, Bristol, Tenn., Virginia-Tennessee Hdw. Co. 

W. D. Stewart, Richmond, Va., Richmond Hdw. Co. 

R. E. V. Farrar, Richmond, Va., Richmond Hdw. Co. 

Wm. Alexander, Havana, Knight & Wall Co. 

J. E. Keyser, Belington, W. Va., Kane, Keyser Hdw. Co. 

P. W. F. Cournoy, Charleston, W. Va., Charleston Hdw. 
Co. 

Spencer James, Danville, Va., Piedmont Hdw. Co. 

Belfont Iron Wks, Co. 

Fred Fox, Pine Bluff, Ark. 

Miss Blanch Fox, Pine Bluff. 

J. VanDokkum, Little Rock, Ark., Fones Bros. Hdw. Co. 

Geo. E. King, Atlanta, Ga., King Hdw. Co. 

Mrs. Geo. E. King, Atlanta. 

Mrs. M. M. Stokes, Atlanta, Ga. 

W. C. Thomas, Tampa, Fla., Tampa Hdw. Co. 





AMERICAN HARDWARE MANUFACTURERS’ ASSOCIATION. 

T. W. Gathright, C. E. Jennings & Co., New York. 

F. Herbert Smith, Nicholson File Co., Providence. 

L. W. New, E. K. Tryon Co., Philadelphia. 

H. P. Chenoweth, Norwalk Lock Co., Norwalk, Conn. 

Daniel K. Stucki, White Mountain Freezer Co., Nashua, 
N. H. 

Chas. G. Coon, The Corbin Screw Corporation, 
Britain. 

C. M. King, McKinney Mfg. Co., Greater Pittsburgh. 

Charles H. Parsons, P. & F. Corbin, New Britain. 

J. H. Keating, American Cutlery Co., Chicago. 

John G. H. Marvin, The L. & J. White Co., Buffalo. 

J. H. Dillon, The L. & J. White Co., Buffalo. 

H. P. Mack, Mack & Co., Rochester. 

Geo. H. Harper, National Enameling & Stamping Co., 
New York. 

A. R. Sisson, Russell Erwin Mfg. Co., New Britain. 

C. D. Parsons, R. & F. Corbin, New Britain. 

A. C. McKinnie, Stanley Works, New Britain, Conn. 

Louis E. Dietz and wife, Boss Washing Machine Co., Cin- 
cinnati, O. 


New 
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Edward Dietz, Boss Washing Machine Co., Cincinnati, O. 

Conrad Dietz and wife, Boss Washing Machine Co., Cin- 
cinnati, O. 

D. H. Goodell, Goodell Co., Antrim, N, H. 

R. C. Goodell, Goodell Co., Antrim, N. H. 

Daniel Stern, THE AMERICAN ARTISAN, Chicago. 

F. W. Huggins, Landers, Frary & Clark, New Britain, 
Conn. 

A. J. Teague, Columbus, Ga. 

M. A. Cook, Columbus, Ga. 

T. B. Hendrickson, Reading Hdw. Co., Philadelphia, Pa. 

Mrs. T. B. Hendrickson, Philadelphia, Pa. 

W. P. Smith, Mead & Smith, Baltimore. 

Robert Garland, Garland Nut & Rivet Co., Pittsburgh. . 

Mrs. Robt. Garland, Pittsburgh. 

Miss Alice G, Garland, Pittsburgh. 

Wm. H. Hays, Iron City Tool Works, Pittsburgh. 

John S. Sanders, Union Metallic Cartridge Co., Bridge- 
port. ‘ 
Edward W. Lee, Winchester Repeating Arms Co., New 
Haven. 

H. W. Caldwell, The Cleveland Stone Co., Cleveland. 

A. W. Bond, Baltimore-Goodell Co. 

G. B. Nichols, Landers, Frary & Clark, New Britain. 

T. F. Connors, U. S. Hoe & Tool Co., Columbus, O. 

Mrs. T. F. Connors, Columbus, O. 

D. A. Merriman, American Steel & Wire Co., Chicago. 

Mrs. Merriman, Chicago. 

H. J. McCue, American Steel & Wire Co., Chicago. 

Frank B, Smith, McKinney Mfg. Co., Pittsburgh. 

J. W. Gates, Enterprise Mfg. Co., Philadelphia. 

A. W. Peck, Jr., Sargent & Co., New York. 

Mr. and Mrs, A. C. Albrecht, North Bros. Mfg. Co., Phil- 
adelphia. 

N. A. Gladding, Indianapolis. 

Mrs. Gladding, E. C. Atkins Co. 

Mrs. E. C. Atkins, E. C. Atkins Co. 

John Hoen, Henry Keidel & Co., New York. 

Geo. E. Eddy, Lockwood Mfg. Co., New York. 

Mrs. Geo. E. Eddy, New York. 

C. W. Griswold, Corbin Screw Corporation, New Britain. 

Chas. P. King, American Iron & Steel Mfg. Co., Atlanta. 

Mrs. Chas. P. King, Atlanta. 

H. L. Wilson, Acme White Lead & Color Works, Detroit. 

E. E. Perry, The Hopkins & Allen Arms Co., Norwich, 
Conn. : 

Mrs. E. E. Perry, Norwich, Conn. 

Geo. L. Haven, P. & F. Corbin, New Britain. 

Wm. K. Stone, Cambria Steel Co. 

F. S. Seeley and wife, Challenge Cutlery Corp., New York. 

Mrs. W. E. Seeley, Challenge Cutlery Corp., New York. 

Fred S. Merrick and wife, Standard Horse Nail Co., New 
Brighton. 

Miss Marguerite L. Merrick, New Brighton. 

J. I. Andrews, American Sheet & Tin Plate Co., Pitts- 
burgh. 

H. M. Shepler, American Sheet & Tin Plate Co., Pitts- 
burgh. 

V. L. Bradford and wife, C. C. & E. P. Townsend Co., 
New Britain. 

Wm. A. Corry and wife, J. C. McCarty & Co., New York. 

Irby Bennett, Winchester Co., New Haven. 

C. W. Plumb, Eagle Lock Co., Terryville, Conn. 

Isaac G. Hass, Empire Plow Co. 

Fayette R. Plumb, Fayette R. Plumb Inc., Philadelphia. 

Charles H. Wier, Wier & Wilson, Baltimore. 

Mrs. Charles H. Wier, Baltimore. 

Miss Mamie C. Poe, Baltimore. 

Miss Elise K. Wilson, Baltimore. 

Edward Ingalls, The Atha Tool Co., Newark, N. J. 

C. W. Asbury, Enterprise Mfg. Co., Philadelphia, Pa. 

Mrs. C. W. Asbury, Philadelphia, Pa. 

Geo. T. Knights, Tubular Rivet & Stud Co., Nashville. 

Mrs. Geo. T. Knight, Nashville. 

C. H. Durham, E. C. Atkins & Co., Indianapolis. 

Chas. M. Avery, W. M. C. Co., Atlanta. 

F. M. Vosburgh, Atlantic Stamping Co., Rochester, N. Y. 














H. G. Sudell, Atlantic Stamping Co., Rochester, N. Y. 

J. B. Parrent, Yale & Towne, Gainesville, Ga. 

Miss Corrine Parrent, Gainesville, Ga. 

Jos. M. Hottel, Delta File Works, Philadelphia. 

D. P. Hale, John Chatillon & Sons, New York. 

Louis A. Tranberg, John Chatillon & Sons, N. Y. 

Mrs. L. A. Tranberg, New York. 

Miss Elizabeth V. Tranberg, New York. 

R. R. Williams, The Iron Age, New York. 

Frank R. Blauvelt, R. K. Carter & Co., New York. 

Mrs. Frank R. Blauvelt, New York. 

H. F. Rease, Fairbanks Scale Co., Baltimore. 

Geo. L. Corbin, Corbin Cabinet Lock Co., New Britain. 

W. H. Booth, Corbin Cabinet Lock Co., New Britain. 

Thomas E. Parnell, Crucible Steel Co. of America, Pitts- 
burgh. 

V. A. Moore, National Acme Mfg. Co., Cleveland. 

O. C. Mead, Mead & Smith. 

Mrs. O. C. Mead. 

J. E. Kelley, Simonds Mfg. Co., Fitchburg, Mass. 

F. I. Clark, Iver Johnson Arms & Cycle Works, Fitch- 

burg, Mass. 

; W. A. Shepard, Iver Johnson Arms & Cycle Works, Fitch- 
burg, Mass. 

Robt. N. Peck, Stanley Rule & Level Co., New Britain. 

Robt. M. Parsons, Stanley Rule & Level Co., New Britain. 

Samuel V. Armstrong, Stanley Rule & Level Co., New 
Britain. 

A. M. Kinsley, Oneida Community, Ltd., Oneida, N. Y. 

Mrs. A. M. Kinsley, Oneida, N. Y. 

Geo. N. Holton, Bryden Horse Shoe Co., Catasaqua, Pa. 

Mrs. Holton, Catasaqua, Pa. 

Julius C. Birge, St. Louis Shovel Co., St. Louis. 

Howard A. Hart, Stanley Works, New Britain. 

John C. Oliver, Oliver Iron & Steel Co., Pittsburgh. 

Henry B. Lupton, Oliver Iron & Steel Co., Pittsburgh. 

Mr. and Mrs. F. D. Mitchell, Secy. A. H. M. A. 

Geo. P. Kelley, Official Stenographer A. H. M. A. 

Harry Wise, The Tradesman, Chattanooga, Tenn. 

Max I. Barth, Chattanooga, Tenn. 

Wallace L. Pond, Nicholson File Co., Providence, R. I. 

C. F. Ray, photographer, New York. 

Geo. J. Baker, American Screw Co., Providence. 

C. A. Earl, New Britain, Conn. 

H. E. Haynes, Savage Arms Co., Utica, N. Y. 

J. W. Wall, New York. 

Jos. L. Hemp, Hemp & Co., St. Louis. 

Mrs. Jos. L. Hemp, St. Louis. 

Miss Jessie Hemp, St. Louis. 

E. A. Kellogg, Stephenson Mfg. Co., Albany, N. Y. 

S. B. Bispham, Russell Erwin Mfg. Co., New Britain. 

T. H. Keller, The Peters Cartridge Co., New York. 

C. F. Forsyth, Meriden Cutlery Co., Meriden. 

C. F. Carrier, Cronk & Carrier Mfg. Co., Elmira, N. Y. 

Mrs. C. F. Carrier, Elmira, N. Y. 


J. B. Sullivan, Jr., Towers & Sullivan Mfg. Co., Rome, Ga. 

H. A. Dean, Towers & Sullivan Mfg. Co., Rome, Ga. 

Alfred Sang, Garland Nut & Rivet Co., Pittsburgh. 

E. D. Starke, Starke & Dixie Plow Works, Richmond. 

Graham B. Hobson, Tredegar Co., Richmond, Va. 

J. Scott Parrish, Richmond Cedar Works, Richmond, Va. 

Louis G. Beers, The New Jersey Wire Cloth Co. 

E. C. Feriday, E. I. DuPont Co., Wilmington. 

Thos. O’Brien, Hopkins & Allen, Norwich, Conn. 

E. G. Jaques, American Steel & Wire Co., New York: 

J. C. Beggs, Bemis & Call Hdw. & Tool Co., Springfield. 

Wm. Taylor, Pittsburgh Steel Co., Pittsburgh. 

A. C. Barrell, The Union Metallic Cartridge Co., New 
York. 


¥ Y os H. Meyerhoff, The Union Metallic Cartridge Co., New 
ork. 


C. W. Dimick, United States Cartridge Co., Lowell, Mass. 
A. W. Child, United States Cartridge Co., Lowell, Mass. 
E. J. Dimick, United States Cartridge Co., Lowell, Mass. 
Lester A. Thurder, White Mountain Freezer Co., Nashua, 
N. H. 
H. S. Mirrielees, Manning Bowman & Co., Meriden, Conn. 


THE AMERICAN ARTISAN 


AND HARDWARE RECORD 49 


Geo. P. Hart, The Stanley Works, New Britain. 

Chas. F. Aaron, New York Leather Belting Co., New 
York. 

Henry C. Disston, Henry Disston & Sons, Philadelphia. 

Walter W. Birge, St. Louis Shovel Co., St. Louis. 

J. A. Carter, American Fork & Hoe Co., Cleveland. 

W. H. Mantai, Jr., National Enameling & Stamping Co. 
Baltimore. 

Arthur K. Liveright, Liveright Bros., Philadelphia. 

Paul E. Heller, Heller Bros. Co., Newark, N. J. 

W. W. Lyons, Heller Bros. Co., Newark, N. J. 

J. W. Ryan, P. & F. Corbin, New Britain, Conn. 

F. E. Muzzy, J. Stevens Arms & Tool Co., Chicopee. 

John C. Schmidt, Standard Chain Co., Pittsburgh 

A. Eugene Bolles, “American Exporter,” New York 

H. C. Schaaber, Chantrell Tool Co., Reading, Pa. 

H. L. Geissell, Rex Buggy Co., Connersville, Ind. 

E. A. Moore, The Stanley Works, New Britain. 

G. V. Willson, Hussey Binns Shovel Co., Pittsburgh. 

J. H. Grubb, Hussey Binns Shovel Co., Pittsburgh. 

J. R. Gilfillan, Belfont Iron Works, Ironton, O. 

Harry D. Harvey, National Supply Co., Baltimore. 

Mrs. Harry D. Harvey, Baltimore. 

Harold Le Roy Harvey, Baltimore. 

Wm. W. Hulfish; Henry Kreider & Co., New York. 

W. L. Sanford, E. C. Atkins & Co., Chicago. 

Jos. Hutchinson, New York. 

O. M. Milligan, Reading Hdw. Co., Philadelphia. 

C. S. Packard, Reading Hdw. Co., New York. 

Mrs. C. S. Packard, New York. 

S. S. Reckefus, Iron Age, Philadelphia. 

Dwight Divine, Dwight Divine & Son. 

Edward Whitehead, Walden Knife Co., Walden, N. Y. 

A, H. Chamberlain, Iron Age, New York. 

G. H. Jantz, American Wringer Co., New York- 

H. O. Duncan, New York. 

B. Lewisson, Reading Hdw. Co., Reading. 

J. C. McDonald, Reading Hdw. Co., Reading. 

W. W. Crandall, Nashville, Tenn. 

George F. Dana, The Dana Mfg. Co., Cincinnati. 

Frank M. Snook, The Dana Mfg. Co., Cincinnati. 

L. W. Stewart, The Dana Mfg. Co., Cincinnati. 

Wm. H. Matthai, Secy., National Enameling & Stamping 
Co., Baltimore. 

J. W. Pentz, Hardware Publishing Co., New York. 

Jas. H. Marshall, Baeder, Adamson & Co., Philadelphia. 

J. S. French, The Peters Cartridge Co., Cincinnati. 

G. H. Taylor, American Steel & Wire Co., Pittsburgh. 

James H. Kenney, Hardware Dealers’ Magazine, New 
York. 

Mrs. W. B. Mabie, Hardware Dealers’ Magazine, New 
York. 

Geo. D. Kirkman, American Steel Wire Co., Memphis, 
Tenn. 

Geo. T. Price, Kelly Axe Mfg. Co., Charleston, W. Va. 

H. T. Hunter, Toronto, Canada. 

Gus T. Boutwell, Standard Horse Shoe Co., Boston. 

James P. Kelly, Kelly Axe Mfg. Co., Charleston, W. Va. 

C. H. Bennett, Daisy Mfg. Co., Plymouth, Mich. 

Mrs. C. H. Bennett, Plymouth, Mich. 

A. W. Chaffee, Daisy Mfg. Co., Plymouth, Mich. 

J. H. Faxon, Grafton Stone Co., Elyria, O. 

N. L. Durell, American Fork & Hoe Co., Cleveland. 

Frank G. Drew, Winchester Repeating Arms Co., New 
Haven. 

C. S. Lawrence, Fox & Bro., New York. 

Newton Kelsey, Newton Kelsey-Hames, Evansville. 

Hobart Ames, Ames Shovel & Tool Co., Boston. 

S. S. Early, Ames Shovel & Tool Co., Boston. 

S. T. Gilfillan, Belfont Iron Works Co., Ironton, O. 

Wm. P. Penfield, Hamilton Rifle Co., Plymouth, Mich. 

W. H. Glatt, N. Y. Leather Belting Co., New York. 

W. B. Lashar, Bridgeport Chain Co., Bridgeport. 

Frank C. Graham, Graham Phillips Horse Shoe & Iron 
Co, 

J. H. Towne, The Yale & Towne Mfg. Co., New York. 

A. W. Clark, The Yale & Towne Mfg. Co., New York. 
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A. T. Babcock, The Yale & Towne Mfg. Co., New York. 
A. W. Chaffee, Daisy Mfg. Co., Plymouth, Mich. 
Cyrus Reiner, American Fork & Hoe Co., Cleveland, O. 
T. B. Coles, American Steel & Wire Co., New York. 
Mrs. T. B. Coles, New York. 
Miss Coles, New York. 

J. Graham Davidson, Cameron Stove Co., Richmond, Va. 

John H. Collier 3d, Black Diamond File Works, Phila- 
delphia. 

E. Warren Smith, Pike Mfg. Co., Pike, N. H. 

Geo. W. Connor, Atlanta Steel Hoop Co., Atlanta, Ga. 

S. S. Paul, Atlanta Steel Hoop Co., Atlanta, Ga. 

Clement M. Biddle, Biddle Purchasing Co., New York. 

Chas. T. Johnson, The Dover Mfg. Co., Canal Dover, O. 

J. P. Tabb, American Shovel & Tool Co., New York. 

B. C. Summer, American Can Co., New York. 

C. W. Hellis, E. I. DuPont Co., Huntingdon, W. Va. 

John J. McElroy, Standard Scale & Supply Co., ‘Pitts- 
burgh. 

B. A. Hawley, Russell & Erwin Mfg. Co., New Britain, 
Conn. 

W. H. Hoagland, Findlay Hdw. & Tool Co., Findlay, O. 

W. A. Chenowith, Birmingham, Ala. 

J. L. Evans, The Brown Hinman & Huntingdon Co., 
Memphis. 

V. A. Moore, V. A. Moore & Co., Atlanta, Ga. 

Geo.’ Davidson and wife, W. T. Hungerford Brass & 
Copper Co., New York City. 

Miss Elizabeth Davidson, New York City. 

Louis A. Tranberg, John Chatillon & Sons, New York. 

John Hoen, Baltimore, Md., Henry Keidel & Co. 

L. W. New, Philadelphia, E. K: Tryon. 

E. R. Phillip, Atlanta, Ga., American Can Co. 

Guy Mitchell, Atlanta, Ga., Beers & Mitchell. 

Clyde L. King, Atlanta, Ga., Atlanta Agric. Works. 

J. Hart Weed, Buffalo, Weed & Company. 

J. D. Mitchell, D. & H. Scovil. 

W. B. Whittaker, Morristown, C. E. Beyer & Co. 

A. H. H. Boyd, Roanoke, Va., Roanoke Hwd. Co. 

Geo. G. Moore, Roanoke, Va., Nelson Hdw. Co. 

Frank Guildener, New York, Sargent & Co. 

A. H. Meyerhoff, New York, Union Metallic Cartridge 
Co. 

I. S. McNeill, Stanton, Va., Worthington. Hdw. Co. 

Wm. E. Perdew, Wilmington, N. Car., J. W. Marcheson 
Co. 

Joseph A. Tepeand, New York. 

C. P. Bowman, Stanton, Va., C. P. Bowman & Bro. 

J. S. Bonbright, Philadelphia, Supplee Hdw. Co. 

J. W. Williams, Clarksburg, W. Va., Williams & David- 
son Co. 

Saml. H. Groser, New York City, R. K. Carter & Co. 

W. W. Crandell, Nashville, W. W. Crandall & Co. 

E. F. Cooper, Philadelphia, Henry Disston & Sons. 

S. T. Gilfillan, Ironton, Ohio Belfont Iron Works Co. 

Mrs. S. T. Gilfillan. 

R. D. Carver, Birmingham, Ala., Southern Steel Co. 

W. R. Elverson, Asheville, N. C., Asheville Hdw. Co. 

J. C. Miller, Huntington, W. Va., Southern Supply & 
Machinery Dealers’ Association. 

T. F. Sanford, Mockville, N. Car. 


CONVENTIONALITIES. 








The Hopkins & Allen Arms Company of Norwich, 
Conn., presented each of the visitors with a stickpin 
representing a golden pistol. 

“It’s All in the Draw” was the title of a handsomely 
lithographed ten-page folder illustrative of the various 
stages of a poker game. The chips are there, the 
cards are there, and the players with the appropriate 
‘countenance for the size of the hand they hold are 
also cleverly depicted. Each page has an appro- 
priate quotation to-apply to the hand of cards shown 
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on the opposite page. The work is most beautifully 
gotten up and will be treasured by many long after the 
convention. It was issued by the United States 
Cartridge Company, of Lowell, Mass. The same com- 
pany also handed around two interesting little story 
books—“In the Bull’s Eye and thé Secret of It” and 
“The Bad Man and the Tenderfoot, or There with the 
Real Goods.” Both these stories are very entertaining 
and appropriately close with a reference to the am-— 
munition of the United States Cartridge Company. 
The Boss Washing Machine Company of Cincin- 
nati, Ohio, remembered the social temperament of the 
average hardware man and presented him with a con- 
venient pocket cigar cutter, bearing upon the reverse 





side an etching of the Boss washing machine. They 
were in constant use during the convention—the cigar 
cutters, not the washing machine. — _ 

The Dana Manufacturing Company, of Cincinnati, 
Ohio, distributed a neat pin with “D” engraved upon 





it. This was very popular with all and a pleasing 
souvenir of the convention. 

The Acme White Lead & Color Works, of Detroit, 
Mich., psesented each of the male visitors with a pack- 
age of varnish intended for interior decorations. 

The Corbin Lock Company presented a neat pair of 
cuff buttons in a silk-lined jewel case. 

The Union Metallic Cartridge Company presented 
a cartridge which could be manipulated into a mani- 
cure file, 

The drenching rain of Wednesday kept all the vis- 
itors indoors. The golf games were all abandoned 


and the match game of baseball scheduled for Wednes- 
day was postponed until Thursday. The -inclemency 














of the weather prevented outdoor exercise, which re- 
sulted in many of the visitors becoming better 


acquainted, and the spacious corridors of the Home- 
stead made it possible to have many social parties. 
E. C. Atkins & Company, Indianapolis, Indiana, won 


the hearts of the ladies by presenting them with a 
The 


beautiful silver tea spoon, full size and weight. 
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case and wallet, which they were distributing with the 
compliments of the National-Acme Mfg. Co., of 
Cleveland. 

The compliments of the Winchester Repeating 
Arms Company of New Haven, Connecticut, went 
with a unique gun metal pocket match safe, made for 
carrying either parlor or safety matches. On the 














handle is fashioned in a unique and pleasing design 
and has the popular dull finish. Each spoon was en- 
closed in a cloth bag with a card attached reading 
“Compliments of E. C. Atkins & Company, Incor- 
porated, S. H. J. A., Hot Springs, Virginia, 1906.” 





For the men this company provided a handsome pair 
of sterling silver cuff buttons of the design which was 
so popular a year ago. 

The Atlantic Stamping Co., of Rochester, N. Y., 
kept open house in room 102, and their sales manager, 
Frank M. Vosburgh, and H. G. Sudell werg kept busy 





showing samples of their tin and galvanized ware. 
They were distributing as souvenirs a leatherette post- 
age stamp case and a nickel-plated ash tray, which was 
highly prized by the ladies who use it for a pin tray. 
Joseph M. Hottel, Vice-President of the Delta File 
Works, Philadelphia, was a recipient of many hearty 


\_ Tie. 


congratulations from his many friends who all wished 
him success in his new venture. 


V. A. Moore & Co., of Atlanta, Ga., were distribut- 
ing a neat boxwood rule with caliper for the Upson 
Nut Company, of Cleveland, Ohio, and Unionville, 
Conn. They are also distributing a neat leather card 


front appears a gold medallion with three cartridges 
enameled in red, blue and gold. The hinged cover on 
the back closes with a jewelled clasp. It was observed 
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that these match safes were fully as popular with the 
ladies as with the men, and many surmises are heard 
as to just what use the ladies would make of them. 














The Samson Cordage Works presented an encased 
lead pencil with rubber tip. 


The Simons Saw Works, of Fitchburg, Mass., pre- 
sented a miniature saw, nicely plated and making a de- 
sirable pendant. 

The Russell & Erwin Manufacturing Company pre- 
sented an attractive suvenir in a bronze paper cutter. 


The Yale & Towne Manufacturing Company pre- 
sented one of the most attractive souvenirs in the shape 
of a paper cutter and envelope opener. 


The souvenir of the Reading Hardware Company 
of Reading, Pennsylvania, this year was an inkstand 






incased in an art casting in the form of a cat’s head. 


They also distributed books with handsome illustra- 
tions. 


‘North Brothers Manufacturing Company, of Phila- 


delphia, Pennsylvania, distributed a ratchet screw 
driver, one of their popular lines of Yankee tools. 
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Practically everybody joined the Keystone brigade 
and wore upon their coat lapel the gold badge of the 
Pennsylvania lawn mower, distributed by the Supplee 








Hardware Company of Philadelphia, Pennsylvania. 
It is handsome enough to be worn anywhere, and many 
were seen at the banquet advantageously placed upon 
the evening gowns of the ladies. 


The great importance of a dry supply of matches 
on a hunting trip was remembered by the U. S. Cart- 
ridge Company of Lowell, Massachusetts. Each match 





safe was thoughtfully provided with a full complement 


of matches. 
——____—_—_-@o 


THE BALL GAME. 








Of course, the convention would not have been a 
success without a ball game. Though not on the of- 
ficial program it is fully understood that the sessions 
could not convene successfully until the champions of 
the jobbers had crossed bats with the champions of 
the manufacturers. 

Irby Bennett of Memphis and J. D. Moore of the 
Moore & Handley Hardware Company, Birmingham, 
Ala., were the players. Bennett umpired and Moore 
covered right field for the Jobbers. Seventeen others 
“also ran”—did you ever see a hardware man run? 
Well, it’s worth going to Hot Springs to see. 

The Manufacturers won—wait a moment—we say 
they won because they made ten runs, four more than 
last year, while the Jobbers were not able to increase 
their score of sixteen. Sixteen to ten in favor of the 
Jobbers looks like a “win” for them—but it was a 
famous victory anyway and then there was Irby Ben- 
nett. 
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Irby Bennett is still alive—but that is not the fault 
of the players. They did their best to kill him, and 
there were moments when he deserved it—from the 
players’ standpoint. But each time the bleachers 
mercifully intervened. 

There were no casualties of a serious nature—one 
player suffered a rip in his nether apparel, but beyond 
a noticeable predeliction for sitting down he was not 
incapacitated from further participation in the game. 

The standing committees were as follows, with the 


record of their blushes.appended : 
THE JOBBERS. 

. & Be S 

Catcher: J. M. Graham, Griffin Hardware 
26.5. ON. SIS sesG nb neta ddicksayoden o 6 -3:6.3 
Pitcher: E. W. Lee, Winchester Arms Co..1 0 I I Oo 

First Base: Chas. King, American Iron & 
Steel Mfg. Co., Atlanta, Ga.......... 2 ee eS 

Second Base: J. W. Gates, Enterprise Mfg. 
Co., Philadelphia 

Third Base: W. Teague, Teague & Sons, 
Mowtwomnety ATR Tis 5 0s + ilads wens Foe 0 3f-'3. = 

Right Field: J. D. Moore, Moore & Hand- 
ley, Birmingham, Ala. 

Short Stop: C. W. Griswold, Corbin Screw 
Oe ies in'n a Rie  ickca es €3 Oo 6 Res 

Center Field: Frank Smith, McKinney Mfg. 
Co. Chitiette, FF: Cos once aeedes sets © F£ 6 0.06 

Left Field: W. C. Holleyman, Beck & Gregg 
CO; PURE. MER 6 les sc ns hae Meee 8 ny 0oox xo 
Totals 

THE MANUFACTURERS. 

2s a Se 

Pitcher: Chas. Parsons, P. & F. Corbin Co., 
eee. Fes, Ce ae ee ere cheek x 00000 

Catcher: R. M. Parsons, Stanley Rule & 


Level Co., New Britain, Conn....... 00100 
Third Base: Chas. Plumb, Eagle Lock Co., 
EVE, GIO oo cle Kaainn vc hue Keele cess Io000 0 


Second Base and Pitcher: Geo. H. Harper, 
National Enameling & Stamping Co., 
Baltimore 

First Base: Geo. B. Nichols, Landers, Franz 
& Clark, New Britain, Conn.......... 0 0o'O OF 

Center Field: C. H. Durham, E. C. Atkins 
&: Coz: HGRA ois phase ad o 1 

Short Stop: F. R. Plumb, Philadelphia....o 1 0 I I 

Left Field: George Holton, Bryden Horse 
Shoe Co., Catasauqua, Pa............ 00000 

Right Field and Pitcher: J. E. Avery, Union 
Metallic Cartridge Co., New Haven,Conn.o 0 0 I Oo 

Totals 
Umpire: Irby Bennett, Memphis, Tenn. 
Scorer: T. W. Gathright, C. E. Jennings & Co., Atlanta, 

Ga. 


<i 
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THE NEED OF TRADE SCHOOLS. 








At the commencement exercises of the Indianapolis . 
Technical Institute on June 9, Frank Vanderlip, vice- 
president of the National City Bank, New York City, 
gave an address on “The Urgent Need of Trade 
Schools.” 

In the course of his remarks, Mr. Vanderlip said: 


The school system offers to the youth who has gone 
into industrial life no opportunity to grasp the intellec- 
tual side of his vocation. We have the most intense 
system of industry in the world. Employers find there 
is not sufficient time in the factory to teach a boy the - 
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business. The man must be made a part of the ma- 
chine. Not only do employers refuse to teach, but 
labor unions throw the great weight of their influence 
in the direction of limiting the opportunities to learn. 

One of these days we shall wake up to the fact that 
in the last decade we have almost wholly lost sight of 
the necessity for training a new generation of skilled 
mechanics. The next step must be in the direction of 
building up a great system of trade schools. In the 
long run it must be true that the industry in which 
the workers combine, with general intelligence, the 
broadest technical knowledge and the widest technical 
skill will command the market of the world. I do not 
believe that there has been developed, or that there will 
be developed, trade schools that will actually teach 
trades; that is to say, schools that will turn out fin- 
ished, competent workmen, nor ought that to be the 
object sought. 

A view of the system of industrial education in Ger- 
many is little short of bewildering for an American 
accustomed to believe that our own school system 
marks the high tide of civilization. It has been well 
said that the growth of this education is so broad, its 
activities are so multifarious, its methods are so scien- 
tific, its hold upon public opinion is so complete, the 
impulse which it is giving to industrial leadership is so 
powerful, that it is entitled to the most thoughtful and 
respectful study. . 


I believe the-industrial supremacy of Germany, 
already pronounced in many fields, is certain to be- 
come more and more marked. I believe that we are 
to encounter many defeats at the hands of her indus- 
trial workers, and the reason for that will be the 
superior training which the schools will give. 


If the state of Indiana to-day were proportionately 
as well equipped for industrial education as is the 
German empire, there would be 300 industrial continu- 
ation schools and 30,000 students; there would be one 
university with schools in engineering and higher 
technics employing sixty instructors and educating 
more than 600 students; there would be three trade 
schools of the second rank with twenty instructors and 
300 students each; there would be roo technical high 
schools of ten instructors and 200 pupils each. That 
is to say, if the state of Indiana had as fully a developed 
system of industrial education as there is in Germany 
to-day, there would be over 50,000 men systematically 
fitting themselves better to fill their sphere in the in- 
dustrial life of this state. By just as much less than 
that as you are doing with your public system of edu- 
cation, by that much are you failing to reach the stand- 
ard which has been set by our chief industrial com- 
petitor in training her industrial army. 


One could hardly leave this subject without touching 
upon one phase, and a delicate phase it is, too—the atti- 
tude of organized labor toward the trade schools. 
That attitude in the main is unfriendly, and I believe 
there is some sound basis in many of the objections 
that organized labor raises, but I believe, too, that 
these objections can be met, and that the developed 
system will be the better for having met them. It is 
within the knowledge of every one that high school 
pupils, after receiving a year or two of training in 
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bookkeeping, stenography, mechanical drawing or 
some vocational subject, are constantly tempted to 
leave school when they find themselves enabled to earn 
a substantial wage. Such withdrawals would be even 
more frequent from courses in trade instruction, unless 
some effective means were supplied to prevent them. 
The tendency then will be for pupils in trade schools to 
cover a brief and inadequate course, and hurry out 
into productive work with but a smattering of prep- 
aration. 

Trade unions are opposed to that sort of half train- 
ing, and they fear that is the kind of training which 
is likely to be given in any system of trade schools. 
Their objection has a sound basis. We do not desire 
simply to multiply our present numbers of poorly 
trained and inefficient workers, but to counteract that 
evil there must be particularly kept in view, in the de- 
velopment of the system, the important truth that 
trade and technical education, to be valuable, must 
attain a very considerable degree of thoroughness and 
completeness. The foundation stone must be laid with 
that in view. It may even be necessary that the student 
shall, in some way, be under bonds to complete a 
course, in just the same way that the indentured ap- 
prentice was in the old days compelled to learn with a 
thoroughness, when once he started to learn a trade. 

If men will, with open minds, study the present in- 
dustrial conditions; if they will reflect upon what 
these conditions really signify, in their relation to the 
coming generation of skilled workers, there will 
strongly be revealed to them the importance of this 
movement. To understand broadly its importance is 
to see the enormous responsibility that is placed upon 
a pioneer institution. Everything that such an insti- 
tution as this does will be multiplied a thousuand times 
by the example which it sets. Everything which it 
fails to do means in greatly magnified degree that this 
movement has by so much been hampered and delaved. 
The responsibility that is on the men who are con- 
ducting this movement is very great. The responsi- 
bility which is on the students who are going forth to 
demonstrate in the industrial world the value of such 
training is very great. 

This is an appropriate day for trustees and gradu- 
ates together to pledge themselves to support liberally 
and to strive with fidelity to make this institution a 
vital influence in a great movement. 





The use of Virginia white cedar for pails, washers 
and freezers has been found very satisfactory. “The 
old oaken bucket” is all right in song and story, but its 
practical merits seem to be lost in comparison with 
cedar woodenware. As the Virginia white cedar 
never swells, or shrinks, or decays, it is admirably 
suited for washers, churns, and freezers. The “big 
two” of the Richmond Cedar Works, Richmond, Vir- 
ginia, are the “Majestic” washer and the “Snow Ball” 
freezer. These are both made of Virginia white cedar. 
This is the seventh season of the “Majestic,” while the 
washer is new in the market. Both articles are bound 
with electric-welded wire hoops. The inside parts 
of the “Snow Ball” freezer are heavily plated with 
block tin which guarantees the purity of all creams 
and ices taken from it. 
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THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing western 
hardware and metal prices corrected weekly. You 
will find these on pages 64 to 69 inclusive. 








Burglars broke into the hardware store of J. J. 
Jenkins at Edwardsville, Pennsylvania, on June 5 and 
took away merchandise valued at $100. An unsuc- 
cessful attempt was made to open the safe. 


Owing to the increase in the demand for their prod- 
uct, the Gem City File Works of Quincy, Illinois, will 
add an additional building to its plant, 30x150 feet. 
New file making machinery of special design, pur- 
chased in Sweden, will be installed. 


Fire of an unknown origin which broke out in the 
rear of the Fowler & Sellar building, hardware, paints 
and oils at 97 Railroad avenue, White Plains, New 
York, on June 4 did damage amounting to $60,000. 
The loss is fully covered by insurance. 


“Practical Painting” is the title of a two hundred 
page manual issued by the Heath & Milligan Manu- 
facturing Company of Chicago, and compiled by 
Messrs. A. M. Heath and J. B. Campbell. A feature 
of great value in this book is a series of half-tone il- 
lustrations showing the appearance and texture of the 
various woods, numbering twenty-two in all, used for 
building and finishing in the United States. The qual- 
ities of these woods are explained with great exact- 
ness and the most practical methods of producing the 
best results in painting same. The book is full of 
valuable suggestions covering every phase of the 
painter’s problem. Instructions are given on how to 
estimate and measure the surface to be painted, both 
in the new and old work, on when not to paint and on 
the care of tools. 


ee 
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NEW DOUBLE-BARREL HAMMERLESS SHOT- 
GUN. 

That popular firm, the J. Stevens Arms & Tool 
Company of Chicopee Falls, Massachusetts, has re- 
cently gotten out a double barrel hammerless shot- 
gun, known as number 325. 

The action is of the Anson & Deeley type, with the 
Stevens check-hook, relieving the forearm of all 
strain. The barrels are of especially prepared high 
pressure steel, choke bored for nitro powder; has ex- 
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is 74%4 to 8% pounds, and the list price of this gun is 
$20. 

The company will be pleased to send catalogue and 
further particulars, and when you write please men- 
tion THE AMERICAN ARTISAN. 


A GOOD MOP WRINGER. 








An excellent mop wringer is that put on the market 
by The Dana Manufacturing Company of Cincinnati, 
Ohio. The pressure that wrings the mop is from a 
spring and not from the foot. Two springs, one on 
either side, are independent of each other, the pressure 
adjusts itself to any unevenness of the mop and wrings 
all of the mop thoroughly. 

Why not write The Dana Manufacturing Company, 
Cincinnati, Ohio, for one of their catalogues, and when 
doing so kindly mention THE AMERICAN ARTISAN. 


> 





A HANDY TOOL. 





When one tool can be made to take the place of half 
a dozen others and also do work which no other tool 
will do, it is certain to be very popular with men who 
use such tools. The new universal square, manu- 





The New Universal Square. 


factured by the Duby & Shinn Manufacturing Com- 
pany, 34 East 29th street, New York City, is a com- 
bination square for the use of carpenters and other 
mechanics. It is used as a try-square, bevel square, 
pitch cut square, hip and valley-cut square and a mitre 
square. It will draw circles, gauge lumber, mark out 





Stevens’ No. 325. 


tension matted-rib with reinforced breech; oil, walnut 
stock with pistol-grip checked, and patent snap fore- 
arm checked. The regular length of stock is 14 
inches, with 234 inch drop. It can be suppied in 12- 
gauge, with 28, 30 and 32 inch barrels, and in 16- 
gauge, with 28 and 30 inch barrels only. The weight 





octagonal cuts, lay out mortise tenons and may be 
used as a straight edge, plumb and level. 

It marks one-eighth of an inch on one side and one- 
fourth of an inch on the other and marks accurately 
in the poorest light. It is always ready for use, there 
being nothing to adjust or change. It is light and 
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practically indestructible, being made of the best steel 
coppered and then oxydized or nickel-plated. Every 
one is guaranteed. It is made in three sizes, six inches, 
ten inches and thirteen inches. Ask the manufacturers 
for full information about this practical tool, and when 
writing, kindly mention THE AMERICAN ARTISAN. 
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ORNAMENTAL IRON WORK AND THE HARD- 
WARE TRADE. 








Less than half a century ago the Hardware Dealers’ 
line was considered complete if he carried in stock 
such articles as could be displayed on the shelves of 
his storeroom. Such a thing as “heavy hardware” 
was considered entirely out of his line. In later years 
the more progressive Hardware Dealer began to real- 
ize that in order to meet the demands of his custom- 
ers and maintain his reputation as an up-to-date dealer, 
he must add to his stock, farm machinery and other ar- 
ticles which in former years were pronounced out of 
his line and scarcely used, but now were common ne- 
cessities. To-day, when the successful maintainance 
of high business standards requires even more careful 
thought, skillful planning and forceful action, the 
aggressive Hardware Dealer to keep in the lead is 
adding to his stock such articles as Lawn Settees, 
Hitching Posts, Tree Boxes, Iron Flower Vases and 






























































A Good Fence. 


other lawn furniture specialties which have recently 
grown so popular and for which the constantly in- 
creasing demand affords an unlimited field for making 
sales at a mighty satisfactory profit. 

Nor does the strictly modern Hardware Dealer con- 
fine the limitations of his sales to such articles as he 
can carry in stock, but is prepared to supply his cus- 
tomers with goods that can be sold from catalogue and 
ordered direct from the factory. A most excellent line 
to handle in this way and one that affords a splendid 
opportunity for the progressive Hardware Dealer to 
build up a profitable business and add considerable to 
his income, is the Iron Fence line. 

The Stewart Iron Works Company, Cincinnati, 
Ohio, one of the largest manufacturers of these goods 
in the world, having in mind the situation outlined 
above, have formulated an active campaign, having for 
its object the education of the hardware dealer along 
the lines mentioned, pointing out to him why it is to 
his advantage to handle such products and wherein a 
handsome profit is assured in the sale of such goods, 
by thoroughly canvassing the country through liter- 
ature of interest to all dealers. That they have in- 
terested not a few of them is evidenced by the large 
output of their immense factory, which goes to supply 
both dealer and consumer in all parts of the country. 
They are conscientious in their belief that there is not 
a community in which some Iron Fence and Lawn 
Furniture cannot be sold if the progressive dealer will 
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push these goods to the front, and substantiate their 
convictions by pointing out a few of the many places, 
such as Iron Fence for residences, churche:, cemetery 
lot inclosures, school houses, factories, cemeteries, pri- 
vate burying grounds, courthouses, parks, hospitals, 
bridge approaches, monuments, speedways and boule- 
vards. 

Their literature will interest any dealer, and they 
will be pleased to forward upon application such print- 
ed matter setting forth the merits of their productions 
and supply valuable information that will enable the 
Hardware Dealer to present the subject of Iron Fence, 
Lawn Furniture specialties and a general line of Or- 
namental Iron Work in such a manner as will insure 
to the dealer sales of a line heretofore neglected, and 
with considerable profit to himself. 

Dealers who desire to become more thoroughly ac- 
quainted with this class of work and take advantage 
of the opportunities it affords for increasing their 
business will do well to write the above firm for cat- 
alogue No. 23-B, which will be found exceedingly in- 
teresting and instructive. When writing please men- 
tion THE AMERICAN ARTISAN. 
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THE PULLMAN MPG. CO.’S CATALOGUE. 








The new 1906 general catalogue of the Pullman 
Mfg. Co. (formerly Pullman Sash Balance Co.), of 
Rochester, N. Y., is out and is certainly a masterpiece. 
Profusely illustrated, well gotten up, and every detail 
of a large business thoroughly gone into, it will find 
a welcome in every business house. 

“Pullman Stands for Made on Honor” is the claim 
of this enterprising company, and the new catalogue 
certainly bears out this assertion in so far as letting 
the trade get a glimpse beforehand of what can be ob- 
tained in this large establishment. Over 100 pages 
are devoted to an intelligent description of Pullman 
sash balances, hardware and other specialties. 

On the opening page is an illustration of the new 
building, some eight stories in height, this taking the 
place of the works that were destroyed by fire on 
June I1, 1903. 

In their announcement to the trade the company 
says: “We own all the patents on sash balances 
which cover every and any possible combination of 
two or more springs, and which enable us to control 
the manufacture of all ‘Tandem,’ ‘X-Raise,’ “Tandem 
X-Raise,’ ‘Corner’ balances, etc. In addition to the 
above we own over thirty patents on regular sash bal- 
ances (with several more pending) and which we 
claim cover the only successful balances made. 

“We also control all patents covering steel frame 
and face plate as well as balances having automatic 
adjustment, and also balances having in addition there- 
to enclosed tape and drum, all of which prolong the 
life of sash balances. 

“Being the pioneers in the manufacture of sash bal- 
ances and using all new and improved machinery (our 
entire plant was destroyed by fire a short time ago) 
we only make the highest grade sash balance. The use 
of special machinery precludes the possibility of in- 
ferior workmanship and metal, and the twenty years of 
successful use of ‘Pullman’ sash balances in the most 
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prominent private and public buildings, as well as by 
railroad car, steamship and yacht owners and builders 
throughout the world, attest to their uniform good 
quality. We have one of the largest and best equipped 
factories in the United States, with machinery of all 
kinds, and special facilities for the manufacture of the 
‘Pullman’ hardware and other specialties.” 

Fifty-six pages are devoted to describing sash bal- 
ances, each kind being fully dealt with and minutely 
discussed. Section A deals with regular balances for 
all ordinary requirements for regular sliding windows 
in buildings, hotels, etc.; also for gratings, wicket 
windows, etc., in banks and postoffices. 

Section B deals with cabinet balances for show or 
wall case doors that slide. 

Section C has reference to railroad car balances for 
sliding windows or for regular use where an extremely 
narrow face plate balance is required. 

Marine balances are described in Section D. These 
are made of solid bronze, and are for all types and 
classes of steamers, vessels, yachts, house boats, power 
boats, etc. 

Tandem balances, Tandem X-Raise balances, Corner 
balances, X-Raise balances are also very fully de- 
scribed and illustrated. 

In the “Pullman” hardware specialties is the steel 
ball-bearing floor spring hinge and screw driver ad- 
justment. This has been tested and tried for over a 
year, and the company now offers it as the most com- 
plete and best floor hinge made. 

The “Pullman” ‘steel sash pulley, the “Pullman” 
ventilating sash lock, and the “Pullman” automatic 
ventilators are only a few of the many specialties 
enumerated in the catalogue. 

An extensive “Pullman” telegraph phrase code and 
index to “Pullman” code words’ is also given and will 
be found very useful to the trade. This catalogue will 
gladly be sent to dealers who mention THz AMERI- 
CAN ARTISAN. 


SCREWLESS SPRING SET SHEAR AND 
SCISSORS. 








There has recently been placed on the market by the 
Davis Automatic Shear Company, 41-43 Maiden Lane, 
New York City, the screwless spring set shears and 
scissors, an illustration of which is given herewith. 

In the construction of these the blade edges are held 





Fig. 1.—Screwless Spring Set Hand Shear. 


in contact with the same even tension in opening as in 
closing, and thus, it is said, the shears are in a large 
measure self sharpening—the edge thrown down in 
cutting being thrown back as the shear opens. Not 
only is the wear on the edges reduced to the very 
minimum, but any normal wear about the connection 
is taken up automatically by the give in the tensional 
parts. 








AND HARDWARE RECORD 














































There are but five parts in all; blades, pivot or stud, 
tension washer and tension plate, the three latter ap- 
pearing assembled in figure 2. The pivot, or roller 
bearing, is free to rotate, thus reducing friction and 
evenly distributing the constant wear. When the 
stud and tension washer are placed the slotted steel 
spring plate is pushed into the annular groove in upper 
end of stud, when the small round dot-like depres- 
sion on the tempered tension plate snaps into one of 
four shallow holes in surface of the shear member, 
thus forming a locking device which securely fastens 
the entire connection. There is a slope on the tension 
plate, and the adjustment of the plate forward or back- 
ward gives the variation in strength of tension with 
which the blade edges are held together—tighter if 
plate is pushed forward towards the point of shears 
and lighter if plate is pushed back towards the handles. 

The shears are made in straight and bent trimmers 
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Fig, 2.—Tension 
Washer, Pivot 
and Tension 
Plate. 


in leading sizes, barber’s shears, both French and Ger- 
man patterns, etc. The barber’s shears are set to the 
featherweight tension so popular with the barber, the 
tension plate and tension washer being made of light 
spring steel material. These shears for barbers are 
made so that the tension plate may be easily adjusted 
back and forth to suit. the personal preference of the 
individual barber as to tension. For cleaning, inside 
grinding, etc., the shears can be easily disconnected 
with the fingers. 

Write the Davis Automatic Shear Company, 41-43 
Maiden Lane, New York City, for further particulars 
and please mention THE AMERICAN ARTISAN. 


Fig. 3.—showing Tension Pilate About 
to Enter Groove in End of Pivot. 
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THE NEW WHITE LEAD PROCESS IN CANADA. 





Consul G. N. Ifft of Chatham reports that the new 
English process of making white lead by precipitation 
is being adopted in Canada. A five ton plant will be 
in operation near Toronto in a few weeks by a com- 
pany for whom machinery and appliances for a fifty 
ton plant are being made. Galena and zinc blende ore, 
from both of which white lead is made, are found in 
large quantities in Ontario and Quebec provinces. 


SEARS-ROEBUCK TO BE STOCK COMPANY. 








Reports were circulated on June 8 that the mail 
order house of Sears, Roebuck & Company would be 
turned into a $40,000,000 stock company. 

The Chicago Daily News of June 8 had the follow- 
ing to say about it: A plethora of money—money 
made in such quantities that the heart’s ambition was 
satisfied and the accumulation of more became a tedi- 
ous occupation, so easily was it accomplished—is be- 
lieved to be one reason for the rumored dissolution of 
the present firm of Sears, Roebuck & Co. Its mem- 
bers are considering a proposition of a New York syn- 


dicate to transform the Chicago company into a $40,- 
000,000 corporation and make it a joint stock enter- 








prise. Eleven years ago the firm had a capital of 
$150,000. It is said that its business to-day is $5,000,- 
000 a month, 

Richard W. Sears is head of the concern. Fifteen 
years ago he was a telegraph operator. The remark, 
“T have enough,” has been credited to him and it is 
believed that his chief desire is to retire from active 
business. His desire for rest and recreation have 
made it possible, it is said, for the New York business 
men to formulate and carry through their plans for a 
change in the big Chicago business house. Julius 
Rosenwald, vice-president and treasurer of the com- 
pany, it is said, shares Mr. Sears’ ideas of the amount 
of wealth which should be allotted to one man. Mr. 
Rosenwald said to-day: 

“We have not as yet accepted the proposition of the 
New York syndicate. Plans have practically been 
completed for the reorganization of the company so 
far as the eastern men are concerned, and their plans 
have been submitted to us for our consideration.” 

Goldman, Sach & Co. and Lehman & Co., bankers, 
of New York, are the authors of the reorganization 
scheme. The bankers will acquire $10,000,000 of the 
preferred stock in the new company. 

The Chicago Tribune of June 8 published the fol- 
lowing concerning the same subject: 

New York, June 7.—Goldman, Sachs & Co. and 
Lehman & Co., bankers of this city, have formed a 
syndicate to make a capital stock concern of the firm 
of Sears, Roebuck & Co. of Chicago. 

The stock will be $30,000,000 in common stock and 
$10,000,000 in preferred. 

Wall street bankers, it is said, will acquire all the 
preferred stock. 

The Chicago Daily News of June 13 also had the 
following : 

President Richard W. Sears and Vice-President 
Julius Rosenwald, together with all the other officers 
and directors of Sears, Roebuck & Co., left to-day with 
Levy Mayer, the company’s counsel, for New York, 
where the final work will be done in completing the 
Sears-Roebuck $40,000,000 company. The charter 
will be taken out either in New Jersey or New York. 
The capital of the new company will be divided into 
$10,000,000 of preferred stock and $30,000,000 of 
common stock. 

“The great growth of the business of the company 
necessitated this increase in the capitalization,” said 
‘one of the officers, “and the fact that the corporation 
laws of Illinois are not sufficiently broad to meet the 
corporate requirements of the company is the reason 
why the charter will be taken out in one of the states 
mentioned. Were the Illinois laws broad enough, the 
large incorporating fee of some $40,000, which will be 
paid into the treasury of one of the eastern states, 
would have remained here.” 

The president, the vice-president, the secretary and 
the treasurer of the existing company will fill the same 
offices in the new company. 
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RETAIL HARDWARE DOINGS. 








NEW FIRMS AND INCORPORATIONS. 
Lincoln, Nebraska—Leroy Cutlery Company. 
Wilber, Nebraska—C. H. Eckery. 
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Peck, Idaho—Wm. DePew. 

Kippen, Idaho—Lookout Hardware Company. 

Walla Walla, Washington—Tierney-Toner Company. 

Wichita, Kansas—H. W. Collier. 

Cincinnati, Ohio—Samuel Lehman Company; capital 
stock, $75,000; incorporators are Samuel Lehman, Alvin Leh- 
man and others. 

Cleveland, Ohio—Quick Work Stove Company; capital 
stock, $10,000; incorporators are P. H. Jordan, E. L. Strong, 
H. M. Calvin and others. 

Greenleaf, Wisconsin—Bartelt Brothers. 

Ellsworth, Iowa—Peterson & Bourne. 

Bellingham, Washington—O. H. Caulkins. 

Rossville, Georgia—G, W. Alexander. 

Newcastle, Indiana—Walter Margason. 

Evansville, Indiana—Meyer Hardware Company; capital 
stock $30,000; incorporators are Albert N. Meyer, James T. 
Walker and James H. Kroh. 

Newcomerstown, Ohio—Rex File & Saw Company ;-capi- 
tal stock $100,000; incorporators are David D. Lewis, M. 
Yingling, W. R. Hoscik and others. 


BUSINESS CHANGES. 


Pawnee City, Nebraska—C. W. Simon succeeds Duncan- 
Neal Hardware Company. 

Malmo, Nebraska—Walter & Divan succeeds J. P. Stau- 
dinger. 

Anthon, Iowa—Griffin & Mentor succeed Meyer & 
Mentor. 

Maple Hill, Kansas—D. O. Robertson & Company suc- 
ceed D. O. Robertson. 

Norborne, Missouri—Belt Brothers & Schifferdecker suc- 
ceed R. W. Backenstroe. 

Phillips, Nebraska—Mr. Bondegard succeeds Arnold & 
Dillian. : 

Moscow, Idaho—C. F. Stork succeeds Gem City Hard- 
ware Company. 

Dyersville, Iowa—May Brothers & Forkenbrock Com- 
pany succeed May Brothers. 

Chillicothe, Missouri—Minter & Williams succeed Jos. 
C. Minter. 

Iowa Falls, lIowa—D. R. Clark succeeds S. A. Wright. 

Manitowoc, Wisconsin—Kerscher-Lindemann Company 
succeeds Kerscher Bros. 

Bancroft, Wisconsin—James and Martin Manley succeed 
Mon Doenitz. 

Pocahontas, Iowa—L. E. England succeeds Odell & Com- 
pany. 

Doland, South Dakota—S. J. Davidson succeeds C. W. 
Derr. 

Mt. Carroll, Illinois—Adam Fulrath succeeds Otto Jessen. 

Ridgeway, Missouri—J. O. Milligan succeeds J. W. Shu- 
mard, 

MISCELLANEOUS. 


Wausau, Wisconsin—August Mundt; bankruptcy. 

Stillwater, Minnesota—Stillwater Hardware Company; 
damaged by fire. 

La Plata, Missouri—Mr. Hunsaker; removing to Novelty, 
Missouri. 

Bridgeport, \Connecticut—Bridgeport Hardware Manu- 
facturing Company; increased capital stock from $75,000 to 
$125,000. 

Newman, Illinois—Swickard Hardware Company; dam- 
aged by storm. 

Mattoon, Illinois—Crites Hardware Store; burglarized. 

Appleton City, Missouri—A. Lutzinger; deceased. 

Pesotum, Illinois—Grostephan & Ogden Hardware Com- 
pany; new location. 

Jersey City, New Jersey—George Woods; destroyed by 
fire. 

Rio, Wisconsin—Charles Hanson; deceased. 

Pennsboro, West Virginia—Wells Hardware Company; 
destroyed by fire. 

Rockford, Illinois—National Lock Company; capital stock 
increased from $50,000 to $150,000. 

Louisville, Kentucky—C. Noelling; bankruptcy. 
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Principles of Intersection. 


PART XXXVII. 


PLATE XVI. 


(Copyright, 1906, by Joseph P. Coleman. ) 


PATTERN FOR “SCALENE CONE” WORKED OUT ON DRAW- 
ING BOARD. 

To obtain the pattern for the scalene cone independ- 
ently of the right cone, proceed as follows: The pat- 
tern for the scalene cone must be contained in a 
quadrant of a circle. Space off on the indefinite 


straight line A* 1 drawn through A?, cutting circum- 
ference of semi-circle at 1, as shown, the length A? 1 
shown in elevation, Fig. 2. The base of scalene cone 
is divided off into equal spaces. Take the distance be 
tween any two points in the dividers, and from 1 as a 


center, the first point in pattern, describe a circle as 
shown by 7x. Take the distance A* 2, Fig. 2, from 
A?, describe a curve, cutting the circlerx in the points 
2-2, one point on each side of center line. Space off 
A’, 3, 4, 5, 6, 7, in the same manner, describing a 
small arc from every point of intersection established, 
as shown. 
PATTERNS FOR THE INTERSECTIONS OF “SCALENE CONES” 
WORKED OUT ON “DRAWING BOARD.” 
Intersections of scalene cones: The scalene cone, 
A B C, Fig. 1, is intersected by the cutting plane, 
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P J a’, placed perpendicular to both planes of projec- 
tion. P J.is the vertical trace. P a’ is the horizontal 
trace of the plane P J a’. The base of the scalene 
cone is represented by the circle, 1, 2, 3, 4; the center 
is 7, as shown. Any section cut by a plane parallel to 
the base is a circle. Let R S be a plane parallel 
to the base B P C of the scalene cone. 

N J B P is a similar scalene cone cut by the same 
cutting plane P J a’, and also by plane R S. We 
will how construct the intersections of the scalene 
cone ABC by the cutting planes J Pa’-RS. The 
plane P J a’ cuts points from the scalene cone shown 
in front part of horizontal plane by points 1, 2, 3, 4, 
on the line P a’; on each side of Dia. D’ A’, those 
points are revolved to intersect Dia, D’ F in the same 
manner as the full scalene cone previously described. 

Project the revolved points 1, 2, 3, 4 to the ground 
line, in Fig. 2. The height of these points above the 
ground line is shown by 1, 2, 3, 4; the intersection of 
the perpendicular lines with planes passed parallel to 
ground line, as shown in elevation No. 4, is on ground 
line. 

A? is used as a center to revolve those lines to inter- 
sect lines 4, 5, 6, 7 on the pattern sheet of the cone, 
as shown, No. 4 revolved intersects No. 4, No. 3 re 
volved intersects No. 5, No. 2 revolved intersects No. 
6, No. 1 revolved intersects No. 7; lines traced through 
the points from 4 to 7 give the shape of the pattern on 
the sides, from intersection of cutting plane P J a’. 
The shape on the pattern is 1, 2, 3, 4, on the vertical 
sides. The plane P J a’ cuts the original scalene cone 
in two parts, as shown in the horizontal plane; that 
part 4 A’ 4 intersects the ground line at P C and is 
already shown on pattern sheet from 1 to 4, each side 
of center line A* 1 a part of the pattern of the full 
scalene cone. 

To find the intersection of the scalene cone by plane 
R S B: The small circle K shown in plan is the form 
of the intersection, and as shown is cut by the same 
planes as the right cone and full scalene cone, and also 
the points of division on the surface are similar. Re- 
volve points I, 2, 3, 4, 5, 6, 7 to meet Dia. C A 1, 
using A’ as a center, draw the height of the cone as 
shown on horizontal plane; project the points to meet 
plane R S in revolved position, the true length of 
inclined lines are shown. Space off the heights on 
respective lines on pattern sheet, No. 1 being placed at 
center, No. 7 on 45° line, vertex at A? completing pat 
tern. 

HOW TO APPLY THE PATTERN SHOWN ON THE PLATE. 

The pattern obtained from the intersection of the 
scalene cones, can be used for two pipes, joining so 
as to form a Y. The drawing shows the outside lines 
of the pipes as parallel, the angle formed by joining 
the pipes is 60 degrees. The opening at the large 
end of the pipes when joined is a circle, and will con- 
nect with a round pipe cut square on end, or will con- 
nect with a tapering pipe. 

How the pattern of the right cone can be utilized to 
lay out a seven-piece elbow. 

The quadrant—A? at center of large circle, the point 
7' and point 1—is: divided into twelve triangles as 
shown, the lower half-piece and upper half-piece will 
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each be contained in one triangle, thus leaving ten 
triangles for the five whole pieces. As the quadrant is 
divided into twelve parts, each triangle contains 714 
degrees. The line A*-6' is the miter line, to cut the 
pattern for a seven-piece elbow. You can make the 
throat of the elbow any convenient length. 
TO LAY OUT A PENTAGON. 

Construct a square, draw a diameter through the 
center of square, draw a diagonal line from the center 
of square to the corner of square. Now construct a 


triangle, taking diagonal line as one side—one-half the: 


side of square for the other side. Join the points by 
drawing a straight line. Now you have a triangle—go 
degrees, 54 degrees and 36 degrees. I will explain the 
operation by using figures. Draw a square six inches 
long on each side; the diagonal line drawn from cen- 
ter of the square to the corner will be exactly four 
and one-quarter inches long. Now take three inches 
on a straight line, draw a perpendicular, and space off 
four and a quarter inches; the slant line will be ex- 
actly five and three-sixteenths inches long. This slant 
line is a radius to describe a circle; set the points of 
the compass six inches apart, commence at any point 
on the circle, draw an arc to intersect the circle, and 
continue drawing the arcs until the circle is divided 
in five equal parts. Draw lines joining the points, 
also draw lines from the points to the center, complet- 
ing the pentagon. Now you have five triangles. Take 
one triangle away, cut the other triangles on the bot- 
tom lines, bend on the lines drawn to center. You 
will have a square panel block, six inches on each side, 
the rise at center is three inches. By practice you can 
simplify the operation. Draw two lines perpendicular 
to each other, space off on each line one-half the side 
of the square, join the extreme points by drawing a 
diagonal line, space the length of the diagonal on one 
of the lines, now set the compass to the point on the 
other line. By this means you only draw three lines. 


- The angle at the center of a pentagon is one-fifth of 


360 degrees, equal to 72 degrees, the angle from the 
center of one side of the pentagon to the center of the 
circle is thirty-six degrees. 
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TO SATISFY THE UNDERWRITERS. 





It is of the utmost importance for builders and archi- 
tects to know and fully understand all of the require- 
ments of the National Board of Fire Underwriters in 
order that their buildings may be erected in a manner 
to secure the lowest possible rate of insurance. 

The S. Keighley Metal Ceiling & Manufacturing 
Company of Pittsburgh, Pa., have issued a neat book- 
let containing these requirements so far as they re- 
late to the use of wired glass and fireproof window 
frames of various construction. The booklet is illus- 
trated with cuts showing how each one of these re- 
quirements may be met and how they are met in 
the Phoenix hollow sheet metal window. 

There are some very unique and ingenious features 
introduced in the Phoenix window as the result of 
careful study of these requirements and an intimate 
knowledge of what is necessary to make the sheet 
metal window thoroughly fireproof and _ efficient. 
The manufacturers of the Phoenix window will be 
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glad to send you copy of the booklet if you men- 
tion THE AMERICAN ARTISAN. 
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LINTSTONE ENAMELED STEEL WARE. 








Every day enameled steel ware is becoming more 
popular and more generally used, and one of the kinds 
that is very largely called for is Flintstone, manufac- 
tured by the Reed Manufacturing Company, of New- 
ark, New York. 

This brand is light, artistic, seamless, sanitary and 
durable. One great recommendation is the moderate 
price it is put on the market for, and in addition to 
this a ten-year guarantee is given with every piece. 
Further particulars will be given by writing the Reed 
Manufacturing Company, and when you do so please 
mention THE AMERICAN ARTISAN. 
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A NEAT FOLDER. 








The Atlantic Stamping Company, of Rochester, 
New York, has issued a new folder illustrating the 
many lines they carry. 

Atlantic wash boilers, of tin, copper, copper metallic 
or galvanized bottoms are shown with the Atlantic 
pails and Atlantic toilet ware. Shelf tinware is very 
fully illustrated, and the announcement made that 
every piece is thoroughly examined before it leaves the 
factory, thus proving the reliability of the goods. 
Fire pails, sprinklers, and Atlantic tubs are also shown. 
The front of the folder contains the company’s trade- 
mark, a cut of an American battleship, named Atlantic, 
and over this in large type “Keep Us in Mind.” 

The Atlantic Stamping Company will be pleased to 
give further information and prices to any who men- 
tion THE AMERICAN ARTISAN. 
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BUILDING CONSTRUCTION. 





SHEET METAL IN 





Sheet metal is gaining every day in use in building 
construction and house equipment. It is being largely 


used for outside protection, for interior embellishment, . 


for sanitary wall coverings, etc. 

The metal shingle roof is no new thing, nor is the 
corrugated siding and roof covering, nor the deco- 
rative sheet metal wall and ceiling coverings; but the 
last are apparently coming into increasing favor, 
largely the result, without doubt, of closer attention to 
artistic effects in the stamped designs. The fire re- 
sisting qualities of metal coverings have also had con- 
siderable to do with the development of the sheet metal 
building material industry and the metal fireproof win- 
dow frames with wired glass are as a general rule 
looked upon as an absolute necessity. 

It is only necessary to point out that statistics show 
that one third of the fire losses is chargeable to what is 
known as the exposure hazard; that is, fire communi- 
cated from one building into another through windows 
or roofs to indicate the importance of fire resisting 
construction in the exterior of buildings. Experts 
know that wire glazed hollow metal window frames 
afford an effective and reliable fire stop, and this fact 
alone should lend interest to a booklet recently issued 
by The Edwards Manufacturing Co., “The Sheet 
Metal Folks,” recently installed in their new and com- 
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modious office and factory building, 300 to 316 Eggles- 
ton avenue, Cincinnati, Ohio, devoted entirely to the 
production of everything in sheet meta] building ma- 
terial including the Edwards metal ceilings, metal 
shingles, metal fireproof windows, cornice, skylights, 
corrugated iron or steel roofing, steel imitation brick 
and stone siding, galvanized roof crestings, finials, etc. 
The company advise us that they have in press now a 
new catalogue of metal ceiling and side wall designs of 
the different periods which they will be pleased to for- 
ward to parties interested in interior sheet metal decor- 
ation by mentioning THE AMERICAN ARTISAN. 
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NOTES AND QUERIES. 








MANUFACTURERS OF INCUBATORS. 
From Jonas Johnson & Co., Worthing, S. D. 

Will you kindly give us the address of manufac- 
turers of incubators, and oblige? 

Ans.—Des Moines Incubator Co., Des Moines, 
Iowa; Hawkeye Incubator Co., Newton, Iowa; Hia- 
watha Mfg. Co., Hiawatha, Kansas; Klondike In- 
cubator Co., 11th and Murray streets, Des Moines, 
Iowa. 

LIGHTNING RODS. 
From Gustav Ahlff & Son Company, Grand Mound, Iowa. 

Will you please give me the names of manufacturers 
of lightning rods? 

Ans.—Maher & Son, Preston, Iowa ; Security Light- 
ning Rod Company, Burlington, Wisconsin. 

QUARTER INCH COPPER PIPE. 
From R. G. Clum & Son, Lamoni, lowa. 

Can vou tell me where I can get %4 inch copper pipe 

suitable for a coil? 
Ans.—The Trout Hardware Company, 174 East 
Lake street, Chicago. 
CIRCULAR HAND SNIPS, 
From C. De Witt Wagner, Cedar Rapids, Iowa. 

Please give me the address of some manufacturers 
of circular hand snips. 

Ans.—J. Wiss & Son, Newark, New Jersey. 

RUN EASY LAWN MOWER. 
From W. H. Hess, Lanark, Iilinois, 

Where can I get repairs for the Run Easy Lawn 
Mower? 

Ans.—The Simmons 
Louis, Missouri. 

AN AUTOMATIC TACK DRIVER. 
From §S. J. Stebbins Hardware Company, Chicago. 

Can you inform us where we can obtain an auto- 
matic tack driver, manufactured in Minnesota? 

Can any of our readers answer this question? 

QUICK MEAL GASOLINE STOVES. 
From E. H. Geisler, Deshler, Nebraska. 

Will you please give me the address of the Quick 
Meal Gasoline Stove Mfg. Co.? 

Ans.—The Ringen Stove Company, St. Louis, Mis- 
souri. 


Hardware Company, St. 


A SINGLE WHEEL GRASS EDGER. 


From F. J. Sengbusch, Burlington, Wisconsin. 
Do you know of a concern making a one-wheeled 


mower for trimming lawns? 

Ans.—S. L. Allen & Company, Philadelphia, and 
Bristol & Gale Company, 100 W. Washington street, 
Chicago. 
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Heating and Ventilating 


A GOOD WATER HEATER. 











The best thought of this age has been given to es- 
tablishing the comfort and health of the home. No 
more important factor will be found in the considera- 
tion of this matter than that of successfully warming 
of same. Among the many agencies employed, none 
has proven more efficient than heating by hot water 
circulation. Its operation is based upon well known 
natural laws, and through the development of the art 
and devices for utilizing those laws, all within the 
knowledge and skill of practical engineers, certainty of 
results is absolute. It does its work like the life motor 
in the human body, in steady precision and perfect 
silence. After having determined upon this system of 





Sectional View. 


heating, then, and most important of all, will be the 
heater. The heater—the heart of the system—must 
be right, then all may be right. 

Note the sectional view of the new Magee Water 
Heater; observe the order of fire surfaces and flues, 
with their incident water surfaces and provisions for 
a positive, rapid and vertical circulation. The full 
value of horizontal travel of the gases of combustion, 
in combination with vertical circulation of the water, 
is realized in their fullness in these heaters. 
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—will commend them to all seeking a good heating 
apparatus. 

Write the Magee Furnace Company, 32-38 Union 
street, Boston, Massachusetts, or their Chicago repre- 
sentatives, the Lott-Burton Company, for a catalogue, 
and when doing so kindly mention THe AMERICAN 


ARTISAN. 
otitis 


THE TORRID ZONE FURNACE. 








A thoroughly up to date steel furnace and one that 
is in great demand is the Lennox Torrid Zone, manu- 
factured by the Lennox Furnace Company of Mar- 
shalltown, Iowa. 

There is not a packed joint of any kind about a 
Torrid Zonfie, and the manufacturers claim that its in- 
direct radiator connected by a special dove-tailed col- 
lar nearly doubles the heating capacity of the furnace. 
In the Canadian northwest, where powerful heaters 
are needed, this furnace is largely used and gives 
general satisfaction. It is built on scientific principles, 
and the fire, smoke and gases are confined within a 
gas tight and smoke tight steel dome riveted like a 
steam boiler. The company has an interesting forty- 
page catalogue that it will be glad to send to anyone 
mentioning THE AMERICAN ARTISAN. 

a aitcenenii 


THE MUELLER FURNACE, 








Many advantages are claimed by the manufacturers 
of the Mueller furnace for their product, and it would 
be well to get in touch with the L. J. Mueller Furnace 
Co., 191 Reed street, Milwaukee, Wisconsin, and learn 
more about it. 

The Mueller is an all cast, double radiator furnace, 
end the company is willing to give customers every as- 
sistance in making sales. The many good qualities of 
this furnace will be pointed out and useful information 


‘given to any who write the L. J. Mueller Furnace Com- 


pany, 191 Reed street, Milwaukee, Wisconsin. When 
writing, kindly mention THE AMERICAN ARTISAN. 


+> 
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PARAGRAPHS. 








The American Radiator Company has new head- 
quarters for its San Francisco office, being now lo- 


cated at 1317 Gough street. 


The Aurora Furnace Company, Aurora, Illinois, is 


increasing its quarters and has leased the Plain Build- 
ing at 11 South Water street, Aurora, and will remodel 
it to suit its purposes. The main floor will be used as 
a show and storeroom, and the second floor for tinshop 
and repair room. 


The June blotter of the Joseph Dixon Crucible Com- 


pany, of Jersey City, New Jersey, manufacturers of 
Dixon’s American Graphite pencils, is very neatly got- 
ten up. “Fair laughs the morn, and soft the zephyrs 
blow,” Gray’s poetic words, is a good introduction to 
the subiect—a couple of youngsters on a fishing trip 
using a Dixon pencil as a fishing rod. The cut shows 


The simplicity of their construction, facilitating easy that they are getting satisfaction too in the shape of 


installation by the con¢ractor, and withal the greatest 
security finally to the user in the service to which they 
will be subjected—their economy and durability in use 


plump fish, evidently an intimation that the users of 
these well known pencils will receive the same satisfac- 
tion when once tried. 
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Trade Report. 


THE HARDWARE SITUATION. 

The record-breaking rate of 1906 continues gener- 
ally throughout the whole trade. Both producers and 
jobbers still have from one to three months’ orders on 
their books. Prices are consequently firm, with an 
advance in some instances. The proportion of in- 
crease over last year is variously given, some putting 
it at 40 per cent. No relief is in sight in the West 
and the midsummer dullness seems as far removed as 
ever. Builders’ hardware is probably the class of 
goods most sought. The year of 1905 broke all pre- 
vious records in this direction, but the increase for 
the present season is still greater. 





PIG IRON. 

The buying of pig iron at present indicates low 
stocks in foundry yards. Orders are light and for im- 
mediate shipment. The number of small orders is the 
largest for nearly three months and point to the fact 
that the present molders’ strike has not tied up the 
foundries by any means. Most of the buying during 
the week in review has been of standard and malle- 
able Bessemer. Northern foundry irons are in light 
demand, and Chicago prices have experienced a weak- 
ening. The announcement during the week of two 
new blast furnaces to be built by the Inland Steel 
Company will not affect the local market as the whole 
produce of these furnaces will be consumed by the 
Inland Steel Company’s own needs. Prices have been 
revised as follows for Chicago delivery: 

Lake Superior charcoal 
Northern Foundry No. 1 


$19.00 
18.75 


Northern Foundry No. 2 ........... 18.25 
Northern Foundry No. 3 ........... 17.75 
Northern Scotch Foundry .......... 18.75 
Ohio Strong Softeners No. I ........ 19.80 to 20.05 


Ohio Strong Softeners No. 2 
Southern Foundry No. 1 


19.30 to 19.75 
18.15 to 18.40 


eee eee enee 


Southern Foundry No. 2 ........... 17.65 to 17.90 
Southern Foundry No. 3 ........... 17.15 to 17.40 
Southern Foundry No. 4 ........... 16.65 to 16.90 
a | A a oe 18.15 to 18.40 
Southern No. 2° Soft ........55...%. 17.65 to 17.90 
Southern Gray Forge ............. 16.15 to 16.40 
Southern Mottled ................. 15.65 to 15.90 
Southern Silvesies, 4 per cent to 6 per 

CON SIC a ies od ee Vowee ota 17.90 to 18.15 


Jackson Co. Silveries, 8 to 10 per cent 
Silicon 


22.30 to 23.30 


Alabama and Georgia Car Wheel.... 23.90 to 24.40 
Malleable Bessemer ...............- 18.30 to 18.50 
Standard Bessemer ................ 19.30 





IRON AND STEEL BARS. 

Steel consumption is still keeping up its record- 
breaking pace and the most significant thing in the 
week under review was the activity in steel bars. Im- 
plement dealers who were short out of the market 
when the price was 1.40c, Pittsburg, now are buying 





at 1.50c. There is a rumor of concession of $1 per 
ton by a large interest, but this was not verified. Hard 
steel angles are still in good demand, though prices 
have dropped sharply. Iron bed manufacturers are 
stocking up as the result. Bar iron, though firm in 
price, is dull. Specifications are light and mills are 
not running to capacity. Carload lots, mill shipments, 
are quoted, Chicago, as follows: 

Soft steel bars and bands, 1.66%c, half extras; 
soft steel angles, less than 3x3, 1.76%c; hoops, 
2.06%c base, full extras; old rail stock, 1.65%4c. 
Jobbers report a good demand from stock, with prices 
firm. We quote bar iron, 2.10c, full extras; soft steel 
rounds and squares, 3 inches and larger, $2 per 100 
pounds base; flats, 2 inches to 4 inches by 11-inch 
and larger, $2 per 100 pounds base; flats, 2 inches to 
4 inches by 1%-inch and larger, $2 per 100 pounds 
base; flats, 4% inches: by 5 inches and 6 inches by 
5-16. inch and thicker, $2 per 100 pounds base; all 
ovals, half rounds, $2 per 100 pounds base; steel 
bands, $1.85 to $1.95 half extras; soft steel hoops, 
$2.30 to $2.40 full extras. Other sizes not mentioned 
above $1.85 per 100 pounds base, plus half extras. 





WIRE PRODUCTS. 

The heavy demand in all wire goods continues, and 
mills have enough tonnage ahead to keep them run- 
ning for three months. In wire nails and fencing 
especially jobbers are fretting under the delay, and 
cannot hope to accumulate anything ahead so far for 
the fall trade. In spite of this brisk demand, price- 
cutting is evident in many sections, most conspicuously 
in wire nails. In barb wire there is considerable buy- 
ing in small lots. Specifications for smooth wire for 
industrial purposes is unusually heavy, and no let- 
down is in sight for the summer. Spring manufac- 
turers are now buying for the next six months, and 
some for the next twelve, from 50 cents to $1 a ton 
being allowed from the schedule by some independent 
manufacturers and large jobbing interests. With this 
reservation, we quote local prices to jobbers, as 
follows: 

Wire nails, $2; painted barbed wire, $2.15; galvan- 
ized barbed wire, $2.45; smooth annealed wire, $1.85 ; 
smooth galvanized wire, $2.15; polished staples, $2.15 ; 
galvanized staples, $2.40. Carload lots to retailers, 5 
cents higher than other prices; less than carload lots, 
15 cents higher. 





OLD MATERIAL. 

There is little doing in the scrap market. A few 
large melters are buying, but only with concessions. 
The eastern market changes do not seem to inspire 
local consumers. The Inland Steel Company and the 


Grand Crossing Tack Company were the largest buy- 
ers during the week just closing, and have ordered for 
delivery in the next three months. The only new list 
issued during the week was that of the Chicago, Mil- 
We have 


waukee & St. Paul Railway of 2,500 tons. 
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revised our prices as follows, gross tons being given 
in the first paragraph. , 

Old Steel Rails (4 feet and over)... .$16.00 to 16.50 
Old Steel Rails (less than 4 feet) .... 14.50 to 15.00 


GER Ae PRPID oon celececs veces, 18.25 to 18.50 
GE II a ois ho 0.04 puedes ve 21.00 to 21.50 
Relaying Rails, subject to inspection... 27.00 to 27.50 
Heavy Melting Steel ........ BP 13.00 to 13.50 
Mixed Country Steel ............... 11.50 to 12.00 
We quote as follows net tons: 
No. 1 R. R. Wrought ........ hanna $13.50 to 14.00 
No. 2 R. R. Wrought .............. 12.50 to 13.00 
SEE F's Pann Tes even Secegesdsectcee 16.00 to 16.50 
Dealers’ Forge No. 1 .........seeee- 11.50 to 12.00 
Wrought Pipe and Flues ............ 9.50 to 10.00 
No. 1 Cast, 150 pounds and less ...... 13.50 to 14.00 
GE: Eb eds bec os A Baiiys «00 09 8.50 to 9.00 
Mixed Busheling (No. 1 and No. 2).. 9.00to 9.50 
ek a errors .7.50to 8.00 
oS LR Pree rrr rer 9.50 to 10.00 
BE POMC. ois ek occa geceves 11.50 to 12.00 
I es Se Se eee 23.00 to 23.50 
QE MI, Spaiveewens thos vo5s6 18.00 to 18.50 
Iron Axle Turnings ............... 9.75 to 10.25 
COIS fo cicet cd peccrceses 7.50 to 8.00 
Mixed Borings, etc. ..........0+e00. 7.50 to 8.00 
Machine Shop Turnings ............ 9.25 to 9.75 
pe RE eee 13.00 to13.50 
Agricultural Malleable ............. 12.50 to 13.00 
Stove Plate and Light Cast Scrap .... 11.00 to 11.50 
Old Iron Splice Bars ............... 16.50 to 17.00 


Rogers, Brown & Co., Cincinnati, will say in their weekly 
letter, June 16, 1906: 

There is a distinct improvement in demand for all grades, 
and sales have picked up accordingly. Inquiry is good and 
there is a better tone to the market all around. Prices are 
firmer, and in some instances a slight advance has been regis- 
tered. As mentioned last week, the steel makers have been 
the largest purchasers, and their demands do not yet seem 
to have been met. Basic and Bessemer prices are very firm 
and the market shows a distinct scarcity for early delivery. 
Several of the larger producers state that their output of 
Bessemer has been absolutely taken up for two months. 
Whether the activity of these irons has influenced the foundry 
trade is not known, but there is an increase in inquiry for 
foundry grades in the East, and there is large business at 
the present time under offer. The best inquiry comes from 
the agricultural implement manufacturers, hardware founders 
and general jobbing foundries. It is the rule that inquiry 
for nearby shipment is made a part of business contemplated 
for six months. 

Condition with furnaces generally is most satisfactory. 
It is reported that in the East there are no stocks at fur- 
naces within six or ten hours’ railroad haul from New York. 
Virginia furnaces generally are jam up with contracts and 
have large tonnage booked ahead, which will care for the 
make as fast as produced. In Alabama most of the plants 
are behind on orders, with no stocks. Several are from a 
month to six weeks behind on contracts. It is the opinion 
of the makers generally that the last half of the year will 
produce far more business than the tonnage now available 
for the same period can possibly take care of. Reports from 
the foundries’ strike are more favorable, and the ranks of the 
strikers and their stands seem to be weakening daily. 

A feature in the industrial situation, which is not cited 
generally, but which is a source of considerable apprehension 
to those interested in Southern advancement, is the great 
shortage of labor which exists and has existed in the South 
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for several years and which is every day falling behind the 
demand made by the increase of new industries in that part 
of the world. Four years ago, labor could be had for in- 
dustrial or mining enterprises in abundance. To-day, the 
lowest class of labor commands better figures in the South 
than elsewhere, and solicitations and personal representatives 
of Southern interests have failed to keep up the supply at 
anything like adequate amount. The “New South” is richer 
than ever before and has an immediate prospect of a cotton 
crop unprecedented in its history. Unless, however, some 
method of relieving the labor situation can be devised, South- 
ern progress will continue under a heavy handicap. 

All in all, general market conditions are unusually in- 
teresting, and developments, while they will be watched 
closely, are generally conceded to be of a most satisfactory 
nature and give assurance of a strong basis for excellent 
business during the ensuing six months. 

Coke continues in good demand, with no change in prices. 
There have been some furnace contracts placed, and the 
approach of the mid-year means that a number of others 
will come into the market for their requirements covering 
the last half. 





Matthew Addy & Company, Cincinnati, will say in their 
weekly letter: 

Again the week’s business has gone principally to the 
basic and Bessemer furnaces, and it is estimated that no 
less than 300,000 tons of these irons was contracted for a 
few days ago. There is an extreme dearth of Bessemer 
for prompt shipment. This is in a measure due to the scarcity 
of Bessemer ores, and even some of the largest and most 
circumspect buyers are looking desperately for spot metal. 
The little that has been picked up for prompt shipments has 
brought a considerable advance over the asking price, for 
future delivery. Apparently all the basic and Bessemer pro- 
ducers are now sold up for some time to come. 


In comparison with the great activity in steel making 
irons there appears to be a lack of interest in regular 
grades of foundry iron. As a matter of fact, however, 
foundrymen are beginning to keep an eye on things, and 
a number of bona fide inquiries for future delivery have 
made their appearance. The bulk of actual sales has. 
however, been confined principally to small lots for as 
prompt shipment as possible. The southern foundry iron 
situation is statistically strong. More furnaces are out 
of blast for various causes to-day than have been for 
several years past. Several that have undergone neces- 
sary repairs have been ready to blow in for some time, 
but are unable to do so on account of the shortage of 
raw materials. Demands for “hurry up” shipments  con- 
tinue to pour in, and the yards are practically bare, while 
many furnaces are falling behindhand on deliveries. The 
South is melting more and more of its own iron every 
year, and consequently the supply for shipment into other 
territory is becoming noticeably shorter. With the ex- 
ception of a few independents the southern furnaces are 
holding prices reasonably steady, and although they have no 
great amount of future business on their books they con- 
tend that the curtailed production, coupled with the fact 
that so few buyers are covered beyond the next month or 
so, should make them keep very firm. 

There is a fair inquiry for Ohio iron and prices re- 
main unchanged. 

The Gary Iron and Steel Company of Cleveland, Ohio, 
write: 

Black and galvanized sheets have advanced toc per 100 
Ibs. Painted -and galvanized roofing and siding toc per 
square, We also expect eaves trough, conductor pipe and 
tin plate to advance. 


ws 
~-oo 


Dillsbrough & Adams, dealers in hardware and farm 
implements of Rapid River, Michigan, have sold their 
stock to Darrow & McPherson and will remove to 
Lyle, Washington. 
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Current Hardware and Metal Prices. 


THE AMERICAN ARTISAN 


AND HARDWARE RECORD 


is the only 


publication containing western hardware and metal prices corrected weekly. 





METALS. 


FIRST QUALITY BRIGHT 
PLATES. 


IC 14x20 
Ix 14x20. 
Ixx 14x20. 
IXXX_ 14x20. 
-_ a 





Cokes, 180 lbs.......- IC 20x28 $9 
Cokes, 200 lbs........ IC 20x28 9 
Cokes, 216 lbs........ IC 20x28 9 
Cokes 2701bs........ IX 20x28 il 


PIG IRON. 

Lake Sup. Charcoal.... 
North’n Fdy., No.1..... 
North’n Fdy., No. 2..... 
North’n Fdy., No.3..... 17 80@ 1 
Northern Scotch Fdy.. 
Ohio Strong Softeners, 
POU Bip ccce oneceecesecs 19 80@ 20 05 
a Strong Softeners,! ' 
. Serer ee 19 30@ 19 55 
sewers Fay., No. 1... 1815@ i8 40 
Southern Fdy.; No. 2... 17 65@ 17 90 
Southern Fay., No. 3... 17 15@ 17 40 
Southern Fdy., No. 4... 16 65@ 16 90 
Southern No. 1 Soft.... 18 15@ 18 40 
Southern No. 2 Soft.... 17 65@ 17 90 
Southern Gray Forge .. 16 15@ 16 40 
Southern Mottled...... 15 90@ 16 15 
Southern Silveries, 4 to 
6 per cent Silicon..... 17 90@ 18 15 
Jackson Co. Silveries, 
8 to 10% Silicon....... 22 30@ 23 30 
Ala. and Geo. CarWheel 23 90@ 24 40 
Malleable Bessemer.... 18 30@ 18 50 
WRGES BUG v6 v.60 ct.c0s 00s 18 85 


BLACK STEEL)SHEETS. 


rn 11-12.. .... per 100 lbs 
.. per 100 lbs 
per 100 lbs. 





Nos. (7-21. 


seve oeesss. per 100 lbs. 
8 ee per 100 lbs. 
GALVANIZED. 
.. per 100 lbs. 
.. per 100 lbs. 
.. per 100 lbs. 
per 100 lbs. 
.. per 100 lbs. 
per 100 lbs. 
per 100 lbs. 
per 100 lbs. 


POLISHED SHEET STEEL. 


3) 

8 

et 
esilaiesinal 


GRERSHER SSRBSSLS 


hi cliesihidealill 








SMOOTH STEEL. 


Wood's Smooth, No. 20.......... 
"3 “No. 22- 


“ “ No. 25-26....c00¢ 
“ + 9 FN bce ndio : 
“ “ ye ae. 


PATENT PLS aD SHEET 


Patent Planished Sheet Sees. 
A “A’’ 810 20, “B’’ $9 20 
Dickey Planished Sheet Steel.. .8%C 
GALVANIZED IRON. 
Regular Sizes. 
No. 16, per 100 Ibs. .............. 
Nos. 18 & 20, per 100 aia ta. 
Nos. 23 & 24, 


Nos. 22 & 24 x 36in., Lees. 
No. 26 x 36 in., per 1 
No. 27 x 36 in., abs 40m bicheat 
No. 28 x 8% in., per 100 Ibs...... 


SOLDER. 


BSSSSSSSSTRE 


XXX Guaranteed % & Bey 29 ¢| Shot. 


& i. 
Commeroial % & %....... \ 
No.1 Plumbers... te 


fo. Straits in bars, per b...... epee 


Shells. 


Gun Wade—per 1,000. 


Powder. 


50 

2 50 

} 1 40 

Dupont's Sm'k'leas. 50-b. drum 22 45 
11 35 

5 80 

297 

51 


COPPer....... cece e éeduleins ses base, 2ic 
TIN PIGS AND BARS. 


Banea, pigs, per D........ oceeeeeb0C 
Straits, pigs, per D......... cccceedD 


National (White) brands (in less 
than 100 Bb. lots), per D.......... The 


Sheet. 
+ Cut coils........... per 100 bs. 7 25 


HARDWARE. 


ADZES. 
Carpenters’. 
WHO, 0 65.066 vcvccscecc cons 40&104% 
CIBER Onc < iine oc vedececdctinds 50&54 


Coopers’. 


Barton's ..... o50gesnerececkiedal 20% 
RENO . Sbesnsecs costuhaseh odes 15% 


Railroad. 


Triumpn.. .....2.000 ceecce see MSh 
OURMIOFS 2... cc cc voce sccccscvcses 50% 


Ship. 
Triumph .........s000se ees BORaOh 
CIE, 5, 0 nik chen eegs ee onncedes 40% 
WGO'D «00's sence vce cccces cove 124% 


AMMUNITION. 
Caps, Percussion—per 1,000. 


F. L. ee i re 40c 
G. D.. ioketocce aa 
Musket.. Se a 


Snintiaie 
Winchester Rim Fire Ctgs..50&34 
Winchester Cent Fire, Pistol 


Winchester Cent rire, Mili- 

tary and Sporting Ctgs.... 15&8% 
Winchester Blank Ctgs. 22 cal.$1 25 
oc. asp Blank Ctgs. 32 cal., 
Winchester BB Caps, Rnd.ball 1 50 
is ~ sessed BB Caps, eee 
Winchester Gent. Five, ait. 

tary and Sporting Ctgs ....15&84@ 


Primers. 
Berdan Primers ......... soeeee81 00 
Winchester Primers............20% 


New Rival Empty Paper 
Shells, 10 and 12 gauge........ 25% 
New Rival Empty Paper 
Shells, 16 gauge..............20% 
Repeater Empty..........++-+++ 20% 
Leader Smokeless. . 000020 
Winchester Repeater Loaded 
BSUS £0 5356 v0 cd 40&5 % 
Winchester Leader ...... 40-10&104% 
New Rival ee 333 & 
Shells ,...... ovcee 1 


Winchester Gun Wads......... 15% 


DuPont's Sporting, kegs'..... sg 4 
" 4 kegs.. 
kegs. . 


25-1. kegs. 
“ “ 


- a 1-D. cans.. 


2 
+ 
al 
3 


Drop shot, sizes smaller than 
B, 25-b. bags, per bag ...... 
Drop shot, B and larger sizes, 
25-b. bags, per bag.......... 


= 








RRR S 


BEATERS. 
ANCHORS. Carpet. Per doz. 

Expansion Screw Anchors....... 10%| No.11 Coppered Spring Wire..81 00 

No. 12 Tinned Spring Wire.... 80 

ANVILS. No. 10 Woven Wire......:..... 1 10 

Trenton, 70 to 80 tbs......... 9je per B | Fag. Per doz. 
Trenton, 81 to 150 Ibs........ 9c per b No. 50 Imp. Dover.......... $0 7 
ASBESTOS. No. 102 Ks tinned..... 85 

Board and Paper 333% No. 150 hotel ...... 1 50 
Sg ood pial ° No. 10 Heavy hotel tinned.. - 210 

AUGERS. No. 13 = .. 830 

Boring Machine ..... 2.2602 0000 000 70% + “ “ “ ; a of 
BEE OD as G0.sins Bu sces oheeoatl 40&10% ’ 

Carpenters’ Nut ....... .cececcreess 0% BELLOWS. 

Hollow. , 

Bonney’s—list 830.00 ......... 5&5 % | Blacksmiths’ ..........6ecsseeseees 65% 
Stearn’'s, No. 3...... = 36 00 | Hand. 

Post Hole. (SS re per doz. 88 00 
Digwell, 8inch...... per doz. 12 50) 10 inch................ “10 00 
Iwan’s Post Hole and Well..40&5¢ | Moulders’. 

Vaughan’s, 4 to9-in., per doz. 6 25 PM SS « . pccsadwcens ” 13 00 

Rafting. : BELLS 
Bhs). ch ecbe annket cccowneel 50&5% | Call. 

Ship. 3in, Nickeled Rotary Bell, 
Ford’s, with or without screw 40-5% bronzed base ....... per doz. $5 00 
Snell's, “ “ 40-54% | Cow. 

TERR IORS 2 0 ceeds csccs stoke 60&10% 
AWLS. Kentucky ...... Kidete ceaueibele ane 

Brad. Door Per doz 
No. 3 Handled........ per doz. 80 40 : 4 
No. 1050 Handled .... “ g0| New Departure Automatic... ..$6 00 
Shouldered, assorted, 1 to 4, Rotary. 

i a 120| 3in. Old Copper Bell .......... 400 
Patent deat ‘d, 11 ‘to 4. “ 120} 3in. Old Copper Bell, fancy... 6 00 

Harness. 3 in. Nickeled Steel Bell....... 4 50 
Common. .......... sss. “ 120| 3}in. Nickeled Steel Bell. .... 5 00 
rs m 90 | Hand. 

Peg. 5O@50&5 
Shouldered ........... per gro, $1 20 Se eens ROCMEGS » +. % 
P 4 60 i, errr re 50% 

1 ght. tae att Nickel Plated.............s:+00 40% 
cree E ot eae 60&5 $ 
No. 1, handled......... 480] Silver Chime ..............+0+ 333% 
No. 15, socket handled. per doz. 1 25 
No. 7 Stanley ........ ; 1 80 | Miscellaneous. 

Sewi Church and School, steel 
Common............ + per gro. 90) = alloy..........ceseeee sees: 50&10% 
}, | Rs desee 90 Farm, bs...... 40 50 is 100 

AXES > ae $1.10 1.40 2.00 2.75 

Boy's Handled. BEVELS, TEE. 
Lippincott, 3B ...... per doz. 86 50 
Cutmore...........04. ¢ 6 75|Stanley’s, rosewood handle, 

Broad. EE DED. ins aondacetaddten eens 40&5% 

> Stanley’s iron handle............. 40 % 
Triumph, West, Pat .... 40-10&54 “ 
Triumph, Can. Pat.......... ae SEUSS, CRMRAE: F hs6 

Firemen’s (handled). ... per doz $13 00 ee Lan bheis 54 dedehesuaatewn ae 4 
. - Be ee eR ek ol dn 0h 0c von dha shes eainen nm 

Miners’ (handled) .... .. 6 50 lbrags Plated.................. 75&10% 
Single Bitted (handled). 

Silver Eagle, 3 to tbs., pr dz. 810 50 BITS. 
Cutmore . 8 75 |Auger. 
Keystone Ke - © 925; Extra Double Spur......... 70&10% 
Forest Clipper “ « “ 850| Ford’s Car and Machine....40&10% 
Premier ¢.4 “ 6 75 arlene ov sues Gendvedbag vty Prsrh4 
“ ‘ord's Me icutacanas ee ored 
Cane eis co a a a eal es 5085 
Single Bitted (without handles). — Jeqning’ _ EES ee 
z, ark’s Expansive............ 60&5 
Cutmore, | _berdcs. 8to4 Bs. 06 75) ccer's “ Small list, €8200..30% 
Forest Clipper, 6 50 “ Large “ $26.00. 20% 
Keystone, 4 5 725) Irwin Car .......... 0.02 ccee cess 45 % 
Perfect rn P 6%75| Fords Ship Auger pattern 
Premier ©. ? 5 00 MR aa thd ees deca stu thee s 40&10% 
Silver Eagle x : COIN onc ad 5 chi snc hades aves -40&10% 

Doubte puted (without haadles). Countersink. 

Cutmore, 3 tod tbs. per doz. $8 75| No. 18 Wheeler’s..... per doz. $1 25 
Silver Eagle, e 10 25} No. 20 OS eh ali - 1 7: 
Keystone 43 ~ 950} American Snail head ~ 75 
The above prices on axes of 3to4 bs. sg Rose “ " 90 
_ are the base prices. * eee ” 75 
3} to 44 Ibs. advance 25c. Mayhew’ s Flat........ a 1 2 
4 to 5 Ibs. advance 50c. | ee ws 1 

4} to 5} Ibs. advance 75c. Dowel. 

ETT 

BAGS, PAPER NAIL. a etal _— 

Gimlet. 

IE ea 10 16 2 
Standard Double Cut.. 60% 
Pet 180Bi.s...0s.080 $3.00 4.50 5.50 6.00/ German Pattern .....per doz. #0 60 
German ...........0655 ad 
BALANCES, SPRING. SNS Tice « 8 6dhis 090% ye 90 
TOIT 'S 6.500 ccscce cece beteeed ‘soe -50% DOOR 6.50.0 cccecceses ra 80 
Pelouze . st cereseeececece cess 20% | Countersink .......... es 1 00 
BARS, CROW. gone . ‘o 
enning’s Square ..... * 

Pinch or Wedge Point.....cwt. 83 25 eran Be } ome Pe "5 
BASKETS. German Octagon...... ” 75 

Clothes. Screw Driver. 

Small Wiliow ........ per doz. % 75 | No.7 Common........ * 50 
MedGium “ = ..s.ccee “3 650; No.1 Triumph........ 5 1 2% 
Large pg A A ee - 72%| No.2 mt dS ake ye 1 50 

Galvanized Iron. 4bu. 1bu. 1} bu No. 340 a9 fama Bie 1% 

Per doz........ $400 550 700| No.1 Smith's. Ae eal 1 2% 





Buck Shot, %-b. bags, per bag 
Chilled Shot, %-B. bags, “ 
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BLACKING, STOVE. (See Polish) 
BLADES, SAW. 


Butchers’, 
Standard j & ijin............... 40%. 
Clock Spring.............+ +. 40% 
i cdadas te0Sv.09s tues esbencren 
Deeks base dudaceges vaca el each $1 50 
Hack. 
ETN ¢ core cues bqese sanction 2&5 
ics bev onccs vv cscs ones 334854 
MEIER is sare oressdm satubnea’ 331% 
Wood. 
py Eee _per doz. $2 25 
Disston’s—No. 6, 16, 6 & 015.. 435 
THIMIOR. .. 2. 0.0 0000 0c ocsces code 8 50 
Forest Clipper. .......... +++. 3 00 
BLOCKS. 
Snatch. 
WOOGEM . ...- cece eoee. oo BORING 
Ce tak Vanes bend kamen 40&104% 
Tackle. 
Iron Strapped............... 70&10% 
es 0 Vin ss <ensedp naps 60&104% 
BOARDS 
IDG I 645 2 A cence dts.c $66e6v000 co0s 40% 
Wash. 
Globe, single.......... per doz. $2 25 
rs double........ ? 2% 
Magnolia ............. 7 2 65 
Crystal Glass......... ° 3 40 
Brass King........... " 3 40 
Nickel Plate ......... - 83 40 
Enamel King......... " 3 40 
BOBS, PLUMB. 
Carpenters’. 
Be, i BOR. .<5 Scenics per doz. $0 65 
5G Oy. 7 cece s does ” 1 30 
Rs. cabgapbeves ” 1 80 
yh eee ’ 2 90 
ON 9 de hone Pee Fe 3 40 
No. 113, brass plated. - 1 10 
No. N30, nickel plat'd x 1 30 
No. N3i, “ 4 1 85 
BOLTS. 
Carriage, Machine, Etc. 
Carriage §x6 and sizes smaller 
ee T5&5 & 


Carriage, sizes larger and 


BUCKETS. 
Wychoff per gr. 84 75 
DINGS b45.4$omeke behad a 475 
Champion ............. 4 7 50 
ge a ” 9 25 
St conuellinn oitent cnt - 5 00 
MED BEGUN 6 Sn eS cok cd beove - 6 75 
Weill. 
Galv’d Qts..... 10 12 14 
Perdoz......... $2.90 $3.25 83.40 


Wooden, top ear, plain, per doz 3 75 
swivel “ 4 8 


BUCKS, SAW. 

SEN 6 cadcawises ceeens per doz. $2 10 
BURRS, RIVETING. 
Copper Burrs only........... 35-10&54% 
Tinners’ iron Burrs only......... 704 
BUTTS. 

OF A eee 65-10&54 
SID. 5 v0.00 00 pevcte sesece 154 

Wrought Steel Bright. 
MRED ark odee40sssevvnesn 75&104% 
od ee 75-10-10&10% 
° * Bronzed........ 70% 
Wrought Steel, Japanned. 
Nos. 731 and 738........ 70-10-10&10% 
CALIPERS. 
Double . Se detddvdslcende 
Inside and ‘Outside... asneseo soos 108104 
Pesan ei eeacentes ceccce Ceveud 10% 
CALKS. 
ger’s Boot. 
(Lufkin R. Co.’s), per M........ $3 75 
Toe. 
Shoenberger........ per bbc 
SOREN oviccrcccocestses ~ OO 
BMRBTIGER 60.0 cgcvce deccses ae 
BWORIR 6 ics ceeds csce sete ce “ sic 
CANS. 
Cheese Factory. 
Ontario Pattern. 
Gallons ........ 20 30 40 
Each.. ........ $8.85 84.50 $5.65 


Mitk. 


Cable Coil om, CLAWS, TACK. 


Inch.......- ; ‘ \Cast, wood hdle. . . per doz. 45@60c 
a — ws ‘0 7 aa 00 85. *lPorged steel, w 00d hdle - $0.80 
Per 100 Ibs. ro 81.90 84.75 84.65) aoe sentnutdeasnnene rn —_ 
a saat 1 1 ( PUDceccce ccs coe eeeb 60 
Per 100 lbs.. of 55 84.55 8984.65) CLEANERS. 

Cable Log Chain. | Drain 
Advance 25c per,100 lb. on Cable ( ‘oil Iwan's Adjustable.. sstevcccteue 

Cow Tie Chains. Iwan's Stationary.... . 40854 
American 2 toggle...........50&5¢ | Pot. 

“ toggle and snap...50&5¢| Wire........ per doz. $0.55 
na open & closed ring, 50&5 4 | Side-walk. 

Halter Chains. | Steel............ . per doz. $3.25 
American, new list......... BIGGS) ZLOB... 005 cccece » aodeed 65454 
Ga bos Sov sehiscececeal roi | 

Niagara, new Ea: 40& CLEAVERS. 

ee oe. se . ogbe 410&5 4 ?| Family. J . 

Picture Chains. wend in. a ' 8. = a 
Light Brass, 3 ft........ per doz. Boe] boa... rea. 8S 
Heavy Brass, 3 ft...... 5C| Butchers. ee 

Pump Chain. » rite 4 
Galvanized, per 100 Ibs......... 85 00) mnnye, eee os 

Safety Chain. CLEVISES. 

Brass.. * it ..60&10¢|Malleable ...... ; ijic 
worn Stel Loading Chain. CLIPPERS. 
Per 100 lbs... 816.00 813.50 af, o/Bolt ilies tian oto fa $1.90@34.75 

Stretcher Chains. | CLIPS. 
fe in. 88.50; § in.[87.75 per 1001bs. | Arle... 0... ooo. cece cece cece 65454 

Tie-Out Chains. ie | Damper. 

Brown's ...........-++++++++-T0&10%| Standard per doz. 65c 

Trace Chains. | Troy. i : ; “ 
Western Standard. |\Hame....... “ l7¢ 
Gh 6Bi.00.05 00 -per pair 3c 
nah 34c CLOTH. 
Sees 330| Pmery. 
es cue cide axes 8c} Triumph............- sss. seed 50810 
| Vg Pee « ae] -B. &A.......-.. --- 0% 
© Se ose os is00-9 tsar « 42c|/ardware Wire—tfull rolls (100 ft.) 
EE inst 's Sdeavigutees ¥ 48c| 2 to8 mesh black, per 100sq. ft..81 85 
Se aera “ § @e} Ptol2 “ 215 

Add 2c per pair for Hooks. |; 2to8 “ galv. “ * 3 00 
Add2c “ for Twist Link. | 7and8 “ . ; 4 50 
Waaon Stay C heine. |\Sereen Wire. 


tO ee Ps 12 mesh, painted, per 100 sq. ft..81 05 
Per 100 Ibs... ei.s0 $6.00 85.50) If “s 1 50 


COCKS AND FAUCETS. 


longer than §x6................ @5¢| Holstein. ~~ ai CHALK, CARPENTERS’. 
Machine, §x4 and sizes small- Gals sav Ted 5 8 10 SD, os awd cone daa «ed per gross 58c/Compression Plain Bibbs. ..60-10-2) 4 
er and shorter... ............+- 75% Per.doz toad $20.00 $21.00 $23.00 6 et ne eee “ 48c|\ Lever Bibb Cocks.... 60K 105% 
Machine, sizes larger and Chicago Pattern. : a ree “ 38c|Compression Hose Bibbs.... . .60-10¢ 
longer than §x12............+++- 65% Nos 105 108 110 Common White Sch’l Telegraph Faucets (new list)...50-54 
Machine, longer and larger Per doz eee $15.00 816.50 818.50 BEN ace oonsccts 54c| Racking Cocks (new list).... .60&20¢ 
SEN BMED . « ovetcsss ves Ueppeebe | tows Pattern c ‘ , ? Compression Lock C’ks(n’w list)..70¢@ 
MNO Sao vcnc'avbisoe'e’ 50-10&5 & Nos ‘ “se 410 CHARCOAL Andrew’s Brass Faucets ........704 
EY cad cose oc Obdec dds ys dupe 60&10% Per doz #2 eto $19.00 $20.50 In barrels.................per bu. 22c/Angle Plug Faucets, per doz....90.85 
ED itwe eekeuhoa cede vebed 80&10&5 & New Elgin Pattern. h ‘ , Ss, |Milk Can Faucets, per doz. . .82:60-4.20» 
TIT . 200 000s cove cccces coeees 75&10 % Nos 705 78 710 Ipiount. CHECKS, DOOR. 30¢ Petroleum Faucets (new list) 70&10% 
Wagon Box Strap .......... 70&10%) Per doz..... $19.00 $20.50 $22.00 |sargent’s .........................80%| COLLARS, STOVE PIPE. 
Mortise Door. Burn Pattern 
Gem, IPOD... ... 2.6000 cee cove eves 60% |” SA 700 701 CHIMNEY TOPS. - hows __ Seearnee 5 6 7 
“ bronze plated. ............ “ ain Tin per 1.60 $2.¢ 00" 
oaed. bronze plated 0% oe. SRI650 pang cedere " A Z.. ee 50% |Japanned a, ‘BT. — — —— 
EET Pree eee Re a ae egal wet CHISELS |Lacquered Brass“ = 2.75 3.25. 4.00 
eee ee 1% CAN OPENERS. Bor } 
° , COMBS, CURRY 
“ ~ Bronzed............... 50% |See Openers. Bees 10 12 14 , . eas . 
us. Round, per doz. $2.10 $2.25 §&2%.75|Nos ... 000 11 15 39 8 106 
Wrought ...... 2.0000 eee eee 50&10% — GUN. Flat “ 285 3.60 4.20/Perdoz80.32 .55 1.85 .85 1.10 .75 
See Ammunition. Nos.... 3 3s 533 
Oe ee W&10% ga ’ co By 5 rs 4 a — +o 
“ OER Re aaa 70% CARPET STRETCHERS. Or quality......... per  10@19c 31. 5 .70 1.88 

Square Socket, Framing and Firmer. COMPASSES. 
RN aa so&10¢ [nee Stretchers. (| 8 ah Re 204 | Carpenters’... ces... 20% 
IED x ites chOnies ode nies 754 a CARRIERS. Peck, Stow & Wilcox Co......... 754, |Pencil—Faber's......... “per doz. $1.00" 

ay. For beveled back, add per doz. .60c lial : 
BORERS. Diamond, Regular.......each $3 50 % COPPER—See Metals. 
lar. Diamond, ee «6 50) 2nged. Firmer. , TOPPERS 
Miller’s Falls.. .... per doz, $13 75 Myers’ Imperial....-..... “ 350 With handles................30&5¢ * | sotderi COPPERS. 

Bung. * Glover Leai « 3 5 |Choppers, See Cutters, Meat. — ng. — 

ice. 6.) 5 eee i ous DP ces ccees iS eonimnen =o tnes 32c 

Enterprise Mig. Co,’s No. 1.....81 35 CARTRIDGES. CEUCES, DEILI. Bh he oo nel 

ror 1 75 See Ammunition. Goodell’s, for Goodell's Screw = deat ce hammanien 
Less 809025 4 CASTERS. ee per doz. 6 25) CORD. 
BOXES Yankee, for Yankee Screw | Picture. 

Mail, No... ...++ ecm ae G0&10% | Drivers..............--....... 500] White Wire ..............8010&5¢ 
wieitie.......:.: $8.95 4.95 17.50) BOE oor ener eens eeeeee eeneee ones Le | Sash. 

Miter. we 60&10% CHURNS. Baltic Braided Fiax.. .per Bb 2c 
New Langdon............++-» 15&5 & Iron and resiain ‘wheels. Anti-Bent Wood, Gal.. 5 7 10 | Silver Lake, white 7 $2 in. «“ 29¢ 
Rc cnkeebns 5 <sa0'sspses 30 Sg cgammagcetit le . NE bi itenanteand 93.9084.158.40, “ “ “~ S88in. “ 26 
I cs cnasnsecasnn cs’ each $1 25 Philadelphia Plate, new list.. 0% Belle, Barrel. ...... kd 70% | Keystone sesamiae .&82in. “ %6e 

BRACES. Ni ncce cone cs0tee vo cdsts 60 60g {Common Dash, Gal.. 4 5 6 CORKSCREW 
Barber's ....... 50&10&10@50&10&15 % | Payson’s....... 2... -e0eceeeee es 75&10% ae GOZ..... 206-6. $7.75 $8.50 $10.50 ORKSGRE WS. 
Fray’s Genuine Spofford’s ...... 04 () «Eee eee eer 70%|Humason & Beckley.............334¢ 
“ Nos. 66 to 146..........4. 504 CATCHERS, GRASS. Union, Gal....... 5 7 10 |Walker’s........ Soca 
No. 0108 .........  ...-83 50 Carroll s No. C..... .. per doz. $4.25 Each........... 98.65 %%8.90 #4. 75) Williamson's | Regular.. ae 
° PER: GEOD 2. oc cvicvee cveces 3 75' Wildermuth’s ' | Williamson's Forged Wi orm.....50¢ 
NO. 0B 2... cece cece cevees SS PS 1 2 3 | Adjustable. 
, NO. 010 «2.0600 e eee ee eeee 285) Perdoz.......... $5.60 $5.75 %6.25/ Martin’s........... COTTERS, SPRING: 
BRACKETS. PROB siesssicc. sce a 5 6 ’ All sizes—new list............ WK 10% 

Hay- Rack. Per doz.......... $6.75 $9.50 $10.00 | unenere we' ; 

a COUPLINGS, HOSE. 
- we8- * 10 20 CHAIN AND CHAINS. Hose. 

Shelf. Breast Chains Sherman's, brass, j in., per doz. .33c|Brass.......... ...6...e0 per doz. $1.00 
Cast Iron, Bronzed ...... 50, 10,54 Doubleslack Loses) doz. pairs 85 % pe brass, j in., 65c/ Brass Plated............ . 85 
Griffin Wrought Steel. ..... 75&10%| With Covert snaps. “ 5 00 |Saw Filers. Jiecetians ‘eatniae 

“Folding ..... . &10%| With slide....... = (5) Seah Seeeees tit, GO... ........205) COV RES WAGKI-Seetinte 
BROILERS. Withoutslide....... °* 285) Stearn’s, No. 0, $3.50; No.1, ’ 1S. .G 
Wn. cecpalen aecacs nh 70&10% t Ox Ci $11.50; No. 3, $5.00 doz. CRADLES; GRAIN. 





Crown,Self-Basting, No. 80.doz. $2 50 








{, 0. 87.25; § To. $5.45 per 100 Ibs 


Wentworth’s. No. 1 $6.00; No. 3 $7.50 Mergan’s Grapevine. ..per.doz. $22.75. 
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J CRAYONS—See§Chalk. EMERY CLOTH—See Cloth. Wood GREASE, AXLE. HANGERS. 
enone BARSOO BSaat, Yee Diamond .............Der gr. 8 50, Challenge................-+.- 60&10% 
neh or; WedgefPoint,per100fbs.$3.25| size. --5-lb.pkgs. j kegs, kegS Frazer's. .........+...+++++++-+ 950| Peerless...... ve nesses T0&10% 
CUTTERS. No. 60 to 150, per b. 6c 4c 4c Hub Lightning ............... 525] Siiver Star................--.00&54 
Glass. Flour........ 5e 3c SO Paragon .....6...00eeeeeereeee 675) Storm King.......... vase --+ COQ54 
SOE MONE. seseresorrns oveoreenss = “ENAMEL, IRON. Wood Pails. Word's Best........-..e.. see. 50% 
Smith & Hemenway Co......... 50% Fr--er’s, 15 I. 80c; 25 Ib. 81.30 each Wagner's Adjustable .- 0&10% 
Woodward.........-..++ dove 40%| Nubian, }- wid cans...... Naik doz. 1 80 Hub Lightning, 15 ®. 55c; 25 .| Warehouse ............... oe 604 
Meat. semen wirmetas? ja Griffin........ .70&10G 
———* Nos. 5, 10, 12, 22, -7 Keystone........ cece cocccccccce LS Tin Cans. Conductor Pipe. 
ove CTO ‘ Chomellene Graphite. CE sind eires csvedonnlil 20&10% 
No. 202, list, $1.50 €0.........-4087} & ae — 11. pergross......... .s+se2-89 50} Iwan’s Perfection ....... hpi 
Universal... Nos. 1 ‘2 3 See Forceps, s. 8 b. PCP ZTOSES... wore sccscecces 25 00 EZave Trough 
PUP GOS... oc cevicss $10.50 $12.50 $17.00 EYES. 5D. per gross............ 2... Se eae... oor anki 
— Bright Wire Screx —See Goods, B. W ES NID icine os 0000i dateshaasel 20% 
Dae as" NO soles, $1.50 $4.00] Drifting Pick... 0D, 1OREE Soapstone ssc rrerctcsrreecicses MARIOS | WI cocscesscese cosess scutes seve 35% 

Slaw and Crout. — aaa 554 GRINDSTONES ene Door. cacti 
3-knife Crout.......... per doz. » = — cree reteisese nada i Family. ov Radner wsiadalioul per : = 
caine «“ 3% ceeteen weoven only 9895 9.00 10.50} Lane's Standard....... “ 850 
Be fe tite eeeeeee 7% FASTE TERS, STORM SASH cad ARE . . . a ar tede re oo 

RANG. isaniocss<bcnress : vo 
Schroeder’s.........200. perdoz. 85 Le Ro Noiseless ti: « 400 
Nd nen. BeIOg| NOs tvenne cnnsece gare. isha! a. rece aan 40-1085 % 
Sl ’ 
pr eae eanshenanese wenios FAUCETS-See Cocks. Ball Bearing....... oe cae Fe HASPS 
i ibsi cate Lanta : 

Di a se sa A 40&5%| Ni PP soapy ik nee Common Bearing.. 1 2 8 | Hinge, Wrought ........ : ja ¥eee 50&5% 

nage a ee eae ees Der eh onesie OO 5. sine csovescos .00 2.80 2.65 | With Staples—See Staples. 

King’s, Little ite... -c<dise SUNG SitentonS.... 2... occ ck 75810 ‘ E rs co W: DP von 

DIGGERS. Challenge... . 2.000226 sees cose \. HATCH 3 
Post Hole. Royal.... Sede Khiececkeee 808&10 % (See Ammunition.) 
AOME, .0205 sees cove cece per doz. . ~ FLUE STOPPERS—Seo Stoppers hae HAFTS, AWL. Challenge... BaP hath Bet re 
Heeesepeboods ze ah ; _ oss «sebheveotacinmmameaia 
hl csthiateats - 5 75 FORCEPS, PIG. Common...........+..per doz. #0 19 Cast Claw wr aia per doz. $1 20@1 45 
Eureka. ......+++++++++ © RM apaatee. ..cpistioasnse’ per doz. $4 75 ~~ ‘i go (Cast Shingling... “ #0 95@1 20 
amen sit Bendic..  * ; a Whisson’s Imp......... 5 25 yore cone le anki” oy — apdepeecs beer enna = 
wan's andle.. yPlain top... © BP iMammeis. ..... 00.00. ccccre csccecsees 
Iwan’s Perfection neeee is 4 ~ FORKS. | ais leather top...“ 52 | Underhill’s Star Lath ........ 40&104 
’ le ttern “ Sewing. 
nyen"s eer , oa, sax “ 17 00] These goods are sold net this year. Common............. ee 22 HAY KNIVES. 
lso Augers—Post Hole. Barley. PUR iencs beds cveviase pon 52 
rare te sine Steel, New List............70&10&5 watwens. See Knives. 
aoe see ee Care sey rooneone OM Juth MOBO «200.2 005000 per doz. 8085; HAY RACK BRACKETS. 
DOORS, SCREEN. Coal, Coke, Cottonseed’...........00% Sisal epee ETN s is 
[Be 89 re ae MS aia oe os “ 135 | Wenzleman’s No. 1....per,doz.8 9 60 
13 in. 4 i 9 50 Batcheller, 2 tine..... ...... net om Fie rope Ne “ 6 50 No. 2.. 0 20 
i, in. 3-panel natural pine, o a o Aemthee the. « 8 50 
fancy...... Pcveesese per doz. 12 40 “ See GRRE Te ‘s0a7 | on iain HINGES 
DOOR HANGERS—See Hangers. Laon pose ese eccceee oceeee pasa HAMME Bani, er seseter .: deakben eine ee 
— Te a alla a ta Se pity aole’s vos eos-soeeeecensAOQlO$® | Parker's, oe os sens vanes = +. -. 058 

A. o okk v.00 db Va ge oe 60% &65&5% i &5 neers’. Shepherd’s Noiseless, or 

Samanta Weshete... « 5.cacscsi.d 60% Batcheller, t ine. --- “Ses jae Oe seceee cece M&10E oat casing ........ per doz. 1 05 

Breast. Manure. Farriers’ , . 
eae A eet re —m. . ~ Batcheller, 4 tine............ 70&5% Ph ots ots i Saha tix? + way “re aye me ws 

ee dine deecoes os er o cece cseccveocecees 40% Maydole’s .......... ce cenece 40810% A a gta = 196 tee 
ee ae Ee NR crore. ‘evade ied 80&10% ae woe | mmo... eee Bie, ng ides 

ye ee . en ee +o (i im ere a | RT se ereresceseeeeceee®V® | Knuckle. .... sees lo 
Per doz..$7.75 $12.50 $14.25 $11 00 FRAMES. Quaker City.......... thin’ $300) Leed’s..... ‘cased o sets 6 75 
Goodell’s Single Gear per doz. 15 75) pack saw. CASE.«..... sere sere ee 110} Superior ....... prs. 9 50 
Millers'Falls“ — “ a: gg “Rees ...per doz. 75 Maydole’s........ sau - -B0&5% ng. 
“ Boe” OL Seanlag’s.......<. we “ 6 25 Riveting. REIN, wcuvne coistaniaiiedine 204 

Reciproca g. CGS ocscdemesererece ee - 250 Maydole’s....... ++ seseeeeeee-30&5% | Bommer Bros Ball B’g Floor..354% 
Goodell ..per doz. $16 50 Shoe. Bommer Bros. Spring Hinges..40% 

Bit Stock. FREEZERS, ICE CREAM. CASE. oc 0cce cece cece cceeee DOr d0Z. 756 GR oc, cMiehsakoesed 25&5% 
Standare —ist... C0&5%@0OL@10G| 40456 _ * ay ies G0 08 Gurentte Dbl Acting.. - 

Letosng ES RR RE TOM. «+++ +++0+0 ++ DOF Seth ethranrsrsey ean 
-yek-meeenunss* Bach....8110 1.30 1.50 1.80 290| Pol’dIron, Hickory hdl. : 80] Ideal Detachable....per gro. 811.10 
| EE ESE Y oe es eik sei 8 10 12 15 Mall. og Inlaid. .... . : Py a ee a 2 fA 

Standard TITETITELELIL TEE TL seam Each. Z $2.95 3.80 4.50 5.20 ee D ccccccccce "300 800 $1.00 te og a ak as aa a per gro. re 

a ga sbvdecrcsvecyereececas aa | White Moan thn. me aeererse sacane tes ii ta ie telies Be FE: 

Cs 8 05:8 6 06's vccsec shes sucvde 20 qt., Ne./ Platform. ‘each 819 10 Magazine.............. Wrought Iron. 

- naman Tay 6 ae “ 22 60 HAMMERS, HEAVY. SAMAR, . UabS Soshen Uiatonchan nese 

Clark’s Interchangeable ......... 30% 25 qt.. Se-apson Power . 4 43 50 Heavy Hi re and Sledges. “ 

pS ORE DE a 60% t. “ « 58 25 Ce ee es 804 —-. Stra ieiek 3 65&1085% 

: i 45&5%| #46» & p Hing 

tay ly, arr ae an 5 Ws. ANd OVET.........eeeeee 80&10% | Heavy Strap Hinges........ 758104 

Goodell’s Spiral......... 50, 10, a GAUGES. Masons’. Licht? Binees......... 608108744 

ren na Spiral.......,50&10g| Buttand Rabbet ee en %%| Heavy T Hinges............. 55&10% 

4 ~ hala 40&5¢| _ Stanley R. & L. Co.’s........ 20&10% HANDLES. Extra Heavy T Hinges. ...70-10&5% 

Smith & Hemenway Co........ Cream Pail. Auger. Cor. Heavy Strap........ ee 

Fairmont. .......cesse per doz. $8 75; Common Assorted . -.per doz. 80 38| Gor. Ex. Meavy T <0. ss 70&10&5 

EAVES TROUGH. GALVANIZED. Marking, Mortise, etc...... pt Bais Peck s Adjustable .. “ 210 serese' Hock and Strep. 

Territory. LC. b. eons cove eccces core eves ons --50&10% | Ives’ -perans 1.45 Aree Beck end Bie per 100 tbs. $8 90 
Eastern ....... 0+ +++ eves 80&24 % | sar 0 CEES REI ESE + Anh + —sen ataataa “ 65 
0 ere er ae 8 Atkin’s, single, 55c; dbl. 80c per doz Chisel. nas gaa x ~ 30 
— Cow ccccesceceses case wanes Wire. ; Hickory, Tanged Firmer, Assorted, Serew Hook and Bye. 

CBLEMN.. .----- eee sees vee. 5&2 WARGO Boe.dccs icccccciceovedscest® 25c; Large, 27¢ per doz. EDL ap 7 kyrenboneionsted per 100 tbs. $6 55 
Ti PRS 0 «cane cd pe neten 4 GIMLETS. Hickory, Socket Firmer, Assor m. f “ 7 60 
minnu_ = itn; Lange, Bit por Gon. BOlvecigeracosovsons 3: oe 
ments generally delivered. DISGOUMS 2. ccceceie vcscosess ---35@40% Applewood, Tanged Firmer, As- . santa 
RRR DIN dpcaRepnp ei se GLAaR, Warnow. Phe von con og) ogg 1&5 % 
EGG BEATERS—See Beaters. | First two brackets. son ceee ee D&D pp ’ mer, 
Above “ eceeceee se D&10G heen eT per doz. 24c | Grub. 
ELBOWS. Coal Pick . .-50&10% | Extra sans rapt 
GLASSES, LEVEL. Drifting Ptek. ........0+ 000000 508&10% | Hazel..............+.. per doz 
ag ate 5 6 7 File po eden 13c, large 16c per doz. Ladies’ and Boys’........... 75&10% 
nohes.......... Stanley R. & L. C0... ..++0+ +++ 50&5% -noeperpelanimeeta ‘now > --ndinggaateaplepareabe cy rot 
Smooth, per doz. i 70 $0.75 $1.10 | Hammer. CN ai :cide seasnad code snch 
Plana“ 1.80 2.00 2.65 GLUE. Adze Eye... ......++ +++ per doz. 40c| Planter’s Eye.................. 624% 

Corrugated Conductor. Bulk, Blacksmiths’...... per doz. 400@700| Weed.............-seeeeeeeees 75&15% 

DOIGBOGIG 6 5 i006 5600 6 déecces -..60&10%| B Amber...............-per B. 116! Machinists’........  “ 45c@70c HOLLOW WARE-—See Ware 

Corrugated Stove. A WICC ...,.0ccccccccce % 1890) HACER .oscscccice veces -- per doz. 400 HOOKS. 
ae ae 5 6 7 |_H.S. Amber..... sreveve “1590 Hay and Manure Fork ........408&10% | ana Byes. 

Smooth, per doz. $0.70 $0.80 $1.30 Liquid. Hoe and Rake... ...000..00++00ee40&10% | Brass ................. 00+ 5O&10&5 % 
Pol'd 1.30 1.40 210} Army & Navy......... sreeeeeeeMO® gay, DE ecg sae 2s tdsiaeeoeal 654104 
Plan d - 2.00 2.20 3.00) Le Page’s— Plain... se seseeeseeees DOF GOR, T5O Awwning........-....- +++. per gro. $1 80 

Four- Piece Stove. List “A sesseesseeseeeesSH& — “Varnished..........0000 800 Belt. 

Inches..... 5 6 7 List “B” .......... serseeeeeesBBh& Screw Driver. | Brown's ....0...00 sees sere eres 70&5% 
Smooth. per doz. O41. 30.52 $0.80 List “CO” ...csseeseee sere seeee 20% Assorted .....ssescseees = Po EE icin cen, anda vate uegeneanl 655% 
Pol’d 0 1.00 1.20 GOODS. on | atl caine reer Pep rst s Bench. Se 

Plan'd . 1% 1.40 2.40] Bright Wire... ..seeeseres cee Gnd Spade. ......-.0.0000+-40$ Ps, 
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Standard. LINING, STOVE. BIBI ono sc ccvccce c0ccee coe occ BORIOG 
- aes jae = ots tas ance eg pangs a Re es per crate 42c SEE nero ceroege costes ota 

OZ. «eee eB. d ° e Si civne Détcdvesecect’ MACHINES. re. 
Wawasan & Beckley’s, perdoz.250| Wilcox. Without With | Small Lots...............-.++:- #2 10 
(See Goods, Bright Wire.) , ee ead oe ee ee 2 3 Augers Augers GE” ddscotn cndiiadde'cess 2 05 

Bush. Each.........+.....$0.85 1.20 2.90/ Angular.....per doz. 3 00 4 40 Cement Coated................. 1 95 

Cor mon Axe Handle. per doz. 87 00 KETTLES. Upright.... “ 260 400 NAIL PULLERS. 
En dnanssba cthedinioke ns -oan15@ | Leather Riveting. See Pullers. 

Incl... 7&¥5 § 4 | Gauldron...... Any eer Chicago, Pomeroy ....per doz. #9 & NAIL SETS. 

Per 100 87.60-8.10 9.75 11.50 12 60) Gopper...................... per B.27c| Exeelsior............. : 2 | See Sets. 

Clothes Line. Maslin ..... dene weve vee 669% | Handy ................ . 2 0 NETTING, POULTRY. 
Japanned..........per doz. 220@2%e | Sugar ................0+ see vee 5085G | Little Giant........... : 3 00] Galvanized before Weav'g 80&10&54 
Galvanized........  “ 40 KNIVES. Pony, Pomeroy....... ° 7 After Weaving... .80&10% 

Coat and Hat. Beet Topping. Washing. lc ididkiianensibeeeie 655% 
Cast Iron ........per gro. 720@81 50| Clyde, 9-in. Setmiver Biase, ds: 6 = ay ee 5 _ NIPPERS. 

OM FUNG sn 5s dss osde c5cses es MOG | OMMMBGRRNS: .0.0.0..005 000 cove sees wis ands é+so Ee CED CREE Bad Cualing. 

Conductor. Cooper's Hoop... .......ssses cesses oe oe soceee sees DOE COE. - ~ Stubb's Pattern. Ins 5) 6 

Malleable.. ......50&10%@50&10&5% | Corn, YStONE ............. Per dozen .......... «= $4.00 $4.25 
40810 Round Wayne........ 26 50] End and Diagonal Cutting. 

Pies oa soceeseecvecee LONE a oe bbe Sods donees per doz. - = a oy ~ oapeigeanays “ 60 01 Swedish Side 754 
‘Orn. SN cian xd s:eicows ’ “ “eoeagy asa A ~iah oe gate age tind aa a aa 
Common, unpolished, per doz. #1 35| Barle’s................ @ Bagg Oe Chlege 96 OF] _Utien Deep Forge & Tool Co... .004 

ame 180} Woodford............. © 38 nee OE. ok es 40&104 
“Cut Easy”’...... seen ¢ 2 75 Drawing xes. MALL T Vv &B 55-5 % 
. BTS, | Ve BW Bu ececccrccce cneeee sevens : 
= Goods, Bright Wire. Standard Tee e eC eee eer ee eres °° -70% Ca ters’. NOZZLES 
Grass. Adjustable...........-...++.++-..15%| Fibre Head, Small ...per doz. % o| Hose. 
Common. Nos...... 8 . 1 Barton's Carpenters’ FARR EE 10% “ “ Medium. “ 5 75, Genuine Gem......... per doz, 83 15 
Per doz ......-----.81.50 1.60 1.70! Folding Handle.............. 25854) “ «~ Darge... “ 675] Magic...........0++--- 7 3 15 
German.. coecceee PCr doz. 1 75 Hay. Round Hickory....... “ 1 75 BEGGING. 000 cv0e cceveses 2 85 
Little Giant... ee 8 00 American, Sickle Edge..doz 10 50 “ Lignumvite .. “ 2 8 NUTS, HOT PRESSED. 
He ~, ones. Sickle Edge..... ¥ Af Square Hickory...... 4 1 75| Square Blank. 
res jdamiien doz. 50c OBED B «-ooee sees rere core . “ Lignumvite.. “ 3 40] In. 5 
wits Fine. itd dienobed soe tes 45c| Iwan’s Sickle Edge...... “950! Tinners’. D. Rl the é Rd deat dic PS 

Lambrequtn, or Drapery, per gro. 2ic Iwan’s lupv’d Serrated... 1000; Applewood ........... ‘ 1 70] Square Tapped. 

. ’ r Lightn’g, Holt’s Genuine “ Serre 75@1 15) In. te 3 } i 

PUAUTE ...+++++++++ 00 ---4@NE10% | Lightning Pattern....... “  600| Hickory Sheet Iron.. “ i D. 180 ite fe Bic Bc ste 54c 

Potato and Manure..... +e+e+70&124% | Wadsworth’s Sp’r Point“ 8 50 MATS. For 5 lb. boxes add jc per BD. to 

Screw. Hedge. Door. , above prices. 

BYOSS. ..... 2. ccccsccece cesses 80&20% | Challenge............per doz. $600} National Rigid............ 50, 10&5¢ OILERS. 
(See Goods, Bright Wire.) ED eecsixcsceces | * 8 75| Queen Flexible................. 50¢| Chase Pattern. 
Seat Spring .-per Bb. 540 Mincing. Stove. Brass and Copper...............50% 
HOOPS, TUB. Common, Single ...... “ 40 Ly a: per gross. $2.25 Zinc KS¥edAe CSSRORSNORON ESTEE Seed 604% 
Ever Ready .......... ..per case $1 70 Double ..... . 50| No.1. * 2.50 eo 8 
HOSE, GARDEN. Streeter, 4 Blade...... “ 130| No. 1 Asbestos Toasters, or =........ os Gos. enone. pA 

3 ply 2 in. 35 B. pressure per ft....4jc 6 Blade...... = 2 00 wire-covered Stove Mats, A on Gea al 

3 4 oe : « ....6h¢ Putty. with handle........perdoz. .75|" Gommon............+ per doz. #0 50 

8 ¢ 24-35" Fe ae ror “ 60@1 00| No. 2 Asbestos Toasters, Copper Plated Steel.. “ 85 

S$ (ae ~ “ ...8¢) Lander’s........ per doz. $1 40@1 7%) with ring........... perdoz. .5|/ Malleable Iron............ 60, 10854 

4“ 4% s0° % ss:8 ¢ Scraping. MATTOCKS 7S I Re 65@75¢ 
“ “ “ te oe 

6 EOC. | ~~) ~smagrisaeptiene 7 ~ - ~~ pelaaaaanantananeanonan +i MMMM | 

8? sie, Y 4 KNOBS MAULS Inches......... 12 14 

Cotton Zin. 75 B. pressure per ft. 60 Door Iron.lbs. 10 13 16 18 21] Fiat...peridoz $285 3.60 4.15 

2 150 “ uns NE snd cana weneos per doz. 80 73) Per doz. 83.00 3.60 4.50 5.00 5.75) Roun “ 2.25 2.75 

B HUS ° Porcelain Seeeeeesereres A 83 Wood face, lbs. 10 12 14 Can. 

088. - om ee PUR deta west cncedesee. 83/ Per doz............. $5.00 5.50 6.00} Delmonico............ per < doz. $1 30 
Per doz... $2.00 200 1.75 .80 LADDERS. Wood Cho Never Slip........ +++. 0 65 
Nos. ore L PP P K ; Common Long. Lake Super’r “é Oregon Pat.. 80&5¢| Crate, 

Peas... 0) 000 660 1030 | pete th ecennnes <a 9e@14o MEASURES. Ree “ 5 75 

~ sel caaarg ee . 2000 3000 Q  Zxtension. }pk. 1pk. }bu OUTFITS, COBBLING. 

POF GO. ....cc.cc, C280 B60 96.50 pO 8 veneer s------ ++:+++126 |Galvanized.per dz. $2.00 $2.75 $3.60] Home..............-+.. per doz. 811 50 
Ga ER ESS 6 59 64 68 a tt Japanned... = 150 2.20 2.90) Economy... 4 90 
es Sic, SR ES A Be an en wane co cece socoes METAL. Fireside................ “ 10 50 
with Shelf, add 10c. Babbite 

Brinkerhoff's. . is edlntes cine oodp antead ee ir per ib. 7c PADLOCKS. 

Pos. schodaec have nets Wee $1440) Triumph, per ft....... .....0e0ee eos 13 c| Standard Wrought ......... 70, 10&5% 
NOB aes eee io 2. = LANTERNS. tee frre a. | ~~ —aepnanenanienenienate n> 
Per doz ~+- 9R400.% 15° 1-75 Bullle Bye Police. oper oocemetenal “ oe TD BGRe eds 6 00cse cqcec sues Gucetd B05 4% 
Wee. co 200s 40s 3s 4s 3-in. Flash Light...... per I. WE ik onan dhs nsd nerecx 9he 
Per doz........ $0.85 1.50 1.25 1.25| 2j-in. Regular......... 400} See Metals—In first column. Bs ae PAILS 

CRiticds60 ccteseweus A AB F 3-in. Regular.......... _ 5 00 MICA. 
Per doz.........+- $3.00 $4.25 $2.50 | Tubular. First Quality............2.0200000. ee a ee 
IRON. NN cicds dnporces dsheds 408&10&5% |Second Quality.................... 354 so-at., “om one.” . =o 
See er ee —— LEADERS, CATTLE. MILLS, COFFEE. Prag seee 
. 7 NOS 02.200 sere eee 2 II on... vasece cas ceed 25¢| 10-qt., Galvanized..... per doz. 1 60 

porte Per Oz. ......--+++++ $055 9070 82 75 lParker, .... 2.0.0.0... cee cece cee cee 50%| 12-qt., aspen “ 1 8 
Princess LEATHER, LACE NE Le Ath d s pebkine a950 ome 504¢| Stock 
Yale a osevese S cence ssbseseone seccee 40&10% MITRE BOXES. a qts. mt p 4 4 4 
Oxford ........ 8. See boxes. Per doz....... ' t : ; 
Ruby Ex. Quality........... per sq. ft. 246 MOPS Water. : 
Tourist, Folding...... LEATHERS, PUMP. Sen ot Sa per doz. $3 15 ern omen qts om 4 SI 

Pi Valve and Plunger.............. .45¢ | Handled Cotton oe > a 

Plane. ‘ounds...... 1 1} 2 0 
Wood Bench..............++ -- 20&5% LIFTERS. Per doaen...82.00 2.35 2.65 3.25, Cable, 2Hoop.. “per doz. 81 70 
«Stanley R. & L. Co. (new list) ...254 |Stove Cover. MOWERS, LAWN. 8-Hoop......... 1 90 

Coppered......... per gro. 1 75@3 65 | 211. Bearing Cedar, 3-Hoop......... ° 2 85 

Cheseeial sat sde'es Gs,40 be per doz. $11 00/ Ideal.. ° 5 50] Inches...... 14 16 18 20 | Standard, 2-Hoop..... io 1 60 

Common, Polished, per 100 b. 3 25 Alaska, Coppered " 400/ wBach....... $6.25 6.25 7.25 8.00 . 8-Hoop..... . 1 80 
«“ "Nickel plated, “ 425 “ — Niekeled “ 5 00| oneap Grades PANS. 

Chinese Polishing. .... per doz. 740 Transom. Inches...... 12 14 16 18 | Dripping...... 00 0000 cece - 60854 
Laundry. No. 1 .....-. 7 : SITUS s 20th oni cede occnckoaue 80% | Each....... $2.25 225 235 2.50 ¢ ee maiog 
an Be Dihusse Eas LINES. —~ =) REDS? RETEST 50,10810%) One yinasaes ** 70104 

io SOS, Rarerpeiee. ..per oes S| Twisted in 9040. banks. Inches...... so 2 wp 2) ee 
No. 55'J, * * 760 Nos...... 4 6 8 9 SRS $3.50 3.7 4.00 4.35 pl 
No. 50'T, “se “820! Der gross 81 50 200 225 250 $00 | Philadelphia. Per don, $475 875 9650 $750 
No. 55 T, re 790 ‘Twisted in 50-ft. balls. All Styles Except A&E 60, 10&10% Neverburn.. 4.00 4.50 5.50 650 
No. 50, Howells eoeccee «fen °° Tee Nos 1 2 8 4 SD ea aaa 50&10%| Savory No. eile .-Pper doz 8.50 
Mee évenides ss Cl ae eee eee 4 Style z High Wheel. .60,10,10&104 PAPER. 
Tailors’ OR or fo per Bb. 440 Per doz........... Me Bc B50 410] Drevels.............0...eee esses ©) puitai 

iets. s: ee Be | — in 20-ft. — a PM 5050 ccceR isset, Net Price Plaine” per 100 Ibs. #1 10 

Tuyere, BB ccc secs eves sete 1 NAILS Tarred aay Seapeseerr 1 20 
er Ou. “820 250 Ble BBC | Out Steel.............00 00. rates, #910 woreda Felt. ° 
oa Pee we wy Ron. 5 Masons’, in 100-ft. hanks..doz... 800 Tarred Felt....... 1 6S 
Desay teens b +4 Clothes. Pao wnt ase No. 20, Red Rosin....... prroll 40 
SULTON .....0. ceceec cece es OR SEED ow S06 cee obec co ccee veces “ 

JACKS. GOOLE. FUCO. .....0 ccc0es per doz. 90 80| Capewell ....................0:- 15% a bad, = ROGER «0.0000 = 

LOCOMONEE. «5c cesedesesibe cecsece TOMBE | WWI. 4 ....ccccceees « 100] Perfect ............ sss. cceees 555 & Bmery. -- 50810 

Wi 60-ft. Sisal “ 1 30 PD -- cccebthundetebpiace 660s 20-54 Challenge......... $ 
‘agom. OOS. Blam 4+. ne ons \b\ MMEaasr occ. 8 Avvss cesses secsen suns anes 

ROB 6660000000000 ccvesces 50-ft. Cotton .......... ‘ 10 amon thente ee te a 40&10% ae 
EGR 62 05000. esrevees ease ams 50-ft. Braided Cotton. " 1 10 Judd’ Shee. Gn we. oahi: ocala W&104 Ray. se eeeeeeeeee Seb tees eens 
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P RS. Tinner’s. PUMPS 
Apple. ARE gg pad, on baNSes Ws bE RObe eniti“ote wien Spout. om 
a Fae SOON sos ndedse pons 20shtros a4 os. 1 2 3 4 tkins 
Sesesenie” - be oe. OS PLUMBS AND LEVELS. Each ...... 8.90 1.00 1.10 1.40| Disston’s 
White Mountain . “ 4 75 |COMMON..... --.- --+0+ 00 75% @75&10¢ | Spray. Jackson's 
Reading........... fo at 6 5Q |COOK’S...... ce cece rene ce eeeeneeeees 404| Blizzard.............. per. doz. ~ 50, Butchers’ 
Potato. Davis’ [ron........++-+++00000e000 25%} Cyclone, tin......... 3 40, Atkins’ "NOS. 1, 2, 3,5, Teeseeee oe 04 
Goodsell’ s Saratoga 10} in. doz, 6 50 | Davis’ Inclinometer.............. 15% ad copper ..... . 6 75| Atkins’ Nos. 77, 78........++00+- 60% 
5in.. “ 5 50|Stanley’s. Wiebe iis Fics isis Go: “ 900, Atkins’ No. 79...... 200+ -++00+ 50&5% 
PICKS Nos. 00 0 2 3 | Little Giant.............. each 2 25! Disston’s..........++0+-eenees 40&5 
Adize Bye Ore ..........s000 00s O55 4 Per doz..84.50 5.00 $7.35 %8.40 Circular. 

Drifting and Poll Picks........... 7%| Nos. 30 2% 50 35 PUNCHES. Atkins’............ 50% 
Extra Railroad .........+..0.-. 54 | Per doz.812.00 $17.00 817.00 812.00 (ONductors’. WONOIED, 5 ci. ce csire dsccial 50 
Surface. (3854 cena Fo. Bec ssvists per dos. 835) lessen 

PINCERS. Drive Well Points............ T5&10% Sadtien Wibay ted Kt one eee 
Carpenters’, cast steel, POKERS—STOVE rr thc i At as’ Nos. 9. G8. 0.2... csssidene 10% 
Per doz...81 80 $2 40 82 ‘ gs bo Wr’'t Steel, str’t or bent, pr doz. $0. ~ Good. ik esta a0 on “ ane | een and ON 35@ aye 
Blacksmith’s ..........ssse0ssse0 45¢ |W?'t Steel, wood hand’ls “ “  .80 “ on SR ua a 
OS gael eka Ect edad 404 Nickel pl’ td, coil hdl’s. “ “ 65 In Blada UTTY. Ps vem tei cds an Gens dee 2&744 
ze adders. . 7088-CU 
PINS. POKES—ANIMAL. Strictly pure r 100 Atkins’ 
_POK cineiie eae tee As 5 500s sonacionves seis 35840 & 
es aie i Brown's, wr’t steel,per doz. $5.00@6.00 - —— PUG Bin acs én ccsesass 40&10% &504 
’ POLISH. RAIL Dehorni 
on Mexduweksesees ese a 31 Metal. Barn Door. “Atkins” boas per doz. $5 50 
+ Deceeeceeneecececeee 70| Pride of the Bar.. .. $1.60} Crescent T RI eta Sebi “ 

Picket. hs Bong re ete jos secpene ganene = Disston’s........sse0++ 5 75 
Fluted “ - ta -- per doz. $0 $o Pts. 14 { A Matchless, 1 in... ele Anke : ein’ Digis'9gaseeehedeediebac 40% 

rk a ancochedahinn “ : 90 a Jo oee' “ey $1.10 81.65] Matchless, 1}in ....-..... .... Shc} Disston’s........... cc. ccseeseee 25% 

Ss. 2 4 8 oe EER. yey EAS Boe MRI i, Danes deassuestbhc’ 
icin’ Per doz 62.75 $4.50 $7.50 $12.50] World's Best .......... «2... ic| Hand and Rip. SS” “ey 

Territory. White SiJk ualf pints, per doz.%2.00| Sliding Door. peer rrr TT 40% 
Eastern......................70&10g | White Silk, 6 oz. cans, per doz. 1.00, Painted steel... .. GAEL, Bad DEORE RD « ~..-. - 000 000 oon net 30874 % 
mE RG OR 2 tl 20&24 % Wondershine Bronzed wrought iron... “ Disston’s No. 7.......++.++ 3585 
Southern... @5&10% | _ Pts. re oh Been | = “ie! Disston’s Nos. 8, D8, 12, 76 
WOON a onde ove cobs dectee’ 65&10 Per doz...... $0.70 $1.35 $2.25 $3.00) goqi BARNS. 112, D100. and 120 aed 30&5 
Southwestern............... 60&12%4% | George William Hoffman. ages mee yorre rie tien 2 SO 355% 

Lead. U.S. Metal Polish Paste, 3 07. nang Enterprise, hand......per do 
= Ae . - 0 TREE Sip 75&10¢| ~aterprise, hand...... per doz.$5 00 

OLS. eee eee eeee eres per bb. 7ic »0xes, per doz.,50c; pr. gro ..84.55) Steel, bow...... 5&7 Our Saw, hand......... « 400 
BENS Cneedsedececer «-" tie| %4-1b. boxes, per doz............ 1.20] Malleable Iron, heavy...... Ok ing| OUF Saw, rip. .....--... “ 450 

Stove. 1-lb. boxes, per doz ............ as Hay Pramas, Kee sy ha Keyhole—Disston’s 30&5 

Acme—In. 5 6 - U. S. Liquid, 8 oz, cans, per Wood $1 ‘Atkins’ No. 6 Wai addd os ae 

ae ON tie Re pen., Std oat ee. Sania. wemncmrenectteers= iii -50@$2 00 Oo Ah ete ate os 

Planishea “ 32 c 8c ,™ Barkeepers' Friend Metal Pol- xxx aati 3 iG eh, 

Peerless—Smooth. 8c 93c ish, per doz., $1.75; per gro..18.00/ Automatic... yer aoe. OS ee. , 

Polished ike 1530 tho |Snoe. Saf Ea mappa ri < 6) Sreriin eats pre) nee 

an’hed 28 ¢ 31 ¢ mie M RUOL..usirk: r doz. SPOR ores «seancags “3 50 oo yighepetnane rage Metres mt 

a Shag 5 8 POR Alice vip coon. eee] Jumbo, 36 teeth...... : Se eee ved eae 

mooth ......... 7 ofc T. M ad 55c@8l 7 RASPS—S i 

7t06i b MB ei sotes es cosy 15 SPS—See Files. ’ 

é pe ae. Smooth Tapers, pr te .13¢ Imperial fh per gr....... $5.00 RAZORS Atkins’ stew ee a eeeeeerereeseee 40&10% 

mooth Ts;;......3. 27} 9 F = Brown's 30&7 

7 to6in. Planished Tapers...... do | 5020- BO-TAS-1C «20. eee ee cece cere eens DOG] Di wee ae 1% 

Yale Patent Lock Pipe—Stove. Black Eagle, 1 cans. prgr..815.00)Red Devil..........................50% ee te Va sas ooneonttragnae® 

5” \5}&6" 7” 7to6” Black Silk— Tree Brand..................se00 504 PRAMOR'S HO. DUD...+4++-095 BRS 4 

Battle Ax Blue —-—Cents BD PW. US ona 4 < ka ceceseinces vos $0 7 REGISTERS. __ ; 

Smooth Steel. 6 6) 7} Paste, 5 0z. cans....per doz. 7 List December 5, 1904 ee See be 2B Bor on tn ort ms 

Deubie Lock Paste, } Ib. cans. 1 00 Black 4 Whi 9%, : Atkins’ Nos. 5,6 & 7......0.+... 40% 
Pesslens Blue L — te Japanned. .70&10%/ Brown’s........+++++- 2547} % 
Smooth Steel. 6] 7% 8 8 iquid, } pint cans..per doz $1 00) Nickel Plated................. 70&10% Wie tise e rake Metey 0&5 

Can’t Slip Blue ; ¢ i Pere qm 6 oz. oe. oe a 75|Electroplated, Brass, Bronze oe pene Reretes tee eee $ 
Smooth Steel. 63 73 8 Steel Range Gloss....  “ 1 75) or Copper...........5.6. 7 F 

Duplex Polish’d as 83 Blackene, 1  cans....pr gro. 13 00) = PSE 70610%) Atkins’ an 0104 
Blue Smooth Black Jack,} Deans... “ 9 25 RINGS SERED. -000» oversees per Soe, OF 50 
ee Tee oF 1 Dixon’s Carb. of Iron.. “ 5 75) Dull. Forest Clipper......- " 5 00 

Yale Russia Fin 153 16} 17 Nickel Plate a Copper......... 2in 3in Happy Medium....... of 7 00 

eld Duplex 29) sot 37 af ee a ee #50) Per doz........ $1.10 $1.35| Perfection ........... = 8 00 
vanizedIron.. 15 16 17 Round Po enbainey eure w eclt Piascing aur Wns . = 
If wanted made u Ba qua q per Z, ..8 95 Se ercing SAW BUCKS—See Bucks. 

e up, add per joint |Square, 1} qt : 

tor grooved, 1c; riveted, ijc. Crating ~ a - 1 10 copper, pr d’z. 1.85 SAW SETS—See Sets. 

made-up pipe extra. " pgs 2 a pisay ese r 1 25 — per doz.. 85 95 SAW TOOLS—See Tools. 

Wrought Iron Gas Pipe 2 qt. Reversible........ 1 60| Nickel Plated 1.35 SAW FRAMES, 

4@#-in., blaek........ discount, 604% POTS, FIRE. -— eae. Common, plain....... per doz. $1 25 

GS =~ nis del « 60,1085 4 | BETMZ «+. -+-+ 22 ee eeereeeeee each $3 85 ae ae ore per doz. $0 45 x painted.... “ 1 70 

3-in. to @-in.. black... “ 704 |Clayton & Lambert's, ea..84 75@6 25 Blair's Ringers. ...... 60 SCAL 

4g, [Clayton ner an ES. 

- cna °° | “ 624 g, | Fate City....--..eeeeeee eee. each 6 25, Brown's Rings........ rs 50 . 

i@1 peventont “ $9G [AM -- --20re vareee none ea..$6 75@8 50 mn ON 3 80] Pelouze....... -...ceeeee +00 40&10% 

i) . “ 50% POWDER. ie: ..: os oe eae 

7 « = “ % 54% eRe naar ig ora ‘ « 0 ARES TE he 50% 

— 45% | PRESSES, FRUIT AND JELLY. |, Major Rings .......... « 60! @rain. epucanlce 
° Enterprise Manufacturing Co....25¢| Perfect Ringers. ia « 
er ad DitaiGatlon 80 Bu. “ * 
pcg ca ae pe Rei ee Sais BME « o cccc sds voce ostsen per doz. $2 00} Wolverine Rings..... - 1 30 ; a — ees 22 ~ “ 
ebosnabaned TS Wolverine Ringers... “ . 
PLANTERS. imine Seal Fas: aces 60 SCRAPERS. 

Corn pee . White 

Jonisoe case cece cccees per doz 75 PRUNERS. i Ieee eeeerees & aka Stentey’ i Camere a” —. 
OCS “ 00 | Disston’s Pole......... per doz. #6 50| Spli : TIADQUWAL....--++++0e 4 00 
Segment oes “  ., 9 00|Henry’s Improved..... “ F&104 Sole. eiavel Ligeia ie ner i we Cabinet. 

Potato + sphere i a: asst See oe “ we emment ial woes “ 60c@75c 
Acme... Saas” per doz 86 25 et edit race 32¢ — ey’s No. 80...... $7 80 
Pingree.............. “ ges vi boee-93 Cubicft. 7 5 3 
eng cemeete ~ . FE Re each $3 10|/¢%4@ Burrs. 4 P 

iiaphanay: we bn Sa oe Copper Belt.. .................40% ee ee, eee ae oe 
PLATES, TIN. Quick and Easy.......... « 970} Coppered Iron ................+. st ae 
See Metals in Column 1. Nail. OND? Swiss snc patitethee 0%, 70% Bench SCREWS. 
PLIERS, Meek chk <as.cbd F dox..$10 50 Fame . veces ceeeDOP ID. 80 10) “900 

Button'’s—In. 44 6 8 10 | Blackhawk.......... r j Slotted Clinch... .... per dez. 400@45e| 2708» "s--+--- 2 ai it 
Per doz. ....92.40 $2.80 98.70 $4.60} Morrill’s ............ ae -- 59] 7udular. Wood, white on SE Et 

Dutton’ 8 Pattern. Tack—Giant .......... “ 4o| Nos. | and 2 assorted sizes, doz. 45¢ Hand—Wo04...... . tie a * ‘ 
Per doz..... $2. ‘bo $2. 40 83. 00 a 00 FOES saaanatciag 60¢ |See Sets hey BNE Jack ig vis ave sais : 

Cutti . ; ony we 690908 bo 0 cu Fane dees * oe ° an i ie 
Bertard’s ee ik’ 0 oe _ siveee¥cdbeh csteayun WO&10% Cotton ROPE. i omen ae ere 54 

0. he | US oy Fork. , : an vidacqoesse bined bar y UO 

Pg pita te bae's yu wa -60&10&5% | Tron Wheel. 5in...... per doz. $1 75 #, 5-16-in. Com. on reels..per tb. 11}c a, ee, ¢ 
Swedish Side _— og | Wood Wheel,6 in... “ 175 },516-in.Com.inecoils.. “  12¢| Perdoz. 18¢ 20c 2%e 8c 23¢ 25c 
Utica Drop Forge & Tool Co.. 30% an) rg adn : pte ds das fe om os 

Per pass knot.:.... .... “ 2 15|Sisa F. H. Bright. - 874&108104 

P Hot House—Jap’d ............ SE Te ae ae ee R. H. Blued. _ 10&54 
Farmers coment i OS ad = = Screw ....... . oe Igy ad lg a per b. ‘she oa cee S.-- Se 
P sama tere ryteer il B states crew ane poten | es Manila. gy J — eocccese soeees po 
cok. ©. .whtewanmeniel ee) ~ BB. ccccce cece cocs 54 
Bernard's Fahtsen'e ocpsianebe inal $ En oe RARE le aniaitss 2° = Se aig oo E H Nickel Plated... 7... ....804 
Er acoso. cacsece) skstepe Ce Common Sense, 9 in’ 
Pattern. 2 in. SONI «60 u.s'0 000s 00 nacdpubeeds son eee cee 
20 SASH WEIGHTS. _ H ‘hman.... 
“ S- ‘onest bove 
25! See Weights. rl. ie 
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2F TS. 
Round, commen.. ++». per doz. $0 33 
Square, eat ere . 42 
Octagon “ ...... . 33 
Square, Triumph.... - 90 
Cup Point,knurled,pr. doz.90c@$1.00 
Rivet. 
IIS, Bi 00s 0000 voce per doz. $1 20 
ET Svan 4% Vikearaeot0é anced 50&10% 


Common Lever....... 1 20 
Disston’s Monarch x 6 50 
nae xX Cut..... ° = 12 00 
German ........ eeccce - 1 05 
Morrill’s Old Style... = 5 00 
e Pattern.. . 3 75 
Lah’, 2000 cccessccce e 4 80 
Nash’s Hand......... * 3 15 
bad X Cut.. ° + 4 20 
Stillman’ s Lever..... 1 1 30 
X Cut...... +f 2 50 
SHARPENERS, SKATE 
Diamond..........+..-..per doz. $1 60 


Smith & Hemenway 


SHAVING SETS. 
Smith & Hemenway..............60% 


SHAVES, SPOKE. 


EOD cocpencece scoot daz. $1. 35@$2.75 


W000, .....sceccees 2.75@ 4.75 
Bailey’ ale Seta segue «++. O&5S 
QO er dicnnne ds ddak<d toss s08~ 15% 
Stanley’s Universal AS ree B0&5% 
SHEARS. 
Pruning. 
Buckeye, 9 Bs sewees per doz. $5 75 
ee * 740 
California Pat. 9in.. - 3 20 
iti Ie ° 400 
Draw Cut, No. 8..... . ¢ 13 75 
© AS. cit 4 16 50 
Henry's Pat. 0 01 14 012 
Per doz...... $1.40 $2.10 $2.90 $2.80 
Stas. dsi'st ods per doz. $4.00 
Sheep—No. BBA. 
Inches......++.- 
Reg. Grip...... $11.25 $11. 918.00 
Nar. Grip, doz. 11.00 11.25 12.25 
Tinners’—See Snips. 
SHEAVES, SLIDING DOOR. 
Common. 
TGs 00000 unsccs 
Per #et....... «+e» 90.34 $0.42 $0.70 
Hatfield's. 
Per 80t........ eos «800D)6=6:1.00 Ss 1.60 


SHELLS—See Ammunition. 
SHELLERS, CORN. 


Union...... Gee pues aend per doz. $6.75 
SHIELDS. 
Expansion Bolt Shields....... 50&10% 
SHOES. 
CORBIN i215 = Sccenb'necctics 60&10% 


SHOE POLISH—See Polish. 
SHOT—See Ammunition. 
SHOVELS AND SPADES. 


No. 2 Woodford ...... per doz. $5 50 


National.. 14 7% 

Buckeye .. - , * ee 

Mohawk... sf ill 9 00 
Drain, 

Iwan's Perfection...............0% 
Railroad, Ete. 

Black Diamond ......per doz $10 50 

Crescent. . sakoaes a 5 75 

Keystone.. osek Kédubiade se e 8 75 

Star.,.. x - 475 

Vaterland ddieben gebeet e - 9 50 

Hollow Back..... Swe = 475 

Ames’ new list.. .... Discount 124% 
Snow, 

Per Goz...... jose dnganees $1.65@$9.00 
A.aska Steel. 

D Handle....... orn per < doz. . 50 
Long Handle......... 3 00 
SINKS. 

Cast Iron. 
POs ntds 004000 000050 éccccce 60% 
Enameled, White..............-65% 
Wrought Steel, 

Painted, new list...... ----40-10&54 
SLEDGES—See Hammers. 
SNAPS, HARNESS. 
Champion......... Sobbes doce dees Meee 
German Pattern. ..............-30&5% 
Judd’s Pattern...... sests sb0ess esesGe 
SNATHS. 

Double Ring, Bush.....per doz. $5 50 
Patent Loop “ vues - 57 

7 “ Grass..... 4 5 2 
SNIPS, TINNERS’. 
Heinisch’s .. 0... ssccceesccceces WSS 


National. 


Perfect 
er ere | 
Per doz.... 





ist...... --Discount 1248 
Neverbreak, hollow bek, bik. x 75 


seeveeececvcces cove os M0G10% 
SOLDER—See Metals. 
SPRINGS, DOOR. 





6 00 





3 4 


We Be We 4c Blued Carpet........ 











Relia EE GAGIGB 4 e090 0000060000 90K 10% B VISES. a 
Per des... -light $1.25; heavy $2.50, Gimp................62. 2.2.05. 90K 104 6 + smap nd "Becccerceeeeceees =e 
Upholsters’ Cut ............ % &204 nee DEY S ..+0- trees ee 
Per doz...... light 90c; heavy $1.35 Upholsters Wire............. 90& 10% |Parker’s Oval Slide. 50, 10&2 4 
ONSEN OS. bsg sos cecco’ “7 doz. $1.35, Double Pointed....... ....... 90& 204 a apy Oval Slide, 4 2s 
Warner’s No.......... eo ree per ® 32] jin sito $195 81% $2'00 
SPUN dustohcesecase Ad $1.35 | Canvas Nails... baeh --75&5 |Parker’s Parallel. ... 18&204 
SQUARES. Clout Nails ............... 5&5% |Parker's Victor....... rie ee 
Steel And ITOn.. 1.1... oeceesors 70&10% Hungarian Nails .............. 80&5% |Parker’s Combination... oss 4B 
(Add for Bluing, $2.50 per doz., net) TAPES, MEASURING. 1 EE Oe 504 
Mitre. SE 35¢ |Adam’s Mechanics’.........eac ich 2 50 
Stanley's No. 12.....0.......--.-60% | Bend Leather..........-...-e0000+ 15% | Williamson Universal ,...... 60% 
Try. Patent Leather. ............00...: 154 WARE. 
Stanley's No. 20, new list...45&10@ | Lufkin’s Steel....................25@ |Stove Hollow Ware. 
No. 12 and 14......... 55% | Lufkin’s Metallic............... 154 | Plain or Unground.............60¢ 
Try and Bevel. “wET.@. Gn mer Ground Ware W&10¢ 
4g Aa -. 55&54 ie — eee hag 4 Enameled Ware.......... 504 
and Miter : THERMO? E RS. ey ox |Country Hollow Ware, per 100 Ibs #2.75 
oe Se ee A ee per doz. $5.75 Tin Case........... os oe ms “~ | White Enameled Ware. 
Winterbottom s................. 70g | Wood Back “  $2.00@12 LO] Maslin Kettles..........60&10&10¢4 
SQUEEZERS, LEMON TERT» e200 e900 2n00. 12 00 | Covered Ware,Tinned and Turn’d.40¢4 
Common Wood......... per doz. $0 70 | paje. _— Glue Pots. T - — wane sealbashahes + 
Porcelain Lined, Wood. “ 125! single Loop..............-:- somiog | E ane ghee 
Boss, maileableiron....  “ = © 75! ji other kinds..............-... 0 URES eames - 
ire B re pole : “ = Cow—See “Chains.” Cherry Blossom and Chrysolite.50 ¢ 
honehiin aed aan * a ee TOOLS, SAW. WASH BOARDS—See Boards. 
Drum japanned ae 3 69 | Atkins’ Dexter......... per doz. $4 50|_ Ww —— 
id roLae Eee ins’ Excelsi “ 5 |Standard O. G. cast iron...per th. 2}c 
D nickel plated “ 4 50 Atkins’ Excelsior..... 6 50 
rum, nickel pla seve . ". iwames 0 ha —s in bulk per Ib.: 
STAPLES Disston’s Universal.............. 40% aay h J ; 
Blind. gy sae He i as 7c Bie 4c 3ic she she 3hc 
PE gs see eeeeceeeeees per b 93@9jc mit CMENWBY v0.00. ----25% ly rought steel in 5 D. boxes, per bb. 
utter Doves awes.evetec ” 4 TRAPS. In. } < i 1 
Fence—less than carload Fly. 8jc 6ic 5c tie 4ic afe 4jc 
Polished............ per 100 $2 30 Saltoon.. : --per dcz. $0 90 ware N¢ 2 SAE 
Galvanized.......... = tig yg Se - 1 00 ee Machines 
Netting. Png m WEDGES. sa 
Galvanized..........per100® 400] Newhouse................... 40104 - eee weseren ts per yay . 
Wrought. ge ea eae 70% — ie -per BD a 
Wrought Staples, Hasps and Hole. SD ..+. Sh ie a¢ 

Staples, Hasps, Hooks and ee per doz. $6 25 Calf - - 

Staples, and Hooks and Mouse and Rat. | Eg 2 i 2 50 

act ce bahae Oban) 85&10% | Wood Choker. ..per doz. holes $0 11 2 ay Rage yg ete fen 
SE 56s dees bandsinrse< 85% | Tin Choker..... 10) Garroll’s ar aoe “3 00 to 37 

a ay white Se ee wg 
STEELYARD. at ‘ Standard, per doz..... 3 00 
Discount 254 eee . 6 00 H vmtigh 4 : o£ . 
“ si oe oosier, per doz....... 3 50 to 480 
STONES. Marty Rat Imitation.. 3 50 WEIGHTS. 
Aze. Marty Mouse..........  “ = 3 OO) itching ..... 0... .0. cece per i 2ic 
er sy seceeeseveces per 51@70 Marty Mouse Imitation “ 2 25 | Sash—F.O.B. Chicago...pr ton 824 00 
ee eiseta=cey ‘ te TROWELS. WHEEL BARROWS. 
Washita .............. 17 © | Brick. Common Railroad. -per doz. .15 00 
Oil a windy mee 4 power ere t99e 80% @60&5 % den chinese oheed 64enen 40% |Heavy 20 00 
Eun Sed. Dikatiddadebckacct ints 5 > a Stee ay “ .. 35 00 
Arkansas Hard...... per doz. #23 00 Brade’s. 15&5% Panama Steel . + ode 
a puny dine eed Gute Cool 30% |Klondike .. Bw 
Arkansas Soft....... 15 50 . ona earn " 
I vihbaes eva nod t evedcvendees 25@ |No. C4 Tubular *‘ .. 45 00 
RETA per b 6}@6} ty ‘ ee 
Ol—U ted. Plasterers No. C5 . 48 75 
‘dstinaane thet @ 9205 | Standard....................000. 40% WHEELS. 

Kansas Hard......... per ; s i PED ssc cescccisee se 70K 10&5 & 
Arkansas Soft.......... “ 110 ESET EE ARO % nae 
Lily Whit « 45 LC bbdeheede oubs ose ousecste OT 66sec vivece cee rene eeee MOE 

y Bas ccde senccoce fs +2 eh Well In. & 10 12 14 
Queer Creek............ 15 TRUCKS Per doz. ....#2.10 #2.50 83.15 #%5.00 
re eae “ ET Te each #2 00 WIRE. 
RE ee 4 26 |Handy...........+eeeeeeeee: “1 70| Barbed Painted. Galv'd 

Sythe. WATOROURE 2... 0000 cescee cccces 60&5% | Carloads..per 100]bs..82.20 $2.50 
Black Diamond.......per gro. #8 00 | NO........+.+++- 1 2 3 Less than car *. om 2.55 
Ne - “ 4 25 Half Ironed.... $3.00 $3.85 $5.50/ Brass. 

Gem Corundum....... “ 750 Full Ironed.... 3.45 4.50 6.45 In coils...... eoeeeecerece ces 204 
Green Mountain...... 53 450 |. TUBS, WASH. In 1 ® spools, | new list. couneel W&104% 
BW CEGEIG ca cossccessee “7 7 00 |Standard. Ex. |Broom—Tinned........ 60K 10K 10K 104 

Quinnebog...........-- a ey Boe Serer 3 2 1 large |Cable—Same price as Barbed Wire. 
man ee Se et “ 375 | Perdoz....$5.00 $6.00 $7.00 $ 9.50 ee. ; asnieten 

Dowell. n coils &10% 33) 4 

STOPS, BENCH. Per doz.... 5.35 6.35 7.00 9.50| In1 ® spools, new list 50&104 

Oteias. .... cwecnvwis per doz. $3 50 | Cedar. Fence—Smooth. 

SCOArNs’. ....20 cccees cece 475 Per doz.... 6.10 7.10 7.90 1080| Nos. 6 to 9, An‘eal’d.pr 100 Ibs. 5 

STOPPERS, FLUE. Indurated. Nos. 6 to 9, Galvl'd... 40 

ComMON........++++ +++ per doz. $0 40 | Perdoz.... 855 9.45 10.80 13.50 |Hair—New list................! OKIE 

RL Ay Ob Nbc s cc csccetes - 45 | Galvanized, Market. 

Gem, flat, painted...... 7 85 ce ao deened osbs 1 2 3 Bright, full bdles. . . &104 

Gem, cor'd, decorated.. - 70 | Per doz............ $4.75 $5.25 $5.85| Bright, brohen bales seen veces DOE 
ideas anes 405s eecen - 90 Coppered, full bdles 70% 

= money “ 70@85 TWINE. Coppered, broken bdles. .... 65410 ¢ 
Das demain Aiea “ ™ Per | Tinned, full bdles........... 70&5¢ 

Skinner's Common $ Sense 3-ply Cotton , aera 19¢ | Tinned, broken bdles....... 65&10 4 
eutve anabie on —_, ad 71>» gegulgneened 19¢ | Picture—iIn coils...... ..80@@80&10¢ 
Ss ‘E S—See Boards. “ “ > ¢ i 2 In5 . spools. ........ ver Th.. 26c 

xtra Wrapping......22c I } 
STOVE POLISE—SeoPoliah. [ff 2 oS hive Wratping ae |Plain—Small lots..........-.... #2.10 
STRAPS. 4 * es Wra ping on tubes. ..2%c |. Car lots . 2.05 

SCOOP... 002 eee eeeeee per doz. prs. $1 85 ge « af “ cones. .20c |>™4! spools 5c per hundred higher 

aS Se “ 60@70c 4“ e e a es ...200 WRENCHES. 
STRETCHERS. India Hemp, }-Ib. balls............ 17e a Seen teeees wieedeseeee 
—- rd’ r doz. $3 90 os “ }-ib. “ pease Always Ready..... --+. D&1O¢E 

Serer savaweseren cess = ae doz. 63¢ |Remis & Call No. 2 Improved 

pT SORES 5 25 \2-ply ROM © sabecvecset chee Pipe Wrenches.... re 
Malleabie Iron........ * 70 |3-ply . —_. * .++++-10€ |Coe’s Standard. 4081085 4 
Perfection..........+. ‘3 6 30 |Jute Wrapping, }-1b. balls.........11¢ |Agricultural........ 21. TDR1OE 
King. ..----- sree ee eees “ 4 50 |Jute Wool, 1-I. balls.............. 6c is Aajamabie. “ maces tp 

Wire. ei alleable ** ..per th. O5ic 

"N.S. Elwood’s....00 “= = 6.00 | OS 9 12 15+|Malleable...-.............. * Oke 

00d’ “ a ee pel ERE PMD’ 4060 cd000s cevveneceee tl 
0. 8. Ew muaetoons . 6 00 | Soft........ per 26} 2% % |Trimo RTL . .C&10¢ 
Little Giant.......... 575 | Med....... “ 264-6 25 RINGERS. 
Safety eee eee eee eee y 10 00 Hard ee “ 27 26} 26 Clothes. WRINGE 
Star Lever............ - 625 Staging, {-Ib. ball, size 21..... 2640} Xo. 110, Guarantee... -peor Gos. = = 
= @ . avOw 7 
Star Tackle Block.... : 9 50 : 24 ek 26¢ No. 110. Brighton. “ 22 00 
Warner's. .........-+.. 6 % . pin BT ...000s 2%6c| No. 110. Bieycle...... “ 31.00 
SWIVELS. Bagging “ BD asstabitecsets 23c] No. 500, Royal ........ 32 00 
Malleable Iron............. per  6j¢ | 3-ply “B” in hanks............... 18¢| No. 350, Universal.... 270.0 
Wrought Steel..........per gro. $450} 4 “ “B” e seseceeeserees- 180} No. 300, Novelty...... 27 00 
“ “a” “ e7v,| No. 310, Keystone . 27 ow 
TACKS. Dee: Oe tab bate 40) No. 100, Rival ....... 22 00 

American Cut.............. 05+. 3 “ Silver Finish, in hanks....37¢} 7 390 Relief... “ oF Oo 

American Wire...... ecees 85&25&10% | Fodder or Lath. No. 200, Superior . 24 00 

Bill Posters Cut......... eesese 90&30G | 130-strand ............eeeeeeeeees 630} No. 10. Fresh Water.. “ 18 00 

cess verse O&10G 900 strand. 2... cise cccce +++ 740 No. 15, Star - 16 OU 
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Carpenters’ Tools 
Baker-McMullen Co., 


Manpen & Esterly Co 
Manufacturers’ Stove Repair Co 





Elevators 


©| Kimball Bros. Co., Council Bluffs, le 









































































ADVERTISERS’ INDEX. 


ALPHABETICAL LIST. 


McClure Co......... ss0++ eeecccccee «+ -108 


Merchant @ Rvens Duly & Shinn Mfg. Co., 


Stanley Rule & Level Uo.. N. Britain, Ct 
Wiebush & Hilger, 


a sce ss eeehave i dsened dates 
00 Michigan Safety Furnace Pipe Co.... 18 
Monroe Fdy. & Furnace Co 


Mueller, L. J. Furnace Co 


TOO ee Cem ee eee eeeees 


oer eeeeee Ieee Cee rere. 


Peters Cartridge Co., 


Steen ee wee eeeeeeenes 


Atlantic Stamping Co 
Auld & Conger Co 
Avery Stamping Co 
Baker-McMillen Co 
Barnett, G. & H. Co 


eee e ee Che ee eeeeeneee woes 


80 National Sheet Metal Roofing Co 

Niagara Machine & Tool Works 
Nickel Plate Stove Polish Co 
Niles Corrugating Co....... Haves coc 79 
North Bros. Mfg. Co. 
Obermayer, 8. Co 
O'Halloran & Jacobs 
Ohio Stove Pipe & Mfg. Co 
Oliver Iron & Steel Co 
One Minute Churn Co 
Parkersburg Lron & Steel Co 


American Bolt & Screw cms Co,, 
a) 


Peet erate ween eeneee 


ee eee eee wee eeeeeees 


Ceilings— Metal 


Burton, W. J. Co., 
Canton Art Metal Co., 
Edwards Mfg. Co., 

gg | Friedley & Voshardt. 
Keighiey Met. Ceiling Co. Pittsburg, Pa 
St. Paul Roofing, Cornice : Ornament 


Wheeling Corrugat’g Co. weg W. Va 


Cee meee ee eeeennee 
ene eee eeeeeseree 


CO ewer eee eeeeeeeees 


ros 
Beckwith, Estate of P.D... 
Benbow-Brammer Mfg. Co 


eee meee eee eeeeenees 


ee eee ee ee eeeeeseeee 





Oe e ee eee eee eee rer eres) 


pice ARS or BAK 2) 1 SEY! 
ohaiens - 8 “ astuiee Lasessce 
Brammer, H. F. Mtg. Co scott 
Bridgeport Chain Co 
Bridgeport Crucible Co 


Cenc eee e ee eee saeeeeeee 


Paxton & Gallagher Co 
Peck-Hammond Co., The 
Peters Cartridge Co 
Pittsburgh Steel Co 
Pittsburgh Stove & Range Co 
by bcncdastboreons eccesteces 79 
Pritchard-Strong Co 
Pullman Mfg. Co 
80 Quincy Pattern Co.............+. ooeees 78 
Republic Metalware Co 
82 Richmond Cedar Works. 
Richards Mfg. Co 
Richardson & Boynton Co 
79 Robinson Furnace Co. 
Roseland Caa & Specialty Co 
Safety Door Hanger Co 
Sayre Stamping Co 
1 Schoedinger, F. O 
Schwab, R.J. & Bons Co 
Sealskin Swaty Strop Co 
security Lightning Rod Co 
Signa) Mail Box Uo 
Smith Bros. Mfg, Co............0+05 ie 
Smith & Hemenway Co 


teen eee ee we eneee 


80 Bridgeport Chain Co., 
Chains—Jack and Safety 
Hungerford, U. T. Brass & Crass S.-. Co. a 


Teer e ewww eeeeeeeenee 


Chimpey Tops 


CE IN is cn cvde codearicnons OE Hess-Snyder Co., 
Canton Art Metal Co 


eee eee ee eee eee ee errr 


One Minute Churn Co., 


eee meee eeeeeeeseees 


Champion Steel Range Co 
Clark, Quien & Morse 
Clayton & Lambert Mfg. Co 
Clipper Lawn Mower Co 
Columbus Bolt Works 
Connors, Wm. Paint Mfg. Co 
Cope, Geo. W. Pattern Works 
Cortright Metal Roofing Co 
Culter & Proctor Stove Co 
Cycle Skate & Sporting Goods Co..... 
Cyclone Woven Wire Fence Co........ 
Delta File Works 
Denning Wire & Fence Co 
Detroit & Buffalo Steamboat Co 
Detroit Heating & Lighting Co 
Diamond Saw @ Stamping Co 
Dieckmann, Ferd 
Disston, Henry & Sons 
Divine Water Motor Co 
Dixon, Jos. Crucible Co 


See ee ees: ee eeeeeeessese 


Steen eeeeeeeees 10 Hotchkiss, Edward 8., 


Clips—Carriage Trimmer’s 
U.8. Clothes Pin Co., 
Clothes Dryers 


eee eens eeteeeeees 


COR eee ee meen eeenee 


Mannen & Easterly, 


COR e eee Cee ee tweens 





U. 8. Clothes Pin Co., 


Stanley Rule & Level Co 
Star Enameling & Stamping Co 
Star Expansion Bolt Co 
Stevens, J., Arms & Tool Co 
Stewart lron cg Co. 





‘ Victor Stamping Co., 


Enterprise Mfg. Co. of Pa., 


Sibscshcusheccebscecnes 80 
st. am a Cornice & Ornament e 
Strand Youngquist Mfg. Co 
peeeena fae re dsedinpeens* Vadidte 
Sycamore Wagon Works 
Sykes Steel Roofing Co 
Thatcher Furn. Co. 


Conductor Hangers 


Eagle Cooperage Wks 
Edwards Mfg. Co. 


Conductor Pipe 


Enameled Ware 


Briscoe Mfg. Co., Detroit 
Lalance & Grosjean Mfg. Co., 
New York, N. ¥ 


Reed Mfg. Co,, Newark, N. Y 
Republic Metalware Co., Chicago 
Roseland Can & Spec. Co., Rockford, 


Star Enameling and Stam Co., 
. Piteebergh, Pa 
Enameling and Stamping Piants 


Volkammer & Co., Pittsburg 
Engineers & Contractors 
Volkammer & Co., Pittsburg 


Fencing— Wire 


Cyclone Woven Wire Fencing Co. 
Waukegan, I1) 


Denning Wire & Fence Co. 
Cedar Rapids, I> 


Pittsburgh Steel Co., Pittsburgh, Pa 
Fences—Iron 
Stewart Iron Works Co., Cincinnati, O 
Files 
Barnett,G.&H.Co., Philadelphia, Pr 
Carver File Wks., Philadelphia, Pa 
Disston Henry & Sons, Philadeiphia, Ps 
Forks, Hoes, Etec. 
American Fork & Hoe Co., Cleveland, O 
Forming Rolls 


Bertsch & Co., Cambridge City, Ina 

Globe Mch. & Stamp. Co., Cleveland, © 

Niagara Mch. & Tool Wks., Buffalo, N.¥ 
Foundry Supplies 


Obermayer, 8. Co., Cincinnati. 
Paxson, J. W. Co., Philadelphia, Pa 


Freezers—Ice Cream 


Dana Mfg. Co.. Chicago 
North Bros. Mfg. Co., Philadeiphia, Pa 
Furnaces—Hot Air 
Beckwith, Estate, P.D. Dowagiac, Mich 
Bonnot Co., Canton. O 
Boynton Furn. Co., New York & Chicago 
it Heating & Light 

Poo. ; ee e ™§ etrott, Mich 
Green Fdy. & Furn. Wks., Des Moines, Is 
Haynes-Langenberg Mfg ‘Co., St. Louis 
Henry & Scheible Co., Cleveland, © 
Kelsey Heating Co., Syracuse, N. Y 
Lennox Furnace Co., Marshalltown, I 
Magee Furnace Co., Chicago 


o Mannen & Esterly Co., Cleveland, U 


































Enterprise Mfg. Co.................. ‘ 
Enterprise Mfg. Co. of Pa 
Enterprise Paint Mfg. Co 
Evans Stamping & Plating Co 
Exhibit & Trading Co 


Clark, Quien & Morse, 
Friedley & Voshardt, 

Garry Iron & Steel Co., 
La Crosse Steel Roof. Co., La Crosse, Wis 
Schoedinger, F. O., 
ow Pau! Roofing, Cornice & menu 


Troy Nickel Works 
7| Turner Brass Works 
U. 8. Clothes Pin Co. 
Vedder Pattern Works 
Victor Stamping Co 
Vollkommer & Co 
Ward-Dickey Steel Co. 
Wy SID ctbcdccceceacctsves os ° 





mA her _.' “i Ertrrrrirrr tity 


Copper and Brass 


Weller Pattern Co Hungerford, U. T.. Brass & Co: 


Wellsburg Heating & Fdy. Co 
Wheeling Corrugating Co 
Whitacre Mfg. Co., J. E 
White Lily Washer Co 
Wiebush & Hilger 
Wise Furnace Co 
Yale & Towne Mfg. Co 
Youngstown Furnace & Supply Co.... 


Friedley-Voshardt 
Garland Nut & Rivet Co 
Garry Iron & Stee! Co 
EE MP oles sncncckerehoone ‘ 
Globe Ventilator Co. 
Goodell-Pratt Co 
Grand Rapids Hand Screw Co 
Green Fdy. & Furnace Works 


Denning Wire & Fence Co. 


Oe eee eee Ce Cece eer e er 
Pore e eee rec eee errr rere. 


oe Oe ween wet eeneens 


Edwards Mfg. Co., 

Schoedinger, F. O.. 

a gg Roofing, Cornice : Ornament 
" t. 


Harrington & King Perforating Co ... 
Haynes-Langenberg Mfg. Co 


CLASSIFIED LIST. 





Cornice Brakes 


Cambridge City, Ind 
Niagara Machine & Tool bein 


Oe a beck Acetylene Generators 


Henry & Schetble Co.......... ni Ideal Epworth wise hare , 
Cat Offs—Rain Water 


Cooney & Geiger, 
La Crosse Steel Roof. Co., La Crosse, Wis 








Hoffman, Geo. W 


CORO R ewe ewe eee ee eeeeeees 


Indianapolis, Ind 





Sayre Stamping Co., 





Peters Cartridge Co., 
Stevens,J Arms & Tool Co., 


Hungerford, U. T.,Brass&Copper Co... 
Ideal Epworth Acetylene Co 
Independent Register Co . 
James & Meyer Buggy Co....... ° 
Jobns-Manville, H. W. Co 
J -hnson. E. J. & Co. 


Door Hangers 


Columbus Bolt Wks., 
Star Expansion Bolt Co., New York, N.Y 


Brass and Copper 
: Hungerford, U. T., Beene & Coen 2 


haaanbes sbaetiks oakland Daus, F.C. L., Dune De. 


Kellogg-Mackay-Cameron Co 
Kelsey Heating Co. ; Eaves Trough 
Canton Mfg. Co., 

Eller, J. H. & Co., 

* Garry Llron & Steel Co., 
La Crosse Steel Roof. Co., La Crosse, Wi: 
Schoedinger, F. O., 
ee Roofing, Cornice & Ornament 


Waitacre Mfg. Co., J. E., 
Elbows—Conductor Pipe 


Keighley Met. Ceil. Co 
Kimball Bros. Co 
Kramer Bros. Fdy. Co 
La Crosse Steel Roofing Co 
Lalance & Grosjean Co.............. . 


Lawrenceburg. Ind. 


Lennox Furnace Co 


7 American Can Co., 


Carpenter Benches 
Grand Rapids Hand Screw Co., 
Gran 





Magee Furnace Co 


POR O Ree ee eee eens Stee 


Wheeling Corrugating Co. 








Wheeling, W. Ve 





Monroe Fdy. & Furn. Co., Monroe, Mich 
Mueller, L. J. Furn. Co., Milwaukee, Wit 
Peck-Hammond Co.. Cincinnati, Ohio 
Pittsburgh Stove & Range Co. 


Pittaburgh, P+ 
Richardson & Boynton Co., Chicago 
Robinson Furnace Co., Chicago 
Schwab & Sons Co. Milwaukee, Wi 


ty | wetleben Furnace Co.. New York, N.Y 


b Heating & Fay. Co., 
es ~ Wellsburg, W. Va. 


Wise Furnace Co.. 4 Akron, O 
Furn. & Supply Co. 
— Pe Jangstown, u 


Furnace Pipe and Fittings 
Columbian Hdw. Co., Cleveland,O 
Green Fdy. & Furn. Wks., Des Moines, ia 


fety Furnace Pipe Co. 
ee Detroit, Mich 


Mueller, L. J. Furn. Co., Milwaukee, Wis 
Hand Screws 


ds Hand Screw Co. 
Grand Rapids Han rhea Rapids, Mich 


Hand Punching Machine 


American Lock Nut Co., Oregon, Ii! 
Hangers—Door 


Richards Mfg. Co., Aurora, Ill 
safety Duor Hanger Co-, Ashiand. UV 


Hangers— Garment 
Pullman Mfg. Co., Rochester, N.Y 
Hardware Jobbers 


Clark, Quien & Morse, Peoria 
Paxton & Gallagher Co., Omaha 
Supplee Hdw. Co., Philadelphia, Pa 
Trout Hdw. Co. Chicago 


Hardware Specialties 


Bishop Hdw. Co.. Dowagiac. Mich. 
Carver File Co., Philadelphia, Pa 
Sealskin Swaty Strop Co., Ottumwa, Ia 
Kees Mfg. Co., Beatrice, Neb 


Geaters—Steam and Hot Water 


Gaynes-Langenberg Mfg. Co., St. Louis 
Kellogg-Mackay-Cameron Co., 

Chicago and Kansas City 
Magee Furnace Co., Chicago 
Monroe Fdy. & Furn. Co., Monroe, Mich 
Mueller, L. J. Furn. Co., Milwaukee, Wis 
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Hinges 
Griffin Mfg. Co., Erie, Pa 
Kees Mfg. Co., Beatrice, Neb 
Lawson Mfg. Co., Chicago, Il} 
Hollow Ware 
Avery Stamping Co., Cleveland, O 
Sperry, D. RB. & Co., Batavia, [ll 


Ice Cream Freezers 

North Bros. Mfg Co., Philadelphia. Ps 
Richmond Cedar Wks., Richmond, Va 
Industrial Plants 
Volikommer & Co., Pittsburgh, Pa 
Iron Fence 

Stewart Iron Works, Cincinnati, O 


Kitchen Utensils 
Avery Stamping Co.. Cleveland. 0 
Lalance & Grosjean Mfg. Co., Chicago 
Republic Metalware Co., Buffalo 
Ladders 

Caiander, John, 
Lanterns 
Borger Mfg. Co., Canton. O 
Pritchard-Strong Co., Rochester, N. Y 


Lawn Mowers 


Briscoe Mfg Co., Detroit, Mich 
Clipper Lawn Mower. Dixon, Il) 
Supplee Hdw. Co., Philade)phia, Pa 


Levels 
Baker-McMillen Co., Akron, O 
Stanley Rule & Level Co., New Britain.Ct 


Lighting Systems 


Ideal Epworth Acetylene Co., 
Johnstown, Pa. 


Lightning Rods 


St. Paul. Minn 


Maher & Sons, Preston, Ia 
Security Lightning Rod Co, 
Burlington. Wis 
Mail Boxes 
Blick- Williams Co.. Indianapolis, Ind 
Heise & Brauer, Chicago, !11 
Signal Mat) Box Co., Joliet. I) 


Smith Bros. Mfg. Co., Chicago, Il 


Meat Choppers 

Enterprise Mfg. Co. of Pa. 
Philadelphia, Pa 

Metal—Perforated 

darrington & King Perfora’ Co., 
Chicago, Il) 
Metal Polish 
doffman, Geo. W., Indianapolis, Ind 
Metal Shingles 
Surton. W. J. Co., Detroit, Mich 
Edwards Mfg. Co., Cincinnati, O 
, t Metal Roofing Co.,Philadelphis 


Nat’iSheet Metal Roof.Co., Jersey City 
Miters 
Whitacre Mfg. Co.,J.E. Rockford. I) 


Mop Wringers 

Dana Mfg. Co., Cineinrati, O 
Eagle Cooperage Wks., Circleville, O 
Nails and Tacks—Copper 
Hungerford & Co., U. T., New York 


Nickel Trimmings 


Troy Nickel Works, Troy. N.Y 
Nats 

American Lock Nut Co., Oregon, Ill 

Columbus Bolt Works, Columbus O 


Garland Nut & Rivet Co., Pittsburgh. Pa 
Oliver Iron & Steel Co., Pittaburgh 


Ol Cans 
Cooney & Geiger. Indianapolis, Ind 


Oars 
Strand & Youngquist, 


Paints 


Dixon, Jos. Crucible Co., JerseyCity,N. J | Disston, Henry & Sons, Philadelphia, Pa 
Chicago | Goodell-Pratt, 


Enterprise Paint Mfg. Co., 
Heath & Milligan, 


Pencils 
Dixon, Jos. Crucible Co., Jersey City,N.J 
Perforated Metal 
Harrington & King Pertweitas Se.. 
cago, 


Chicago, [1] 


Photograph Clips 
U. 8. Clothes Pin Co., Montpelier, Vt 
Pistols 
Stevens, J. Arms & Tool Co. 


Chicopee Falls, Mass Columbus Bolt Works, 


Planes 
Stanley Rule & Level Co., New Britain,Ct North Bros. Mfg. Co., 


Minneapolis | 4 txins. E. C. &.Co., 
Diamond Saw & Stamping Co., 


Beckman Bros., 
Harrington & King eee Co., 


Pullman Mfg. Co., 


Harrington & King Perfo’ Co. 


Canton, O/| Bickelhaupt, G., sxytiets Works 





Panches 


American Lock Nut Co., 
Bertsch & Co., 


Weiss, H. & Co., 
Ranges 


Culter & Proctor Stove Co., 
Pittsburg Stuve & Range C 


Razors 
Gillette Sales Co., Times Bldg., 


Kampfe Bros., 


Registers 
Ferro Steel Co., 
Henry & Scheible Co., 
Independent Steel Register Co., 


Schwab & Sons Co., 


Rifles 
Stevens, J. Arms & Tool 


Rivets 


Hungerford, U. T., Brass & Couper Co., 
New York.N. Y 


Roasters— Poultry 
Lisk Mfg. Co., Canandiagua, N. Y 
Roofing 

Johns-Manville, H. W. Roofing Co., 
New York, N. Y 


Niles Corrugating Co.. Niles, O 


Roofing— Asphalt 
Stowell Mfg. Co., Jersey City, N.J 
Roofing—Iron and Steel 


Berger Mfg. Co., Canton, O 
Burton, W. J. Co., Detroit, Mich 
Canton Art Metal Co., Canton, O 
Edwards Mfg. Co., Cincinnati, O 
Follansbee Brus. Co., Pittsburgh. Pa 
Friedley & Voshardt, Chicago, Il) 

Garry Iron & Steel Co.. Cleveland, 0 


La Crosse Stee) Roof. Co., La Crosse, Wis 
Nat’l Sheet Meta! Roof. Co.. Jersey City 
Schvuedinger. F. O., Columbus, O 
St. Paul Roofing, Cornice & Ornament 

Co., 8t. Paul, Minn 
Roofing Cement 
Connors, Wm. Paint Mfg. Co., Troy, N.Y 
Garry Iron & Steel Co., Cleveland, O 
Roof Paint 


Conners, Wm. Paint Mfg. Co. Troy, N.Y 
Dixon, Jos. Crucible Co., Jersey City,N.J 
Garry Iron & Steel Co.. Cleveland, O 


Enterprise Mfg. Co. of Pa. 
Philadelphia, Pa 


Safety Razors 


Gillette Saies Co., Times Bidg., 
New York City 


Kampfe Bros., New York, N. Y 
Sanitary Palis 
Weber-Kirch Co., Keokuk, Ia 
Sash Balances 
Pullman Mfg. Co., Rochester, N.Y 
Sash Chain, Ribbon & Wire Cord 
Pullman Mfg. Co., Rochester, N.Y 
Saws and Saw Sets 
Indianapolis, Ind 
Buffalo N.Y 


Greenfield, Mass 


Scales 
Des Moines, Ia 


Screens—Perforated Metal 


lll 
Screen Door Checks 


Rochester, N. Y 
Screens —Radiator 


Chicago, Ill 
Screws 
Columbus, O 
Screw Drivers 
Philadelphia, Pa 


Scuttle Openers 





Beckman Bros., Des Moines, Ia 
Berger Mfg. Co., 
Hess-Snyder Co., Massillon, O 





Peoria, Il Bertsch & Co., 


Rasps 
Disston, Henry & Sons., Philadelphia, Pa 


New York City 
New York, 8 Y 
Smith & Hemenway,Corp ,Ltd.New York | Berger Mfg. Co., 


Cleveland, O 
Mueller, L. J., Furn.Co., Milwaukee. Wis| ward-Dickey Steel Co., 
Milwaukee, Wis 


Co., 
Chicopee Falls, Miss 


Rules 
Lufkin Rule Co., naw, Mich|. 
Stanley Rule & LevelCo.,New Britain,Ct 
Sad Irons 


Settees—Iron 


Shears—Sheet Metal 


Sheet Metal Specialties 
Friedley & Voshardt, Chicago, Il 


Sheets— Black and Galvanized 


Parkersburg Iron & Steel Co., 
Parkersburg, W. Va 


Cleveland, O| Wheeling Corrugat’g Co., Wheeling, W.Va| Sperry & Co., 
Cleveland, O 


Sheets—Planished 


Indiana Harbor, Ind 

Sheets—Steel 
Parkersburg Iron & Stee! Co., 
Parkersburg. W. Va 
Ward-Dickey Steel Co., Chicago, Il 
Shelving—Hard ware 
Heller & Co., Mont Clair, N. J 
Shot Guns 


Stevens Arms & Tool Co. 
Chicopee Falls, Mass 


Shovels 
Avery Stamping Co,, Cleveland, O 
Sifters 
Stuber & Kuck. 


Skylights 


Peoria, Il) 


Edwards Mfg. Co., 
Skylight Gearing 
Bickelhaupt, G., Skylight Works, 


New York. N. 
Weiss, H. & Co., New York, N. : 


Cincinnati, O 


Slate 


Auld & Conger Co., 
Johnson, E. J. & Co.. 
O'Halloran & Jacobs, 


Cleveland, O 
New York, N.Y 
Pittsburgh, Pa 
Soldering Furnaces 
Clayton & Lambert Mfg. Co 
Turner Brass Co.. 
Sporting Goods 
Enterprise Mfg. Co., 
Squares, Machinists’ 


Disston, Henry & Sons, Philadelphia, Pa 
Duby & Shinn, New York City, N.Y 
Stanley Rule & Level Co.,New Britain, Ct 


Stampings—Sheet Metal 
Avery Stamping Co., Cleveind, O 


Steel Roofing 


Detroit 
Chicago, I! 


Akron, O 


Garry Iron & Steel Co., Cleveland, O 
Niles Currugating Co., Niles, O 
Merchant & Evans Co., Philadelphia, Pa 
Stoves and Ranges 


Beckwith, P. D. Estate, Dowagiac. Mich 
Champion Steel Range Co., Cleveland, O 
Culter & Proctor Stove Co., Peoria, Il) 


Pittsburgh Stove & Range Co. 
Pittsburgh, Pa 


Stoves—Gas 


Clark, Geo. M. Co., Chicago, 11) 
Fanner Mfg. Co., Cleveland, O 
Pittsburgh Stove & Range Co., 

Pittsburgh, Pa 


Stove Casters 
Kramer Bros. Fdy. Co., Dayton, 0 
Stove Cement 

Dixon, Jos. Crucible Co., Jersey City,N.. 
Stove Clay 

Bridgeport Crucible Co., Bridgeport, Ci 


Stove Mats 
Stuber & Kuck, 


Stove Pipes 


Edwards Mfg. Co., Cincinnati, O 
Hemp & Co., 8t. Louis, Mo 


Ohio Stove Pipe ¢ --, 
wv Ennedeiphie, Ohio 


Peoria, Il) 


Seamless Tubing—Brass & Copper 


Oregon, Ill | Hungerford, U. T. & Co., 
Cambridge City, Ind 
Diener Geo. W. Mfg. Co., Chicago 
Globe Mch. & Stamp. Co., Cleveland, O 
Niagara Mch. & Tool Wks., Buffalo, N.Y | Stewart Iron Works, 
New York, N.Y 


Cincinnat!,O 


Cambridge City, Ind 
Niagara Mch. & Tool Wks., Buffalo, N.Y 


Pittsburg, Pa| Weiss, H. & Co., 


Canton, O Troy Nickel Works 








Stove Patterns 


New York) Cope Pattern Wks., Detroit, Mich 
Quincy Pattern Co., Quincy, Ill 
Vedder Pattern Works, Troy, N.Y 
Weller Pattern Co., Quincy 


Stove Pipe Thimbles 
Stuber & Kuck, Peoria. 


Stove Polish 


New York, N.y | Nickel Plate Siove Polish Co., Chicago 


Stove Repairs 
Brauer, A. G., 8t. Louis, Mo 
Manufacturers’Stove Repair Co.,Chicago 
Stove Trimmings 


Cleveland, 0 
Troy, N.Y 


Fanner Mfg. Co.., 


Sugar Kettles 
Batavia, Il) 


Tanks 


St. _ Roofing, Cornice & Ornament 
Co. St. Paul, Minn 


Tapes 


Lufkin Rule Co., Saginaw, Micb 


Test Tube Holders 
U. 8. Clothes Pin Co., Montpelier, Vt 


Thermometers—Oven 


Evans Stamping & Plating Co., 
Taunton, Mass 


Thermostats 
Howard Thermo. Co., 
West Oswego, N. ¥ 
Tin—Perforated 


Harrington & King Dectessting ©. 
Chicago, I) 


Tinners’ Tools 
Lufkin Rule Co., Saginaw, Mich 


Tinplate 
Berger Mfg. Co., Canton, O 
Canton Art Metal Co., Canton, O 
Eller, J. H. & Co. Canton, O 
Follansbee Bros. Co., Pittsburgh, Pa 
Garry Iron & Steel Co., Cleveland, O 


McClure Co,, Philadelphia, Pa 
Merchant & Evans Co., Philadelphia. Ps 
Schoedinger, F. O., Columbus, O 


Tinware 
Lalance & Grosjean Mfg. Co., Chicago 
Lisk Mfg. Co., Canandaigua, N. Y 
Moshelik, P., Chicago 
Repubiic Metalware Co., Buffalo, N.Y 
Roseland Can & Spec. Co., Rockford, Ill 
Weber-Kirch Co., Keokuk, la 
Tools, Ete. 
Trout Hdw. Co., Chicago 


Wiebush & Hilger, New York City 


Tree Guards—Iron 


Stewart Iron Works, Cincinnati, O 

Trowels 
Indianapolis, Ind 
Cleveland, O 
Philadelphia. Pe 
Erie, Pa 


Atkins & Co., 

Avery Stamping Co., 
Diseton. H. & Sons, 
Griffin Mfg. Co., 
Tabing— Brass and Copper 


Hungerford, A. T., Brass & Copper Co., 
New York 


Tubs and Pails 
Wheeling Corrugat’g Co.,Wheeling,W.Vse 
Valve Regulators 


Howard Thermo. Co., 
West Oswego, N. ¥ 


Vases—Iron Reservoir 


Stewart lron Works, Cincinnati, O 


Ventilators 
Canton Mfg. Co., Canton, 
Friediey & Voshardt, Chicago, 
Globe Ventilator Co., Troy, N.Y 


Merchant & Evans Co., Philadelphia, Ps 
Powers Bros., Streator. I!' 
Pullman Mfg. Co., Rochester, N. Y 


Wagons 
Sycamore Wagon Works., Sycamore, I)! 


Washing Machines 


Benbow-Brammer Mfg. Co.. 8t. Louis,Mo 
Brammer, H. F. Mfg. Co., Davenport. Is 
One Minute Washer Co., New York,N.Y 
Paxton & Gallagher Co., Omaha, Neb 
Richmond Cedar Wks., Richmond, Va 
White Lily Washer Co., Davenport. Ie 


Wire Goods 


Denning Wire & Fence Co., 
- Cedar Rapids, le 








New York, N.Y 


Wheeling Mos... Co.,Wheeling, W.Va 


Pittsburgh Stee! C Pittsburgh, Pa 
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Wants and Sales. 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
messes for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 








- BUSINESS CHANCES. 
PATENTS 


HUBER EB. PBCK, 623 F. St., N. W., Washing- 
ton, D.C. Consulting Expert in Patent Causes. 








For Sale—$2,500 stock of stoves, hard- 
ware, glassware, crockery, paints, etc., 
with tin shop. cated in hustling town 
in central Indiana. Positive proof of 
good business; going into manufacturing. 
Address A-14, care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 23-3t 


For Sale—Half interest or complete 
stock of clean, up-to-date general hard- 
ware. Will invoice about $8,000; sales run 
from $20,000 to $25,000; rent reasonable. 
Good reasons for selling. Address A-17, 
care THE AMERICAN ARTISAN, 69 
Dearborn S8t., Chicago. 23-3t 


For Sale—Hardware of about $6,000 in 
finest of Iowa towns or splendid paying 
business (the only hardware) in small 
town in northern LUlinois. Address D. R. 
S.. care of THE AMERICAN ARTISAN, 
69 Dearborn S8t., Chicago. 22-3t 


For Sale—Stock of stoves, tinware and 
house furnishings, roofing, spouting and 
plumbing shop in connection. entral 
Ohio city. For particulars address A6, 
care THE AMERICAN ARTISAN, _ 69 
Dearborn St., Chicago. 22-3t 


For Sale—$6,000 stock clean hardware 
and Warren fixtures. Will bear closest 
inspection. Address 4245 Manchester Av., 
St. Louis, Mo. , 22-3t 

















U.S, and Foreign Patents. Send for leafiet on 
“Rejected Patent Application.’ 








Wanted—Instructions in cutting and 
laying out patterns. Address A-18, care 
THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago. 24-3t 


For Sale—Stove and tin business in 
town of 1,000 population in northwestern 
Ohio; only tinner in town. Good build- 
ing with six living rooms and store room 





below. Price, $1,800; worth $2,400. Other 
business; will sell on long time. Address 
Box 144, Grover Hill, Ohio. 24-3t 





For Sale—Clean stock of hardware, oil 
and paints; tin shop in connection. Lo- 
cated in southern Minnesota, doing a 
good business. Will invoice $3,000; only 
tinner in town. All the work one man 
can do in tin shop. Must sell on ac- 
count of poor health. Address Good, 
care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago. 24-3t 


For Sale—Cheap, if taken at once; com- 
plete outfit of machines, tools, benches, 
etce., for sheet metal and furnace shop. 
Good furnace business started in manu- 
facturing town in southern Minnesota. 
No obligations to buy or rent building. 
Address G. E., care THE AMERICA 
ARTISAN, 69 Dearborn St., Chicago. 








For Sale—Complete set of tinner’s tools 
in good condition. Must sell at once on 
account of poor health. Address D. J. 
Roush, 450 South Main St., Lima, mag 

4-3t 





For Sale—Hardware stock of about $8,- 
000 in thriving North Dakota town, splen- 
did territory, well developed in best part 
of the state, farmers ‘‘well fixed.’’ A rare 
opportunity for the right party. Reasons 
for selling, owner does not live in the 
town and manager has resigned. Ad- 
dress A-10, care THE AMERICAN AR- 
TISAN, 69 Dearborn St., Chicago. 24-3t 


For Sale—Hardware stock and build- 
ing. This is a clean, up-to-date about 
five thousand dollar stock, counting tin- 
ner’s tools, safe, etc. Building 22 ft. by 





140 ft.; good living rooms above. Price 
of building, two thousand dollars. Lo- 
cated at Livermore, Humboldt county, 
Iowa, and doing a good business. Might 


sell half interest if party was a tinner 
or hardware man. This is a good farm- 
ing country, nice town, good graded 
school, five churches, brick and tile fac- 
tory, two railroads, about twenty busi- 
ness houses, two hotels, two lumber 
yards, three elevators, plenty of timber 
and a pretty place one-fourth mile from 
the Des Moines river. Honorable com- 
petition, and a good place to live, bring 
up your children and make money. Prices 
not all cut to pieces. Land trade not 
considered. Part time on building and 
lot if wanted. Will give a bargain if tak- 
en soon. Business established by me for 
twenty years. Rheumatism and poor 
health reason for selling. Write or call 
on J. W. Leighton, Livermore, Iowa. . 

ufn 





ood hardware, bug; and 
implement business, purchaser could dis- 
continue any part of business. Best room 
in town, very reasonable rent; good help 
and good prices. If interested in such a 
business investigate. Address A-22, care 
THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago. 24-3t 


For Sale—A 





Exchange—Farm of 102 acres in north- 
ern Indiana, 22 acres of nice timber, no 
waste land, for stock of hardware or 
~ ti store. Address Box 30, ba 

nd. - 





For Sale—Stock of hardware, pints 
and oils in good town on C. & N. “. % 
R., in fine farming community. Only 
hardware and harness stock in town; 
large territory. Building and stock about 
$4,000. Stock can be reduced. Good rea- 
son for selling. Address A5, care THE 
AMERICAN ARTISAN, 69 Dearborn 8St., 
Chicago. 22-3t 


For Sale—Hardware, plumbing and tin 
shop located in good thriving town of 
5,500. Stock less than two years old; 
will invoice about $6,000; will reduce to 
suit. Investigate if looking for a good 
business. Sickness reason for _ selling. 
Address G. E. Blockie & Co., Idaho Falls, 
Idaho. 22-3t 








For Sale—Stock of hardware and farm 
implements in a country town doing a 
nice business. Tin shop in connection, 
clean stock and first-class fixtures. Cash 
deal only considered; reason for selling, 
poor health of one partner. Address A2, 
care THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago. ufn 


For Sale—$3,000 stock of hardware, 
crockery and small implements. A good 
established trade; no competition; fine 
farming section on Grand Trunk » = 
good market point. Dailting. 30x72; will 
rent reasonable. big argain for 
someone to step into and take up the 
business. Reason for selling, other busi- 
ness demands attention. Address, A8, 
care THE AMERICAN ARTISAN, _ 69 
Dearborn St., Chicago. 22-3t 


Exchange—Fine 60 acre farm in White 
county, Indiana, 75 miles from Chicagvo, 
for a stock of hardware from $3,000 to $6,- 
000. Will pay cash for difference. Ad- 
dress Box 687, Harlan, Iowa. 21-3t 


For Sale—A clean stock of hard- 
ware, stoves, tinware, Temmewne and 
Also tinshop in 











_ implements. - 
ng. Located in a farming com- 
munity in eastern Iowa. Will sell or 


retain implement business. Good reason 
te . Address, No. 1, care of THE 

ERICAN ARTISAN, 69 Dearborn 8t., 
Chicago. ufn 








TINNERS’ TOOLS. 


Wanted—Pair of second-hand squaring 
shears, 30 inch cut. State price and in 
what condition. Address econd-hand, 
care of THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago. 23-3t 


For Sale—Set tinners’ tools. For list 
and price address F. B. Karl, Delaware, 
Ohio. 22-3t 


For Sale—Set of tinners’ tools in first- 
class condition. Address A7, care THE 
AMERICAN ARTISAN, 69 emai * 


——= 














Chicago. 


HELP WANTED. 


Wanted—Tinner who can install hot 
water and hot air heating plants; work 
divided between shop and clerking in 
store. Give references, experience and 
state wages. Address A-1ll, care THE 
AMERICAN ARTISAN, 69 Dearborn 8t., 
Chicago. 24-3t 














Wanted—A young man who can esti- 
mate and sell hot air furnaces at retail; 
also a fair knowledge of tinner’s trade 
desired. Address, Lock Box 423, Bloom- 
ington, Ill. 24-2t 





Wanted—Good tinner and furnace man 
with some knowledge of plumbing. Good 
wages. Address A-20, care THE AMER- 
ICAN ARTISAN, Chicago. 24-3t 


Wanted—Good tinner to take charge of 
shop; only one in shop. Guarantee steady 
work the year around at $2.50 per day; 
10 hours’ work. No union in city; popu- 
lation 8,000; house of from 5 to 7 rooms 
rents for $10.00 per month; natural gas 
fuel, 30c per thousand. There are three 
shops in city; work is such as comes in 
job shop. No booze fighters need apply. 
Address, A-21, care THE AMERICAN 
ARTISAN, 69 Dearborn 8t., setae, 





Wanted—At once, a first-class tinner 
and furnace man that is capable of run- 
ning a shop and can do all kinds of tin, 
pump and pipe work. Must be able to 
figure and estimate and cut patterns. 
Young man preferred; good wages to the 
right man. Address, McIntosh Hdw. Co., 
Kalispell, Mont. 24-3t 





Wanted—At once, experienced hard- 
ware clerk, temperate and capable; mar- 
ried man preferred. Steady position; good 
wages. Apply at once. References. Ad- 
dress G. B. Watrous & Son, 114 Genesee 
St., Waukegan, Iil. 24-3t 





Wanted—Superintendent, one having 
full knowledge of making of stoves and 
ranges. Must be ready to accept posi- 
tion by July ist. None but Al applicants 
need respond. Address Foundry Superin- 
tendent, care of THE AMERICAN AR- 
TISAN, 69 Dearborn St., Chicago. 24-3t 





Wanted—A pneeeoent foundry foreman 
to take charge of a stove foundry em- 
ploying 100 molders. Only thoroughly re- 
liable and competent men need apply. 
State age and name, salary expected and 
also references. Address R. 8. B., care 
THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago. 24-4t 





Wanted—At once, tinner who under- 
stands ordinary plumbing, steam and hot 


water heating, and clerk in store part of 
time. Steady job for right man, $15 per 
week. Address W. F. Rehbein, Gray’s 
Lake, Ill ufn 





Wanted—A practical tinner and fur- 
nace man, one who can do plumbing pre- 
ferred. Steady employment; state sal- 
ary and are. Address A-19, care THE 
AMERICAN ARTISAN, 69 Dearborn S8St., 
Chicago. 24-3t 





Wanted—Cornice makers to assemble 
and erect. Good wages and steady work 
to experienced men. Address, The Ed- 
wards Manufacturing Co., CU, oO. 

ufn 





Wanted—Good tinner, one who under- 
stands furnace work. Address, August 
Schwein Store Co., 419 Edmond St., St. 
Joseph, Bo. 23-3t 





Wanted—Conductor pipe machine op- 
erator; good wages to experienced man. 





Address, The Edwards Manufacturing 
Co,, Cincinnati, O. ufn 
Wanted—Plumber with some _ know!l- 


edge of tinning business; must be sober 
and industrious. State age and expe- 








rience; steady job to right man. Popula- 
tion of town, 3,000. Address, Boyle Bros. 
& Co., Blackfoot, Idaho. 23-3t 

Wanted—First-class man to act as 


foreman of steel furnace shop. Address, 
A-12, care THE AMERICAN ARTISAN. 
69 Dearborn St., Chicago. 23-3t 





Wanted—tTraveling salesman to sell the 
latest up-to-date floor hinge as a_ side 
line to retail hardware trade only; liberal 
commission. State references and terri- 
7 covered. Address, A-13, care THE 
AMERICAN ARTISAN, 69 Dearborn 8t.. 
Chicago. 23-4t 





Wanted—Cornice workers wanted to 
ut together and erect cornice. Need not 
Be cutters. Address The Edwards Manu- 


facturing Co., Cincinnati, O. ufn 





Wanted—A first-class plumber; one who 
has general knowledge of plumbin , heat- 
ing and tin work preferred. Good wages 
and steady work the year around. Ad- 
dress, A-16, care THE AMERICAN AR- 
TISAN, 69 Dearborn St.. Chicago. 23-3t 





Wanted—A young man of some expe- 
rience or beginner in tin shop. who would 
like to finish learning the trade under a 

ood man. State wages expected in first 
etter. German preferred. Address A 
No. 3, care THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago. 22-3t 





Wanted—Salesmen calling on hardware 
trade with first-class reference for the 
states of Montana, Wyoming, New Mex- 
ico, Georgia, Mississipr' Louisiana and 
Arkansas. Best known and fast selling 
staple liner made. Address X Y Z, care 

AMERICAN ARTISAN, 69 Dearborn 
St., Chicago. ufn 
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HELP WANTED. 


" Wanted—Spinners wanted to spin sheet 
copper and zinc work. Must be reliable. 
Address, The Edwards Manufacturing 
Co., Cincinnati, O. ufn 











Wanted—At once, tinner who under- 
stands ordinary plumbing, steam and hot 
water heatin t clerk in store part of 


the time. ney b for right man; 
$15 per we. ., ddress, M. chneider, 
Adams, Minn. 22-3t 





Wanted—At once, a good md around 
_ i. tside k, — "Atting gene 
side and ou wor 
some plumbing. 8 pies 2 the right 


man the year gy a e ¥ want- 
ed and references letter. Ad- 
dress Rud Puchner, Wittenbers. Wis. e 

ufn 





a brick betiding. ~ yA ft 5, one be 
to r ee ua’ 
ro owe of 1,000 in East Central Wiscon- 
sin; good farmirg ~ FY a dairying, 


industries; stock 
voices about $4,000; if yr eg it ea 


ou to inv ti 
o> ag A MEICAN ARTISAN, Chi- 
cago, Ill. 





Wanted—First-class salesman, by lead- 
ing furnace and boiler manufacturer. 
Only men who have, had actual experi- 
ence in warm air, steam and et seat water 
heating wanted. Prefer men who have 
sold goods to the soe. Excellent op- 
portunity for the 


u——- in in ets Ae 
wh WANTED. 














Situation Wanted—By a first-class tin- 
ner, thoroughly understands furnace 
work. State wages in first letter. Ad- 
dress, C. W., Lock Box 193, Lake Mills, 
Wis. 24-3t 





Situation Wanted—By a first-class tin- 
ner; prefer inside work as health will 
not permit climbing on buildings. Good 
salesman and understand bookkeeping. 
Best of references. Wages a secondary 
consideration. Aadress, R. B. Quimby, 
Wakefield, Neb. 23-3t 





Situation Wanted— a good tinner, 
either in Chicago or suburb. Prefer shop 
where instruction in furnace work can be 
obtained. Will work reasonable, if posi- 
tion is permanent. Address, D-390, Ogden 
Ave., Chicago, Ill. 3-3t 





Situation Wanted—By a first-class so- 
ber tinner and retail hardware man; can 
estimate and install warm air heating 
jobs, understand inside and outside work; 
also pump and windmill work, roofing, 
steel oes etc. Can do some ‘plumbing 
and fitting, good salesman and not 
afrai of work. arried; speak German. 
State wages, rent. etc. Would like to lo- 
cate in central Wisconsin; best of refer- 
ences. Reply at once. Address, A-9, care 
THE AMERICAN ARTISAN, 69 Dear- 
born §St., Chicago. 23-3t 





Situation Wanted—As a hardware clerk, 
by a young man of 12 years’ experience; 
Al stove man; understand outside tin 


SPECIAL NOTICES. 








FARM TO EXCHANGE 


Have a finely located improved Iowa | 
farm and one in Illinois to exhange for a | 


good stock of hardware, or hardware and 
implements. 4t-24 


Box 148 Independence, Iowa. 





Special Notice. 


Wanted—tTraveling Salesman. To sell 
a well known line of stoves and ranges. 
Men wanted for Ohio and Minnesota, must 
be competent and know the trade. Good 
salary. Address H. W., care of THE 
AMERICAN ARTISAN, Chicago, IIl. 


WANTED 


Good cornice and sheet metal workers. 
Permanent work for good men. Others 
need not apply. Address 
DULUTH CORRUGATING & ROOF- 

ING CO., 
u.f.n. Duluth, Minn. 








“RAZOR SAFETY” FREE 


Better than the $5 kind. Mail us your dull 
razor and 35 cents and we will return your 
razor sharpened and also give you our Safety 
Guard and Free Booklet, telling you how 
to shave and hone your own razor as well 
as anexpert. A. Goodrich, Mfr., (estab- 
lished 1864), 541 W. Madison St., Chicago. 

2t-22 





FARM TO EXCHANGE 

Have good improved Iowa farm aud one 
in Illinois to exchange for stock of hardware 
or hardware and implements. Will consider 
good building or building and residence in 
connection with the stock. Give amount stock 
will invoice and price of building in first let- 
ter. Northern Iowa Land Co.,Indepedence, 
Ia., care of THE AMERICAN ARTISAN. 


4t-27 





ATTENTION, TINNERS! 


For one dollar 1 will send, pre- 
paid, complete set of patterns for 
most simple and durable rain water 
cut-off ever made. No seams de- 
pending on solder. Can be made 
for 15 cents, including labor. 


work also, None, but steady proposition Something new. Address BOX 12, 
considered. ar ; references turnisn- 
. Address, J. L. M., 90 Richmond st.,| Farmersburg, Iowa. 2t-24 
Kokomo, Ind. 23-3t 





Situation Wanted—By a first-class ex- 
perienced all around tinner and furnace 
man, capable of taking charge of shop. 
Speak German, strictly temperate and 
steady worker. State wages. Address, 
Geo. Woehler, R. R. No. 3, Amngion, 
Minn. 3-3t 





Situation Wanted—By a first-class 
Plumber and tinner, sober, industrious 
and temperate. State full particulars re- 
garding wages paid, etc. Address, Tin- 
ner, care Hotel Newport, Tacoma, rok. 








Situation Wanted—A first-class stove 
mounter conversant with the methods of 
all the leading shops in the U. 8.; 20 
years’ experience; would accept good job 
as foreman in middle west. Address. 
Mounter, care THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago. 22-3t 





Situation Wanted—A position as hard- 
ware clerk by a young man of expe- 
rience; also understan bookkeeping, 
typewriting and general office work. Can 
furnish best of references; state wages. 
Address N. S., care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 





22-4t* 


WANTED 


A live commission man to handle, 
in New England States, one of the 
largest and most complete lines of 
furnaces and boilers made in this 
country—a line that is well known 
in all parts of the United States. 
Address ‘‘Manufacturer,’”’ care of 
THE AMERICAN ARTISAN, 69 
Dearborn Street, Chicago. 


| 
| 
| 








| American Artisan, 


WANTED 


Small Drop Press, hand power 
preferred. Also, a couple of first- 
class Tinners and Cornice makers. 
C. C. Fouts, Middleton, O. 


WANTED 


Wood Pattern Makers on Stove 


work. Address ‘‘Pattern Maker’ 
care of THE AMERICAN 


ARTISAN. u. f. n. 


Patent For Sale. 


Patent rights on a well-known 
colt halter and weaner. Nothing 
else on the market possessing its 
Other 
business interests reason for sell- 
ing. Or, will trade for stock, land, 
town property, harness shop or 
other good trade. Address, 


L. & Bs Box 34, 
Kingfisher, Oklahoma Ter. 


FOR SALE 


Good will and interest in roofing, cornice, 
blow-pipe, skylight and sheet-metal working 
factory, established 22 years. Central loca- 
tion; fully equipped with tools, machinery, 
stock and running gear. Now making many 
specialties and a large jobbing trade in New 
York and New Jersey state. Factory, out- 
buildings, 4000 feet floor space, fronting on 
two streets, 50 feet by 200 deep, all im- 
provements and a modern dwelling, new and 
beautifully furnished, now occupied by 
owner. Also adjoining property: a modern 
dwelling house, 15 rooms occupied by good 
paying tenants; a two-story, four- horse 
stable and vacant lot 25 by 100 feet. Rea- 
son for selling, wish to retire from business. 
J. W. Bowerbank, 22-24 Germania Ave., 
Jersey City, N. J. 4t21 


Capital Wanted 


Am going to establish a 
Stove Repair business in Chi- 
cago, selling dealers ORIGI- 
NAL Stove Repairs furnished 
by stove manufacturers. Have 
had years of experience in 
Stove Repair business, and 
see good opening to furnish 
repairs from original patterns 
—a good chance for im- 
mediate returns on capital in- 
vested; references furnished. 
Address ‘‘Capital,” care of The 
Chicago. 


5t-26 








merits as a colt-weaner. 














JOSEPH DIXON CRUCIBLE Co., + 





DIXON’S STOVE CEMENT. 


Apptied easily. Dries rapidly. The best repair for cracked or worn fire-briok. 
Circular 18-L and sample upon request. 





JERSEY CITY, N. J. 
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Automobile 
|Cycle Skate 















Our Newest Model. One Size Extension, 10 to 12 in. 


Ball bearings, 5-in. rubber-tired wheels, metal parts 
sheet steel, finely nickel-plated. Retail] $10 per pair; 
with 4-in. wheel, $7.50 per pair. 

Every dealer in Hardware, Sporting Goods, etc., 
will find it profitable to sell our line of Cycle Skates 
as they appeal to both potas and old, being adap 
for use in skating rinks or on smooth sidewalks, 
Write for catalogue and trade discounts, 


CYCLE SKATE AND SPORTING GOODS COMPANY, 
57 Park Street, New York 











THERE IS NO BETTER WAY 


BETWEEN 


CHICAGO 
INDIANAPOLIS 


AND - 


CINCINNATI 


THAN THE 


CUTTING 





assets esau 





TRAINS A DAY 





Standard and Compartment Sleep- 
ers ‘on Night Trains, Parlor and 
Dining Cars on Day Trains. 


Cuas. H. Rockweti, Frank J. REEp, 
Traffic Manager Gen. Pass. Agt, 
CHICAGO 














Locations for 
Industries 


ON 


THE ERIE, THE COMMERCIAL RAILROAD 


Chieago to New York 





The Erie Railroad System’s Indus- 
trial Department has all the territory 
traversed by the railroad districted in 
relation to resources, markets and 
advantages for manufacturing, can 
advise with manufacturers of specific 
products as to suitable locations, and 
furnish them with current information 
of a comprehensive nature dealing 
with the project in its full relation to 
manufacture and commeree. 

The Erie is one of the greatest of 
trunk lines. Its own rails eonnect the 
two largest cities of Ameriea. Every 
section of the System has its particu- 
lar merits. Profitable loeations exist. 
It has great general and eoal, oil and 
natural gas resources. 

It is important in this age of modern 
facilities for manufacturers to locate 
where they can obtain side tracks so 
as to receive from and ship directly 
into cars at the factory. Information 
can be promptly furnished in this con- 
nection about every point on the sys- 
tem between New York and Chicago. 

Manufacturers’ inquiries as to loca- 
tions are treated in strict eonfidence, 
and absolutely reliable information, so 
as to promote permanent traffie, is fur- 
nished, Address 


LUIS JACKSON 
Industrial Commissioner 


Erie Railroad Company. 
28 Cortiandt Street, New York. 








Two of the World’s Winners y| 





The MAJESTIC 
WASHING MACHINE 


We Manufactured 
and Sold 41,430 
MAJESTICS in 1908 
beside many other 








Does that tell 





The SNOW BALL 














FREEZER 


QETES Siig em whe os hove fave A Be Meine 
Washing Machine in seven years, it Is pasy (0 introduce 
to you the Snow Gell Preezer. If ls as good a ireeser 
ag the Majestic is a Washing Machine. ° The Snow Ball tub 
is mad@-also of Virginie White Ceder, is bownd with 
electric-welded wire hoops which cammpt fall off, and ts 
specially varnished so as to make it attractive and easy to sfll. 
The inside parts are heavily plated with pure block tin which 
makes it thoroughly bygienic. (The outside castings are 
rust proof. 











RICHMOND CEDAR WORKS, I 


sn tendey for porviculers ond prices watch wit —_ Largest Manufacturers of Wooden Ware in the World, 


























The advertising pages, which many persons seem to ac- 
cept as a necessary evil accompanying the paper, are one of 
the greatest educational featwres of the trade journal. <A 
broad education cannot be had without a good knowledge 
of the various kinds of apparatus used in power plants and 
it usually happens that the man who is best informed of 
what is to be had and where to get it. quickly and cheaply 
generally makes a wise selection and his services are recog- 
nized in @ substantial manner. The advertising pages serve 
as a silent, but persistent educ«tor on the latest designs, con- 
structions and adaptations of machinery of all kinds. The 
knowledge gained from the advertising pages, probably in the 
majority of cases, is acquired wholly unconsciously without 
the least mental exertion and wholly unaware that a valu- 
able addition to one’s general knowledge of engineering is 
being made. In this connection it should be remembered that 
manufacturers who present nothing but the more recent designs 
of very latest types are sure to be found.—Domestic Engineering. 
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eS Oe “ALASKA” 


never heats. The best constructed and most ornamental 
STOVE TRIMMINGS 


and acccessories 
yet produced. 















“ALASKA”—the name tells the stor 
y- 
MANUFACTURED ONLY BY 


Ghe Troy Nickel Works 


ALBANY JOHN E. GAITLEY, Prop. NEW YORK Ren, 










The Fanner 
Mfg. Co. 


CLEVELAND, - OHIO 


Ghe 
\ Uncle Sam Damper 


<== Best and Most Profit Bringing Damper 


Plate stamped from nickeled steel, corrugated and looped, to add 





Just a few of our 


Stove Appurtenances 


We manufacture a qpeet, Neng of them. 
Find out what t 











strength and to prevent warping. Handle rigidly clamped to stem, 
which is sharply pointed and can be easily put into pipe. 


SEE OUR CATALOG. 





Sayre Stamping Co., Sayre, Pa. 








YANKEE DAMPERS AND CLIP 


ALL STEEL 
ROD. 


OVAL SMOKE PIPE DAMPER. 











HOT AIR DAMPER. 


SIZES, 6 in. to 15 in. 
SMOKE PIPE DAMPER. 





SAMPLE FREE. 


Easiest to get in or out. We Claim Best and Cheapest Steel Damper Made. 


THE S. M. HOWES CoO., 40-46 Union St., Boston. Mass. 
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ay STATES" AM 
SREAT BRITAI/ 
CANADA 





Water Pails’ and ‘‘Wash Tubs” also. 


VICTOR STAMPING CO., Broadway, Loveland, Ohio 


VICTOR 


Means much, at a time when qualities are exceptional and 
when competition is most keen, but our 


SCSOAL HOD 


Is winner by a big margin over a large field and undeni- 


ably is 
FAR SUPERIOR 


In every respect to any other obtainable. We make ‘ 
Our success is the foundation for yours. 


Victor 

















PARKERSBURG BLUE 


The Perfect Steel Sheet. 
High Quality. Low Prices. 
Send for Samples. 
Especially Adapted for Steel Ranges. 


Sa 





Iron and Steel Company, 








It is made of a very 
high grade of uniform 
color Blue Polished 
Steel, and is coated to 

revent rusting. 

ade in all sizes. 

Packed twenty-five 
and fifty joints to 
crate. For sale by 
i the jobbing Hardware 

Trade throughout the 
United States. 

MFD. BY 
HEMP & Co. 
» R 2nd & Chouteau Ave. 

ST. LOUIS. 





: In the event your job- 
ber does not handle 
this pipe send your inquiries to us 





FACTORY LOCATIONS 


For all kinds of plants using iron and 
steel and other metals. The country 
reached by the 


SOUTHERN RAILWAY 
AND 


MOBILE & OHIO RAILROAD 


is now growing at a rapid rate, This 
growth is steady, substantial and based 
upon the great natural resources. Give 
us your requirements for plant location 
and we shall be glad to send information. 
Write the nearest agent. 












Small foundry in good town for sale 
cheap. Refer to Washington File 24,657, 
Chicago Fi'e 16,209 











M. V. RICHARDS, 
Land and Industrial Agent, 
Washington, D. C. 


CHAS. S. CHASE, Agt., M. A. HAYS, Agt., 
622 Chemical Bldg., 225 Dearborn St., 
St. Louis, Mo. Chicago, It. 





Stay-In Flue Stoppers 


Brass finished. Nicely decorated. 
Cannot be jarred or blown from flue 
hole. Guaranteed to be soot proof. 


Perfection Gake Mixer 


Made of No. 16steel. It's one 
of the best articles on the mar- 
ket. Almost everybody ag so. 


STUBER & KUCK, Peoria, Ill. 


Manufacturers of Pieced Tinware and styles of Flour os Bd 
























—_—— Manufactured by 


TM) THE KRAMER BROS. FDY. CO. 


"ARYALL 
DAYTON, OHIO 
Made of Heavy 
er 


Price each, $3.00 [isd ° 
WILL CARRY ANY STOVE OR RANGE MADE 


We Guarantee Satisfaction ee 


or Your Money Back 







\RRIER | 























‘ 

$ CHAS. SKIDD, Kenosha, Wis., writes: 

3  ‘‘Please discontinue my ad for atinner. I have had 
; applications from the Atlantic to the Pacific, and also 
received a good man through your valuable paper.”’ 
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One-Piece Miter 


The Leader Cutoff 


Leads them all, takes the flow direct to the cistern or sewer unless 
cut out, thus the conductor pipe is kept in line below the cutoff with 
same above, giving a neater and more workmanship appearance. 
Has a positive valve and simple fastening. Packed half right and 
half left hand in one dozen crates. 
Nothing as good as the LEADER’ 





“King Strainer” 


The Improved One-Piece Miter 


Not an imitation, neither a mere attempt, but a real full shape 
standard size MITER. Made of the very best material, sold 
at the lowest possible price. 

Accept nothing but WHITACRE’S ONE-PIECE MITER. 





“Leader” Cut-off. 


The King Strainer 


King of them all because it can be used in any position on the pipe above or be- 
low the cutoff, allowing any combination desired at a reasonable cost. 
place for the KING is at the outlet of the gutter or trough, thus allowing all for- 
eign matter to be discharged instead of clogging up the gutter or conductor pipe. 
The birds cannot nest in the elbow with this strainer, has large opening allowing 
leaves, sticks, etc., to discharge without clogging. 
the results, a satisfied customer a valuable asset. 


The proper 


Try a few dozen and note 


Three Times and out, the three above will put all others out. 


J. E. WHITACRE MANUFACTURING CO. 


Manufacturers of Specialties 


Dept. A. Rockford, Ill. 





The “OHIO” 
Corrugated Elbow 





Our new “OHIO” one-piece corru- 
gated elbow with its invisible seam 
in throat, its perfectly uniform con- 
struction, and superior quality of 
stock makes it truly the ““best one- 
piece elbow on earth.”’ 


Ask for free sample and 
prices. We can interest 
you. 


THE OHIO STOVE PIPE @ 
MFG, CO. 


NEW PHILADELPHIA OHIO 
C. N. HOOPER, Dubuque, Iowa, 
VITREOUS ENAMELING 


TECHNOLOGIST 


Designs, builds and starts new plants 
Improves quality and reduces the costs 
im those already established. 








No 27 
ANISH 


LANE 


SHEET STEEL 


fe MANUFACTURED. 
= Se 
O-DICKEY SN 


HAMMER 
Planished 


FROM ONE OF THE LARGEST 
~ USERS IN THE UNITED 
STATES. 


“‘We enclose specifica- 
tions for another carload 


INDIANA HARBOR IND, 





as we are much pleased 
with your Steel. We con- 
gratulate you on your 
success in producing such 
satisfactory material.”’ 


290 33 257 
THIS SIDE UP 


Gauges No. 18 to 28. 


Send for Price List. 





Manufactured by 


Wired - Dickey Steel Co. 


INDIANA HARBOR, IND. 
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PATTERNS 


For Stoves and Heaters 
First-class in wood and Iron. 


Vedder Pattern Works, Troy, N.Y. | = 


Established 1835 





LIN GY Parternco, 


RON&SWOOD 


STOVE PATTERNSS 


- VE PATTE 
pees QUINCY ILL-N 


STOVE 


REPAIRS 


MANUFACTURERS’ 
STOVE REPAIR CO. 


517-539 Diversey Boul., CHICAGO 
Prompt Shipments Give us a Trial 











if you are looking 

for the best place 
to buy stove 
dealers’sup- 
plies, cast- 


ings and repairs—promptest shipments, etc. Address, 
316-318 North Third St. St. Louis, Mo. 








Champion Stove Clay 








The only Stove Lining made of crucible 


materials. 
Packed in 2% lb., 6 lb. and 10 lb. paste- 
board boxes. 


Order it from your jobber. 
The best and most refractory lining 
made. 


Bridgeport Crucible Co., “cs: 











The G0. ¢ ¢ g ye a 


W. COPE 
Pattern 
Works 


DETROIT, 
MICHIGAN. 








FOR POLISHING GOLD, SILVER. PLATE 
NICKEL, TIN, BRASS.COPPER. 
DIRECTIONS: 


Take a little of the Polish ona soft 
ao 





QUINCY, ILL. 


“ACME © texMomETER 











THE MOST RELIABLE 
OVEN THERMOMETER 
on the Market, as has 
been proved by some of 
the largest manufactur- 
ers of Stoves im the 
United States. 





Easy to ship and nothing to get out of order. 


Manufactured by 


| THE EVANS STAMPING & PLATING C0., “mass 


Western Agent: C. H. MATTHEWS, Detroit, Mich. 








IF YOU WANT QUALITY 


In plumbago get a sample of our No. 702 Pure Ceylon 
Plumbago, test it—we don’t care how severe the test 
is—it will do all we claim, and more. SUCCESSFUL found- 
rymen everywhere use our No. 702. Are you successful ? 
MAY WE SEND YOU A SAMPLE ? 


THE S. OBERMAYER CO., CINCINNATI. 


CHICAGO ‘‘The House of Quality and Service.’’ PITTSBURG 








No Dust, No Dirt 


Pleases 
everybody 


Quick Seller 


Order at 
once to 
insure 
prompt 
delivery. 


Send for prices. 


HILL DRYER 





© 


oO. 





The Best Stove-Plate Facings 


As well as Supplies and Equipments 
are Manufactured by 


J. W. PAXSON CO., Philadelphia, Pa. 








Worcester, Mass., U.S. A. 
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IS YOUR TIN PLATE SATISFACTORY? 


If not, try Schoedinger’s Extra Coated Old Style on your next roof 
and tell us in twenty-five or thirty-five years how it is wearing. 



















Our stock is exceedingly large at present—in fact we are offering 
some special inducements for you to Buy Your Tin Plate Now. 





Ask for our large Catalog in your inquiry for Tin Plate. 





Twelve brands to select from. 


F. O. SCHOEDINGER, Columbus, Ohio 


Dept. 2 Buy of the Big Manufacturer 146-148 N. Third Street 











ALL STYLES of CORRUGATED ROOFINGS and SIDINGS 


Black and Galvanized Sheet Iron or Steel 
Send Us All Your Inquiries Write for Catalog “D” 


THE NILES CORRUGATING CO. 


NILES. OHIO 


Our Specialty We Have Our Own 
INSTANT SHIPMENTS Sheet Mills and Galvanizing Plant 


















PLECKER’S CORRUGATED EXPANDING CONDUCTORS. 


Made of Gaivanized Iron in Ten-Foot Lengths without a Cross Seam. Will not burst when full of ice 


CLARK, QUIEN & MORSE, Peoria, til. 


The Kind 
You’re Looking For 


The famous One-Piece Miter, made 
of one piece of metal, galvanized or 
tinned after being formed. Has , 
more space at the bend than can be , 

A gotten in a pieced miter. There is 
therefore no overflowing of water. 
Fits all standard gutters, single or 
double bead, slip or lap joint, inside 
or outside turn. 

Write for information. 














The “CENTENNIAL” 


RAIN-WATER CUT-OFF 
The strongest, most durable 
and cheapest CUT-OFF on 
the market. 


The only single cut- off 
made to fit CorrRUGATED 


and plain pipe and which 
can be used without ex- 
tra pipe or elbows. For sale 
by all leading jobbers. 
Patent applied for. 


Manufactured only 
by 
Cooney & Geiger 
19 and 21 
Bast South St. 


INDIANAPOLIS, IND. 









it is imitated. Get the original. 


J. E. Whitacre Mfg. Co. 


ROCKFORD, ILL. Inside Bead ‘ 


LOGAN’S SOLDERING 
IRON HANDLES 


i 
PATENT APPLIED FOR. 
} 


draw, give Tinners em- This Handle 1s made of Gas Pipe and the best hard wood; is neatly finished; will not heat in 

“tha ki ks | US¢,and will not break. The Irons can be instantly fastened or released by turning a set serew. 

sosusting PLOYMent Making stocks | BYERLASTING. TRY THEM. We also keep a large stock of the finest Soldering Irons msde, 
Made only by 


mace and give the dealers 
Powers Bros. 


gine rose profit. 
Streator. i. | BERGER BROS, GO, Sascecons sovoz0. Seeds. PHILADELPHIA 











Tinners Find Employment 


By advertising and using 


The Powers Automatic 
Chimney Tops 


contain They make chimneys 











Jobbers and Dealers. 









Sold by Hardware 
This cut free to dealers ® FACTORY: 3114-16-18-20 N. 17th St. 
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ROOFING SLATE E- J. JOHNSON @ co 


38 PARK ROW, NEW YORK 
Quarries: PENNSYLVANIA AND VERMONT 


SLATE BLACKBOARDS ecto coset sctvered anywhere. Booklet and compl 


Price List on application. Wireinquiries given quick attention 





O’HALLORAN & JACOBS, 


ROOFING SLATE 


SLATERS’ SUPPLIES. 
829-830 Park Building, PITTSBURC, PA. 



























Corrugated Iron and 
Steel Eaves Trough, 
Conductor Pipe and 
Gutters, Tin and Terne 
Plates, Roof Paints 


& Steel Co. 


CLEVELAND, OHIO 





es (ao || VARIETIES 
Fay OF METAL 
t Sey || SIDINGS 


“all LARGE STOCKS 


shipment. 


Quality of donlaaine’ i stamping unequalled. 
inventors and original Manufacturers of Rock-faced Metal Siding 


St. Paul Roofing, Cornice & Ornament Co. 


The Leading Sheet Metal Plant of the West 
Everything in Sheet Metal 2-3 ST. PAUL 


GEROCK BROS. MFG. CO. 
Sheet Metal Ornaments and Statuary 


Detail Work a Specialty. Ask for Catalogue 
1227 Manchester Ave., ST. LOUIS, MO. 




















ROOFING 
SLATE 


We operate our own quarries, 


manutacture and sell all os 
of Slate,Roofers’ Supplies, Tools, 
pw ae Aa Write for 


THE AULD & CONGER CO. 
Dept.6 CLEVELAND,O. 








Monarch Roofings 


assure to dealers 


Liberal Profits, 
Enhanced Reputation, 
Extended Business, 
Satisfied Patronage, 


and to consumer 


Quality, Durability, 
Economy, Satisfaction. 


Send for Particulars 


Stowell Manufacturing Co. 


CHICAGO JERSEY CITY 
47 MarketSt. ~- 461 Westlowe Ave. 


BURTON’S 
a ci Shingles 


; Have been on 
; buildings fa r iv 
: years, in con- 
@ dition yet. Better 
gaa than any metal, 
slate or wood roof- 
ing sold. Write 
‘4 for catalog. 


TheW. J.Burton Co. 


DETROIT, MICH. 


INDUSTRIES ARE 
OFFERED LOCATIONS 


WITH 


Satisfactory Inducements, 
Favorable Freight Rates, 
Good Labor Conditions, 
Healthful Communities, 
ON THE LINES OF 
THE HLLINOIS CENTRAL R. R. 
AND THE 


YAZOO & MISSISSIPPI VALLEY R. R. 













For full information and descriptive pam- 
phlet address 


J. C. CLAIR, Industrial Commissioner, 
1 Park Row, CHICAGO. 
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TOOLS FOR SHEET METALS Hottest On Earth. 


INCLUDING The No. 39 Bonanza Furnace 












. That is wha 
Tinners’ -and Roofers’ Tools, Shears, <a ate gee 
Punches, Presses and Dies, Can-Making when buying 


@ No. 39 Fur- 
nace for all 


Machinery 





pe cotesiiantead ‘ around work 
Niagara Machine & Tool Works || ( Bee mete cconees 
No. 2 Beader. BUFFALO, N. Y. | ie ae 





LIGHTNING PORTABLE HAND PUNCHES 


POR 










2TABLE PUNCH make many 
styles of 
Furnaces end 
Torches for 
kerosene as 
well as gaso- 
line. Our catalog will give you full partic- 
ulars. Order through any jobber, or send 
us $4.50; we will ship direct. 


THE TURNER BRASS ——,. 
Street. 





LIGHTNING 





Manalactered by AMERICAN LOCK NUT CO., Oregon, Ill. 
Send for catalog and price list to-day. 


































26 No. Franklin 
Thou Shalt Not Steal! 

And yet this seams to be an age of 

STEAL and STEEL ; we also have Se SEs 
done some STEELING and now have COIL FIRE POTS 
this No. 10 FURNACE TANK drawn The No. 10 is fitted with 
out of one piece of No. 21 STEEL Be gg ©. per og Bp 
and then galvanized; which makes it life. The coils are made 
strong and lasting. Slonbed and Wetea. The 


Noiseless No Odor No Smoke | ‘cad cthemp cores; hemp 


or jute cores burn out 


More Heat with ion Fuel and the refuse clogs the 


Greatest Range of Heating burner. Brass ells. sess 
3-12 Ib. Coppers Indoors or on a Roof aaaiie an. the 





Geo. W. Diener M’f'g. Co. *.¥, Lake Street | Bind ric nace = 


Ne inspection of our 


MEDAL AWARDED, WORLD'S FAIR, ST. LOUIS | =.=" / eta 





see how good— o No.!1G 
po pam DETROIT, mich. Oe 


W. J. Burton Co., Detroit, Mich. them. That is Qe 


why it is safe 





H, Weiss & Co., 20 Cliff St., New York, N. Y. for as to map CU TESTES CEES. 
Janney, Semple, Hill & Co., Minneapolis, Minn. they are v0 popular wich users, mary one. ¥ ou will be 
C. Sidney & Co., St. , Mo., ete. eased. Jo rs supply at facto ce. 

Illinois Roofing & Supply Co., Chicago, Ill. Clayton & Lambert Mfg. Co. 

J. M. & L.A. aoa eee 0. Detroit, Mich.. U.S. A. 





Holbrook, Merrill & Stetson, San Francisco and Los 


Angeles, Cal. CRIMPING ROLL 


ue nena tein ama y mn Will not warp like wood. 
DREIS & KRUMP, Mfrs., 3214 S. Halsted St., Chicago 














This Improved Crimping Roll will ¢ im sheets with- 
out buckling them. We build a complete line of Shears, 
Punches and Bendin ng Rolls, all sizes for hand or power 
drive. BERTSCH & CO’, Cambridge City, Ind. 





A business man vetng sskod by an o- It Is Acknowledged 


Vertising solicitor for an ‘‘ad,” 
“Idida t deal of cdvertising when I by the t 
started in D sone and now! am well bes 
enoug’ ea known to get along without it.” workmen to 
The Dolicitor asked hi him if he knew who be the only 
had run for the office of Vice-President 
the election before last. The business way to close 
man did not. The solicitor then asked sheend of an 
him if anyone had been better advertised : " 
atthe time. This brought the “ad.” eavetrough, 
as corruga- 
tions are 
Proof Against 
Frost. 


Order a set 
of tools to- 
day from 


any jobber or tinner’s supply house. 


6. E, BISHOP, HARP WARE 


§ DOWAGIAC, - MICH. 











THe AMERICAN ARTISAN 
Keeps Yu Posted. 
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‘RS METAL 
SEILINGS 


CORNICE: : Lz . 

BLUED*"> POLISNED EAVESTROUGA, 

STOVE PIPE IRON, vip ENESTRO PIPE. 
STEEL ROOFING & SIDING ETC: 




























SI NGP IARI NP IP) NG NG OO ND INP IN NG ST NP ee 


NOR ANTON Miro: ic 


CANTONS royce 











amas OF HIGH GRADE SHEET METAL Goop 





by 











H. WEISS & CO. 


20 Cliff St., New York. 





ant eam i se eas 
SKYLIGHT GEARING 
AND CHAIN LIFTS 


Tinsmiths’ and” ‘Plumbers’() Tools. Cornice 


Makers’ Tools. Coppersmiths’ Tools. 
Pipe Threading Machines. 


Second-Hand Goods Bought, Sold and Exchanged, 


Skylight Lift 


A new device 
whereby a skylight 
can be raised or 
lowered as easily as 
a weighted window. 
Constructed ofsteel 
and malleable iron; 
hasa movable slide- 
holder to adjust it- 
self, and can be 
opened to any dis- 
tance desired. Al- 
ways locks auto- 
matically, open or 
shut. Can be ap- 
plied to either hip- 
ped or flat skylights 
easily and quickly. 


SEND FOR 
PAMPHLET 


G. Bickelhaupt Skylight W'ks 


243-245 West 47th St., NEW YORK. 
Trade “G. B.” Mark. 











Freight charges are 
sometimes heavy 
charges. We can 
Save you money. 
Weare large manue 
facturers — small 
profits, many sales. 


SYKES STEEL ROOFING C@. 
Chicago, lil. and Niles, Obie. 
Mfrs. Steel Roofing, Cossuge- 
ted Iron, ete. 




















a. largest producers in the west sol- 
icit the orders of the trade for Art 
Metal Ceilings, Architectural Ornaments, 
Roofing, Corrugated Iron, Galvanized 
Iron, Corrugated Cenductor Pipe, Finials, 
Weather Vanes, Cresting, Etc., Sheet 
Copper, Galvanized Steel Tanks for All 


Purposes. 


FRIEDLEY-VOSHARDT CO., 


194-204 MATHER STREET > F: #.-¢ eee 

























CHICAGO, ILL. 
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You'll Get New 
Customers= 


good. customers— very 
easily if you'll let us help 
you. 

We'll bring you the best 
class of customers —the 
ones who want and fay for 
the dest. 

If you have the “‘best”’ 
in any line—if you have the 
exclusive agency—if this 

best’”’ is advertised—then 
it is certain to bring you 
good customers. 

Why not get the exclu- 
sive agency for 


~LOCK-JOINT 
Metal Ceiling? 


It is without an equal. 
This it is demonstrating in 
hundreds of buildings all 
over the country. 

Architects and Builders 
acknowledge its superiority 

Lock-Joint has been ap- 
proved by the United States 
Government Engineers. 
Pretty strong endorsement, 
isn’t it? 

Lock-Joint is advertised 
so that personscontemplat- 
ing building are interested 
andcometo you. The people 
who build are the best cus- 
tomers—they have money. 

We'll assist you inselling 
by special letters, special 
water color drawings, and 
in every way we can. 


Send /o-day for 
Catalogue ‘*D’’ 


S. KEIGHLEY METAL CEILING & 
MFG. CO. 
PITTSBURGH, PA. 


Brooklyn, N. Y. Boston, Mass. 
Baltimore, M Washington, D. C 


WE WANT 
GOOD AGENTS 
EVERYWHERE 


To Handle and Sell 


THE EDWARDS 
METAL CEILINGS 


Write for Special Proposition 


THE EDWARDS MANUFACTURING CO. 


“THE SHEET METAL FOLKS" 
Manufacturers of the most extensive line of Sheet Metal Building Material 
in the World. : 
Main Office and Works: 
300 to 316 EGGLESTON AVENUE, 


CINCINNATI, OHIO. 


Metal Ceiling Catalog——J. 
Sheet Metal Catalog ——R. 
Free upon request 











THe AMERICAN ARTISAN 
Want Ads fill your wants. 








“Canton” Metal Ceilings are 
sold on their merits. They have both 
style and construction. 


Construction is the biggest item in the cost of 


erection. In the ceiling business, your profit depends 
upon the cost of erection. We have just completed 
a job of 44 squares at a cost of 70 cents per square. 
Sounds pretty good, don’t it ? 


Place a trial order with us. We want your busi- 


ness. Art Book “‘H”’ is free. Get one. 


The Canton Art Metal Co. 


The Canton Steel Roofing Co. 


New York Agency, 525 W. 23rd Street. 
Minneapolis Agency, 424 Kasota Bidg. 


























La Crosse Steel Roofing and Corrugating Co, 


EAVES TROUGH 


CONDUCTOR PIPE 


CUT OFFS 


MITRES, ENDS AND DROPS 


QUICK SHIPMENTS OUR SPECIALTY. 


MANUFACTURERS OF 


ROOFINGS AND SIDINGS 
STEEL CEILINGS 
CORNICES 

SKYLIGHTS 


SEND FOR CATALOGUE 
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Our Stock Comprises 


CUT COPPER NAILS 
Alf Sizes, in 
Regular Cut 
Slating 

Stem 
Finishing 


STAR BRAND 


07 0) od od 3 
NAILS 


HUNGERFORD BRASS & COPPER 


YORK 37- 


Boat 
Sheathing % 
Clout 
Oval Head Trunk 
Also 
YELLOW METAL NAILS 
Slating Sheathing 
Stem Spikes 


a * 


497-508 PEARL ST. NEW 


STOCK SHEET SHOWING FULL ASSORTMENT ON HAND. 


COMPANY 


413 PARK 


hue S wat 


COPPER WIRE NAILS 
All Sizes, { 


Shi 


S 
ngling 
Boat Work 
Purlin 
Also All Sizes 
Oval and Flat Head 


COPPER TACKS 


ST. 


SENT ON REQUEST. 











The“Star” 
Ventilator 


Is the best known appliance 

and has a reputation of long 

standing for successfully 

ventilating Mills, Factories 

and all other buildings. 

It costs nothing to operate and is absoluteiy storm proof. 
Send for Booklet— Mailed Free upon Application 


MERCHANT & EVANS CO. 


SUCCESSORS TO 
MERCHANT & CO., Inc. 


Manufacturers High Grade 
and Bright Tin Plates 





PHILADELPHIA 
NEW YORK 
BROOKLYN 

BALTIMORB 
CHICAGO 
KANSAS CITY 
DENVER 


Me 


¢ 


Roofing 


¢ 


Registered 




















The Roofing That Sells 
Is the one that will give long service, wear well, resist fire and wind, be 


proof against water, moisture, acids, etc. 
‘J-M” is just such a Roofing. Being the product of Asbestos, an im- 


perishable mineral, it is absolutely fire and acid proof, air and water 


tight as well as extremely durable. Is furnished complete and can be 
easily applied by anyone. Is the * ‘cheapest per year Roofing’ on the 
market, because coating or painting is not necessary to preserve it. 

Build up a “‘J-M” Roofing business, We will help you. 


WRITE NEAREST BRANCH FOR SAMPLES AND FULL PARTICULARS. 


H.W.Johns-Manville Co. 


Manufacturers of Asbestos and Magnesia Products, Asbestos Roofings, Packings, 
Electrical Insulating Material, “Noark” Fuse Devices, Electric Railway Supplies, Etc. 
New York Boston Minneapolis Los Angeles 


Milwaukee Philadelphia Dallas Seattle 
Chicago St. Louis San Francisco London 208 





New Orleans 
Kansas City 


Pittsburg 
Cleveland 
























Made from Galvanized Tin and Painted Tin 
STORM, RUST AND FIRE PROOF 
Do you want to increase your business? Tus 


18 YOUR OpporTUNITY. Write for catalogue, 
samples dao prices. 


National Sheet Metal Roofing So., 


JERSEY CITY, N. J. 


MANUFACTURERS 


Contemplating establishing plants 
in the West should take ad- 
vantage of a location on 








Chicago & North-Western Ry. 


WHICH REACHES THE FAMOUS 
Water Powers, Coal Fields, tron Ore 
Ranges, Hard & Soft Lumber Districts 
of the West and Northwest, and affords 
the best means of transportation to 
the markets of the world. For fur- 
ther particulars apply to 
MARVIN HUGHITT, Jr. E. D. BRIGHAM, 
Freight Traffic Mor. Gen. Freight Agt. 
CHICAGO. 








An Appreciation. 


To Tue AMERICAN ARTISAN: 

We wish to thank you very much for the Al 
write-up you gave us in your paper and wish to 
also express the fact that our returns in replies 
to our advertisement in THE AMERICAN ARTISAN 
so far have been very gratifying. 

Yours truly, 
StrRanD-Youncouist Company. 
Minneapolis, Minnesota, March 30, 1906. 














| CORTRIGHT METAL SHINGLES | 


have made many Tinners 
rich. How? Write us and 


we'll tell 
money in 


ou—there’s still 
tforyou.... 


Cortright Metal Roofing Co. 
Philadelphia and Chicago 
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This Is One of the 














Flat Crimp 
Conductor 


Elbows 


(PATENTED) 


















° 0 rarer ree or 


Watch for another one next week. The ‘“‘Dieck- 
mann”’ is the only conductor elbow made of one iy 
piece of metal. I make 1,225 varieties, in all 

styles and angles. 


FERDINAND DIECKMANN 


Station B : : : CINCINNATI, OHIO ‘ it 
Patent Chimney Ventilators 











A SURE CURE FOR A SMOKY CHIMNEY OR A SLUGGISH-WORKING VENTILATING SHAFT 


We take pleasure in presenting our Patent Chimney Ventilator, or 
Foul Air Shaft Ventilator. It is no experiment, from the fact that it has 
held the lead in the market for a number of years. The Hood of the 
Ventilator revolves with every slight change in the wind, thereby always 
holding the back or crown of the Hood against the wind. Combined 
with its peculiar construction an upward suction is formed on top of the 
chimney. The wind or rain cam never blow down into the chimney, 
hence the smoke is always prevented from doing so. It is an indispensa- 
ble article when it is desired to ventilate a building through a cold 
ventilating or foul air shaft, as it is always sure to create a draft upward 
in the shaft. Special attention of furnace men is called to above 
ventilator. 

We can furnish cast iron bases in sizes 13x17, 17x17, 13x21 and 17x21. 








DEALERS WRITE FOR CATALOGUE AND PRICES 


THE HESS-SNYDER CO., Mfrs. 


Do not forget that we still make and sell 
Ventilator complete, at- Chimney Ventilator Prame, as sent BOOMER FURNACES, STEEL RANGES, STOVES AND PUMPS. 


from works, unless o 


decease rnc and cant ete, made i ft into 6, 7, 8,9, 10 MASSILLON, OHIO 

















Magie Pattern Rule Will Lay Out Patterns 


for any size and angle of elbows in three minutes’ time. Can also be used as Straight-edge Rule, 
Circumference Rule and Trammel. Should bein every Tinshop. Will save its cost ina 
few weeks. Thousands are in use and every one giving excellent satisfaction. 


Price, complete in a nice wooden box with Chart, $4.00 net cash. 


LUFKIN RULE CoO., Saginaw, Mich.  tncrican artisans 
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DIXIE METAL SHINGLE ROOFING. Pr root 















Ornamental. 
Not Expensive. 


Metal shingles are suitable for 
buildings of all sizes or kinds, where 
the pitch of the roof is one-fourth or 
more. They are especially desirable for 
Towers, Gables, Mansards, Bay Windows, Belt 
Courses, Siding for Cottages, etc. 


Painted or Galvanized. 


MANUFACTURED BY 


WHEELING CORRUGATING CO., Wheeling, West Virginia 


Branch Offices and Warehouses: 


NEW YORK CITY - - _-__- 47-51 Cliff Street 
CHICAGO - - - = 23-27 North Clinton Street 
ST.LOVIS - - - 2,114, 116 South Bight Street 
PHIL ADSLy HIA - - = 402 406 Race Street 


BOS’ ‘ON SS. - - «+ 132and134 Pearl 
CHATTANOOGA. TENN. - - - King 


treet 
treet 


We use only the 
best quality of Terne Roofing Tin in their manufacture— 
and after the shingles are stamped into shape, they are either 
The cost per year of service of Metal 


Shingles is less than that of any other form of Fire Proof Roofing. 
Metal Shingles afford protection from nearby fires. They reduce the cost of insurance. 


MAKERS OF HIGH GRADE OLD STYLE ROOFING 
TIN— QUALITY THE BEST THAT CAN BE MADE. 


Large Stocks of all our Products are Carried 
at the Factory and in all the Warehouses. 


WEATHER PROOF 


Painted or Galvanized. 











W_YORK 
STO 
ILA, 

T, LOUIS 


: 






THERE IS A LARGE PROFIT IN 
THE RIGHT KIND OF STEEL CEILINGS 


We have the designs which sell easily and the construction which goes on 
cheaply. We will make a great proposition to one enterprising representative or 
dealer in each town. Write to-day for “inside information.” Mention this paper. 


THE BERGER MFG. CO., Canton, O. 
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Pleased Customers 


AND 


SHARP RAZORS 





noe 


= = 
34= 





We will help you sell 
them. Write to-day 
for our plans. 


YOURS FOR BUSINESS 


Sealskin Swaty 
Strop 0. 


Haw Bidg., 


Ottumwa, Iowa. 








Bolt # Screw 
Cases 


SAVE TIME and 
MONEY 


necessity for 
amy deure “Deat. 


ers, Machine 
Shops, Pattern 
Shops ‘and in fact 
anyone who ban- 

dies smallarticies 
—last indefinite- 
ly. Send for de- 
scriptive booklet. 










AMERICAN 
BOLT & — 


—s 








HOTCHKISS 
CLIPPERS 
Simple in Design. 
poy ne Anes I Elegant in Finish. 
Guaranteed. 
Prompt Shipment. 





Prices Right. 









Send for Descriptive Catalogue and Prices. 


EDWARD S. HOTCHKISS, 


IRANISTAN AVE., BRIDGEPORT, CONN. 






























SIGNAL MAIL BOX CO. 
106 Benton St., Joliet. Illinois 












ick N°3 TheBestBok 


5) FOR RURAL FREE DELIVERY 





~" CUSTOMERS 


Sell them Blick No. 3 boxes. 
They are big ones, 6%x8<x 
ih, 19 inches, Made of heavy 
| galvanized steel. Painted 
green, the new Government 
coler. Same shape and col- 
or as city boxes. Have Pos- 
itive-Locking Flag Signal, 
Automatic Latch, Water- 
Tight Suet. be td box 
tested,every box ri puovery 
box warranted. hey will 
get the business. You better 
getthem. Order now. 


/ \ $5.88 per Doz. 
<= BLICK-WILLIAMS CO. 
[== INDIANAPOLIS, IND. 





























with patented Auto- 
matic Flag Signal. 
Made of 20 gauge 
galvanized steel. 
Each box war- 
ranted. $5.40 per 
dozen. 





IX Charcoal 
Tin 

12 qt. $4.50 

14 qt. 5.00 





Jobbers Sell at Factory Prices. 
Ask Them. 


SMITH BROS. MFG. CO. 
246-254 E. Kinzie St., CHICAGO, ILL. 
Also at INDIANAPOLIS, IND. 








Manufacturers of Hand 







from 2 to 8 horse power. 


THE MOWER 
That will kill all the 
weeds in vour lawns, 









(6,,"eme- 





If you keep the weeds cut so they do not go to seed, 
and cut your grass without breaking the small 





feeders or soot, the grass will become thick and 
the weeds will The Clipper will do it. 
Clippere. send in your orders. 





THE 20TH CENTURY 
MAIL BOX 


Constructed of No. 20 Galvanized 
Steel and will not rust or break. 
LETTERS» | Is fitted with 











spring lock and 
two keys; also 
heavy glass panel 
and brass clip 
within for own- 
er’sname. Two 
springs outside 
to hold papers. 
Slot has spring- 
hinged cover, 
making it absolutely rain-proof. 
Painted with best aluminum bronze, 
like U. S. mail boxes. Size, inside 
10 x 5% x 2% inches. 





Used for free delivery 
in cities only. 








HEISE & BRAUER 
63 Union Park Ct., Chicago, Il. 

















Our Ref-{ Bradstreets, Dun’'s, | NewYork 


DIVINE WATER MOTOR CO. 


108-110 Duane Street, 





GUARANTEED 
DIVINE’S WATER MOTOR 


is guaranteed to give 3 times as much power and 
is better than any other Faucet Water Motor. 
6 inch Motor (illustrated) for running Ice 
Cream freezers, printing presses, cream separa- 
tors, horse clipping machines, etc. .. $12.00 
4 inch Motor for household purposes, such 
as grinding table knives, axes, etc., polishsilver- 
ware and run sewing machines, 1000 other uses. 
ities ne anendsebannnnha nein 
83.50 and this ad will get a4 inch Motor. 


Discount to Dealers. 


ences: / Oriental National Bank} City 


NEW YORK 

















(9) 
(©) 
(e) 
(e) 


(°) 
i 








@) 
2) 
(@) 
() 
2, 


““T answered an shvertinmeant I saw 6) 
in THz AMERICAN ARTISAN and got a@ 
good job. I can’t do without your ©@ 
paper. ” (e) 
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TEWART 
IRON FENCE}, 

































































Hardware Dealers Make Big 
Profits Selling Stewarts 
FAMOUS IRON FENCE 











For Residences, Churches, School 
Houses, Etc. 


ort pi 
 apennitt te ie. val Whig i) si 


stig 
\ ‘tn 
: a ant ny 


eae aa 
EN las iad Se" AY Tova 
Naty 


ata Z 

RW aarntty i i ‘i 

* | qui f pus 

mse i ina oe 

ee gill pe | 
oi Neca . 



















re 





Artistic Park & 
Entrance {Si lan ii Cemetery 
Gates Arches 
Me te y 
AN fa | 
nl tne ALY elie | Jail fn mit 





Iron Reservoir one arts Lawn 
Settees, Iron Tree Guards, 
Hitch Posts, Fountains, Etc. 


WRITE FOR CATALOGUE No. 23 TO-DAY 





THE 


STEWART 


IRON WORKS COMP’Y 


CINCINNATI, OHIO, U.S.A 





























60 YEARS’ > 
EXPERIENCE 







Trave Marks 
Desicns 
CopyricuTs &c. 


Py sending a sketch and Geocrtption maz may 
ascertain our omens frees w 





Gillette:=.. 
Safety Razor 


The Most Wonderful Selling Razor in the World 
IT PLEASES EVERY PATRON, WHO, IN TURN, BRINGS A NEW CUSTOMER. 


rT THE GILLETTE ” = Ld ego it turns orders to money 


“THE GILLETTE” blade is of fine, flexible, wafer steel that shaves. 
20 to 40 quick and comfortable shaves from each blade. 


12 Blades 24 Keen Edges 


Triple silver-plated set with 12 blades, $ 5.00 
Quadruple gold-plated set with 12 blades, 10.00 


Quadruple gold-plated oot with 12 blades 
monogram, = 12.00 


Standard combination set with tee 
brush and soap in triple silver-plated 


Other combination sets in silver and gold 
up to - ~ - 50.00 


packages of 10 blades with pd - 
» for sale a at the uniform 
of 50 cents 


No Blades Exchanged or Resharpened 


We our dealers liberally with si 
ection nel hangers, Write raf our uni 
discounts and facts. 


GILLETTE SALES COMPANY 
TIMES BLDG., NEW YORK CITY 


Hitch Your Whiskers to a 


‘STAR’ 


SAFETY 
RAZOR 


and they are immediately and painless- 
ly removed. No distortion of features 
nor wrecking of the soul marks the 
operation. 


The 3 Star Blade 


is exceedingly keen and imparts only 
keenness to your feelings. An ao 
quaintance with a Star Safety Razor 
is never dropped. 


Highest Award Wherever Exhibited: 
Paris,1900 Buffalo,1901 St. Louis,1904 Portland, 1905 


Write for Quotations and Secure an Agency. 


KAMPFE BROTHERS, 


Manufacturers, 8-12 Reade Street, NEW YORE 





7.50 























an — «- is probably 


tions strict} rcontiaential W HAN com Patents 
oage Sy es wey for securing nts. 

ugh Munn ~e . Teceive 
epectal pgs without charge, in 


Scientific American. 


A handsomely il ig journal Largest or 
culation of any scient 


Mi four months, a. 8 Sala by oy al pototenlens 





UNN & Co,3¢12+ee0~=. New io 


425 F St., Washington, 








<p FOR GOOD BUSINESS REASONS 


You ought to a our line of High Grade Oars, perfectly uniform in design, ay 
and finish’ made from select stock in either spruce or ash, plain or copper tipped. 
Write us for Prices, Terms, Etc. 


STRAND-YOUNGQUIST MFG. CO., (Inc,) 2902 Clinton Av., Minneapolis, Minn. 
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<< Pittsburgh Perfect’? Fences 
Electrically Welded 


When the joints are electrically welded there are no wraps. When there are no 
wraps there is no chance for moisture to accumulate, for the galvanizing to 
crack, for the wire to be rusted. Stays cannot slip; stay and strand wires 
become one piece when the union is made. These fences 

261i 


WILL LAST LONGER THAN ANY ON 
THE MARKET 


WRITE FOR CATALOG 


Pittsburgh Steel Co., Pittsburgh, Pa. 


The Fence That Suits WE MANUFACTURE 
ate LIGHTNING CONDUCTORS 








5 











3 








WITH 











Automatic Water Supply 


FOR THE 


GROUND RODS 


(PATENTED APRIL 30, 1895) 


Your Customer 


le the one for you to handle 


Woven Field Fencing 


Both Single and Doubie Strand. 


JUMBO POULTRY turns everything. 


Lighter Poultry for less money 
of Various Weights. 


Lawn and Cemetery Fence, 
Barb Wire, etc. 


SEND FOR CATALOGUE. 


THE DENNING WIRE 
& FENCE CO. 


CEDAR RAPIDS, ° IOWA 


“Fences that Sell” 


The ground rod is the most important part of the 
rod. Sometimes the ground is perfectly dry, and 
the deeper the harder the ground is in some local- 
ities. By our invention you can be sure of two 
feet or more of water all the time in the rod and 
moist earth around the point in the ground. It is 
made of -inch pure copper tube. We want to 
furnish it to a responsible dealer in every town 
or city in the United States. 


wip aie 


= 4] ‘ 
ig : 
&, / 


We manufacture Weather Vanes of all kinds. 
They can be used with or without lightning rods. 








Write for Catalogue 


The Security Lightning Rod Co. 
BURLINGTON, WIS. 


40 Pages Free 




















LIGHTNING RODS ARE A PROTECTION 


Pure r aan Cable 


If it wasn’t why do we give a 
$500.00 guarantee. We have 
got the best and heaviest 
Cable and Fixtures on the 
market, and our prices are 
far below any other firm now making aninferior cable. There is money in the business for you. 


We want an agency in every county, send for catalog and prices to 


MAHER & SON, Preston, Ia. 7 33frT Tee Rea 











THis rans dealers handing. | We have a Hardware Delivery Wagon 


ts sabsieniacttion thle nen Sih aes that you can Depend Upon. 
Body 20 in. from the ground; full 


CYCLONE FENCE CO. width; regular heighth wheels, ard 


Dept. 10 Waukegan, Iii. yet will turn short. 


Easy to Load 
HIGH -GRADE BUGGIES and Unload. 


Durability guaranteed. 

Complete catalogue on request. 

Mention this paper and address in 
full. 


-. SYCAMORE WAGON WORKS 
SYCAMORE, ILL. 











JAMES & MEYER BUGGY CO. 
Write for Catalog and Pee =—- Lawrenceburg, Ind. | 109 Edwards Street 
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i) ARE THE NEWEST, | [7 
“Yankee” Tools S353" 


and 
are 


Se c “ 3 11—Ratchet, Right and Left — me , Y a | e iB O Cc k Ss 


The need of locks may not be a 
oa to set epee ga By Yale 
ock is accredit to him who uses 
No. 16—Rachet, With Finger Turn on Blade it and to him who eelle it. 


quainy The genuine Yale lock always 
or el has the trade mark 

FG . No. 30 and 31—Spiral Ratchet, Right and Left Hand and Rigid Y A L E 
e Cl- 1Y — wan, - Ee FS rT 


on the cylinder as shown above. 
That name is a guarantee of 
; quality in material and work- 
No. 40-41-44—Automatic Drill manship as well as of the latest 
ideas in lock construction. 

















































equal in 











ency in 


practi oe Hardware dealers should write 
Fa our No. 18 Pyne | which 
sts our more active goods. 
cal use. 





No. 60—Reciprocating Dritt for Wood or Metals Yale @ Towne Mfg. Co. 
Send for “Yankee” Tool Book 9 Murray St., New York 


North Bros. Mfg. Co., Philadelphia |} °° °° %* s-« * | 


If You Want Practical Up-to-Date Ideas GOSSETT 
sbout steam heating, furnace heating and hot water heating, HINGES 


you should get the. e H 
ouse (For full length screens) 


You want the practical experience of many experts 
rather than the heating reaper ny one — Ss FE L L 


you should get the . a ae War ming 


You desire estimates and plans of heating work that 
will save you many seats - apex — 


ONE REASON: | Carpenters 
you should get the . 
Price, $3.50, Fer eile we all peciihattents or “a Manval and Builders prefer them. Every 


D ANIEL STERN,” DEARBORN CHI C A G 0 mail brings inquirings—which are 


























referred to the hardware dealer. 
Are you prepared to take care 
of these? 


Richards Trol l oy A card will bring a sample pair. 
Roller Bearing F. D. Kees Mfg. Co. 


(Desk A) 


Barn Door Hanger Beatrice, Nebraska 


SOLD BY MANY HARDWARE JOBBERS. 


Milbradt’s Rolling 
Shelf Ladders 


Are made to fit all 
kinds of high shelv- 
ings, and are guar 
teed to be satisfact- 
ory in every respect 
HIGHEST AWARD 
8t. Louis World’s Fair 














the Mar 


SPARROW PROOF 
WATER PROOF 
JUMP PROOF 


Lateral Adjustment 


Made to Suit Door of Any 
Size or Weight 


Whe Rene Trade Winner on 
ket | 
| 








WRITE FOR CATALOG OF DOOR HANGERS sae 5 
: ° AURORA, JOHN CALANDER 
The Richards Manufacturing Co., fidinois: 16-1460 €.th trot 





Pointing and Brick Layers’ Trowels 


The blades are made of best spring steel, the shank of the best air furnace malleable iron. Hardwood, well 

polished, forms the handle. Our household cleavers are a necessary line inevery hardware store. They sell 

easily and they pay well. We make a large assortment of Builders’ Hardware and have the largest and best 
=—=a= equipped hinge factory in the world. 


Hinges, Butts, 


Shelf Brackets 
Door Bolts 






WRITE FOR CATALOG 


GRIFFIN MFG. CO., :: Erie, Pa. 





Bricklayers’ 
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® riddp-ex:. ‘an 


HACK SAWS x | 


} AND MACHINE BLADES OF ALL STANDARD LENGTHS AND WEIGHTS 








** TOUGHand DURABLE’’ 
i ae Se. oF oa o- 


Lowest price?Ne! Cheapest ? Yes! 
because 


‘| STERLING HACK SAWS 


, sai >) a ss > Gs Be 
YOU WONT KNOW THEIR ECONOMY UNTIL YOU TRY THEM 
hy) The STERLING Power Hack Saw Maciiir we esl) pap sor 
: % “SCI (a SAhOrTt timne. Saves Timeelabor which 
, 
ne YY 
. 














The New Universal Square 


°" “NEW STYLE” 






























Made in three 
sizes: No. 6—6 in. 
No. 10—10in. No. 
13—13 in. 


Always — ready; 
noadjusting ; made 
of best steel and is 
light. Coppered, 


is 77NoNneY Saves the breaking of Blades Whitt A cost FIOHCY 


DIAMOND SAW:*’ STAMPING WORKS. BUFFALONYUSA 
then oxidize or 


shen oxidise ot : Se “2” ET Fez. Ir’ G 
rust. Guaranteed, ° “BEST BY TEST ’’ 


If found untrue 
will be sepponee. 
For sale by all 
leading tool deal- 


: roe rr 9 | 


w.. LAVAZH? 2GIM.. 4 














ers. 75 & 45 =} oar =] 
Try Square ISPAAAAN A BARBS AED PApREE | e 
Combina- Write for circu- | No. 5—6-inch = = 
tion: Tri; lars. = 
scat - pass only. Note £ 
p an 
Valley cut the Gauge ee ae 
and mitre square. Draws circles; gauges lum- | edge. - 


ber: octagora] cuts: laying out mortise and 
tenons; plumb and level; straight edge; rule 
scale; and innumerable other purposes. To oper- 
ate you simply reverse it from side to side. It 
marks %-in on one side and 4 in. on the other. 


THE DUBY & SHINN MFG. CO., Inc. 


Office and Works: 34 E. 29th St. 
NEW YORK CITY 


ELEVATORS: — 


arene El ay and and Easy Rising rsd | tie only. 


Send for circulars = == 
KIMBALL BROS. co. | : sotsheidelaltslstulanbstslets btthadstdsbbetdeeh flatd bbs. 


1031 Ninth $t., aa BLUFFS, IA. | 
SENBALS ELEVATOR CO., 189 m, CLE a, Ge 


season or PULLMAN” 
“SCREEN DOOR CHECK 


Fox’sN. P. All Steel 
Tools 


CARRIED BY ALL JOBBERS. 
Popular priced but accurate. 















On this linego™ 
No. 2 Miter Square 
43-in., 6-in., 8-in. 



























Cabinet Makers’ Benches. 


We are the largest manufacturers 
| of Benches in the World. 





Write for catalog describing our 
complete line of Cabinet, Carvers, 





No other check so perfect in principle | : 
and material, or 0 eihemaetony = “~ No. 1 BENCH. Pattern Makers and Manual Train- 


working. and wearing qualities. Pol-| ; inet Makers’ Clamps, etc. 
ished Brass Cylinder; all the remainder | me Dempem, Heed Screws, Cabine _ 


cold steel | Grand Rapids Hand Screw Co., 


SEND FOR NEW CATALOG. 
PULLMAN MFG. COMPANY, Rochester, N. Y., U.S.A 160 South Ionia Street, Grand Rapids, Mich. 


No, 25 Level, with One Plumb, $20.00. No. 25% Level, with Two Plumbs, $24.00. 





~<el “ae 
+ 





AKRON ECLIPSE LEVEL. Per Dozen $60.00 ot 
In introducing the above new Mason’s Level, we are endeavoring to meet a demand from al) parts for a Plumb Rule and Level which should 
—— the following points: It must be light in weight; it must be foar feet long; it must have two plumbs; it must have good band 
grip; it must have ¢ clearly exposed; it must be firmly set, but adjustable; it must be low in — 
Don’t you think we have met the demands? Write for discount. 


THE BAKER-McMILLEN CO., Akron, Ohio, U.S. A. Bil 


Stanley Rule and Level Co. 


IMPROVED CARPENTERS’ TOOLS 
Sold by All Hardware Dealers. NEW BRITAIN, CONN. 
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YOU CAN GET THE 
PAINT BUSINESS 


By Selling 
OF YOUR TOWN } 


Exclusive Agency 
have no agency in your city. Writ 





Every Can Contains Satisfaction for Your Customers and Profit for You. 
Proposition and — line of color cards sent on request, if we 


Seale Vo iligan bgt 


Paint-and Color Makers, CHICAGO, U. S. A. 
“Put a Little SUNSHINE in Your Home.” 


ESTABLISHED 1851. 


._— = 2s — »— = —— a 
~ oe em 


—_—- 
a 


TRADE MARK ‘ADOPTED 1908. 








Do you want to increase your Tha Fact 


on White Lead? 


Do you want to sell a White Lead 


which is not advertised by any Catalogue 
or Mail Order House? 


Do you want to sell a White Lead that 
is BETTER than Strictly Pure White Lead? 


Do you want to sell a White Lead 
which is put up in Steel Kegs? 


_ Do you want to be the only dealer in 
your city to handle an article of this kind? 


If so, write at once to 


Enterprise Paint Mfg. Co. 


Van Buren and Peoria Streets, Chicago 


TH 


“BIG FOUR ROUTE” 


passes through an interesting 
Country every mile of the way 


CHICAGO TO 
INDIANAPOLIS 


CINCINNATI 
LOUISVILLE 


and all points 


SOUTH 


AND 


SOUTHEAST 


Buffet Parlor Cars or Dining Cars on day 
trains, and Pullman’s finest Compartment 
and Standard Sleepers on night trains. All 
trains rum solid, Chicago to Cincinnati. 
The only line from Chicago connecting in 
the Central Union Depot, Cincinnati, with 
Cc. & O., Q. &C., L. & N. and B. & O. S. 
W. Rys. For reservations, etc., call on or 
dress 


I. P. 
238 Clark Street - - - 


SPINING, G. N. A. 
CHICAGO 








It is the quality of the material 
put in the wash boiler that sells 
it, not the paper it is wrapped 
in, ask your jobber or write 
direct to 


EF ‘7 | 
P. MOSHEIK 


it po ——_ 
ite 421 S. Halsted St., Chicago, Ill. 


Manufacturer of All Kinds of Wash Boilers, 


And obtain his prices on these and the 48 other kinds of 


boilers he makes. 


SPERRY’S SUGAR KETTLES 


Light, smooth, full measure and 
guaranteed perfect. Made from orig- 
inal patterns, Metal, the right kind 
in the right place. Ask your jobber 
for them or write us, 


D.R. SPERRY @ CO. "oma" 











Batavia, Ill. 











WE PREPARE PLANS, ESTI- 
MATES AND REPORTS FOR 


INDUSTRIAL 
PLANTS 


We reduce 


Labor @ Expense Account 


to a minimum by applying 


LABOR SAVING DEVICES 
& SPECIAL MACHINERY 


and by avoiding unnecessary 
Handling of Materials. 





We remodel Antiquated Plants and 
make them profitable. 





Vollkommer & Co. 
Engineers and Technical Experts 


1112 Empire Pitteburg, 
Bldg., Pa. 
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Ready! Aim! Fire! 


Ask your jobber to 
book your order now, 
for Steel Snow 
Shovles, Furnace 
Shovels and Sidewalk 
Scrapers. 





“ALASKA” 
“TROPIC” 
“KLONDIKE” 





The Brands to 
remember if you 
want the Best. 


Catalogue 
just out. 


The AVERY STAMPING CO., 
Cleveiand, Ohio. 


Manufacturers ~ Never-Break’’ Utensils 

















7 ‘ONE MINUTE’ 


We want one Hardware Merchant as 
exclusive Agent in each town in Neb- 
raska and South Dakota. 


Paxton & Gallagher Co. 


Omaha, Neb. 





Steel Hardware! f 


Shelf Boxes 


Screw 


Cases, 
Etc. 


Send for 
Circulars. 


Heller Co., "°"Sito. 





AT LAST! 


A DOCK CUTTER that DOES THE WORK 


GhAe Abbott 
Dock 
Cutter 








The center 
Prong spears and 
splits the root while 
the wings of the “HW 
hold the root to the four 
cutting edges; it cannot get 
away. Stones don't dull it. Easily 
sharpened. 



















Farmers have long wanted a good tool that would 
cut thistles and docks out at the root. 

You have no doubt had numerous calls for them. 

Here is one that just fills the bill to a ‘“T.” 

It is the only tool made that does cut easily and 
cleanly and is just right. 

Show it to farmers. They will see its good points 
quickly and— 

They will buy it. 

It sells for one dollar. 

Nice profit in it for you, Mr. Dealer. 


“Order from your Jobber.”’ If he cannot supply you, 
kindly write to us at once. 


AMERICAN FORK & HOE CO. 


CLEVELAND, OHIO. 
































for 


0. Write 











—_— 
RERS OF THE Circulars 


< IN CARBIDE. BURNERS, and 
Terms 


The Ideal Epworth Acetylene Generators 


are Ideal in construction, Ideal in light producing power, 
Ideal in giving out steady light, Ideal in selling qualities, Ideal in 
lighting Dwellings, Stores, Hotels, Churches and Towns. 
Acetylene Light is the safest, best, cheapest, brightest, finest light 
in the world, when produced in the IDEAL EPWORTH GENERATORS. 


Satisfaction Guaranteed. Agents wanted. (Successors to Epworth Gas, Light & Heating Co.) WATERLOO, IA 

















Writes: ‘‘Please take my ad. out of your paper. 
If you don’t I will have to hire a man to an- 
swer the letters I am receiving.” 


) JOS. P. BELL, 


Baraboo, Wis., 














] 
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Eagle Mop Wringers and 
Ohio Detachable Mop Heads and Handles 


Meet every service demanded of them. WHY? i 

Because they are built upon the correct principles. They have been hailed with 
delight by users, and the universal verdict is, I WANT NO OTHER. Ask your 
jobber or write us direct. A catalogue for the asking. 


Eagle Cooperage Works, nirs., Circleville, 0. 


There’s Nothing Like It! 


Entirely New. 
Absolutely Odorless. 
Patent Pending. 




















































KIRCH’S SANITARY 


Combination 
Commode 


Chamber Pail 


The Most Practical Pail 
on the Market. 





JUST A FEW OF OUR MANY 
SPECIALTIES 


New Price List Just Issued 


r aneling |  _ __—_ 
; ppp ve. = , WEBER-K I RCH CO. 





X Manufactured by 











PITTSBURGH - - PA. KEOKUK, IOWA 
. ASK YOUR JOBBER FOR THEM 
| BRISCOE MANUFACTURING THE PEse.Ane. C9ODs 


COMPANY Will not remain long on your shelves. The last piece will bring as much as 
the first, because they are all good ones. Notacull inthem. If your jobber 
does not carry these goods, write us and we will send you circulars and advise 
who carries our line. —We Manu/facture— 
The New Standard Flour Sifter, Roseland Bread Toasters, Rex Fruit and 
Vegetable Strainers, Queen Jelly Strainers, Tea and Coffee Strainers, Flue 


| . 
Stops, Jacket Cans, and a variety of Tin Specialties. 


| DETROIT, MICH. | ROSELAND CAN & SPECIALTY CO., RockForD, WL, U.S. A 
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* Modern Sanitary Plumbing. 
. 
— @ Steam and Hot Water Heating. 
“Ye — am opie. An Encyclopedia of Practical Plumbing. 
fu: oni By JAMES J. LAWLER. 
400 pages, large octavo, size 6x9 inches. Price, $5.00. 

A reviewer in speaking of this book says : 

“This is a book of an intensely practical character. It contains 
hundreds of drawings and pians and has already taken its place as a 
peading. practical authority in its chosen field.” *&) 

hether the mechanic is looking for information about hot water 
systems for greenhouses under pressure or is desirous of learning the ca- 
pacity of the hydraulic ram ; whether heis anxious to learn how to make 
the smoke and ef gem test or wants to peert his well from cesspool 
soakage ; whether he desires a receipt for plumber’s soil or is anxious for 
tips on the location of hot water boilers below the waterback; whether he 
would delve into the mysteries of exhaust steam heating or would gather 
points on the box waste connections; whether his work is tapping radiator 
mains or making repairs in occupied houses; in any of the aboveora Qj 
thousand other cases that will arise in the course of a year's work at plumb- 
ing or steam fitting this book will be found to contain a ready key to the 
technical questions at issue.” 


For Sale by DANIEL STERN, hy 












69 Dearborn St., * = CHICAGO. 
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THE WHITE LINE 
IS THE RIGHT LINE 


Highest Speed, Easiest Running 
and Most Durable Washer Made 
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White Lily Washers Wash Lily White 


The only Ball Bearing Rotary 
Washer on the Market 





The White Rose is Without a Competitor 


The Most Perfect Rubber Type 
of Washer Ever Produced 





This complete line sold to one dealer in each 
town 


Write for Exclusive Agency 


WHITE LILY WASHER CO. 


Toledo Davenport 
Ohio lowa 











The Zarlin Baby Feather 


weight Repeater. 


high-grade .22 caliber repeating rifle which weighs 


only 3 pounds 10 ounces! 


But this gun is notoy. It is a new and 
business-like rifle. It combines all the good 
old ia features—solid top, side ejec- 
tion and simple mechanism—with the 
newer sliding forearm action which is so 
easy to work without spoiling the aim. 

The reduction of cost and weight is pos- 
itively not at the expense of ZZzrv% qual- 
ity. The high standard JZ drop 
forgings are used in the breech block, 
frame and inside working parts. The 
rifle has the pleasant Jf balance. 
Both .22 short and .22 long-rifle cartridges 
can, by means of an extra carrier, be used 


in the same gun—a Martin feature which 
all rifle shooters greatly enjoy. 


The fMardin Standard of accuracy is 


maintained in the highest degree by the 
most careful boring and the deepest 
grooving, which last care gives the bar- 
rel about double the life of the product 
of other rifle makers. 

Take a Mardi Featherweight on your 
fishing trip or tothe summer camp. Take 
one home to the farm or wherever your 
vacation finds you, and see what pleasure 
a good, light .22 caliber repeater can add 
to your outing. 

It is an ideal squirrel rifle and can be 
relied upon to get all the killing power 
there is out of any .22 cartridge in hunt- 
ing any sort of small game. 


TO ALL DEALERS HANDLING FIREARMS : 


The above is one of seven advertisements to 
be used by the Marlin Company in their 1906 
advertising cumpaign. These “‘ads.’’ will be 
inserted in a list of magazines selected for 
their guality, known to be bought and read by 
a class of people financially able to buy Marlin 
repeaters, and having a total guaranteed circu- 
lation per month of 5,000,000. Estimating five 
readers to a magazine, this will give a total, 
for seven months, of 25,000,000 readers. 


In addition, Marlin goods are advertised in 
farm papers, hardware papers, sporting goods 
papers and in many miscellaneous publica- 
tions. 

In our advertisements we ask for six cents in 
postage stamps. This means that a person 
must furnish paper and envelope, a two-cent 
stamp for mailing. include six cents and take 
the time and trouble necessary to write us a 
letter. Our object is to cut out catalog col- 
lectors, young boys and girls and people who 
are not interested enough to invest ten cents 
and the time and trouble necessary. 

We reason that if a person is interested 
enough to do this, it is worth our while to go 
after him seriously and earnestly, and on all 
inquirers answering these advertisements and 
spending ten cents on us, we spend more than 
twenty cents. 


We send each and every one a 136-page 
catalog illustrated with hundreds of engrav 
ings, having a beautiful cover in colors and 
containing a large amount of general informa- 
tion interesting and instructive to all shooters 
whether they use Marlin repeaters or not. 

We send also a copy of our %6-page illus- 
trated testimonial book anda personal letter in 
which we refer them to the nearest dealer that 
we know who carries a good stock of Marlin 
goods and is enterprising enough to follow up 
an inquirer and try to sell the man a Marlin 
repeater. 

We also send to that dealer the name and 
address of the party inquiring, thereby putting 
the dealer and the consumer in direct com 
munication one with the other. We also follow 
up the customer and urge him to buy through 
the dealer. 

Our advertising campaign each year brings 
us thousands of inquiries and makes us a great 
deal of expense and trouble, as you can readily 
see, but we believe that it pays and it will pay 
you if you will take part in it. 

If you are interested please write us and give 
us full particulars as to exactly where you 
stand on Marlin goods. If you are with us we 
want to know it and send you some of this 
business. Write us to-day and tell us whether 
you want to be on our dealers’ list or not 


Tf your dealer cannot supply you write us direct, A complete description of this 


littie rifle is given in our 1906 Catalogue. 





Sent FREE for six cents postage 


— 


A new 


New Haven, Ct. 


The Marlin Firearms ©,3Wi\low St., 











“‘PRE-EMINENTLY THE FINEST’ 


That’s the unanimous opinion 
of cur 


SNOWEWHITE 


The very latest in Washing Machines. Its 


essential features combine an 


Easy Running Mechanism 
Cover for Gearing 
Extra Large Tub 


Write for full description and prices. 
will be interesting. 


ST. LOUIS, MO. 





Handsome Natural Wood Finish 
Both 


BENBOW-BRAMMER MFG. CO. 


The Pioneer Washing Machine Manufacturers 





Some people pay year for advertising. 














you think they are imprudent or reckless? 


out thousands of dollars a 


Do 
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BOOKS BY MAIL. 





("The publisher of THE AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogue 
prices, prepaid by mail, to any address, on receipt of price. The following are in lines especially regeesented by this journal. 
No BOOKS EXOCHANSOE DP 





SHEET METAL WORKING. 
GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper. From one inch to twenty geet rice $1.50, 
prepaid. From twenty inehes to forty Sashes, price $1.50, a 

one inch to forty inehes, made in 2,3,4,5,6 7 and 8 
and angle chart showing all angles and degrees o 
patteraos, price , pre 


GRAY’S PERFECT SKYLIGHT PATTERNS. 


For single pitch, gable and hip skylights. Contains 6 to 8 and 10-inch 
wentilator patterns and we chart, giving the length to cut hip and 
rafter bars for any size skylight py 2-3 24 feet wide, for pitch sky. ts. 
Full set of patterns and cbarte. ce, $3.50, prepaid. 


TIN, SHEET IRON AND COPPER PLATE WORK. 


This is a work of the greatest value to all who work in sheet metal. 
It describes the method of laying out nearly eve which the meta] 
worker will be called upon tomake. Joints,elbows,and all kinds of kitchen 
utensils are fully described. The work is supplemented oe gg for — 
suration and hundreds of valuable mg tn gar’ 
contains 296 pages with 169 illustrations, bound cloth. Price, eae 


THE CORNICE WORK MANUAL 


Is a 240-page book, illustrated with 184 vings. It is thoroughly 
indexed and attractively gotten up, With substantial red cloth covers, 

* embossed in gold. Chapters treat of Thc Cutters’ Bench, Drawing Tools 
and Angles, Cutters’ Tools, The Entaebulcture, The Reading of Drawings, 
The Measuring of Cornices, Estimating, Rieht Angle Mitre Patterns, 
Bracket Patterns for Panel Sections, Right Angle Return Mitre Pat- 
terns, Patterns for a Pediment and Thcir Devclopment, Patterns for a 
Segmental Section of a Pediment. Details and Patterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, Staging and Scaffolding 
for Cornice Work, Ornament Stam —- Machine, Th . of 
Ropes and Hoisting Tackle, Plan and Details of a Gable and Horizontal 
Cornice, Detail of Slating and Slaters’ Tools, Details for Paes anG 
Raking Mitre Patterns, and the development of Details and Patterns of 
the Turrets. Price, $3.50. 


THE TINSMITHS’ PATTERN MANUAL. 


A 250-page book, containing over 2U0 illustrations. By Joe K. Little. 
This eosh give gives several methods for developing some of the most dificult 
and complicated patterns. It also devotes corsiderable attention to pat- 
terns of irregular shape and unequal taper. The loving < off of pees by 





same gotten from 160 








triangulation is shown atlength. This book is eminen' re cal and is 
recognized as the paramount practical authority in its Saeenn field. 
Price, $3.50 per copy. 





TINNERS’ HELPER AND PATTERN BOOK, 


By H. K. Vosburgh. Rules, diagrams, tables, 123 pp, 53 figures, 
Price, $1.00. 


SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams, for describ the most useful 
tterns ordinarily required, preceded by chapters on Sheet Metal Work, 
| eg Geometry as applied to Sheet Metal Working. By W. J. zx 

Crane. Price, postpaid, 60 cents. 


100 TINNERS’ PATTERNS. 


THE AMERICAN ARTISAN Full Size Patterns printed on manilla 
paper, from which they are readily transferred to heavy sheets and cut 
out ready for use. Price, sent postpaid, for the full set of 100 patterns, $1. 


PATTERN-MAKERS’ HANDYBOOK. 


A valuable work for the . Itis thorough] woughiy proses cal and has 
a deservedly large sale. By P. N. Hasluck. Price 50c; edition is paper. 


THE WORKSHOP 


MANUAL OF neces 
By Sidney P. Johnston. Contains 241 | pages 1,718 mene F for sol- 
polishing, nting, hardening, writing on, nickeling, whitening, 
ding, cane Ng turning, testing, cleaning, ling, lac- 
quering, japanning, cementing, coating, an an og annealing 
It es a field of its own. 


and amalgamating the various metals. 

















Priee, 83. 


HINTS FOR PAINTERS, DECORATORS AND 


PAPER HANGERS. 
How to Miz Paints. Price, 25c. 


HEATING AND VENTILATION 
HOT WATER MANUAL. 


With Information and S tio t 
pace. Private and Hortinsieenes Buildin -_ eee an eat | 
w Pressure Systems, Bath Apparatus, Hot Water — ly tor Publi 
ators Laantry Oe 


Hnetitutjons. Duplicate 1 Bollers, Radiato 
wimming s, Tur ths. Causes of and Hints 
ure ~By Walter Jones. Price, $3.50. of to , ih. Pail 


STEAM AND HOT WATER FITTERS’TEXT BOOK 


Prepared for the Steam and Hot Water Heating Course at the New 
York Trade School, with Su a Chapters on House Heating 
Specifications and Surface Es By Thos. E. McNeil. 140 pages 
numerous illustrations and aguas “5x7 n,, cloth. Price, $1.00. 


FURNACE HEATING. 


and comprehensive treatise on wa 
furnace fittings. 











with 
By Win: G. Snow; cloth 


HOT-WATER HEATING, STEAM AND GAS 
FITTING; ACETYLENE GAS—HOW 


GENERATED AND HOW USED. 
For Plumbers, Steam Fitters, Acchioaois, aa. » Aupecasiece and 
Con' Practical Inf ‘ormation of 


Householders. Gente 
Involved in the Cons of Steam, Hot Water, Acetylene Gas Plants 
and how to do Gas Fitting. By Jas. J. Lawler. Revised A Seas 
C. Hanchet: 12mo., cloth, elegantly illustrated. Price, $2. 


ADVERTISING 


TOWNLEY’S ADS NO. |. 
Com: 100 Steel Range Advertisements which have been success- 
—_ used by one of the leading retail firms in the West. Catch the eye of 
the reader; drive home the thought and reach the pocketbook. Price, 61.00. 


TOWNLEY’S ADS NO. 2. 


ling hardware ads prepared by a practical hardware 
local papers. They have rowcis trade. Price, 50c. 


TOWNLEY’S ADS NO. 3. 

If you advertise or intend to advertise Soyuies ou will be interested 
in the Tipeedeetion of the best advertisements of a leading retail firm as 
they appeared in the papers. Selections from a great number of ads used 
in a practical way in our retail business are given. 50 ads for 50c. 


TOWNLEY’S ADS NO. 4. 


50 Warm Air Furnace ads These ads have “CATCHY HEAD- 
LINES,” attractive wording doy fresh appearance. They increased our 
sales and will yours. Printed on one side. Copy ready for printer. Save 
time and worry, and are worth ten times what they cost. 


TOWNLEY’S ADS NO. 5. 


Townley’s 50 Farm Implement and Vehicle Ads. prighe a pes breeay 
Have been used in local papers and have won trade. Price, 


PLUMBING AND DRAINAGE 
WATER CLOSETS. 








50 bright’ 
dealer for_use 








tec: tee 
tains over 250 vings. The drawings are so clear that the distinctive 
features of every device are easily seen at a glance, and ae descriptions 
are fulland thorough. The parenanet Seapersenes of this department of 
the construction of houses renders oy the value of such ¢ 
work ry. Neatly bound Fog: cloth, gilt ti Price, $1.00. 


PLUMBING, DRAINAGE AND WATER SUPPLY 


and Hot Water Fitting. This work treats of , city eee exter. 
plumbing and —— tapp 





oal plumbing, intern ing mains un 
3ure, ornamental lead work, heating, h o water pt etc. By By John 
Smeaton, C. E. 8vo, 236 pages, 217 illustrations, cloth bound. Price, 88.00 





PRACTICAL HINTS ON JOINT WIPING. 
For beginners in plumbing. Price, 25c. 





LAWLER’S AMERICAN SANITARY PLUMBING. 


For Plumbers, poe Fitters, Architects, abies, A rentices and 
Householders. yy fae J. Lawler. Containing nformation on 
| ad = en aniend volved in the Mechanics tree tin of Plumbing. 

ained in the most simple 1 , So that it will be im- 

poss le to po ee nd a anything. Pine best illustrated work of the 
ind ever } pene on showing many new sapeenees and devices not 
ae any other work. Canine SP pages, large 12mo, cloth. 
ce, $2. 


MODERN PLUMBING, STEAM AND HOT 
WATER HEATING. 


Containing the most modern methods of Plumbing as constructed 
the present date. Over 300 illustrations and diagrams, showing the various 
s —— of eee gas = the hea = Mee ge J by omy he ae 

ater systems. i) inserts, ng waste system in plum 
ing, one pe aoe of both Steam and Hot Water Pilcering. Overhead 
system. tem of heating and ventilation, and Steam and Hot Water 
circuits. By 3 as. J. Lawler. 400 pages, large octavo. Cloth. Price, 35.00. 


COMMERCIAL 
THE MANUAL OF BUSINESS. 


By S. P. Johnston. Contains 263 pages, and is well indexed. By perasing 
its one can tell at a glance correct business forms for business 
legal truments of all character, and secure authoritative advice on 
discounts, property laws, contracts, penmanship, postal regulations, 
debts and collections, bookkeeping, transportation, pec oe laws, 
etc. If you strike an unknown business term this book will define it 
for you. If Rey want the meaning of a business abreviation,refer to 
poe ye Bq ich also helps in many other ways around your store. The 
price 
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IMPORTANT 


Please make settlement in Chicago Exchange hereafter, as 
exchange charges will be made on all checks payable at other 
towns in accord ance with the newrules and regulations adopted by the 
Chicago Clearing House Association, to take effect January 1, 1906, ex- 
cept that bank drafts and checks payable at New York, Philadelphia, 
Boston, Baltimore, Saint Louis and Milwaukee may be taken at par. 





bot ain with an an on 
Price $1.50. 


DANIEL STERN, "SOowset. An? 69 OF BRES! 


ARBORN 


CHICAGO 
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Trade Mark (Copyrighted). 


EASY TO RUN 
EASY TO CLEAN 


Write wt once for Catalogue and Price List and the Agency in Your Vicinity for this «‘One Minute’’ 
Line. (Small sizes for family use make butter in 20 seconds, large sizes in one minute—-sell on 
sight.) Also a Cylinder Churn. Lowest Piice on the Market. Makes best butter in 10 MINUTES. 
Construction perfect in every detail. All parts interchangeable and carried in stock. Seven sizes, 
holding } Quart to 13 gallons. No separator needed. 


Made Only by I. M. MURPHY, 
Cable Address Department A 


** MINUTENESS” and : 9 Old Slip, NEW YORK, U. S. A. 


‘ONE MINUTE CHURN” 








. The secret of big sales is to show 
the right thing at the right time. 


HERE are two things housekeepers 
are thinking about buying now — 
Cherry Stoners and Fruit Presses. 


Other things are Lawn Sprinklers 
and Ice Shredders. 


All cf which to be right, must be 


“ENTERPRISE” 


“ENTERPRISE” FOOD CHOPPERS SELL ALL THE TIME 





Write for free copies of our newest 
booklet, ” The Cook, Her Critic 
and—.” If you give them away 
they will make sales for you. 


The Enterprise Mfg. Co. of Pa., 
PHILADELPHIA, U. S. A. 
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1461 W. 2nd Street 


NOW IS THE TIME! 


Don’t wait until tomorrow but write 
at once for the exclusive agency 
for the 


ROYAL BLUE 
Washing Machine 


Finished in natural color of wood. 
Hoops and castings painted with 
Royal Blue Enamel. 


UL H. F. BRAMMER MEG. Co. 


DAVENPORT, IOWA 















James IM. Kellogg; 


Bozeman, Mont., writes: 


“For the general informa- 
tion it contains, your book, 
‘The Manual of Receipts,’ is 
well worth the money.” 














U. S. CLOTHES PINS 


never rust, smut, split, or blow off the line. 
Any special clips made to. order. 


Sa SS \\ ~=a- v7. neta 3 <= 2 2 Aw =: 7: 
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U. S. CLOTHES PIN COMPANY, 
MONTPELIER, VT., U. S. A. 
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REED’S 


Flintstone 


Enameled 
Steel Ware 











Has Trebled Its Sales 


within a year. Its sale has been so 
phenomenal because it is just what 
every thrifty housewife wants and 
needs. ? 


Flintstone is light, artistic, seam- 
less, sanitary and durable. 

It is the best moderate priced 
Enameled Steel Ware on the market. 

The chemicals used in its manu- 
facture are imported from Germany 
and Austria in a raw state, which 
gives Flintstone the advantage over 
imported wares. 


Ten Years’ Guarantee 


is given with every piece of Flintstone. It 
is such an attractive seller that one pleased 
customer begets another. 

If you ‘‘want to be near the band- 
wagon” to hear the music—the jingle of 
profits from Flintstone, write to-day to 


REED MANUFACTURING CO. 


NEWARK, N. Y. 


BRANCH OFFICES 
New Yorx Orrite: Irving Building, Hudson and 
Chambers Streets; Telephone, Franklin 5820. 
Cuicaco Orrice: No. 223 W. Twelth St.; Telephone, 
Monroe rar. 
Cincrywati Orrice: No. 11 East and Street. 
St.Louis Orrice: 118 North 3rd Street. 


@ © 44- 
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KEEP US IN MIND 
Atlantic Stamping Co. 


ROCHESTER, N. Y. 
















Our High Grade Wares Are 
Recognized as Being Right 


Our Specialties in 


Heavy, Galvanized Tubs, Pails and Oil Cans 


Cannot be Excelled 


Our One-Piece Boiler Cover is a Winner 


Send for our new Catalogue, as the 


demard for better goods is increasing 








WARE 





Is absolutely free from poisonous substance, is made by careful, experienced men, by a company founded in 

1850. “The first enameled ware and blue and white ware made in this countfy was made in our mills. We 

know how to make enameled ware safe and durable. We make it safe and durable because we are proud 
of the trade. mark. Look for the = 
blue label. 


, Lalance & 
Y Grosjean 


Mfg. Co. 


BOSTON 









CHICAGO, NEW YORK 
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SANITARY, A 
; SELF-BASTING 
The Most Perfect Roaster in the World 


IMPERIAL GRAY ENAMEL 

















For Roasting Meats _———————— Its Simplicity, Durability 
Game, Poultry, and oo and ae sine ieee and Economy Appeal to 
Baking Bread, Beans, f a ky sce mks meee | Every Lover of the Culi- 
Etc., Etc. —— nary Art. 














WARRANTED FOR TEN YEARS 
Sizes 


No. 2 No. 3 No. 4 


Size, 10x16, 7% inches high Size, 11x17, 8 inches high Size, 12x18, 8% inches high, 
For 12-pound Roast. For 16-pound Roast. For 20-pound Roast. 














Sold in the United States by over 30,000 Dealers in High-grade Hardware 
Send for Booklet 


THE LISK MEG. CoO. 


(LIMITED) 


CANANDAIGUA, N. Y. 











NEW YORK OFFICE: 32-38 FULTON STREET Telephone: 2487 John 


t 
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THE REPUTATION OF 


Aetna Enameled Ware 


IS FOUNDED ON THE EXTREME TOUGH. 
NESS AND DURABILITY OF THE COATING 


HOR lasting qualities 
you can't give your 
’ customers a better en- 
ameled ware than Aetna. 
They take to it at once 
because of its popular 
light gray (almost 
white) appear- 
ance. [he shapes 
are attractive and 
the ware looks 
easy to keep 
clean. 
. The line shows 
up fine on your 
shelves. 

Aetna is a medium 
priced ware that sells 
easily at a good profit, 
and gives your custom- 
ers splendid value for 
their money. 


| | Order a Small Lot 
-_ and See! 
If you have not received a copy 
of our new enameled ware catalogue, write us. It shows 
AETNA WARE, also our full line of NIAGARA EN- 


AMELED WARE, mottled blue outside, pure white inside. 
(The famous “Niagara” white.) 


MANUFACTURERS 


THE REPUBLIC METALWARE CO. 


Successors to SIDNEY SHEPARD & CO. 
CHICAGO 













NEW YORK 








BUFFALO 







































THE AMERICAN ARTISAN AND HARDWARE RECORD 


















~~ 
ee ee 


— ; > FI, 
2 ee ee 


= ae 
ee 





Have you seen the booklet? 
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We take this means of announcing to our friends and customers that we have greatly 
increased our facilities for doing business, having acquired the lease of the building immediately 
adjoining us on the west, adding four full floors and a basement. This permits us to carry 
a much larger stock and many items in surplus, that heretofore we have not been able to 
do. It has also allowed us to enlarge our space for laying out and filling orders, and 
our packing room, and has in every way put us in the best of condition for transacting 
business. 

Almost the entire first floor is devoted to our Cutlery and Sporting Goods Depart- 
ment, where we handle such well known brands of goods as ‘‘SQUARE DEAL” Cutlery, 
Reaches’ balls, .bats and gloves, Victor tennis ball and rackets, Stevens’ and Savage rifles, 


and practically all of the standard makes of revolvers, shot guns, etc. 


We are devoting special attention to our mail order department, and absolutely 


guarantee quick shipments on such orders and prompt shipments on ALL orders. 


We are sole distributors in this territory for the North Wayne Tool Co.’s Be Ve Be 
scythes, Amstrong Paint & Varnish Wks.’s paints, varnishes, enamels, etc., Sawyer Tool 
Mfg. Co.’s line of high grade machinist’s tools, Buck Bros.’ line of chisels, gouges, etc., a 
brand of goods which is practically without competition, Puritan oil lamp stoves, Hot Plates, 


and Blue Flames, Plumb’s line of hammers, hatchets, picks, mattocks, sledges, etc. 


We have mentioned only a few articles, and in addition wish to state that we have 


the most complete line of machinist’s and carpenter tools, in all of the standard makes. 


Our prices are right, our terms are right, we make prompt shipments, complete 
shipments, and in all instances treat our customers squarely. We want your business. 
Drop us a card and we will take pleasure in sending you, by express prepaid, one of our 


1300 page, general hardware catalogues. 


Yours truly, 


TROUT HARDWARE COMPANY 


174-176-178 LAKE STREET 
CHICAGO, ILLINOIS 
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For economy and convenience, nothing can equal 


The American 


Steel Lead Keg 





PREVENTS CAKED LEAD 





























NO MORE OIL LEAKING ON THE FLOOR 


Made in 124 25, 50 
and 100 pound sizes. 

The advantages of the 
STEEL LEAD KEG over the 
old wooden kegs—is ap- 
parent:— 

Because it is absolutely 
impossible to lose any oil 
such as is the case with 
the wooden. keg — from 
which the oil seeps out 
gradually. 


By using THE AMERICAN 
STEEL LEAD KEG you are 
able to use all the lead you 
pay for. 

THE STEEL LEAD KEG 
prevents drying out, cak- 
ing and skimming of the 
lead;—thus lead packed 
in this package is, when 
opened, all usable lead. 


OUR STEEL LEAD KEGS LESSEN THE RISK 
OF FIRE BY DOING AWAY WITH OIL- 
SOAKED INFLAMMABLE STORE FLOORS 





MADE BY THE 





AMERICAN CAN COMPANY 


CHICAGO 


NEW YORK 





SAN FRANCISCO 
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up-to-date retailers do. We help dealers in the 


lvania Line” of Lawn Mowers. These ads 
s of these snappy, original eye-catchers. 
t as good. They bring 


Do you advertise? Most all 


“Great American” and “‘Pennsy 


are one of the ways. We send you fresh electrotype 


Send for our printed circulars showing these and others jus 


the trade into your store—our Lawn Mowers -do the rest. 


= . wre, TOSS 
| 


SUPPLEE HARDWARE COMPANY 


PHILADELPHIA 
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THE BEST IS THE KIND TO SELL 


At the annual championship tournament of the Indoor .22 Caliber Rifle League 
of the United Stetes, held at Grand Rapids, Mich., February 12-17, 1906, 


PETERS CARTRIDGES 


ESTABLISHED THE WORLD’S RECORD. 








ouT OF A POSSIBL & 
, 2481 MADE BY W. A. TEWES z2soOoO 
s v, a 
: FIRST HONORS 
At Zettler Rifle Club ee Tournament, New York, March 10-17, 1906, 100-Shot Mateh won by Arthur Hubalek, score 2468. 
Seven of the first ten prize winners used PETERS .22 SHORT CARTRIDGES. 


Zimmermann —. won by L. P. Ittel. Best Bullseye made by W. Rosenbaum. L. C. Buss and L P. Ittel made the 
possible 225 on the Ring Target. 
80% OF THE CONTESTANTS IN THESE MATCHES USED PETERS CARTRIDGES—THE SEMI-SMOKELESS KIND 
There is as much profit in Peters Ammunition as in other makes—and 4 lot more setisfaction. This is 
not mere “talk,” but actual fact. 


THE PETERS CARTRIDGE COMPANY, CINCINNATI, OHIO. 
NEW YORK: 98 CHAMBERS ST., T. H. KELLER, [anager. 


DISSTON SAWS HAVE NO EQUAL 


The Best on the 
Market today. They Run Smoothly, 


Wear Well and Seldom 
Need Sharpening. 


QUALITY 


is the one essential 
in a saw and that 
WE GIVE YOV. 


WRITE FOR OUR COMPLETE CATALOGUE 


Henry Disston @ Sons, Inc. 
: fe xevstore. saw.stest = PHILADELPHIA, PA. 





























4 
RET 
Double-Barrel Hammerless Shotgun No. 325 
. Our latest OF FERING in the GUN line. LIST PRICE, $20.00 
RS 
Has the celebrated Stevens check-hook. Anson & Deeley type action, with an independent, auto- 
the matic safety, and case-hardened frame. Has double bolt—one in through-lump and one in 
extension rib. Especially prepared high-pressure steel barrels, choke bored for nitro powder; ex- 
ds tension matted rib with our reinforced breech; oiled American wa!nut stock; pistol-grip checked. and 
a patent snap forearm checked. For any standard ammunition. Stock, 14 inches; with 24-inch drop. 
ers. 12-gauge, 28-30-32-inch barrels, weight about 7% to 8% pounds. 
16-gauge, 28-30-inch barrels, weight about 7% to 8% pounds. 
ring Ask your Jobber for the No. 325 Shotgun. An Excellent Seller. Send for Stevens Catalogs and Circulars of New Goods. 
J. STEVENS ARMS AND TOOL COMPANY 
Y 460 MAIN STREET 
CHICOPEE FALLS, MASSACHUSETTS, U. S. A. 








om 
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-McClure’s Roofing Tin . 
| PFLUEGER’S 
Better tin at your regular price—lower 
price on your regular grade. ; 6 . 
Shall we send samples and prices?. ' Fishing Tackl a 


The McClure Co. | 
Hooks, Flies, 


Pittsburgh Philadelphia 
NO TICE! Trolls, Spinners, 
We have exceptional facilities for aang Se Phantoms, Reels, 
ucts: Hardware, Sanitary, Heating an entilating 
Socas, Branches in England and Continent. ‘References Furnished Lines, 
Everything in 


furnished. Address 
EXHIBIT & TRADING CO., Main Office, 72 Henry St,, Liverpool, England Fishing Tackle. 








You Gan Get Prompt Shipments of NOTICE—Free to any 
Dealer in Sporting Goods. 
Sent Express Prepaid, 170- 


“Scott’s Extra Coated” Roofing Th BB rege tresested Cntaiogee 


f No. F24, and Metal Fish 
rom Siguin 8-Color Lithograph 


Pittsburgh, Cleveland, Buffalo, Rochester, 


Norfolk, Cincinnati, Louisville, Memphis, The Enterprise Mig Co 
* 0 


Nashville, Indianapolis, St. Louis, 


Kansas City, Des Moines, Milwau- 
kee, Chicago, Grand Rapids AKRON, OHIO, U. S.A. 








WRITE OR WIRE US 
| WE WANT THE G 


FOLLANSBEE WaT $25 8 500u DEALERS TRAD 
BROTHERS * in send Write us, 


peébetecion. 


COMPANY Write for 


PITTSBURGH Also B, B. PUMPS and WIND MILLS 
Beckman Bros., Des Moines, la. | SI a oy 


MAKERS | 167 Cedar St, M.¥. 148 Lake 8t., Chi 


The “GLOBE” Ventilator 


in BRASS,COPPER,GALVANIZED IROF 
and with Glass Tops for Skylight purposes, 


For Perfectly Ventilating Schools, Churches. he : 
Halls, Mills, Factories and Audience _ ie : 
7 [oy fio Cle, é 
FILES 





Rooms of Every Character. 


SMOKY CHIMNEYS CURED DELTA FILE WORKS 
“ee eee CARVER File Company 


—— and Send for Pamphlet. 
Reg ry il Sinanteiduatiit'ty PHILADELPHIA, PA. Oe 
An independent organization not connected with the crust 


GLOBE VENTILATOR CO., trey, N. Y. inany form, shape or manner. 


ATKINS swe: SAWS 
are profitable Saws. Good mechanics buy them 
readily, because they appreciate their quality. 


They pay a fair price for them, because they know 
their value. Can’t we send you a Catalogue? 


E. C. ATKINS & CO., Inc. 


Home Office and Factery, INDIANAPOLIS, U.S. A. 


Branches: Atlanta, Chicago, Memphis, Minneapolis, New Orleans, New York 
City, Portland, San Francisco, Seattle, Toronto, ~ 


JOHN SHAW & SONS, Ltd., Wolverhampton, English Agents. 














